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| 
Short Cuts for You, 
Mr. City, County or 
State Officer 
Your ofhce work, especti- 
ally if you handle Tax 
Rolls, Receipts or Dis- 
bursements, is full of 
hgures. 
Our new book, Burroughs Systems 
tor Cit ( munty and State Offices. 
s » si t uts t 
I k a \ 
Tl t k nta 62 
trated by 25 a flere nt forms prin ed 
n t iin pape 
It t t i ( y ( 
O. P. ee ene ee 
1) cents , D 
Sept., 06 
BURROUGHS ADDING 
MACHINE Co 
67 Amsterdam St 
Yetroit, Michigan, | a A 
Gentlemen: 
Please send me a copy 
of your book, “Burroughs 
Systems for City, County and 
State Officers.” 
ar Name _\ 


f 
» J Address 
« 


To BURROUGHS ADDING MACHINE CO 
se 


Derroir, Micu., U.S. A 
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Columbia Ribbon & Carbon Mf. (0, | ex = <a¢= ys “We mabe complet sstheent is alpen 
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ARE YOU SATISFIED 


with the Carbon paper you are now hand 


To the Typewriter Trade 


We take this opportunity to extend to you our sincere 
thanks for your liberal patronage. It has enabled 
us to place at your disposal an increasing assortment 
f typewriter parts, until the threatened control of repair 
rk through restrictions on their sale has been averted, 
equal opportunity for all in this growing field. 
Che evidence of our determination to continue to assist 
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ling? Is it good enough to bring repea 
orders in the face of present day con 
tition? Do you get complaints that 
does not wear long enough, or that it is 
not absolutely clean? Do you find that 














is not good enough to displace brards , 5 . . 
IR GOS ME a , uu further along these lines is offered in our NO. 10 
ne are ell nown a . . . ° . . . 
m5 eA GOOD SUPOLY GUSINES PART CATALOG just issued, copies of which will be 
? Ss ~ SS . . 

TO Bt — AG ms ' Pelicans mailed on request to any typewriter dealer or repairer. 
you must have the right goods, 

| Thorp & Martin Co., Boston, Mass. 

















) yt Carbon | | 
Os” Paper |» . THE BELL. HOLDER IS 


The most beautiful, saleable, serviceable copy-holder made. 
1 Our “ UNIVERSAL” LINE-MAR MARKER 


dy! It's attachable to amy other holder (by clips BB), and works 








only has to be so/d once. The perfect sat- lA a das 

.¢ } : i <p lly well without a holder, just flat beside (or on) a note-book or ledger. 

isfaction it gives ensures future business. 4 | \ single turn of knob ‘'K" shoots marker A’? from bottom of page to top 
M No spring action, mind you!); a very slight turn of knob drops marker from 


We give exclusive selling rights to our 


ie 


= 


Dealers and co-operate in a liberal and d lies flat (not slantingly) across copy—whether a single leaf or a 


)  @UR GOODS SELL! 


tic . P » a £ wv law book several inches thick. 
practical manner to make the Agency a y — ver the marker is NOT GEARED to any distance; it drops EX- 
success. To First-class Dealers we will f " AC TLY as far as you wish, marking lines to a hair's breadth, what- 
| d listance apart. 
| e| 
' 


send samples and our sfectal Agency p 


~~, 
— 


ju : Any of our 20 styles of Holders, $38 .50 each, prepaid 
arker, 
Sold sapeeneny or ongouaa) 


* 


\ 
/ 


y when ordering, 
ple Holder, or sample Marker, to any listed dealer, on receipt of 50c, 


43 Murray Street, NEW YORK, N. Y., U.S.A. 
WRITE NOW! 
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= i > BELL HOLDER MFG. CO., 453 W. Chicago Ave., CHICAGO 


























Loose Leaf 
Systems and Devices 


Ya 







FOR BANKS or TRUST COMPANIES: 
: Detail We devise forms constitu- 
ting a complete administra- 
tive system for any line of 
business. 


FOR COMMERCIAL PURPOSES: 


Perpetual Trial Balance General Ledger for Checks ir 
Perpetual Sto k Record Depositor’s Ledger 
Combined Cash, Journal and Daily Financial Check and Deposit Journal 
Depositor’s Monthly Statement 













Statement 
Manifold Orders, Order Books and Blanks Register of Certificates of Deposit Issued » 
Shipping and Delivery Receipts Savings Ledger Examine our papers, com- 
Purchase Order Systems Certificate Ledger pare with others—-they will 
Order Blank Systems Liability Ledger stand the test. 
Bill and Charge Systems Shareholder’s Ledger be 
Monthly Statement Systems Real Estate Loan Register We are prepared to fur- 
Invoice Filing System Register Forms fol Notes, Colle tions, etc. nish you the very best flexible 
And other bank forms leaf on the market. 






R equisition Systems 





Ask to see our Stock Form Ledger Leaves. We sell them at close prices 


THE TENGWALL COMPANY 


Ravenswood, Chicago ASK FOR CATALOGS 





20 Thames St., New York 
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: 2 OFFICE APPLIANCES 
| SECTIONAL CABINETS 

@ The sectional cabinet for filing correspondence, card systems, reference books, etc., 

has come to be a part of the office equipment. The vital question is "what kind?" 

@ Sectional cabinets are excellent only if properly made. Nothing will give more 
trouble than improperly constructed sections. For many years the Vetter Desk Works 
refused to go into the making of sections because no way was found to build them so 
that time and the weight of their contents would not warp them out of commission 

@ Having devised an entirely original method of construction we offer a most 
complete line guaranteed to give permanent satisfaction 
and unlimited service. The choicest woods are selected 
and the finish is excellent. 

DEALERS WANTED in every Write for Catalogs 
city to handle our line. Steady, Ww 
satisfactory trade quickly de- VETTER DESK ORKS 
velops as soon as you are in 148 River Street 
position to fill orders in your 
P\,  Gessthory. ROCHESTER » NEW YORK 
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The Hotchkiss No. 1. 
















‘The Hotchkiss No. 3. 


“Try a Hotchkiss and 


You'll Buy a Hotchkiss”’ 


Whenever you need something to fasten 
papers together, and you want the work 
SECURELY, NEATLY and QuiIcKLy DONE 
you'll find that nothing quite equals the 
HOTCHKISS—a machine which is per- 


sect because of its sore simplicity. 





The Hotchkiss No. 2 


Hotchkiss Automatic Paper Fasteners and Tag Machines 


are fool proof.’ Their strong and scien- 
tific construction appeals to all business 
men, bankers and accountants as the best 
device made for all purposes, office, store, 
factory or school use. 

@ Not only a business necessity but made 
handsomely enough to be an ornament to 
any desk. 


Alex. H. Irvin Company, Inc. 


Sole Dealers for the United States and Foreign Count: 
CURWENSVILLE, PENNA., U. S.A. 
“* The Sun Never Sets on the Hotchkiss ”’ 


because it's used all over the world—in every clime, ? P 
every country, for all kinds of fastener purposes Automatic Tag Machine. 
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Wh throw a whole lot of unnecessary energy 
y into the operation of the typewriter? 
The Monarch Visible is made so that this may be 
avoided. 


Strike the keys with only half your accustomed 
force— you will not only experience less fatigue but 
your work will be improved in appearance. 


Save your strength and ribbons. Don’t pound 
the keys of this machine as it has been necessary for 
you to do with other machines. Hit the keys lightly, 
and you will produce perfect impressions without 
exhausting your nervous force. 








The light touch of the Monarch Visible lengthens 
the life of the operator, the machine and the ribbons. 
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is the best looking Loose Leaf — 
Ledger on the market. 

Ledger has no exposed metal if 
parts to scratch your desk. | + 

Ledger has no_ superfluous - 
mechanism or spring to get as 
out of order. ee eae 

Current Binder expanded 








A Ledger of eed JF Showing Metal Part Construction of our 
Current Ledger Metal 







Round Back Current Binder 


expanded f nserting additional sheet 


Round Back Current Binder 
ready for use 


We manufacture a full line of Transfers, Ring Books, Automatic Binders, Loose Sheet Holders and Catalogue Binder 
We sell direct the consumer. That's why we can save you from 20 to 50 per cent. in Loose Leaf Device 
name and we will mail you our catalogue with prices F REI Do it now 


THE LOXIT LOOSE LEAF CO., 513-517 Main Street, Dept. D., Cincinnati, O. | 
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BERKSHIRE 
TYPEWRITER 
PAPERS 


The best and most complete line manufactured. Cover ev ery need for extra light, 
light, medium and heav papers, including the best and cheapest fabric surfaced 
papers in the market. A New Line of seven fabric finished papers, all white, 

ust out. @, Berkshire typewriter papers are the best for ev ery dealer to handle, 
‘einer they are strictly reliable, give perfect satisfaction and therefore sell rapidly. 











Write us for samples, select the various papers best suited to your trade and send us your orders. 
p pap y 

We will furnish sample books of the papers selected, with your card on cover. q¢ Please consider— 

your entire line from one source, in one shipment and put up in boxes of uniform style. This should 


interest every enterprising dealer. 


EATON-HURLBUT PAPER COMPANY 


TYPEWRITER PAPER DEPARTMENT 
P. O. Box 732. PITTSFIELD, MASS. 
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| Now READY 
, | Designed for Speed! 
| Built to Last! 


Sold Under the Positive Guarantee of being as Good 
| as Money and Skill can Produce! 
MODEL No. 9 


: MODEL No. 8 
: Has 38 keys producing 76 characters Has 43 keys producing 86 characters 


Handsome Catalogue for the asking 


Experienced +p type men wanted—Salesmen who have good jobs now—the kind 
that are satisfied where they are—can learn something to their 
advantage by communicating with 


NEW YORK OFFICE, 287 BROADWAY GENERAL OFFICE, MAJESTIC BLDG. 
Chicago b 
A 


New York 
2 — 
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SALES AGENCIES THROUGHOUT THE WORLD 
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‘Uith the KEY n the Cover 
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DORR E. FELT 


| FELT & TARRANT MANUFACTURING CO. 
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Adding Machines, Time and Cash Re- 
F corders, Loose Leaf Devices. Office 
Furniture, Supplies and Specialties, 


gy ty. the Field of Typewriters, 











A MONTHLY 
MAGAZINE 





UIDING the Interests of Manufacturers, 
Commercial Stationers, Office 
ance Dealers, Salesmen and 
sumers, and Reporting New inventions. 

















VuUL. 4 
The Selling 
Many commercial stationers throughout the 
country are making good profits by handling 


machines, time recorders 
ialties, while some fail com 
anything out 


= 


typewriters, adding 
and other office sper 
pletely in 
ide of stationery 


success of 


Why is it? 


making a 


side taples. 


The great trouble has been that the stationer 
formed a habit from the time he was created 
as a stationer, of selling goods altogether over 
the counter—or rather let the goods sell them- 
selves. As a pure stationer, his lines comprise 
mostly staples, because of a natural demand 


ereated by neces demand which would 
have ripened into profit much earlier had other 
methods been adopted. The identical lines also 
are handled by engaged in the same 
business on the same street, and competition 
mostly of ‘‘personalities’’ and ‘‘ store 


SSITY a 


others 


consiste d 


fittings.’’ The man who made the best showing 
with a store, or one who was able to ‘‘mix’’ the 
most, usually secured the greater amount of 
business, and better trade. 


In the handling of appliances, a different 


proposition exists, for the prospective buyer 
comes to see the ‘‘best machine,’’ according 
to what has been told him and what he is able 
to judge from personal observation of the 


store 


or the man selling having 
transaction. 


instrument, the 


little to do with the 


Why Some Stationers Fail. 


During the past ten years many of the more 


progressive stationers who had built up a good 
trade in their localities and maintained attrac- 
tive stores were approached by representatives 
of various office appliances, such as typewriters, 


with a view of selling these goods. 
The stationer was told that the profit on the 


handsome re- 


line was enough bring him in 

turns, and that he should have no trouble in 
selling a given number each month in the field 
covered by his concern. In fact, the manu- 
facturer in order to hold the party to a given 
amount, had him sign a contract for a given 
quantity per month, which was often far in ex- 
cess of what could be disposed of in the dis- 





trict. A lack of judgment on the part of a sales 
agent, or his desire to crowd a ‘‘big order,’’ 
often sees a territory tied up for impossibilities 


which result in a cancellation of the dealership 
and possi bly a dislike on the part of the dealer 
to ever again consider a similar agency. 

Ar rain in many cases, we have known 
sales agents to place dealerships for their goods 
with stationers without more than instructing 


the head of the house himself in and 
means of disposing of the 
no attention whatever to the establishing of a 


selling 


the ways 
commodity, paying 


organization 


Let the Manufacturer Prepare. 


Tt} great fault with the stationer Tice 
appliance dealer who has failed to make the 
showi g the manufacturer expected, or he hin 
self expected fr the representation through 
the anufacturer, lay mostly in the lack of 
proper attention on the part of the n er in 
secu ry for st ner the proper manage- 
ment to take « ge of the department; in 
securing trained men, who were capable by 
long experience of understanding the device be- 
ing sold, or those who would take enough in 
terest in the agency to push it to success, 

We woofr such men having been se- 
cure for such agencies who, in taking hold, 
knew in their own hearts that they could not 
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of Office Devices by Stationers 


or would not make a success for the firm, and 
only took hold knowing that the inflated enthu- 
siasm of the stationer and the newness of the 
produced a ‘‘good thing’’ for as many 


agency 
the stationer was willing to stand 


months as 
the pace, 

Many good agencies for devices of all kinds 
have been killed just through the inability to 
secure the right kind of timber for the manage- 
ment of these departments, and there are many 
others that could be more profitable, if the right 
sort of men were secured for the positions, A 
man must fit the job if he is to succeed. 


What the Manufacturer Must Do. 

All manufacturers who sell through ‘‘ dealer- 
ships’’ have their ‘‘superintendent of agencies’’ 
whose duty it is to travel the country over, 
looking for men who might be interested in 
taking hold of their products, 

Some companies look for those who will take 
up the business independent of any other line, 
while others will select a lawyer, bicycle dealer 
or gunsmith. However, the commercial stationer 
is the most natural dealer for the handling of 
office specialties, if good managers are secured 
for the various departments. 

The manufacturer nevertheless, in the 
future, in many cases create for these agencies 
men who are able to take hold of such agencies 
as managers for the stationer. 

It is the following out of this idea that will 
prove successful in building up many companies 
who do business in this country, and it may 
be possible that a scheme of temporary subsidiz- 
ing such men by the manufacturers will have 
to be resorted to in in cer- 
tain localities. 


must, 


making a ‘‘start’’ 
The Making of Managers. 

the bringing to market of the various 

machines, computing 


With 


new writing adding and 


devices and other office specialties, many of 
which will prove strong rivals to the largest 
companies now doing business, there will be a 
great demand created for just such men as are 


required today by the average commercial sta- 
tioner, men who are sufficiently acquainted with 
a given line to make a proper showing of ‘the 
goods being sold. 
The army of men 
appliance business will 


office 
far from sufhice to cover 
future, 
manufacturers 

ing of ‘‘new 


now engaged in the 
the demands to be made in the near 

and it will rest with many of the 
to turn their attention to the scho 


blood’’ from other vocat s, to the art of sell- 
ing office appliances. Training schools always 
prove good investments. 

Those companies who will give attention to 

special department for the teaching of sell- 
ing methods, and at the same time explain the 
mechanical features of the product, will be the 
ones who will forge ahead successf y and meet 
all the selling conditions and obstacles success- 
foll 

Schools for Salesmen. 

Aside from the several correspondence schools 
f national reputation who will instruct in the 
art of selling, a number of manufacturers have 
taken hold of the idea and are establishing 
‘schooling departments’’ as a specific part of 
their organization, where the applicant for a 
selling position, is taught ‘‘ How to Sell’’; given 
an excellent idea of the mechanical features 
of the machines sold, as well as primed with 


particular product. 


special selling points on that 


Through these ‘‘schools’’ an excellent oppor- 
tunity is offered the manufacturer for secur- 
ing for the commercial stationer that talent and 
ability, which will hold for many an agency in 
the field, as well as produce larger profits on 
them all. 

In some cases it would pay the manufacturer 
to bring the ‘‘student manager’’ from a dis- 
tant point, pay his expenses during the school- 
ing period, and return him to the stationer or 
agency without charge. 

Many cases may be cited where the slightest 
schooling along these lines would have saved an 
agency for the manufacturer, and brought him 
in hundreds of dollars, whereas in place of suc- 
cess, the agency has drifted along into failure 
and fostered a dislike on the part of the sta- 
tioner or dealer to ever again consider such a 
dealership. 

Many Have Been Bitten. *, 

There are many stationers who will ‘tell the 
visiting ‘‘superintendent of agencies’’ that they 
are not interested. ‘‘Oh, no! I’ve had all I 
want of that sort of agency,’’ or ‘‘If you’ll go 
to such-and-such a department you'll find so 
many such things, which I’ll sell you cheap to 
get rid of them.’’ 

They have been ‘‘bitten,’’ and yet not inten- 
tionally. They were busy men and the agency 
was given them under conditions that looked 
promising. They knew how to sell stationery 
successfully—or rather maintained a store that 
sold stationery, and they thought the same store 
ought to sell the new appliances, 

Unfortunately, in the office appliance field, de- 
vices of a mechanical] order need demonstration, 
and explanations. Personally the head of the 
store knows nothing, as a rule, about the ma- 
chines mechanically, and he has not been able 
to keep a manager very long, because the sta- 
tioner expected too much from the agency in 
too short a time. 

That same stationer might become the great- 
est enthusiast for the same machine had the 
proper manager or salesman been secured to look 
after the department, and instead of having 
been ‘‘bitten’’ would have felt sorry to lose the 
agency, if it were taken from him. 


Don’t Expect Too Much. 


In the taking of any new agency or dealer- 
ship for an office appliance, unless the stationer 
or dealer is thoroughly posted on the machine 
itself, or has others that are posted, too much 
should not be expected from the agency, until 
one has secured a man who understands ‘‘ the 
game.’’ 

Again, at the beginning of such a dealership, 
too much must not be expected for the handling 
of office appliances or mechanical devices. The 
public has become educated to the ‘‘trial order’’ 
idea, and is given to inviting competition 
against you, and it is here where most of the 
commercial stationers ‘‘fall down.’’ There is 
practically no competition in the goods, in sell- 
ing stationery staples, while in selling office 
appliances, competition most invariably is ex- 
perienced, 

‘*Office Appliances,’’ as a publication de- 
voted to the enlightenment of those handling 
all kinds of office devices, is giving this branch 
of selling considerable attention, and that we 
may bring out all phases of the situation we 
shall be pleased to hear from commercial sta- 
tioners and office appliance dealers, with their 
ideas on the subject. THE PUBLISHERS. 
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Short Cuts for You, 
Mr. City, County or 
State Officer 

Your office work, especi- 

ally if you handle Tax 

Rolls, Receipts or Dis- 


bursements, is full of 


hgures. 

Our new book, “Burroughs Systems 

for City, County and State Offices, 
| } Vv you some short cuts worth 

Knowing 

Every one a time, work ind worry 

saver 

The book contains 62 pp lus 


trated by 25 different forms 


in 3 colors bound in paper 

It is free to any City, Count 
State Officer, or « mployee, provided 
he writes on his oth ial letterhe ad 


to others 50 cents a copy 


BURROUGHS ADDING 
MACHINE Co 
67 Amsterdam St . 
Detroit, Michigan, U a A 
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ARE YOU SATISFIED 








with the Carbon paper you are now hand- 
ling? Is it good enough to bring repeat 
orders in the face of present day compe- 
tition? Do you get complaints that it 
does not wear long enough, or that it is 
not absolutely clean? Do you find that it 
is not good enough to displace brards 
that are well known? 

TO BUILD UP A GOOD SUPPLY BUSINESS 


you imust have the right goods. 


Carbon 
Paper 





only has to be so/d once. The perfect sat- 
isfaction it gives ensures future business. 
We give exclusive selling rights to our 
Dealers and co-operate in a liberal and 
practical manner to make the Agency a 
success. To First-class Dealers we will 
send samples and our sfecital Agency pro- 
| position, 


Columbia Ribbon & Carbon Mfg. C9. 


43 Murray Street, NEW YORK, N. Y., U.S.A. 
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TRADE MARK. 








To the Typewriter Trade 


We take this opportunity to extend to you our sincere 
thanks for your liberal patronage. It has enabled 
us to place at your disposal an increasing assortment 
of typewriter parts, until the threatened control of repair 
work through restrictions on their sale has been averted, 
leaving an equal opportunity for all in this growing field. 
The evidence of our determination to continue to assist 
you further along these lines is offered in our NO. 10 
PART CATALOG just issued, copies of which will be 
mailed on request to any typewriter dealer or repairer. 


Mass. 








Boston, 


Thorp & Martin Co., 
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es AY The most beautiful, saleable, serviceable copy-holder made. 
“ ) 
; CS} y Our “UNIVERSAL” LINE-MARKER 
4 Isad attachable to amy other ho ma by clips BB), and works 
— | j equally well w ithout ah ide r,just flat bes side on) anote book or ledger. 
>| } 4 sing ob "K shoots marker “A"’ from bottom of page to top 
:! | No ing a n, mind you!); a very slight turn of knob drops marker from 
| et ne 
,, il The rod 1 flat (not slantingly) across copy—whether a single leaf ora 
0. 4m , a5 eter oe lane k everal inches thick. 
¥] : arker is NOT GEARED to any distance; it drops EX- 
a ™ ACTLY : as far. as you wish, marking lines to a hair’s * ereadih, what- 
er distan 
¥ lary P 
4 Pi ¥ “OUR GOODS SELL! 
y as cat Any of our 20 styles of Holders, . se each, prepaid 
) p 
if Marker, 
Bee SS > Sold separately or Ra 
— — a ping attachments for nearly all makes of typewriters. 


S 
pe 


sample Marker, to any listed dealer, on receipt of 50c. 


WRITE NOW! 


if 


BELL HOLDER MFG. CO., 453 W. Chicago Ave., CHICAGO 








Perpetual Trial Balance 
Perpetual Stock Record 


Statement 


Shipping and Delivery Receipts 
Purchase Order Systems 

Order Blank Systems 

Bill and Charge Systems 
Monthly Statement Systems 
Invoice Filing System 
Requisition Systems 


Ravenswood, Chicago 








Loose Leaf 
Systems and Devices 


FOR COMMERCIAL PURPOSES: 


Combined Cash, Journal and Daily Financial 


Manifold Orders, Order Books and Blanks 


Ask to see our Stock Form Ledger. Leaves. 


THE TENGWALL COMPANY 


%a 


Depositor’s Ledger 
Check and Deposit Journal 
Depositor’s Monthly Statement 


Register of Certificates of Deposit Issued 


Savings Ledger 

Certificate Ledger 

Liability Ledger 
Shareholder’s Ledger 

Real Estate Loan Register 
Register Forms for Notes, 
And other bank forms 


ASK FOR CATALOGS 


FOR BANKS or TRUST COMPANIES: 
General Ledger for Checks in Detail 


Collections, etc. 








We devise forms constitu- 
ting a complete administra- 
tive system for any line of 
business. 


ys 


Examine our papers, com- 
pare with others they will 
stand the test. 

Se 

We are prepared to fur- 
nish you the very best flexible 
leaf on the market. 


We sell them at close prices 


20 Thames St., New York 
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B VETTER PERPETUAL 
SECTIONAL CABINETS 


@ The sectional cabinet for filing correspondence, card systems, reference books, etc., 


has come to be a part of the office equipment. The vital question is "what kind?" 





























@ Sectional cabinets are excellent only if properly made. Nothing will give more 
trouble than improperly constructed sections. For many years the Vetter Desk Works 
refused to go into the making of sections because no way was found to build them so 
that time and the weight of their contents would not warp them out of commission 

@ Having devised an entirely original method of construction we offer a most 
complete line guaranteed to give permanent satisfaction 


and unlimited service. The choicest woods are selected 





and the finish is excellent. 











Write for Catalogs 








DEALERS WANTED in every 


city to handle our line. Steady, WETTER DESK WORKS 


satisfactory trade quickly de- 








velops as ey — you are in 148 River Street 
position to fill orders in your 
territory. ROCHESTER. be i) NEW YORK 

































“Try a Hotchkiss and 
You'll Buy a Hotchkiss” 


Whenever you need something to fasten 
papers together, and you want the work 
SECURELY, NEATLY and QuICKLY DONE 
you'll find that nothing quite equals the 
HOTCHKISS—a machine which is per- 
? Sect because of its wonderful simplicity. 
The Hotchkiss No. 1. The Hotchkiss No. 2. 


Hotchkiss Automatic Paper Fasteners and Tag Machines 


are fool proof.’’ Their strong and scien- 
tific construction appeals to all business 
men, bankers and accountants as the best 
device made for all purposes, office, store, 











factory or school use. a SS 
J . Vin in Vala Ya Pata? 


ATER 


@ Not only a business necessity but made 
handsomely enough to be an ornament to 
any desk. 


Alex. H. Irvin Company, Inc. 


Sole Dealers for the United States and Foreign Dacaccien 


CURWENSVILLE, PENNA., U.S.A. 
“a “ The Sun Never Sets on the Hotchkiss ’”’ 
The Hotchkiss No. 3. up anaata tar Oak Aiade of faianer "slepsoee Automatic Tag Machine. 












































OFFICE APPLIANCES 





Wh throw a whole lot of unnecessary energy 
y into the operation of the typewriter? 
The Monarch Visible is made so that this may be 
avoided. 










Strike the keys with only half your accustomed 
force— you will not only experience less fatigue but 
your work will be improved in appearance. 















Save your strength and ribbons. Don’t pound 
the keys of this machine as it has been necessary for 
you to do with other machines. Hit the keys lightly, 
and you will produce perfect impressions without 
exhausting your nervous force. 












The light touch of the Monarch Visible lengthens 
the life of the operator, the machine and the ribbons. 
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is the best looking Loose Leaf 
Ledger on the market. 


7 Ledger has no exposed metal 
parts to scratch your desk. 


eg. Ledger has no superfluous 
mechanism Or spring to get 
out of order Interior view of Round Back 
‘ Current Binder expanded 


A L sit y Showing Mctal Part Construction of our 
edger ot Quality! Goan caine tenes 





Kkound Back Current Binder 


expanded for inserting additional sheets 


























We manufacture a full line of T king Books, Automatic Binders, Loose Sheet Holders and Catalogue Binder Discounts on quantity 
V' lirect the That's why we can save you from 20 to 50 per cent. in Loose Leaf Devics l 1 
l vill mail you our catalogue with prices F REI Do it now 
| THE LOXIT LOOSE LEAF CO., 513-517 Main Street, Dept. D., Cincinnati, O. 











BERKSHIRE 
TYPEWRITER 
PAPERS 


The best and most complete line manufactured. Cover every need for extra light, 
light, medium and heavy papers, including the best and cheapest fabric surfaced 
papers in the market. di. A New Line of seven fabric finished papers, all white, 
just out. @, Berkshire typewriter papers are the best for every dealer to handle, 
because they are strictly reliable, give perfect satisfaction and therefore sell rapidly. 











Write us for samples, select the various papers best suited to your trade and send us your orders. 
We will furnish sample books of the papers selected, with your card on cover. @ Please consider— 
your entire line from one source, in one shipment and put up in boxes of uniform style. This should 


interest every enterprising dealer. 


EATON-HURLBUT PAPER COMPANY 


TYPEWRITER PAPER DEPARTMENT 
P. O. Box 732. PITTSFIELD, MASS. 
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Now READY 
Designed for Speed! 
Built to Last! 


Sold Under the Positive Guarantee of being as Good 
as Money and Skill can Produce! 


MODEL No. 8 MODEL No. 9 
Has 38 keys producing 76 characters Has 43 keys producing 86 characters 














Handsome Catalogue for the asking 


Experienced typewriter men wanted—Salesmen who have good jobs now-—the kind 
that are satisfied where they are—can learn something to their 
advantage by communicating with— 


NEW YORK OFFICE, 287 BROADWAY GENERAL OFFICE, MAJESTIC BLDG. 
New York Chicago 


- SALES AGENCIES THROUGHOUT THE WORLD A V, 
mf 
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Adding Machines, Time and Cash Re- 
corders, Loose Leaf Devices. Office 
| Furniture, Supplies and Specialties, 
i 


| REVIEWING the Field of Typewriters, 
| 








A MONTHLY 
MAGAZINE 





UIDING the interests of Manufacturers, 
Commercial Stationers, Office —_ 
ance Dealers, Salesmen and on- 

sumers, and Reporting New Inventions. 
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The Selling 


Many commercial stationers throughout the 
ountry are making good profits by handling 
ypewriters, adding machines, time recorders 
ind other office specialties, while some fail com- 
pletely in making a success of anything out- 
side of stationery staples. Why is it? 

The great trouble has been that the stationer 
formed a habit from the time he was created 
is a stationer, of selling goods altogether over 


he ecounter—or rather let the goods sell them- 
selves. As a pure stationer, his lines comprise 
mostly staples, because of a natural demand 
created by necessity—a demand which would 


have ripened into profit much earlier had other 
methods been adopted. The identical lines also 
ire handled by others engaged in the same 
business on the same street, and competition 
consisted mostly of ‘‘personalities’’ and ‘‘store 
fittings.’’ The man who made the best showing 
with a store, or one who was able to ‘‘mix’’ the 
secured the greater amount of 
better trade. 


most, usually 
business, and 


In the handling of appliances, a different 
proposition exists, for the prospective buyer 
comes to see the ‘‘best machine,’’ according 


to what has been told him and what he is able 
to judge from a personal observation of the 
instrument, the store or the man selling having 
little to do with the transaction. 


Why Some Stationers Fail. 

During the past ten years many of the more 
progiessive stationers who had built up a good 
trade in their localities and maintained attrac- 
tive stores were approached by representatives 
of various office appliances, such as typewriters, 
with a view of selling these goods, 

The stationer was told that the profit on the 
line was enough to bring him in handsome re- 
turns, and that he should have no trouble in 
selling a given number each month in the field 
covered by his concern. In fact, the manu- 
facturer in order to hold the party to a given 
amount, had him sign a contract for a given 
quantity per month, which was often far in ex- 
cess of what could be disposed of in the dis- 
trict. A lack of judgment on the part of a sales 
agent, or his desire to crowd a ‘‘big order,’’ 
often sees a territory tied up for impossibilities 
which result in a cancellation of the dealership 
and possibly a dislike on the part of the dealer 
to ever again consider a similar agency. 

And again in many we have known 
sales agents to place dealerships for their goods 
with stationers without more than instructing 
the head of the house himself in the ways and 
means of disposing of the commodity, paying 
no attention whatever to the establishing of a 
selling organization. 


eases, 


Let the Manufacturer Prepare. 

The great fault with the stationer or office 
appliance dealer who has failed to make the 
showing the manufacturer expected, or he him- 
self expected from the representation through 
the manufacturer, lay mostly in the lack of 
proper attention on the purt of the maker in 
securing for the stationer the proper manage- 
ment to take charge of the department; in 
securing trained men, who were capable by 
long experience of understanding the device be- 
ing sold, or those who would take enough in- 
terest in the agency to push it to success, 

We know ot many such men having been se- 
eured for such agencies who, in taking hold, 
knew in their own hearts that they could not 
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or would not make a suecess for the firm, and 
only took hold knowing that the inflated enthu 
of the stationer and the newness of the 
agency produced a ‘‘good thing’’ for many 
months as the stationer was willing to stand 
the pace. 

Many good agencies for devices of all kinds 
have been killed just through the inability to 
secure the right kind of timber for the manage 
ment of these departments, and there are many 
others that could be more profitable, if the right 
sort of men were secured for the positions. A 
man must fit the job if he is to succeed. 


What the Manufacturer Must Do. 


** dealer- 


siasm 
as 


All manufacturers who sell through 
ships’’ have their ‘‘superintendent of agencies’ 
whose duty it to travel the country over, 
looking for men who might be interested in 
taking hold of their products. 

Some companies look for those who will take 
up the business independent of any other line, 
while others will select a lawyer, bicycle dealer 
or gunsmith. However, the commercial stationer 
is the most natural dealer for the handling of 
office specialties, if good managers are secured 
for the various departments. 

The manufacturer must, nevertheless, in the 
future, in many cases create for these agencies 
men who are able to take hold of such agencies 
as managers for the stationer. 

It is the following out of this idea that will 
prove successful in building up many companies 
who do business in this country, and ‘it may 
be possible that a scheme of temporary subsidiz- 
ing such men by the manufacturers will have 
to be resorted to in making a ‘‘start’’ in cer 
tain localities. 

The Making of Managers. 

With the bringing to market of the various 
new writing machines, adding and computing 
devices and other office specialties, many of 
which will prove strong rivals to the largest 
companies now doing ktusiness, there will be a 
great demand created for just such men as are 
required today by the average commercial sta- 
tioner, men who are sufficiently acquainted with 
a given line to make a proper showing of the 
goods being sold. 

The army of men now engaged in the office 
appliance business will far from suffice to cover 
the demands to be made in the near future, 
and it will rest with many of the manufacturers 
to turn their attention to the schooling of ‘‘new 
blood’’ from other vocations, to the art of sell- 
ing office appliances. Training schools always 
prove good investments. 

Those companies who will give attention to 
a special department for the teaching of sell- 
ing methods, and at the same time explain the 
mechanical features of the product, will be the 
ones who will forge ahead successfully and meet 
all the selling conditions and obstacles success- 
fully. 


is 


Schools for Salesmen. 


Aside from the several correspondence schools 
of national reputation who will instruct in the 
art of selling, a number of manufacturers have 
taken hold of the idea and are establishing 
‘*schooling departments’’ as a specific part of 
their organization, where the applicant for a 
selling position, is taught ‘‘ How to Sell’’; given 
an excellent idea of the mechanical features 
of the machines sold, as well as primed with 
special selling points on that particular product. 


Through these ‘‘schools’’ an excellent oppor- 
tunity is offered the manufacturer for secur- 
ing for the commercial stationer that talent and 
ability, which will hold for many an agency in 
the field, as well as produce larger profits on 
them all. 

In some cases it would pay the manufacturer 
to bring the ‘‘student manager’’ from a dis- 
tant point, pay his expenses during the school- 
ing period, and return him to the stationer or 
agency without charge. 

Many cases may be cited where the slightest 
schooling along these lines would have saved an 
agency for the manufacturer, and brought him 
in hundreds of dollars, whereas in place of suc- 
cess, the agency has drifted along into failure 
and fostered a dislike on the part of the sta- 
tioner or dealer to ever again consider such a 
dealership. 

Many Have Been Bitten. 

There are many stationers who will tell the 
visiting ‘‘superintendent of agencies’’ that they 
are not interested. ‘‘Oh, no! I’ve had all I 
want of that sort of agency,’’ or ‘‘If you’ll go 
to such-and-such a department you’ll find so 
many such things, which I’ll sell you cheap to 
get rid of them.’’ 

They have been ‘‘bitten,’’ and yet not inten- 
tionally. They were busy men and the agency 
was given them under conditions that looked 
promising. They knew how to sell stationery 
successfully—or rather maintained a store that 
sold stationery, and they thought the same store 
ought to sell the new appliances. 

Unfortunately, in the office appliance field, de- 
vices of a mechanical order need demonstration, 
and explanations. Personally the head of the 
store knows nothing, as a rule, about the ma- 
chines mechanically, and he has not been able 
to keep a manager very long, because the sta- 
tioner expected too much from the agency in 
too short a time. 

That same stationer might become the great: 
est enthusiast for the same machine had the 
proper manager or salesman been secured to look 
after the department, and instead of having 
been ‘‘bitten’’ would have felt sorry to lose the 
agency, if it were taken from him. 

Don’t Expect Too Much. 

In the taking of any new agency or dealer- 

ship for an office appliance, unless the stationer 
or dealer is thoroughly posted on the machine 
itself, or has others that are posted, too much 
should not be expected from the agency, until 
one has secured a man who understands ‘‘the 
game.’’ 
' Again, at the beginning of such a dealership, 
too much must not be expected for the handling 
of office appliances or mechanical devices. The 
publie has become educated to the ‘‘trial order’’ 
idea, and is given to inviting competition 
against you, and it is here where most of the 
commercial stationers ‘‘fall down.’’ There is 
practically no competition in the goods, in sell- 
ing stationery staples, while in selling office 
appliances, competition most invariably is ex- 
perienced., 

‘‘Office Appliances,’’ as a publication de- 
voted to the enlightenment of those handling 
all kinds of office devices, is giving this branch 
of selling considerable attention, and that we 
may bring out all phases of the situation we 
shall be pleased to hear from commercial sta- 
tioners and office appliance dealers, with their 
ideas on the subject. THE PUBLISHERS. 








The 
Selling on ‘‘Trials.’’ 


Hitherto I have written of the trials of a 
salesman, so far as they relate to the trouble 
and tribulation end of it. Today I want to 
make a departure, and talk of the ‘‘trials’’ of 
a salesman, with reference only to the trial 
order proposition. This matter seems to be at- 
tracting considerable attention, and if I may 
be permitted I want to put my little ‘‘spoke’’ 
in the wheel of controversy. 

I am going to talk about it from a salesman’s 
point of view, from the experience of one who 
’ trials, and knows what it is to 
strenuous 


highly 


has ‘‘dug up’ 
have to ‘‘butt’’ against the most 
opposition of a well established, and 
recommended machine. 

Theory, my friends, is all very well in its 
place, but in business it is practice that counts, 
and while it would be a magnificent thing if 
the typewriter companies could dispense with 
trials, I believe, and believe thoroughly, that 
it would be impracticable and impossible. 

I grant you that possibly an energetic com- 
pany may have half a million dollars tied up 
for a few months in trials, but what then? Be- 
fore they went into the business, they knew, 
and knew perfectly, that this trial matter was 
one of the ‘‘ betes noir’’ of the business. They 
were prepared for it, they added severai thou- 
sand dollars to their capital for this very pur- 
pose. Though the machines are on trial, they 
are, nevertheless, stock in trade, a part and 
parcel of the assets, and are always treated as 
such. In fact, I expect if a typewriter com- 
pany was to be sold, and stated that it had 
5,000 machines in the hands of probable cus- 
tomers—on trial—at periods of from one week 
to a month, the purchaser would look at this 
item as a first class asset, and one that would 
bring him in fine profits in the course of thirty 
days. There is, from my point of view, very 
little hardship about this, and in fact, as I have 
already said, it is part of the business. 

One more word on this point. A typewriter 
company should regard the trial proposition 
wholly and solely as an advertising medium. 
One may advertise in the papers, in trade jour- 
nals, in magazines, and may spend thousands 
of dollars in educating the general public up 
to the inherent value of a typewriter, and in 
spite of all this never make a sale without 
placing machines on trial. The general public 
are not so eager to buy typewriters as to plank 
down #100 on the mere ‘‘say-so’’ of any com- 
pany. They are all Missourians on that point— 
they want to be shown. ‘‘Tell me all about 
your machine,’’ they will say, ‘‘and when you 
have finished—fetch it around and I will take 
a look at it.’’ 

Inspection Necessary. 

A woman does not buy a dress material until 
she has looked at it. Her judgment is supreme. 
A man buys a cargo of wheat when he has in- 
spected the sample. A man wishing to buy a 
typewriter knows the standard price is $100. 
He is content to pay that amount, but then 
comes the crucial question, ‘‘What make?’’ 
How can he decide? How can he make up his 
mind? Must he buy from the first man that 
comes along, or must he exercise a little dis- 
crimination, and make an examination? He 
generally, if he is a wise man, decides on the 
latter course. One cannot judge a typewriter 
from a mere cursory inspection. It may look 
well, run easily, and all that, but, in spite of 
the hide bound guarantee of any company to 
return your money if not satisfied, how few 
business men would willingly give a check on 
such an understanding? One can buy large 
parcels of merchandise, have them in his ware- 
house, sell from them, and possibly not pay 
for them until they are nearly all gone—months 
after purchase. Yet you ask him to pay for 
his typewriter as soon as it is placed in his 
office before he has had time to try it, and his 
sole guarantee is that he can get his money 
back! Some men might, but very, very few 


would avail themeslves of such a glorious oppor- 


tunity. 
The price of $100 is all right—the public have 
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“Trials” of a Salesman 


TIPS BY A TYPE-TAPPER. 


been educated up to it. It may seem incredible, 
but it is a fact they don’t really want to pay 
less. If less is asked, they express a doubt 
about the wearing qualities and workmanship 
of the machine. There is then no question about 
the price, or the modes of payment, but simply 
shall there be trials? 


Price Values Established. 

As a salesman I say ‘‘Yes.’’ Let us take a 
few cases. I will say I am trying to sell an 
old standard, well known machine. I eall, on 
a firm, who has been using ten machines of our 
make for the past three or four years. Many of 
them are out of date, considerably the worse for 
wear, othersare beginning to show signs of neces- 
sary repair. I talk to my man about our ‘‘new 
model,’’ and every salesman has one of these 
up his sleeve. I contrast the deficiencies of the 
old style with the advantages of the new. 
‘*Take my word for it,’’ I say, ‘‘these new 
machines are a great advance over the old 
style; you can safely permit me to send you 
ten new ones in place of the ten old ones. You 
know how well the old ones have worked; you 
know our firm, can trust us to do the right 
thing by you, and that our word that the new 
machines are way ahead of the old ones is 
guarantee enough for you.’’ Does that man 
say: ‘‘I trust you, my boy—send around the 
new machines and take away the old ones?’’ 
Not a bit of it. He blandly remarks: 

‘*Well, yes, there’s no denying the old ma- 
chines have worked well—in fact, they have 
lasted 12 months longer than you said they 
would, and many of them are going well yet, 
but I ean’t do that. Send round one of your 
new machines, and let us try it out—if it works 
well, we’ll make the exchange.’’ 

And there we are, back again once more to 
the old familiar trial, which may last a week 
or a month—it is hard to tell. And yet would 
it be policy to go back on your old customer 
and refuse him this reasonable trial? Well—I 
guess not. 

Again, I am selling a visible writer of a well 
known make, and meet a man, who has been 
using blind writers of standard quality for 
years without number. I talk machine and ma- 
chine, advance arguments of superiority and 
time-saving economy. Can I sell without a 
trial? Must I refuse a trial unless and until 
he puts down $5 for one month’s rental? Shades 
of Abraham, Isaac and Jacob! I can see half 
a dozen salesmen, in my mind’s eye, salesmen 
I know well, who would rather pay the $5 out 
of their own pockets to get a trial with certain 
firms rather than ask them to pay it! On the 
face of it, to me the thing is absurd; why, any 
typewriter company will gladly jump up and 
hire a special messenger to run out with a 
machine to put it on trial with certain firms, 
who have been using a competitor’s machines 
for years. Why! I should say they would! 


Sales. Sales. Sales. 


What the salesman wants, and what his em- 
ployer wants is sales—sales—sales. Both are 
looking for the same thing—their ideas in this 
respect are alike. ‘The only way in which the 
superiority of one machine over the other can 
be proved is by demonstrating. The salesman’s 
duty is to demonstrate, and though this may 
possibly be done without the aid of a machine, 
I greatly doubt it, and believe that the sale 
would be made, and clinches much quicker when 
a machine is there on the spot, and has been 
practically tried out. To get sales then—there 
must be trials. 

To take still another point—that of the man 
with a new machine. His only hope is to show 
his machine—he must have trials, or he will 
never sell one. This is recognized as a part of 
the business, and hundreds of machines are pre- 
pared for this very thing. They go into com- 
petition side by side with the old standard 
makes, which they are hoping to supersede, The 
tests of time and experience are the only demon- 


strators of superiority. They either win ou 
or lose on their merits, and how can these merit 
be shown, or proved to be lacking except by 
the inevitable and all necessary trial? 

Some Exceptions. 

The letter from Mr. Geo. T. Newton in th 
August issue is a fine one, and in his case thi 
plan seems to have worked to perfection. The 
ease of the Multigraph, however, is a peculia 
and isolated one. Practically there is no com 
petition—there is no other machine on a sim 
ilar plane of usefulness—it has a scope all its 
own. Consequently the company can do its own 
dictating. It is a case of ‘‘take our machine, 
which will do a certain class of work, and do it 
well, or go without.’’ 

With the typewriter there is more competi 
tion—the operator has to be taken into consid 
eration, his or her views have to be consulted. 
There is the question of keyboard, the idea of 
touch, the matter of blindfold or visible writ 
ing, in fact, as each first class machine has its 
own particular points of superiority they all 
have to be considered, and adapted to the par 
ticular requirements of the class of business 
they are to be used for. All these are factors 
which enter more or less into the purchase of a 
typewriter machine at all times. They are, 
moreover, all factors which are fine arguments 
for salesmen, and actually invite trials and 
thereby induce sales. 

In the case of adding machines—trials seem 
imperative, and must of necessity influence 
sales. In many businesses the practical use 
of this or that machine may not be immediately 
recognized by the heads of certain departments. 
The expenditure has to be justified by a corre 
sponding economy in some portion of the office 
staff. That it may effect such economy may 
safely be stated, but that is not enough, it must 
be proved. So a machine is installed, and its 
usefulness, and economy in time-saving prac- 
tically demonstrated. Then and not till then— 
after trial—is a sale made. For any new pur- 
pose, owing to the considerable expenditure in 
volved, it is, I understand, very necessary that 
trials be allowed in the case of adding machines. 
It is safe, however, to say that it would be 
well if the adding machine companies were to 
get together, and limit the length of time al 
lowed for trials. From all 1 can hear some 
companies allow trials to develop into months. 
Whilst this may have the effect of keeping out 
competitors, it must have, of necessity, a very 
bad effect on the trade generally, and steps 
should be taken to remedy it. 

A Trial Purchase. 

The great $60,000 sale of the Elliott-Fisher 
Co. was only carried out after a very extended 
trial. Sears, Roebuck & Co., like many others, 
had to be ‘‘shown.’’ The economy of the use 
of such a number of high price machines had 
to be thoroughly demonstrated, and this could 
only be done by trials. 

Summing up, then, I am loth to confess that 
[ am afraid ‘‘trials,’’ like tribulations and 
troubles, have to be eternally with us. We 
cannot get along without them. They are as 
much a part and parcel of the typewriter busi- 
ness as the machine itself, but there should be 
a limit placed upon the trials. No machine 
should be on trial longer than 14 days, more 
especially a first class well known make. For 
some machines a week would be ample. The 
man who cannot decide whether he wants a 
visible or a blind machine within a week is a 
‘*back number.’’ Every case, however, must 
be treated on its merits. It is impossible to set 
up a hard and fast rule as to length of time 
of trials, and adhere strictly to it. If the buy- 
ing of a typewriter was the business man’s one 
object, he could decide in an hour, but it isn’t! 
It is a small item in a week’s record, and is 
usually taken up only when the energetic sales- 
man forces things to a climax. That this is so 
is regrettable, but it is nevertheless true. And 
above and through it all there are whims, 
fancies and foibles of the erratic operator to 
be considered, and pandered to. These surely 
are trials enough. 
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The Felt Adding Machine Patent Not Sustained 


United States Court of Appeals Reverses De- 
cision of Circuit Court. 


the interesting and far-fetch- 
ng suit rendered in some yeais, of interest not 
lone to the adding machine world but to the 
nakers of typewriters, automobiles and every 
ther article patentable, is the recent decision 
iy the United States Court of Appeals reversing 
he finding of Judge Kohlsaat of the Cireuit 
Court. 


Possibly most 


What the Felt Patent Claimed. 


Dorr E. Felt, the inventor of the Comptometer 
ind the Comptograph, had issued to him July 
t, 1890, a patent for a machine using a wide 
arriage. It seems that, according to _ testi- 
mony, nothing was done with this device or the 
principle until after the Universal Adding Ma- 
hine Company had secured a general patent on 
a wide carriage feature in 1897, and the Bur- 
roughs Adding Machine Company had secured 
another in 1898, or some seven or eight years 
after the Felt patent had been issued and was 
allowed to lie dormant. 

Under the decision of the United States Cir- 
cuit Court of Appeals these two patents, issued 
i in the follow- 


in 1897 and 1898, are sustained 
ing important summary and finding of a de- 
cision: 


The Court’s Finding. 


The important clauses in the finding are as 
follows: 

‘*All this leads us up merely to the proposi- 
tion upon which the case turns. The claims 
sued upon, as already stated, are generic. Felt 
seeks to monopolize in his patent the right to 
use a lateral movement to bring about the 
placing of the figures in parallel columns. As- 
suming that this concept of the patentee was 
complete when the patent was exhibited to the 
census office in 1890, so as to be practicable and 
operative, the machine was sufliciently com- 
pleted to obtain a patent (if the feature were 


UNITED STATES GOVERNMENT TO 
EXHIBIT. 

Possibly the most interesting piece of news re- 
ceived from the management of the National 
Business Show is the fact that the United 
States Government, through the Department of 
Labor and Commerce, is to make an exhibit at 
the coming show in Madison Square Garden, 
New York City, October 27 to November 3. 

Arrangements have been completed whereby 
this department of the Government will show 
what it is doing for the manufacturers of the 
country in conjunction with the consular ser- 
vice. Those who are interested in foreign trade 
will do well to follow this opportunity up very 
closely and give the exhibit some attention. 


THE NEW FAY-SHOLES TYPEWRITER. 

Just as we were going to press, we were in- 
vited over to the offices of the Fay-Sholes Com- 
pany, to inspect the new 1907 models, Numbers 
8 and 9, of this very clever machine, 

While the new machine embodies many of the 
old features, still it has many new ones that 
will make it appeal to those who know what a 
good typewriter really is. 

The 1907 models embody a new ‘‘wheel es- 
capement’’ that certainly gives it an action 
that will suit the most rapid and the most crit- 
ical, while a new ribbon movement and other 
paper carriage improvements will appeal to 
many. 

A special feature of the keyboard is that the 
key-rings are made from German silver and 
therefore need no coating of nickel and are al- 
ways bright. 

The company have been preparing for some 
time to make an announcement concerning this 
machine, and we should have been glad to have 
made it for them in this issue; however, a full 
description with illustrations will be made in 
our October number. 

With the advent of these two new models, the 
Fay-Sholes Co. (or the Arithmograph Company) 


patentable at all) upon the broad feature 
claimed. The accessories subsequently devel 
oped added nothing either to the concept, or to 
the operativeness of the mechanism embodying 
the concept. What followed, if anything, was 
not development or evolution, but improvement 


merely. And an inventor having grasped an 
idea, and put it in mechanical form, may not 
wait to secure a monopoly upon the bright 


thought until everything in the nature of mere 
accessory improvement that makes it commer- 
cially better has been run out and perfected. To 
so hold would put it in the power of a patentee 
to hold back his improvement from the world, 
indefinitely, obtaining in the end a patent that 
would exclude everything relating to the art, 
although the whole world has contributed to the 
perfecting commercially of his conception. 

‘*One of two things in this case seems to us 
plain: Either the mechanism of 1890, upon 
which these broad claims are based, was a 
mere experiment, inoperative and impracticable, 
and as such supplanted by the Hiett patent com- 
ing some six years later; or else, for the pur- 
pose of the broad claims allowed, the mechan- 
ism of 1890 was operative and practical and 
therefore abandoned or lost through the eight 
years of inaction that followed. And either 
view compels us to reverse the decree of the 
circuit court appealed from. The decree of the 
court below is reversed, and the case remanded 
with instructions to enter a decree dismissing 
the bill for want of equity.’’ 

An Important Decision. 

It is possible that many other similar suits 
in other lines of trade will be affected by this 
decision, and it is likely that the Selden pat- 
ent, which has been creating so much of a stir 
in the automobile world, which was sustained 
after hundreds of manufacturers had perfected 
the Selden patent, will be reversed. 

The original model of the Selden patent was 
destroyed, and it was allowed to lie dormant 


are expecting much business from the field, both 
in this country and abroad. 

The company’s handsome new offices in the 
Majestic Theater Building, Chicago, although 
not as large, are as fine a set of offices as may 
be found anywhere. 


THE NEW FOREIGN POSTAGE RATE. 

A comparatively slight but welcome reduction 
in the expense of conducting foreign business 
transactions has been brought about by the 
action of the International Postal Congress in 
doubling the weight limit for foreign letters. 
As soon as the new regulation goes into effect, 
five cents will suffice for a letter weighing a 
full ounce. It is to be hoped that this will tend 
to eliminate the ‘‘ postage due’’ evil of which 
so many foreign houses receiving letters from 
America complain, and also that it will eradi- 
cate the custom of using such thin and exas- 
perating paper for foreign letters. Both these 
matters have been the cause of much irritation 
in the conduct of international correspondence. 


MUST NOT ACCEPT MACHINES ON TRIAL. 

Collectors and other officers of the customs 
have received from Secretary Shaw a circular 
stating that the department has been a good 
deal annoyed of late by requests from Collectors 
of Customs and others for authority to purchase 
expensive mechanical devices, such as adding 
and computing machines, and new forms of 
typewriting machines that have been placed in 
their offices for trial by sales agents. This prac- 
tice, the circular says, which has never met with 
the approval of the department, has grown to 
such proportions that it is deemed best to re- 
quire that it shall be discontinued altogether. 

It is therefore hereby directed that hereafter 
no typewriting, adding or computing machines 
or other mechanical devices shall be taken on 
trial by any collector or principal officer of the 
customs, assistant treasurer or other supervising 
officers of the department, without the consent 
of the department therefor being first obtained. 


until many others had worked out the idea to 
practical use. 

The settlement of this matter between the 
adding machine interests allows the Universal 
Adding Machine Company and the Burroughs 
Adding Machine Company to manufacture ma- 
chines under their respective patents, without 
paying royalty to the Comptograph company, 
owners of the Felt patent. 

Patent Held Invalid. 

According to this decision the Felt patent, 
No. 628176, issued to Dorr E. Felt, July 4, 1899, 
is held to be invalid and without force. 

We understand that, although the machine 
shown by Mr. Felt at the patent office in 1890 
had a wide carriage principle, still no definite 
patent had been asked for covering the specific 
idea of a laterally moving frame device until 
after the two had been allowed by the patent 
office to the Universal and Burroughs com- 
panies, which were issued in the two years 
previous to the Felt patent of 1899. 

Credit to the Universal Company. 

Although the Burioughs Adding Machine 
Company held a patent covering the use of a 
similarly actioned carriage, still they recog- 
nized the Felt patent and agreed to pay royal- 
ties to the Comptograph company while the 
Universal Adding Machine Company contested 
the patent, with the finding as rendered above. 
Therefore it is to the credit of the Universal 
company that all the various adding machine 
companies will be allowed to make and sell 
machines with this feature, which makes pos- 
sible the practical use of adding devices in 
commercial work. 

The decision releases the Universal company 
from the embargo which Judge Kohlsaat placed 
upon it in the Circuit Court, and allows the 
Burroughs company to retain thousands of dol- 
lars which would have had to be paid the 
Comptograph company had the Felt patent been 
sustained. 





FREE TICKETS TO THE NATIONAL SHOW. 
Free Passes. 

Arrangements have been completed with the 
management of the National Business Show, 
which is to be held in Madison Square Garden 
during the week of October 28 and November 
3, whereby the publishers of OFFICE APPLIANCES 
are able to present to all visiting members of 
the office appliance industry from anywhere 
outside of New York City who anticipate visit- 
ing the show with a free ‘‘season pass,’’ which 
will entitle visitors to visit the show as often 
as they desire and as many times as they desire. 

To secure these tickets visitors must address 
the publishers and advise them of such demands 
in advance, as they are to be issued only to 
the party visiting and in his name. 

These tickets have a value of $5 to anyone 
visiting the show for the week, and must neces- 
sarily be handled accordingly. 

THE OFFICE APPLIANCE COMPANY, 

Republic Building, Chicago. 


TO OUR NEW YORE CITY SUBSCRIBERS. 


The above arrangement for free tickets is 
open to anyone outside of New York City who 
intends visiting the show, be he stationer, add- 
ing machine or typewriter representative, or 
specialty dealer. 

To those of our subscribers in New York City 
who have paid their subscriptions to date we 
shall mail them, with our compliments, a season 
pass without further notice, as soon as they are 
issued. Therefore, it will be wise for those who 
desire to attend who are not subscribers, or who 
have not paid for their renewals, to do so at 
once and enjoy this privilege. If you visit the 
show this year it will cost you 50 cents each 
without tickets, and although large quantities 
of tickets were ‘‘ floating around’’ the first year, 
it is well known that they ‘‘were mighty 
searce’’ last year. 

Take the hint at once. 

THE PUBLISHERS. 
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MONARCH 
It is not so long ago that the typewriter 


world was promised a new ‘‘front-stroke’’ visi- 
ble writing typewriter, patterned along lines of 
popular demand, and embodying the 
best features to be found in various older makes, 
Long before the first 


some of 


with many ali its own. 

models were made public various reports were 
circulated concerning the wonders of this new 
machine, and the favored few who were able 


to see the product of the inventors in a machine 
to be called the ‘‘Monarch’’ were enthusiastic 
with praise concerning its many good points. 

The ‘‘beginning’’ time of any company is 
probably the most critical in its history, and 
although the Monarch contained well tried out 
features, much experimenting had to be done 
and many preliminary improvements had to be 
indulged in before it was acceptable to the com 
pany to offer a very critical public. 


The Beginning of Work. 


The Company was or 
ganized. 
turing and 
a factory 

where the company placed one of the best type 


Monarch Typewriter 
Men of experience in both manufac 
selling were attracted thereto, and 
site was secured in Syracuse, N. Y., 


writer plants known today. This was in 1902, 
but an extensive selling campaign was not in- 


stituted until January, 1905. 

The present officers of the company are all 
men of wide experience and international repu- 
tation. Its president is Silas W. Crandall, with 
a selling and executive experience with the 
Remington Typewriter Company in their Chi- 
cago office, covering a period of some twenty 
years. The vice-president of the company is 
George W. Dickerman, a man of wide traveling 
experience and formerly president of the United 
Typewriter & Supplies Company, who at one 


time controlled the ‘‘Caligraph,’’ ‘‘ Densmore’’ 
and the ‘‘Yost’’ machines. Mr. Dickerman is 


now looking after the entire foreign trade for 
this company, which has proven to be something 
even more rapid in success of introduction, par- 
ticularly in some parts of Europe, than in the 
states. 

The treasurer of this concern is Jacob Felbel, 
the designer and inventor of the machine, who 
was for many years a well-known patent attor- 
ney in New York City. The experience of such 
a man, both as an inventor and understanding 
well the ‘‘legal end’’ of inventing, promises to 
give to the Monarch many features that may 
be retained as its own, 


In securing such men for its several depart- 
ments the company began active life under most 
favorable auspices, for these men were not en- 
thusiastic inventors, but practical typewriter 
men, and in manufacturing a machine could 
bring to bear upon its manufacture the ex- 
perience they had gained by their many years 
in the business. As a consequence the Monarch 
Visible typewriter of today contains all the well- 
tested features of the successful machines of the 
past, together with the new features and prin- 
ciples their experience has proved necessary to 
the typewriter of the present and to be de- 
manded in the future. 


The Manufacturing Plant. 


In keeping with the modern features to be 
embodied in the machine, a perfect factory was 
planned and laid out, particular attention being 
paid to the fact that it should be light and airy. 
The plan allowed for the manufacture of the 
machine to commence in the basement, and to 
continue on through the factory in successive 
stages until it had reached the fifth floor, where 
it would be finished and ready for shipment. 

This plan brings the ‘‘aligning’’ department 
and the final inspection department to the up- 
per floors, where the better light prevails, and 
thus better results secured from those critics 
who have to pass on the final condition of each 
machine. 

With such a factory finished and as many 
tools installed as could be purchased without 
having them specially made, the building of the 
Monarch really began. Of course, a large part 
of the tools used in the manufacture of a mod- 
ern typewriter is automatic machinery, and this 
had to be made and installed by experienced 
typewriter mechanics in the factory, only after 
much thought and experimenting. All of this 
preparation took time, but the time was not 
by any means wasted, as when the Monarch was 
placed on the market it was as near perfect as its 
makers could get it, although they are all the 
time improving it and adapting it to all the spe- 
cial uses required for a modern machine, and 
these changes are made without, however, in any 
way changing the fundamental principles on 
which it was manufactured. 


Features Embodied in the Monarch. 


The three great essentials of a typewriter, any 
one of which must not be lacking in a good 
machine, are a good type-bar, a good firm, easy 


carriage, and a positive, quick-actioned escape 
ment, and in the Monarch these three great es 
sentials are characteristic of the high develop- 
ment of this typewriter throughout. The steel 
employed in the manufacture of the machine is 
of the very best quality, subjected to tests be- 
fore being placed in the machine itself. 

Referring again to the first essential of a 
typewriter—the type bar. In the Monarch this 
bar is made of drop forged steel, being first 
stamped out roughly in the stamping room from 
a strip of steel, and is then taken to the drop 
forge, where, after being heated white hot in a 
furnace, it is placed in a steel die and is pressed 
into the form of the perfect Monarch type-bar 
by a ten-ton blow of a hammer that hits each 
one as it lies in the die. Of course, when the 
type-bar is taken out of the die there is a lot 
of superfluous metal pressed out all around it, 
which upon cooling is trimmed off, and the bar 
is returned to the drop forge a second time for 
a cold pressing in order to insure the final tem- 
per. It is then passed on to the polishing room 
to have the rough edges rubbed off, and is then 
sent to the drilling department and milled for 
exact thickness throughout, drilled for the dif 
ferent attachments, sent to the nickel room, 
washed and electrically cleansed, coppered and 
plated, and is finally at the inspector’s depart 
ment of finished parts and on to the assembling 
department. 

Such a description follows in the making of 
the various other special parts of the Monarch 
typewriter, all with the care and precision that 
is absolutely required for a perfect running, 
high-speed typewriter. 


The Complete Monarch Typewriter. 


A machine coming from such a modern plant, 
handled with high-grade, experienced help, with 
the best automatic and modern machinery, and 
superintended at the executive head by such 
men as those described, must necessarily be close 
to the acme of perfection. Such is the Monarch, 
which embraces the visible writing feature in 
its fullest sense, inasmuch as there are no rods 
or bars to obstruct the vision. It has a delight- 
ful, easy touch and quick response, the type 
having a snappy whip-like action, which enables 
operators to do work speedily and accurately 
and with the least possible effort. 

The firm, erigid carriage, that operates as 
steadily for an 18-inch platen as it does for the 
regulation carriage half that length, and this, 
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oupled with the broad, pivotal, frictionless 
ype-bar, make the alignment of the machine 
erfect. This firm, rigid carriage feature is 
pecial to the Monarch. A typewriter may have 
perfect type-bar, but a wobbly carriage will 
poil the work of the best type-bar construction 
ver invented. The Monarch carriage moves 
ispended on rolls that glide in a hardened race 
ay, and as the roller bearing is an improve 
ent on the ball bearing, which eliminates fric 
ion, and as the carriage has but one movement 
from right to left when released by touch with 
he key—it moves one letter space and is held 
igid, ready for the firm blow of the type block 
rom the type-bar. 
The Monarch ribbon movement is a sort of 
ind-your-own-business mechanism, which makes 
possible for the operator to give his atten 
ion solely to the writing. By means of this 
ibbon mechanism the ribbon moves lengthwise 
nd crosswise, automatically turning when it 
omes to the end, and then repeats the operation 
ndefinitely. This serpentine lengthwise and 
rosswise movement of the ribbon uses its entire 
face, which is a great ribbon economy, and the 
itomatie reverse contributes to more rapid 
nd better work on the part of the operator. 
Aside from these things, this great machine 


s equipped with a convertible eseapement which 
enables the machine to be adapted for a rapid 
1 slow operator, as the ease may be. 


Its Sale Large, But Only Begun. 


Although before the publie for but eighteen 
onths, the Monarch has been greeted with 
many large orders and has met with well 
me rited success not only on account of the visi 
bility of the writing but on account of its last 
ing qualities. This success is testified to by 
the fact that nearly all the leading railroads 
ind mercantile houses in the United States and 
Kurope are using this machine, and recent re- 
ports from the company’s Australian agents in 
dieate the machine has met with exceedingly 
popular favor there. This is also the case with 
foreign agencies in South America and most 
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GEORGE W. DICKERMAN, VICE-PRESIDENT 


SILAS 


W 


CRANDALL, PRESIDENT. 


parts of Europe, and, in particular, the British 
Empire, where the Monarch, with its well-liked 
features and much meaning name, proves a 
great seller in that country. 

The dealers for the Monarch typewriter in 
Mexico, one of the leading typewriter concerns 
in that republic, report a continually increasing 
business month by month. 

On the continent of Europe the dealers report 
excellent progress and find little or no trouble 
in making the machine popular, and, like its 
name, the ‘Monarch of them all.’’ 

Aside from many branch offices maintained 
by the Monarch Typewriter Company, distributed 
throughout the United States, many good and 
well paying agencies and dealerships have been 
established, and more are to be secured from 
time to time. 


LETTER-HEAD ADVERTISING. 


John §S. Twells, commercial agent of the 
United States at Carlsbad, mentions in a brief 
report to the bureau of commerce and labor 
about the industrial activity in Austria, a clever 
method the Austrians employ in carrying on bus- 
iness with alien countries that will, we believe, 
bear imitation with good results, 

When the Austrian gets in touch with prospec- 
tive foreign trade he has a letter-head printed 
on which appears a translation into the lan- 
guage of his prospective customers all of the 
facts about his business that he desires them to 
know, what he handles, prices, and other valu- 
able data that his customer will want to learn. 
In fact, the letter-head is filled as full as space 
will permit of details and advertising. 
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International Time Recorder Company’s Sixth 
Annual Convention 


Che International Time Recorder Company, of Wednesday, August Eighth. Some conventions of this character are rather 
Binghamton, N. Y., following their usual custom ae * Roll | Systems for Large ee stiff and tiresome, but in this case reereation 
ai inging together tire selling organ- idea cance a mewa awe Me . Evans , . ae intavmincio’d in gach : 2 é 

f b ringi ig together their entire sé lling organ “Time Recording Systems in iron and Steel ind fun w is intermingl d in suc h a manner 
ization, held its sixth annual convention of their ae a A. D. Troxell that the serious things were delightful and the 
sales representatives during the week of August “The Difference in Buyers, East and West” time well spent. 

6 to 11. and this year’s meeting proved to be ° ceoeceeesecess NEReRRCRE ERAS aoe eH 5 WwW. P. Sutton ‘a . ‘ 
the most satisfactory one in the history of the Wednesday afternoon was devoted to recrea- ne 7 : aa 
: tion, the organization enjoying a fifty-mile auto- he fifty-mile automobile ride in seven larg 


touring cars was hugely enjoyed by all, as the 
roads about Binghamton are most excellent and 
the scenery sublime. 


ompany. 
The company has enjoyed an exceedingly good 
business year, and all the agents were en- 


mobile ride, ending at the Casino at 6 p. m., 
where they enjoyed a ‘‘Rhode Island clam- 
bake.’’ 


thusiastic and in high spirits during the entire ; 

convention, each representative preparing a : Thursday, August Ninth. a 

paper on the subject of most concern to himself, ea-eenennnd = bape repepeapd epee tay ty ae A visit to the factory at Endicott was part 
of the entertainment, and much enthusiasm was 


ind the result was a diffusion of knowledge and “Selling Time Recorders for Cost Keeping 


salesmanship tactics that will add materially to vag, VOrsus Time Keeping’’.......... Thos. Morrison shown when ‘‘the boys’’ were informed that 
the educational equipment of each member of apaatants as tea ..S. A. eae the new plant would double the capacity of the 
the organization. “System, Cures Business IIIs, But Can Be Over- present plant. The chief complaint of the 
The following programme was arranged: NE 6 5.9 066 06-0560E86 sé ceeDncenesess Cc. W. Strock agents has been the delay in filling their orders, 
In Southern Climes’’..........ceeceeees K. R. Cobb owing to the enormously increased business. 
Monday, August Sixth. Frida August Tenth. : 
Address of Welcome, and “Our Opportunities” “The S Ah ye the Fi Li .: £2 
latent Hon. Geo. E. Green imedencrentienleeotatetndiee dt ta : ae il 
Followed. ‘by ‘explanation and demonstra- PP ches) adage! pay e dink ial se) gal lalealia lad 5 The Rhode Island clam bake was participated 
tion of the mechanical construction of the — of ong te at ses asada S. W. _ oo in with zest and a most delightful fe. was 
different Recorders and Time Stamps, in- ny «Bee Behind”’..... aearens* a Cc. eere I bapsoP genase haope eas i a 
cluding the new Elapsed Time Machine. Pl bligations to the Trade’’....... D. Evans spent at the reside nee of General Manage H. E. 
“Our Salesmen and Our Factory Force’’...... “The | arene Time,” ‘wit Age er Bg, F. ~ ae Bundy, at Endicott. Music, singing, dancing 
his tadaennenasadedsadneanwess H. C. Haggerty e Essence o me,’’ with closi “e = ~ d md light refreshments were the order 
“Mechanical Cost of Keeping Devices”........ "ttt ttn sttesestersesseserseecees at uney lias _ 
. ‘- sprocescoegsenens - In. J Ly Penfield Friday, August 10, at 7 p. m. * #* # 
= me ecor ers for ass Factories itter mn : . 
witene fenerdere tar Longshoremen”..J. E. Barnum Banquet at Hotel Bennett, tendered to the The convention wound up with a banquet at 
“Time OD SN sdnccdcnauagaused J. W. pumkame officers and directors of the company by its the Hotel Bennett, covers being laid for 450 
“Common Sense and Common meq % E Clark representatives in the field. The hanquet was given by the agents to the 
ere eh ee ee Yow During the convention meet H. 8S. Evans, of directors and officers of the company, and was 
Tuesday, August Seventh. Philadelphia, presided as toastmaster, and his a most pleasant climax. The guests of honor 
“Some Things | would Like to omed e+ remarks were both brilliant and witty. were: 
“The Value of a Canvasser”..........H. N. Combs The address entitled ‘‘The Essence of Time,’’ President Hon. Geo. E. Green. 
“Right Methods in Making a Thorough Can- delivered by the company’s general manager, Vice-President Hon. Geo. W. Fairchild. 
“Competition and Arguments” dip ecigoace me “ae te H. E. Bundy, put forth the feeling of expression, Treasurer and General Manager H. E. Bundy. 
“The West” Tiilililw. J. Evans ‘‘Boys, you have done nobly, but you haven’t Directors W. H. Reid, C. Fred Hess and A. J. 
“Long Distance Troubles and tows te fuels ‘ done your best yet,’’ which sentiment brought Parsons, 
= OR RSS Cp ere tree " ownsen . ae faoe af en » ¥ ean Pa ssatnee r. 7 
“Modern Time Record System for Department forth promises of renewed efforts in th aad = “ 7 A. Ward Ford. . _an 
TE sepetesenseni ae canes s W. G. Copeland to come. J. P. E. Clarke, H. L. Harkness and C. 8, Con 





“RHODE ISLAND CLAM BAKE”—INTERNATIONAL COMPANY'S CONVENTION. 
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er, the last named being the company’s ad 
ertising manager. 

Letters of regret were received from Di- 
ectors D. W. Cooper, J. L. Willard and Geo. B. 
Hanford, whose business kept them away. 


* * * 


The programme was a beautifully printed, 
embossed-covered affair in four colors entitled 
‘‘The Passing of Time,’’ und is a credit to the 
ompany. 

The menu card was printed in fac simile of a 
time recorder job card, with the various stubs 
ind time indications, which seemed rather ap- 
propriate for the occasion. 

The list of edibles were given characteristic 
titles and were as follows: 


Clam Cocktails. 


Bouillon. Frappe. De Simplex. 
Sauterne, 
Celery. Salted Almonds. Olives. 


Broiled Lobster a la Dey, Drawn Sauce. 
White Seal. International. 
Cutlets of Sweetbreads ‘‘108.’’ 
Roman Punch. Two Color. 
Broiled Spring Chicken, a la Hawley. 
Asparagus Tips. 

New Potatoes in Cream. 
Tomatoes and Lettuce ‘‘Syracuse.’’ 
Binghamton Ice Cream. 

‘* Rochester’’ Cake. 

Coffee a la ‘‘Standard.’’ 
‘“Elapsed Time’’ Cigars. 


———— OE 


Among those of the agents from out of town 
who enjoyed this year’s convention were the fol 
lowing: 


S. H. Chamberlain...77 Summer St., Boston, Mass. 
C. M. Penfield........ 77 Summer St., Boston, Mass. 
T. ©. Moore ...... Flat Iron Bidg., New York City 
J. E. Barnum..... Flat Iron Bidg., New York City 
H. N. Combs.....Flat Iron Bidg., New York City 
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.Flat Iron Bldg., New York City 


.ssees+Flat Iron Bidg., New York City 


..Witherspoon Bidg., Philadelphia, Pa. 


Troxell..Witherspoon Bidg., Philadelphia, Pa. 


Eells 


Cobb. 

McLean. 

Evans.. 
Hitchcock 
. Steinkamp. 


Copeland....Witherspoon Bidg., 
Cooper..Witherspoon Bidg., Philadelphia, Pa. 
Bida., Richmond, Va. 








NEW 


FACTORY, 


...Mutual 


Phil’a, Pa. 


.854 Ellicott Sq., Buffalo, N. Y. 
330 Park Bidg., Pittsburg, Pa. 
.1017 Schofield Bidg., Cleveland, O. 
.1017 Schofield Bidg., Cleveland, O. 
.-. Tribune Blidg., Chicago, Ill. 


W. J. BVA sc ccccccces 
J. W. Hogue........... 
Ce. He PRISER. ccccccsecs 
Ge Ve BRB sccpssecess 
G. R. Townsend........ 
We Gy Besa cesces 


Tribune 
Tribune 


Tribune 


SALES FORCE. 


Bidg., Chicago, III. 
Bidg., Chicago, III. 
Bidg., Chicago, II! 
Bidg., Chicago, III. 
Tribune Bidg., Chicago, Ill. 
Tribune Bidg., Chicago, 
...Century Bldg., St. Louis, Mo. 


Cc. W. Strock........ Century Bidg., St. Louis, Mo. 
James Murphy...78-80 King St., E., Toronto, Ont. 


F. A. Frick 


Wm. Stambaugh, Time Stamp Dept., 
Bidg., New York City. 
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The Telegraphone 


the Lines of the Phonograph. 


BY FRANK RUTHERFORD. 


The Latest Invention on 

Searcely 1 «aay passes bb it we hear of some 
ew wonder emanatin from that marvelous, 
vsterious fore electricity Telegraphy, tele 
phon wireless telegraphy, motive power over 
ong stances, litting of huge weights by a 

mbin n of « tricity and magnetism, all 
roceed from this one magical source, and now 

nes the telegraphone, a purely electrical and 

ignet levies which performs marvels un 
heard of nal ndreamt of 

\ ster wire i minute thread of metal, 
1-l00th of an ineh in thickness, and of inter 
ninable lengt] miles if desired—will not only 
ecord speech, take messages, receive dictation, 
record telephone talk and absorb music, or the 
seore of n opera, but it will actually repeat 
ever wo! message or sound dictated to it 
wit a clearness and istinctness equaled and 
excelled only by the human volee. There is no 
wax, ! indentation, no pin mark, no seratch 
ibsolutely nothing to indicate on the bright sur 
face of the stee wire that if earries a message. 
Yet, be it music or speech, the faint breathings 
f a sigh, tl softest lover’s whisper, all are 
1ught by the machine, recorded on the steel 
wire and then repeated as many times as may 


be desired in the exact tones they were origin 


lly expresse d. 


If the record is no longer required, touch a 
little lever and the record is wiped out, leaving 
the wire as bright, as clear and as useful as 
ever, ready for one or a thousan more records, 
at the will of the operator 

Switch a wire to a telephone and, whether a 
person is there to receive the messages or not, 
the telegraphone will faithfully record them on 
its fleeting wire and repeat them, or a dozen 
more, when the proprietor or principal returns 
to the office. 

Should you want to send a personal message 


to a distance, insert into your ma- 


and on its polished sur- 


friend at a 
chine a thin metal disk, 
face will be re« message. Send 
it to your friend in an ordinary envelope with 
the mailman cannot injure it 


orded an invisible 


a two-cent stamy 


in any way. When received he will place it in 
his own telegraphone, which will repeat your 
message as many times as may be desired, word 


for word, in your very tones, with every intona- 


tion, expression and emphasis which you used— 
in fact, just as you spoke it. Your correspond 
ent (if he mav be so termed) can dictate his 


reply on the back of the plate, or erase your 


message in a moment, and have one of his mes- 
sages recorded in place of it. The plates may 
be used over and over again, for ‘‘neither rust 
nor moth can corrupt,’’ and there is no de- 
terioration nor deeay. 
brief are the marvels of the 
raphone, the invention of Valdemar Poulsen, a 
scientist of Copenhagen, Denmark, and patented 
in this country by a special act of Congress 
Feb. 19, 1903), thus rendering it invulnerable. 
Poulsen discovered that if magnetism is con- 
veyed to a steel plate or wire by an electro- 
magnet of sufficient delicacy, it remains iso- 
lated at the point of contact instead of spread- 
ing over the entire surface of the metal. A 
very delicate needle magnet attached at the end 
of a telephone wire to the diaphragm of a 
minute telephone receiver is made to run over 
the surface of a steel disk or wire. The sound 
waves are permanently magnetized and localized 
on the steel surface and will last for years. 
The steel may be polished, it may become rusty 
the message is not impaired; it remains there 
until it is passed underneath a heavier magnet 


Such in teleg- 


on the machine, when it is wiped off, and the 
wire or metal dise is then ready for another 
record. 


In one form of the machine a steel piano wire 
is wound off one spool to another between two 
magnet poles by an electric motor contained at 
the base of the instrument. Enough wire is car- 
ried to take one-half hour’s continuous talking. 
The machine may be stopped instantly, what 
has been spoken repeated, errors erased by the 
erasing magnet and interpolations made with 
the greatest facility. For the ordinary busi- 
man to dictate his letters, in lieu of a 
stenographer, this machine should prove a great 
blessing, for corrections can be so readily made 
that it will tend almost to dispense with the 
office stenographer. A telegraphone and a type- 
writer will effect wonders. 


ness 


Another advantage to the stockbroker, or 
average business man, is that the machine can 
be connected with the telephone, and dictation 
given a stenographer over the wire. The type- 
writer operator may be located in a place re- 
mote from the person dictating the correspond- 
ence, it will make no difference, there will be 
no need to call the stenographer to the desk, for 
the correspondence can go on over the tele- 
phone wire in another room, another part of 
the building, or miles away. Be it letter, or 


it will be indelibly recorded by tl 


sage 
message, 


delicate magnets on the steel wire, and r 
peated at will indefinitely. The machine wi 


even receive and record wireless messages! 

The second style of the Telegraphone som: 
what resembles the gramophone. The steel dis 
is revolved in the same way, the magnet an 
coil making the record being gradually move 
towards the center. The dises about five inch« 
in diameter, are thin and light, and but litt! 
more expensive than postal They ma 
be filed, or sent through the mails without ir 
jury. The dise when received can be fitted o1 
a portable telegraphone, then as soon as it br 
gins to revolve, it delivers its message wit 
absolute accuracy in the very voice, tones and 
intonations of the original speaker. What 
wide field this opens! What a scop 
this machine has before it! How easy it wi 
be to actually talk to distant friends or busi 
ness acquaintances! 

The plates are of bright steel, and so any 
matter can be printed on them that 
desired, your ordinary business address, or sti 
better, your photograph—the picture of the 
sender, thus making the message thar 
ever a personal oné, The party receiving thé 
message hears not only your voice, but sees be 
fore him on the machine, the smiling, happy 
face, it may be, of the distant speaker. 

This mode of correspondence will create a 
revolution. It will perhaps dispense with th 
stenographer, for one can talk into the machin« 
just as easily, just as readily as one dictates ti 
a stenographer. It has many advantages, too, 
which it would take too long to dwell further 
on here, but its possibilities are immense. It 
may perchance make junk of the typewriter, so 
far as correspondence is concerned, relegate note 
paper to the waste basket! It may be so—who 
ean say? At all events as we hear the machin 
reel off our correspondent’s very words in his 
actual voice, we see before us on the machine 


cards. 


gigantic 


may be 


more 


his very picture! Could anything be more au 
thentic—more real—more wonderful? 
These are only a few of the real miracles 


performed by the Poulsen Telegraphone. Thos 
interested should eall or write the Sterling De 
benture Corporation of 56 Wall New 
York City. If possible call, and see the machine 
in actual operation—hear it talk, see the mes 
received over the telephone, how 
the telephone operator is advised that the ma- 
chine is at work, and ready to receiv: 
and many other marvels in connection wit! 
the instrument, which are too intricate to be 
mentioned here. It will repay your visit, open 
your eyes, and possibly your pocketbook in your 
eagerness to take stock. 

We understand the machines are being 
made in a large factory in Wheeling, West Vir 
ginia, and quantities will soon be ready for sale 
and Jeasing. 


street, 


sages notice 


messages, 


now 


UNCLE SAM MAKES BEST MACHINERY. 


Uncle Sam is credited with making the best 
machinery, and John Bull sells the most. Of 
American manufactures machines and ma 
chinery constitute the premier export, amount 
ing in 1904 to $82,078,000, being the largest ex 
port of any one country save the United King 
dom, whose exports amounted to $102,531,800 
in 1904. The fact that the United Kingdom 
leads in the value of its exports of machines 


and machinery is due wholly to its large ex 
ports of textile machinery, a branch of the 


machine trade wherein we have no recorded ex 
port, while we are fourth on the list of coun- 
tries to which the United Kingdom exports tex- 
tile machinery, coming after Germany, France 
and Italy. Some machines and machinery ex- 
ported are special to the United States. If 
other nations produce them for export it is not 
known. These Yankee specialties are cash reg 
isters, laundry machinery, metal working ma- 
chinery, pumps and pumping machinery, shoe 
machinery, typewriting machines, a total of 
$15,809,900. The United Kingdom is the largest 
consumer among the nations of these machines, 
a fact which tends to show such machines are 
not manufactured largely therein. 
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Clarke G Baker’s New Factory 


In Ilion, N. Y., the city where the Remington 
ypewriter is made, where the Remington gun 
yund its birth, there arises a new manufactur- 
ig plant as rival to these two formidable 
iterprises, the Clarke & Baker Company, who 
Tucker File & Cabinet 


re successors to the 
ympany. 

The opening of the magnificent new factory 
0k place July 28, and was attended by all the 
ficers of the company and many members of 
s selling foree from New York, Philadelphia 
nd San Franciseo. 

Many good addresses were delivered, particu- 











CLARKE, PRESIDENT. 


R. G 


larly one by John Calder, connected with the 
Remington Typewriter Company, on the subject 
of ‘*Codperation.’’ 

D. G. Baker made it known that, as a retail 
worker, he had no objection to the company 
establishing themselves as competitors of the 
gun and typewriter shops. which have made Ilion 
known as ‘‘the gun town’’ or ‘‘the typewriter 
town,’’ but that he requested the company not 
to allow the new industry to christen the town 
anything but ‘‘the file town,’’ or ‘‘the cabinet 
town,’’ rather than ‘‘the library town.’’ He 
alluded to the chance of Carnegie donating a 
building, and advised his hearers that the 
‘*Seaman’s Library’’ was satisfactory to all 
concerned. ; 

Evolution of the Plant. 

The ancestry of the present Clarke & Baker 

Company can be traced through two distinct 


lines, one the Tucker File Company, of Newark, 
N. J., the other Clarke & Baker, of New York. 
The Tucker File Company was organized some 
twenty years ago for the manufacture of a line 
of filing devices invented by the late W. H. 
Tucker. This concern operated at Newark for 
a number of years and approximately ten years 
ago secured for their sales agents Clarke & 
Baker, of New York, young men of rare ability 
as salesmen. For several years this continued, 
the Tucker goods, with some additions, still 
being manufactured at Newark. 

In the year 1901, however, a change was 
made, and the Tucker File & Cabinet Company, 
of Ilion, was organized, and the Newark plant 
moved to Ilion and located in what was for- 
merly the factory of the Coleman Carriage & 
Wagon Company. Clarke & Baker, Incorporated, 
of New York, marketed practically all the 
product- of the new concern. The Ilion factory 
has since that time been under the management 
of 8. T. Russell, who for many years has been 
prominent among lIlion’s business men, having 
teen manager of the business of A. N. Russell & 
Sons for nearly twenty-five years. Under this 

















S. T. RUSSELL, TREASURER 


arrangement the business of the two associated 
companies, the Tucker File & Cabinet Company, 
of Ilion, and Clarke & Baker, Incorporated, of 
New York, prospered rapidly, a fine business 
having been established along high-grade fur- 
niture lines, particularly for library and com 
mercial purposes, the company furnishing a large 
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number of Carnegie libraries in New York and 
other cities with their furniture equipments, and 
having among its clientele many of the leading 
banks and commercial houses of New York City. 

In the year 1905, however, the business hav- 
ing reached larger proportions than could be 
handled to good advantage by the two separate 
companies, a merger was brought about and the 
two companies united under the name of 
‘*Clarke & Baker Company,’’ of which R. G. 
Clarke, of New York, is president; James H. 
Baker, of New York, vice-president and secre- 
tary; 8S. T. Russell, of Ilion, treasurer, and John 
C. Bearse, of New York, assistant treasurer. Im- 
mediately following the merger of the two com- 
panies the erection of the new plant was begun 





JAMES H. BAKER, VICE-PRESIDENT AND 
SECRETARY. 


and it is one of the finest wood working plants 
in the country. 

The old factory of the company gave employ- 
ment to about seventy-five men, but the new one 
will employ 300 or 400, and will be under the 
management of S. T. Russell, and associated 
with him will be A. B. Russell as assistant fac- 
tory manager and Thomas Suters as superin- 
tendent. The lines manufactured here will be 
the same as in their former location, although 
of course on a much more elaborate scale. 


The New Factory. 

The main factory is a_ three-story brick 
structure with basement 70x230 feet. The office 
building is also three stories with basement 
36x36 feet. 

There is a lumber storage addition one-story 
high and 45x50 feet in dimensions. The dry 
kiln building is 40x60 feet. The power house is 
50x90 feet. The chimney on the power house 
is 125 feet high, it has a five-foot flue and is 
capable of handling 700-horsepower. There are 
fifty acres of land, on which the building is 
located. On the south side of the building there 
is a railroad siding 2,000 feet long. In the 
building there is nearly 100,000 square feet of 
floor space. One million two hundred thousand 
bricks were used in the construction of the build- 
ing. The entire building is equipped with elec- 
tricity and thirty-five separate motors are in 
use, each machine requiring 5-horsepower and 
over and having an individual motor drive. The 
present motor requirement for power is about 
450-horsepower. The motors were manufactured 
by the General Electric Company. 

Two 150-horsepower boilers are installed in 
the building. The mason work on the main 
building was done by the Hughes Construction 
Company, of Utica; the power house was built 
by G. G. Hulin, of Herkimer. The carpenter 
work and general supervision was under direc- 
tion of Contractor Conrad Klipple. 
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TYPEWRITER FRATERNALISM. 


onl irticles ippearing n 
| \ \uyus ssnues of OFFICE APPLIANCES 
ter of a mvention of the type writer 
est ring the National Business Show at 
Madison Square Garden, October 28 to November 
we h to report that arrangements are¢ 
eing completed whereby special entertainment 
‘ he g n to e visiting, and some’ strong 
peakers pl sed their support. 
We ‘ nany communications from 
embers of the typewriter fraternity, and shall 
he glad ir from others that are interested, 
r ow erested, hefore we elose our 
‘ mea f () her S which will eontain 
fir nlans 


ADDING MACHINE FRATERNALISM. 


“ines sf IsSieé Severa yood speakers in 
viding hine field have consented to ad 
| es a hy of members of the protession at 
Madison Square Garden during the National 
Rusiness S ' (ntoher 28 to November 3. An 
, neen t f gramn will be given in 
r next ssue We shall be pleased to hear 
from ott rs no .' 1 be interested in helping 
ke is vel ) 1 success 
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EDITORIAL. 


Never be so busy that vou can’t look well 


nto what the balance of the world is doing in 

There are very few companies without con 

wtition: f vou have no competition, then 

ke 4 worl ubout what’s going on outside of 
ria { 


ic man who thoroughly digests each issue of 


Orrick APPLIANCES, whether he be manufacturer, 


salesman or buyer, will learn something 


ever knew before, 


The publishers of OFFICE APPLIANCES have con 
agents with manufacturers 
hustlers (re 


You don’t even have to write the pub 


ected manv good 


who were looking fo1 vou one of 


them? 


shers to find out who the needy manufac 
rs are. Almost anv of them will tell vou 
they ‘‘want good men.’” Are you a good one? 


Get vour pen out and tell them we told you to 


} 


write—providing know how to sell goods. 
® - aos 

The real value of a trade paper—we are 

speaking now of cireulation value is reflected 


in the number of ‘‘ want advs.’’ that are run 
ach month. We mean, of course, real want 
vivertisements. Look at this issue and note 
he number of good opportunities for both 
‘situations’’ and ‘‘help wanted’’ displayed. 
(mong them, too, are superintendents and man 
upers, 

And we get resulis—even from these littl 
things. 

\ cordial invitation is always awaiting the 


dealer, stationer, adding-machine or 
typewriter man at the office of this publication. 


talking over trade news and generali 


visiting 
~ 


\\ enjoy 


ties, and many a good thing has been done a 
fellow in visiting our offices, which are located 
in the Republic Building, corner State and 
Adams street, Chicago. Next time vou are in 


the neighborhood just ‘‘drop in.’’ 
. o 


We are 
ence with 


always glad to 
dealers concerning ‘the purchase of 
invthing for the office—stationery, 
ind the like. We have a full list of all 
find 


take up correspond 
appliances 
those 
and can 


t . 
these 


make 
ou «desire. Write us. 


who goods 


anything 


A CHAT WITH OUR MANUFACTURERS. 
Now that 


ver and 


*“the 
many ot 
the vaeation period, 
in the number of 
most office appliance 
pee rienced ‘the best 
and this for a 


good old time’’ is 


us have 


Summer 


Sucé esstullv passed 


there should be an 
rece ived., However, 
manufacturers have ex- 
period in their 
summer This 
that an unusually heavy fall business 
follow. Some of the factories were able 
to eateh up with their orders during the usually 
dull period, but many are 
they were months ago. 

manufacturers are 


increase 


orders 


business 
history he season, 


udieates 


7 
Wil 


as bad off today as 


Many establishing new 
manufacturing plants, in many cases doubling 
their capacity. Still, we feel that this will 
hardly suffice to fill all the orders promised, 


heth from their agents and the using 
We, as publishers, have an 


pul lie, 
opportunity to 


weigh the general trend: of things, and: can 
judge well the tendency for an active or dull 
season, and from what we have been able to 


collect from all parts of the world there.is abso- 
lutely nothing that can make us believe: that 
the coming season will be anything other than 
the best we have ever known. 

\ll appliance manufacturers should enjoy this 
prosperity, and we hope they will. The good 
times have been with us for many months; may 
they continue for many It will, if the 
makers of office devices take care of all the op 
portunities that are placed before them. -One of 
the opportunities is this publication, Orrice AP 
PLIANCES, which is good work for the 
and appliances among the 


vears., 


doing 


makers sellers of 


trade, not alone in the states, but in all th 
foreign lands. In each publica 
tion there are enough ‘‘prospects’’ for 
Keep an 
Many of our subseribers who are man 
much attention to the 
they do to 


issue of this 


goo 
agencies to average tactor busy fi 
months. 
facturers pav as new 


items in each issue as their cas 
arawers 

In this number, under ‘*‘ Trade Opportunities, 
found specific demands on 


turers for catalogues and prices from 


will he manutac 


those wl 


aie desirous of securing goods on an agen 


basis, and if 


more closely 


the issue is only followed up sti 
t there are oppo! 
tunities distributed among the news items whet 


dozens o! other 
nnections 
field must not 
well for many manufacturers to 
closely the opportunities presented in countri 


may be secured. 


good ¢o 
The foreign be neglected, an 


if Is wat 


other than America, such as Europe, Sout! 
America and Australia. Business with thes: 
countries, properly handled through a _ reliabl 
‘‘foreign freight agent,’’ is no more troub! 
than doing business in an adjoining state. \ 
littl ‘shipping system’’ will do the whol 
thing. 

The hundreds of letters encouraging the pub 


lishers of this paper in their efforts among th 
that American manufacturers 
sted foreigners in the use of modern 
want to buy. As a 


But remember this 


dealers indicate 
have inte 
office appliances, and they 


rule they are good payers. 


most foreign countries are only walking ‘‘i1 
their baby shoes’’ as far as the use of offic 
devices go, 

Make money while the sun shines, but don’ 
overlook the side of the world’s globe where th: 
sun doesn’t shine so brightly. There’s mone 


there, too. 


ARE YOU A DOUBTER? 


On the opposite page we have 
received a few 


reproduced in 
oto a letter davs lLefore going 
to press. 
Fielder & 
and 
offices 
business 
their 


ana go, 


arvest 
laryges 


Allen Co. are one of the 


most progressive commercial stationery and 


and do 
where 


appliance dealers in this country, 
throughout. the entire south, 
stands for progress, | 
They handle everything for the 
othee, Trom a paper of 
pot of ink, to typewriters and adding machines 
successful agents for the 
Oliver Typewriter and the Standard Adding 
Machine, they stand as a strong pillar otf testi 
against the oft heard statement that 
commercial stationer ean not successfully han 
dle these things. It that it’s 
after all in ‘‘how’’ 
This letter should have great weight with not 
only 


name push, energ’ 
busi 
ness 


pins or a five-cent 


Being highly general 


mony 
goes to show 
one goes at it. 

every commercial stationer who lays clain 
to being wideawake and progressiv« 
want to keep up with the latest and 
‘*things doing’’ in this field of his labor, but 
it should hit the manufacturer with equal force. 
There are hundreds of concerns scattere 
throughout the world who read OFrrice APPLI 
ANCES month as the F. & A. Co. do, an 
they buy thousands of dollars worth of goods 
through its columns every week in the year. We 


enough t 


best 


each 


have received scores of letters during the past 
year all more or less like the one under dis 
cussion, all of which goes to show that the 
manufacturer not only ean, but should keep 


before our readers through our ad 
columns, 

readers watch 
and attention that a_ broker 
watching his ticker. It’s their helper and guide 
and what they find in its columns they can fin 
nowhere else in monthly printed form. OFFict 
APPLIANCES is business with them, and if you 
want some of their business you kee] 
your name before them. You do share 
and this paper will do its. 

If you are a manufacture! 
this pape r. 

If you are a commercial offic: 
appliance dealer, send in your dollar. You’re 
pretty sleepy individual or concern if you can’t 
get a dollar’s worth of good out of Orrice APPLI 
ANCES in the course of a year. 
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*FIALCO”™ 


Messrs. Patterson & Thurnau, Editors, 
“Office Appliances", 
Chicago, Ill. 
Gentlemen:- 


Heretofore, so many trade journals, early in the game, 
appear to have become subsidized by some of its largest adver- 
tisers. So differently have you steered “Office Appliances", 
yet so perfectly simple and gimply perfect have you made it. 


For months past, I have wanted to write you a heart 
to heart letter from a dealer's standpoint, and thank you for the 
work you are doing. You are certainly “covering the field like 
the dew", and have not spread it on too deep in spots. Office 
outfitters, geographically, must be scattered, and it is next to 
impossible to get together often to swap ideas. "Office Appliances* 
is like a clearing house and once a month we can learn the pulse 
of all. the allied lines, keeping up with all the styles in office 
equipment. In fact, it is to us what the fashion journal is to a 
well dressed woman. 


The editors may take it for granted we enjoy everything 
they write, yet the display advertisements are just as interesting. 
From the advertising we have placed with you, I am certain that 
the space is most valuable, in dollars and cents, to manufacturers, 
enabling them, in thirty days, to give a synopsis of any new number, 
new line, or improvement they have to offer, because, heretofore, 
it has been necessary to advertise in five or six Stationery, Furn- 
iture, Typewriter, etc., Journals, to reach the specialty men in all 
lines. It is with a handful of postal cards that I open up and 
read every number of “Office Appliances", always finding new and 
interesting items, on which to write for more {nformation. 


I do not know whether you get many unsolicited letters 
from subscribers, or not; nevertheless,*I am certain that your work 
is appreciated. 


With best wishes, I am 


Dict.A. Yours ve ruly 
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NOW, WHAT D’YE THINK OF THAT? 


Ouprright, 190Q by AmerioanJourns) Examiner 











For Instance, in this pigeonhole 
| keep @ pair of equabs 


There's nothing wins like system, sir 
Said genial Mr. Biohbe 


Ghe 








Baltimore, Md. 





A. A. ( \ formerly connected with the Michi- 
« ‘ g ag vy of the Adder Machine Company, 
! pened an office at 606 Equitable building, 
I in Md for the company Mr. Cowles is 

nthusiast ver his prospects in Maryland and 
> Ww d says that the Wales is meeting 

ywher wit! n enthusiastic reception 
. > > 

\ W. Chilto formerly manager of the Balti- 
more office for W ter B. Manny and the “Pike” 

| g ma e, has resigned to take a city terri- 
to i B ! ng the Wales visible adder. 
Mr. ¢ ! n the adding machine busi- 

ess " } t ! years, seven of which were 
pe Ww rroughs company 
Boston, Mass. 

WW H. McFarland, New England agent for the 
Wales dding machins with headquarters at 1136 
ld South building, reports that business in his 
territory for the Wales has been exceptionally 
good during June and July and prospects for the 
future re very bright 

Chicago, Ill. 

rhe de n rendered in the suit brought by the 
(‘omptograp! Company against the Universal 
Adding Macl Company by the United States 
Cire 


it Court on an appeal by the Universal Com- 
\ he decision of Judge Kohlsaat, 


I I g t 

eems to have settled the matter of the use of 
movable carriages ¢ dding machines similar to 
hat used on a typewriter, and has immediately 
et uy timulation along all the other adding ma- 
es using sucl 1 feature had the patent been 

sta ad 

Cleveland, O. 

Herma Poesch the Ohio sales manager fo! 
he Univers dding machine, has issued a timely 
ivertising rd It is in the shape of a hanger 
ig = t} complete ist of 300 words which 


idopted by President Roosevelt and are 


» be used hereafter in all publications coming 
mm the White Hous« The list will no doubt be 
1dopted by many business houses 
Anyone wishing to obtain this list in a con- 
‘ nt shape for ready use by stenographers will 
well to write to Mr. Poesche for a copy gratis 
His off s Cleveland, Ohio 
> > 7. 
Wheeler & Wales, local agents for the Wales 


idding n hine ire putting out some very excel- 
advertising—blotters and other literature that 
zxoes to help some in the selling game. 
According to reports from that district the new 
firm is meeting with considerable success with 
this machine 


Detroit, Mich. 
rt Burroughs Adding Machine Company have 
attracted very desirable neighbors to their loca ity 


i will soon have another large factory adjoining 
ts magnificent plant 

The Detroit Sanitary Supply Company will erect 
. large khuilding just south of the Burroughs plant, 
which will e¢ ra space 160x591 feet 

. > . 

A. J. Doughty, formerly general manager of the 
“hicago Pneumatic Tool Company, goes with the 
Burroughs Adding Machine Company as supervisor 


of their works 

C. A. Forster, sales manager for the Burroughs 
Compan) passed through Chicago during the lat- 
ter part of August enroute to the Ozark moun- 
or a fishing trip He favored OFFice ArPtti- 
ANCES with a visit and expressed himself as being 
more than satisfied with the present condition of 
business and the future outlook, 
whict ~ \ ry promising 

rhe Burroughs Adding Machine Company will 
egin its third class for salesmen on September 4, 
ras soon as C, A. Forster, their sales manager, 


tur fron his vacation 


the company's 





“Then, too, { have some guinea pigs 
To multiply for me.” 


“Pm poor at figures, so | keep 
An adder, don’t you see. 


Cc. N. Smith, manager of the business systems 
department of the Burroughs Adding Machine 
Company, was a visitor to the National Shoe and 
Leather Show, held August 15 to 25, in Chicago, 
and while in Chicago favored the publishers of 
OFFICE APPLIANCES with a visit. 

About fifteen young men connected with the 
Rurroughs plart here treated themselves to choco- 
lates and a theater party during the middle of 
August. Where were the girls? 

In the labor troubles experienced by the Bur- 
roughs Company Justice Stein refused to issue 
warrants for the arrest of the two Union pickets 
because of their ‘“‘walking around the plant.”” The 
Justice indicated that this did not constitute a 
sufficient cause to issue such warrants. 


Dallas, Tex. 

Elbert Beeman, ‘southwestern agent for the 
Standard Adding Machine Company, of. Dallas, 
Tex... was in Chicago recently and paid this paper 
a visit 

Mr. Reeman has been for two years with the 
Standard interests, formerly having been connected 
with the typewriter business, covering some seven 
years, including a period with the Oliver Type- 
writer Company. 

Houston, Tex. 

W. D. Hoyt, a salesman of some experience and 
reputation, will represent the Standard Adding 
Machine Company in Southern Texas and will 
probably make headquarters in Houston 


Los Angeles, Cal. 

G. E. Hazard, the Southern California agent for 
the Burroughs Adding Machine Company in Los 
Angeles, with offices at Second street and Broad- 
way. is enjoying a large business for that machine 
in his territory, securing some of the extra 
“plums” that have been going to Southern Cali- 
fornia since the fire in ‘Frisco. 

Milwaukee, Wis. 

The electric Wales visible adding machine has 
just been shown in Milwaukee for the first time 
and E. D. Haven, the Wisconsin agent, anticipates 
many new orders and much increased business with 
the advent of this style apparatus. 

New York City, N. Y. 
(By our Eastern Representative.) 

W. B. Manny, manager of the Pike Adding 
Machine, is still abroad. The New York business 
of the company during the past month has been 
very good. 

> * * 

The Universal Adding Machine Company have 
had a very busy month during August. They have 
been directing their special attention to their elec- 
tric machine, which seems to be just what the 
people want. 

* . > 

J. G. Vincent, superintendent of inventions at 
the factory of the Burroughs Adding Machine 
Company at Detroit, is paying New York a visit. 
He proposes to have a convention of the mechani- 
cal experts of the company of the nearby towns. 
They will be shown all the latest up-to-date im- 
provements on the machine. 

The business of the Burroughs adding machine 
in the New York territory during the past month 
has been fully up to the average. 

The Burroughs Adding Machine Company are 
geiting out a new book of their New York users. 
It will contain from 2,700 to 2,800 names, and will 
be a record of which any firm should be proud. 

. . > 

Eaton & Hough, agents for the Wales Adding 
Machine Company report business for the past 
month as being particularly good. They are going 
to have a display at the Business Show and will 
do all in their power to show the advantages of 
visible writing. The newest models of the Wales 
are fitted with eliminating keys, by means of 
which any amount may be eliminated from the 
grand total, if desired, by the mere touch of a 
key. It works to perfection. 

es 6 ¢é 

Canfield Bros., agents of the Standard Adding 
Machine Company, report business as very good 
for the past month. We shal! have something new 
to report about this enterprising firm in our next 


issue. 
. . . 


The Automatic Adding Machine Company are 


receiving so many orders for their machines that 
they are greatly pressed to fill them One firn 
has contracted for fifty machines per week, an 
there are many others of smaller calibre. The 
company will bring out a larger machine in about 
two months. Price and further particulars will be 
announced in future issues. 
* . * 

The new electric machine of the Burrough 
Adding Machine Company is now coming forward 
from the factory in fine shape. We hope to pub 
lish full details with illustrations in our next 
number. Early in September it is anticipated that 
the supply of machines will be so large that the 
company will be able to fill all outstanding orders 
a result which they have long been striving for 
From all accounts it is a wonder. The two models 
recently placed in the New York office were 
snapped up by anxious purchasers with ready 
checks just as soon as the machines were ex 
amined. 

> * * 


Cc. H. L. Flintermann, second vice-president and 
general manager of the Universal Adding Machin« 
Company, was in New York recently on a visit 

St. Louis, Mo. 

The ‘Frisco System in their car service depart 
ment have adopted the Comptometer, made by 
Felt & Tarrant Company, of Chicago. They are 
used to expedite the work of multiplication and 
addition in this department of the railroad and 
will be placed in all offices of the System where 
much figuring is being done, thus saving the 
company time and trouble. 

* . a 


The Universal Adding Machine Company, of this 
city, who have been practically “resting on their 
oars’’ for some few months, are now preparing for 
an extensive campaign in the marketing of their 
adding machines, which is now possible with the 
lifting of the restraint placed upon them by the 
suit of the Comptograph Company. which has 
just Oeen reversed in the United States Circuit 
Court in favor of the Universal Company. 

It was rumored that the Universal Company 
would immediately remove their plant from St 
Louis to Chicago. This is denied by officers of 
the company in a position to know. 

Many new automatic machines and other special 
tools have been secured for the St. Louis works 
and much activity is expected in their exce'lent 
factory from now on, which will necessitate some 
night shifts of labor. 

. 

If a satisfactory sample of the Moon-Hopkins 
adding-typewriter can be finished in time it wil! 
be shown at the coming business show at Madison 
Square Garden in New York. 

This will probably attract and interest more 
people, manufacturers, their agents and the public, 
than any one other device to be exhibited, it con- 
trolling such a wide scope of work and accomplish- 
ing so much with so little mechanism. 

We hope they will be able to appease the public 
interest in October. 

San Francisco, Cal. 

J. E. Egan, coast manager of the Burroughs 
Adding Machine Company, has just returned from 
a trip to Los Angeles. This firm has done a tre- 
mendous business since the fire, the local office 
having disposed of over five hundred machines. 


The 

SECTIONAL 
ROUTING and 

It shows how thoroughly and systematically your territory is being 
covered and ifto the best advantage, routes of traveling salesmen, 
thelr territory, whether too much or too little, how covered, and where 
your customers, agents or business interests ure located. It points 
out good towns where you have no trade; helps you to choose the 
shortest and least expensive routes for salesmen. Shows competitive 
_e rates, advertising contracts, signs, inquiries, prospective 
trade, collections, etc. 
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Built up 
with Top, Base, 
Four,Six or Elev- 
en Drawers, Map 
Sections, 3x5 or 4x6, 
Card Index Sections and 
Stand. Any number of 
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Toledo, O. 
Latimer Thompson is representing the Standard 
iding Machine Company, with headquarters at 
North Erie street, this city. 
Washington, D. C. 
As indicated elsewhere, the Secretary of State 
s issued instructions forbidding any of the de- 
rtments at Washington receiving from. the 
inufacturers of adding machines, typewriters, 
velope sealers and other office devices for trial 
inspection. The government finds that many of 
ese things are asked for that are not really 
quired. 
. * > 
The Adder Machine Company, of Wilkes-Barre, 
, has just been awarded the contract to furnish 
ree of their machines for the Isthmian Canal 
partment. The machine was selected by the 
partment without any representative of the com- 
ny being present to demonstrate its qualities. 
Wilkes-Barre, Pa. (Kingston.) 

The Wales adding machine, made by the Adder 
fachine Company, of Kingston, is meeting with 
1any more sales, as the factory is able to make 
eliveries. The force of employes has been in- 
reased at intervals and others will be taken on 
was places are found for them. 


THE ADDER MACHINE COMPANY WILL 
ENLARGE ITS NEW FACTORY AT 
KINGSTON, 

The board of directors of the Adding Machine 
Company held a meeting recently and author- 
ed a bond issue of $200,000. These bonds are 
secured by first mortgage on all the company’s 
property. This additional capital will be used 
for building an addition to its present large 
factory, purchasing more machinery and pushing 
its business generally. A large portion of the 
bonds have already been subscribed for. A\l- 
though the factory has been in operation only 
since March, the business has grown to such 
proportions as to necessitate the proposed en- 

largement of the plant. 


NO USE FOR ADDING MACHINES. 

According to the New York World, there is a 
party in New York who is capable of duplicat- 
ing the adding machine for speed and accuracy. 
He is looking for a job. 

Daniel J. Sullivan, thirty years old, of Fall 
River, Mass., an expert calculator, is living at 
No. 9 East Twenty-second street. From the age 
of five he has been famous in Fall River as the 
possessor of the most wonderful memory in 
Massachusetts. By way of testing his genius a 
reporter shot this question at him: 

‘‘How much is 98 times 98 times 98?’’ In- 
stantly the answer came, ‘‘941,192.’’ 

‘*How much is 74 times 201?’’ 

‘It’s 14,874,’’ he answered. 

When Sullivan was a child he used to amuse 
himself by watching freight trains whirl 
through Fall River. When the train had passed 
he could tell the name and number of every car 
in the train. Later he was employed as an ac- 
countant in the office of the New Haven Rail- 
road, 

A year ago he attended a demonstration meet- 
ing at a business college. An expert was show- 
ing by the blackboard some of the short-cuts 
and tricks of accountants. Sullivan laughed at 
the simplicity of some of them. He did not 
know then that he possessed a remarkable tal- 
‘nt. The accountant asked him to try his hand 
it quick figuring, but instead of doing the diffi- 
cult sums on the board he did them ‘‘in his 
head.’’ The effect produced something like awe 
in the faces of the professionals. The next day 
they went around to try him in private. 

They found he could square and cube from 
1 to 100. He took figures under a million and 
multiplied them by figures under a hundred in 
the same way. His answers were always cor- 
rect. He completed the sums in two minutes 
from the time they were propounded. He added 
it the rate of eight figures a second. 

‘‘T have come to New York to live,’’ he 
said. ‘‘I am not going on the stage and do not 
want to exhibit myself. I am looking for a 
position in some commercial house, where a 
1uman adding machine is wanted.’’ 


The publishers of OFFICE APPLIANCES 
solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 
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Have You Ever Considered the Claim as 





to Being “Best” According to its Source 





Our 
Typewriter 








Ribbons 





DOUBTLESS NOT 


Every Manufacturer Claims His Goods are 
“The Best” 


There Can Only be One THE BEST 


TheWorld has Recognized 





Typewriter 





Carbons 








THE BEST 








NEW YORK CITY 

Stewart Bidg., 280 B’way 
LONDON, 4 St. Paul’s Churchyard 
PARIS, 3 and 5 IM Passe Reille 





This is no perfunctory claim, but there is Reason 
for it. And besides our methods are also the best 


WHY ? 
One uniform discount to All the Trade. No favor, 
no discrimination, no rebates. 
manufacturers for the Trade Only 


MITTAG & 


SOLE MANUFACTURERS FOR THE TRADE 





Also we are 





VOLGER 


PRINCIPAL OFFICE AND FACTORIES 
PARK RIDGE, N. J., U.S. A. 


= BRANCHES 





CHICAGO, ILLINOIS 
108 La Salle Street 
ZURICH, J. G. Muggli 
AMSTERDAM, Benier & Co. 
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Visible Stent Typewriters 


$125 VALU 


You cannot excell the 


VISIBLE 
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TYPEWRITER 
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You cannot equal the 
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COMMERCIAL 
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For example— THE KEYBOARD— Then again—The Single Decimal Tabulator for 
Our regular $100.00 standard machine has Billing and Accounting work of all kinds. Look 
84 k while you find on other 76 | at the cut below,— then look at the one above,— 

eys standard machines only and see the Tabulator as mounted on the ma- 


chine. Simply depress the Key and the 
Carriage will glide gently to the point 
desired, and all without jolt or thump or 
jar. All this without the use of space bar. 
You can use it anywhere on the machine 
between points 1 and 80. Others charge 
$25.00 extra for such an equipment. It’s 
a ‘‘regular’’ part of the Stearns, without 
extra cost. 


If you want the Stearns sort of key- 
board when buying other makes— 
what happens? They charge you 
$5.00 extra. It’s an ‘‘extra’’ equip- 
ment with them. It’s plain ‘‘regular’’ 
with the Stearns. This one point 
means a great deal to the commercial 
world —and means a world in itself to 
typewriter salesmen. 








DECIMAL TABULATOR 


We Want Live Dealers Everywhere 


If you can sell the average $100.00 typewriter and get $95.00 to $100.00 for it, then you can certainly sell 
a $125.00 machine for $100.00 with a great deal less effort. Remember this—the Stearns is a visible 
writing machine, and of the most modern and improved type; _ it has all that was ever put into a keyboard 
without extra cost to the consumer; it has a single decimal tabulator, which makes it unequalled for billing 
and accounting work, also, without extra cost, something others will furnish too,— but they charge $25.00 
extra. Get your territory now. Even if you don’t take the agency for it, better look into it and see for 
yourself what we offer you. It costs nothing to learn, as we will be glad to tell you all about it free of 


cost to you. E. C. STEARNS @ CO.., Syracuse, N. Y.. U. S. A. 
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Buffalo, N. Y 





J I ( forn tl Elliott-Fis 
mpuar heir St. Lo ftice, } been tr 
red to t r Buffalo tt 
. * * 
I Mo r ew! ( np ( Buff 
e mad n good ad are ot slow 
ertising the fact t tl} face of tror 
mmpetition he 11 ) teen No ; mode 
the Larki Soap Comp nd twenty-fiv No 
dels t ( rk Bros. Institute 
* * > 
rt l r- Be Co ky Swan stre 
iffalo I t wit W lerful success in tl 
troductior f the new Fox visible typewrite 
Vherever mi is been placed this agen 
ve d tro it making them stick’ or 
ther t} machines tic] themselves The 
erner- Be Company expect to do a very larg 
ine s de ries can be made mor 
pidly 
. 
he Ren Compa ere are displaying 
f their Greet pewri which is attracting 
ich attentior rhe ma e is exhibited m« 
the 1 ‘ t publi I thet than ais . mi 
The Jat pewriter & Tabulator Compa 
f this t « preparing to how a new modé 
thei tta ment for the indling of typewriter 
rriages i tatistical wor which will prove in- 
resting to many 
rhe Jarvis tabulator is t one that was adver 
sed in thes jlumns son months past, using 
s its chief feature a governor, which controls the 
need of the paper carriage, no matter how long i 
imp the ma ne is required to make, and this is 
! e without ir or thud 
Bangor, Me 
Georg W Small, for some four years in the 
employ f the Smith-Premier Typewriter Com 
vinv in this city, has accepted a position with the 
(jreat Norther Paper Company, of Madison Me 


Bridgeport, Conn. 


The Union Typewriter Company have started 
work on a new factory addition here, which will 
ost something like $25,000 and will comprise 
some four stories and basement, 40x100 H. Wales 
Lines Company, of Meriden, Ct., are the contrac- 
tors 

This move the part of the Union Company 
would indicate that some new deyelopments and 
surprises may be expected by out readers during 
the fall or about the first of the year. 

The present plant of the Union Typewriter 
Company on Railroad avenue, after being idle for 
some time resumed perations and thei. 


employes were requested to return to work on 


August 14 


In this fact both the New Century Cali- 
graph’? and the Yost ewriters are.made, the 
roduct of wl s mostly taken by Europear 
izents, who find a read market for both ma- 
hines. particularly that of the “Yost,”’ with its 
beautiful work d scientific mechanism. 


Billings, Mont. 





"=. & Dygert formerly with the temingtor 
Typewriter Company at Billings, has been trans 
ferred to Calgut Alberta nada, for the same 
ompany 

Boston, Mass. 

Doris Stuart Clark—August 8, 1906.” \ littl 
ard, accompanied by two others bearing the names 
Mr. and Mrs. Henry J. Clark, Jr., tells the 
story of a happy couple being made happier by 

‘ ; little lady to grace the home 


th arrival of 


of Friend Clark 


This seems to be a profitable year among the 
typewriter fraternity of Boston this being the 
fourth noted to date Indications are that only 
one of the four will be able to succeed his father 


should maks 





in the typewriter game—the others 
good stenographers, or bette 
* > > 

F. L. Heimer, formerly of Boston, who we re- 
ported as going to New Haven for the Underwood 
Company ha eharge of the company’s office at 
that point 

e@¢ @ 

The Underwood Compa! installed in its new 
quarters and re putting up a much_ better ap- 
pearan in every way than was possible in their 
old location ind as Boston is educated to the 
art side of things, business for friend Ramsey 
should materially increas 

. . . 

E. Ashton nother well-known typewriter man 

of this city is a father 
* . 

H. L. Landphear, until recently manager for the 
Monarch Typewriter Company at their Boston 
branch, is now engaged with the Dey Time Reg 
ister Company at Philadelphia 

* 7 * 
John R Ramsey connected with the 3oston 


vy. was married June 13 
(notice the 13) to Miss Ma M. O'Hanlon, of 
Brockton ind was entertained by his co- 
workers with the compan) 


office of the Oliver Compar 
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‘ Mic ) [ " ( 
Y } i 
vrit inve | WW Mic 
f ti 
= T t nana ing en 
Ww cl < f t } ¢ 
A T I McC write 
f - } a 
Chicago, | 
(his t 3 M : 
take 1 g ( Y 
i DI t the (a ( 1 
ve take puart ~ ] ling 
Randolph tre 
\. M. Kailing has bee i s manage f 
! Cr} go Writing M I ( I wit he 
rte it Chi x M Ix t s {0 
\ G H Ks Y wittl oO ( 
ined tl r f the Typew 
LaSall treet 
iw I. Goldblat mn ted 
e Remington Compar in the r dey 
ment ha opened quarters t » Dearbort I 
t National pewriter Exch g ind is n 
ng a peclalty if renting | ring ind 
typewriters and supplies 
Mr. Goldblatt nticipate putting on t mark 
t line of ribbor and Ww du 
tor ow being made for 
WW R. Rathacker, who former was interes 
idvertising business, i N n the s 
ree of he oO} e1 Compan é Chik yg 
fHce 
ae * > 
\ } rier ic 1Y r ( cag distr 
i ger for the Fa Sholes and t thmograp! 
Company, has resigned his connectior witl ‘ 
companies, taking effect August 3 
Mr. Feirlein has made rt futur gen 
howevet “ expect to hea tl ~ 
ead f another active enterpris é 
writer ofr idding machine line bu ess that 
I iallvy appeals tft him un nh to tl sé g 
ich instruments 
Mr. Feirlein has shown special talent in hand re 
“big deals wit irgé rporatior ind ti 
government 
. & 2 
O \ugust 4 I é es i wit t 
Chicago office yf the Underwood Company 
iown toa fe e board at the Palmer H«¢ t t 
p. m. of e afte! on of that d i joyed tl 
isual } isantries of the round tab I uch occa 
ons 
Among those w ver est were M ger 
D, M. Alkire, H. I sor H. W. Thompso G. § 
Parker, C. I. Alward, F Ivicl R. ( Schuoke 
B. W Prince, Mr. Pratt. Mr. Johnsor Mr. Feog 
ind Mr. Smith B. WV Prince a hairn 
| ‘ ‘ m 
Ames & Filstead, who bought t the typewriter 
busine of Alfred Hall some time ago ire now 
ocated is stated elsewhere it "T 
street yn the ground floor, making the 
popular in Chicago They also are pu 
patented process Tol grinding 
platens’ without injury'to the plater 
keeps them bus these day 
* ad a 
Under the 1dministration ot O ] Owel wl 
came recently from the Blickensderfer office t 
mana the Fox machine in this territory, this 
machine is finding its way to many business offices 
in Chicago as well as outlying districts He is 
continually adding to his sales force men of ex 
perience who know how to get business The 
employment department has more business Dy) 
far than ever in its history, and the repair de- 
partment keeps I >» Matthews busy at all times 
Mr. Matthews as just returned from a \ itior 
apent ir TopeKa Kat 
¢ ¢ @ 
Arithmograph Company é xhibiting 
Fav-Sholes Cypew)iter that } ssed t! igt t 
San Francisco fire It was the propert of Jol 
ston & Higgins and was in he |} t f tl é 
or Market street Although covered with 1 
brought on by thi innatural oxidation the 
chine still writes very legibly It's a good de 
tratior f tl lasting qualities of the Fay-Sh¢ 
- © > 
I I Sholes, manager of the M irch Ty 
write Compa Wabash avenue, has bet Se€ B 
double time, over time, all the time, for the last 
week in his office s Mr. Unkless, his bookke 
was called home to Syracus¢ ” rccount of the 
rious illness of his wite The Monarcl rfl 
s a very busy one now under ordinary circu 
tances, for tl boys in tl field re getting t 
rde! One of them sent i! in rd I t 
for twenty-five Monarchs whicl e sold 
firm 
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J. W. Frost has bes promoted from a positior 
2 ral offices of the Oliver Company to be 
istant n iger of the Kansas City branch, suc 
eding James Geissinger, wko goes to St. Louis 
{ ewrit Headquarters on Dearborn street, 

r the management of J. E. Butler, is doing 

xceptior large business. He says the only 
nge they expect to make in the future is 
eparation for handling the increasing business 

Hk * 

A. Schicrmie who successfully manages the 
pewriter hxchange reports that the month of 
igust has bee record breaker as far as busi 

i co ned There is a good demand for 

le machine it the Exchange, but it seems 
t 50 per cent of the business done is with the 

cemington from this exchange 
~ * * 
Ss. I Ashton igent for the Sun typewriter it 
Illinois ndiana, Michigan, Wisconsin and Iowa 
eeling mighty good over the demand for the 
Sur It he keeps up at the present rate he will 
make a shining record as un order-getter, any 
veal 
* . * 
W. G. Lenderson, manager of the Smith Premie1 
flices in this city, made a trip to Davenport 
the latter part of August ‘»% see Mr. Eylar, who 
h charge of the sub-office of the company in 
low: During the manager's absence Mr. Mce- 
Gough kept things moving D. E. Avery. general 
iles manager, reports a fine business for the 
month of August He is also rejoicing over the 


fact that he has been able to secure the _ ser- 
es of Walter Chas one of the pioneers in 
typewriter business Mr. Chase has been 
imping into typewriters for the last twenty-seven 
ears and if there is anything about the business 
he doesn't know there is only one place he can find 
ut about it Our modesty in reporting this mat- 
prohibits us from coming right out and say- 

it will be in Orrick APPLIANCES. 


~ * > 
president of the Graves Type- 
of New York City, and represent- 
typewriter in that territory, passed 
recently on his way home after 


Edwin J Graves, 
writer Company, 

g the Fox 
through Chicago 


pleasant outing in Colorado. 
* oa * 
The demand for the Underwood typewriter in 











the city necessitated that the company employ a 
oo! alesman, and among their force they foune 
man who is hard to beat in the person of G. S. 

Parke He has seen six years of typewriter strife 
d since his advent into the Underwood Com- 
iny three years ago he has been at the head 
f the class in salesmanship. Under the super- 
ision of Mr. Alkire, who came here a short time 

igo from Pittsburg, every department of the com- 

pany has enjoyed an increased business. In the 
epair department E. J. Sheehan has a large force 
working all the time. He has put on six new men 
mn the last two weeks, and if business keeps up 

find it necessary to add to his repair corps. 

There is a mighty genial air about the Under- 

wood office that is good to inhale whether one 


vants a typewriter or not. 
* * te 

The Hammond Typewriter Company, in the new 

juarters at 155 Washington street, regrets that 

it is impossible to supply the demand for the 

new No. 12 visible. Many of the old customers are 


ending in the old machines in exchange for the 
iew one, and the mail order department says 
that the demand for exchange from satisfied cus- 


tomers 


is astonishing. 
* 


tk 


W. S. Shipman states that the Typewriter Em- 
porium has had a very busy summer, and it has 
been necessary to make several additions to both 
the sales and repair force. Mr. Shipman is a 
ery conservative man, but he does the _ busi- 

. . * 
Several ve asked us about the average length 





ri 
f life of 


the average typewriter. J. J. Coffey, 

f the Remington, says that a very careful esti- 

mate based upon the number of machines re- 

turned every six months shows that the Reming- 
n is good for seven and one-half years. 

ses 
W. E. Murray, a well-Known and able man in 
the typewriter field, formerly with the Blickens- 


derfer company here, has allied himself with the 
Fox typewriter in the sales department. 
* > * 
I B. Morgan, an old-time typewriter man, and 
for many years with the Smith Premier Type- 


writer Company in Chicago, but lately connected 
with the automobile business, spent his vacation 
n the metropolitan city 
* * * 
did Devitt C. Avery, the sales man- 


Likewise 
r for the 
d his vy 


of Chicago 
New York. 


Smith 
ication 


Premier Company, 
among friends in 
Cleveland, O. 

Che lL. C. Smith Brothers Typewriter Company 
been incorporated here under a State charter 
$2000 This means the advént of a little more 

tivity on the part of this company. 

- 7 . 

The Ohio Inspection 

mpany has 

les recently 

eder, D. T. 

ird as the 


$10,000 


Typewriter Exchange and 
been incorporated here and _ filed 

with W R. Sanders, Charles 
Miller, H. C. Powers and W. B 
incorporators. The capital stock 


- * * 


rhe Underwood Company here is experiencing 
he usual complaint heard from those handling 
machin not enough of them Their summet! 
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business here was far ahead of anything hereto- 
fore 
> > > 
F. Klima, of the Underwood Company here, is 
on his annual vacation, while Bert Traite, who has 
been with this office for some time and who has 
made an enviable record as a salesman, left the 
office the Ist of September to gro with the United 
Brass & Manufacturing Company as their sales 
manager 
* > > 
Mr. Dunbar, formerly with the Underwood in 
Buffalo, and more recently with the United Type- 
writer Company at Toronto, is now in the L. C 
Smith Brothers’ ranks here 


Columbus, O. 

It seems that the Bennington Typewriter Com- 
pany is about to commence operation in this city, 
from reports being circulated here where Mr 
Bennington, the inventor of the machine, has op- 
tioned a large tract of land east of Columbus with 
an idea of establishing a factory site thereon 

The company has been incorporated for $1,000,- 
000 by Dayton and Pittsburg capitalists. 

It is the intention of erecting a large factory 
building immediately for the manufacture of Mr 
Bennington's ‘‘word writing’ typewriter. 

. . > 

W. F. Malloy, traveling representative for the 
Smith Premier Typewriter Company out of Cin- 
cinnati, was in Piqua, O., visiting friends 

> > > 

Art Clare, of Beresford, S. D., has taken up 
duties with the Oliver Typewriter Company in this 
city 
T. J. McLaughlin, who has been doing railroad 
work for the Oliver Company from their Chicago 
offices, has been appointed manager of that com- 
pany’s branch at Columbus. 


Detroit, Mich. 

M. C. McBrayne, of Detroit, who recently re- 
signed from the Underwood Company to go with 
the L. C. Smith Brothers, has again returned to 
his former love. 

Derby, Conn. 


The Secor Typewriter Company, controlled by 
interests in the Williams Typewriter Company, in 
Derby, are about to launch the much looked for 
“Secor’’ machine, invented by James B. Secor, 
formerly of Bridgeport and possibly one of the 
oldest typewriter inventors living. 

The machine embodies the front stroke, visible 
writing feature and many other new features 
all its own, which will be fully described for 
the first time in our October or November issue 

The company have spent a fortune producing 
the finest set of working tools ever made for a 
typewriter concern, and it is only in the use of 
modern and up-to-date automatic machinery. pro- 
duced by Mr. Secor himself, that it is possible 
to manufacture a machine that will embody so 
many really first-class and important improve- 
ments in writing machines. 
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The Secor Company have recently had built a 
fireproof vault for the tools used in making the 
Secor machine, which will be placed on the market 
this fall, and shown for the first time at the Na- 
tional Business Show at Madison Square Garden, 
New York, in October. 

The vault is 26x16 feet, and possibly covers 
the most ingenious lot of automatic tools ever 
seen by manufacturers, the invention of J. B. 
Secor, a genuine Yankee in devising these clever 
instruments that do so much with so little human 
£ or 
labor ae ar 

E. L. Pfunder, formerly of Derby, has taken 
up his residence in Hartford. 

> . . 


W. J. Francisco, for many years chief inspec- 
tor for the Williams Typewriter Company, and 
more recently interested in the Connecticut Type- 
writer Exchange of Derby. has sold out his inter- 
ests in that concern to Charles Ringel, who will 
conduct the business in the future. 

Mr. Francisco is now in Brooklyn, employed by 
the Royal Typewriter Company as inspection ex- 
pert, under contract for three years, a position he 
deserves from his close attention to business and 
his desire to see that goods turned out under 
him are as they should be. 

. + . 


L. H. Mory, formerly representing the Williams 
Typewriter Company as superintendent of agencies, 
has resigned from that company and passed 
through Chicago recently after a vacation in the 
Central States. Mr. Mory will probably make a 
new connection before we go to press again. Al- 
though a young man, he has had considerable 
experience in road work and understands well the 
troubles experienced by those seeking the market 
for writing machines. 

Des Moines, ltowa. 

J. D. Orris, representing the Remington Com- 
pany out of Des Moines, was seen in Hunting, 
Iowa, taking several orders for the Remington 


machine. 
. . o 


Robert B. Black, of Mexico City, Mex., is now 
in Des Moines on a visit to this country in the 
effort to secure some new inventions, including 
an adding typewriter which he is anxious to se- 
cure. 

Mr. Black will remain in the States, making 
his headquarters at 1440 Fourth street, Des 
Moines, and will return to Mexico about October 
1, and when there open up in Mexico, dealing in 
modern office devices. 

Denver, Colo. 

The Denver Typewriter Exchange Company has 
taken the agency for the well-known “Grier” line 
of typewriter papers. i ‘ 

The judges of the District Court are considering 
the question of putting in typewriters for the bet- 
ter handing of court records. It seems rather 
strange that they have only just commenced to 
awaken to the idea that typewriters save time, 
space and money and that all interested are in 


for better legibility, which will lend much to the 
handling of court matters. 
7 7 


The Denver office of the Smith Premier Type 
writer Company feels mighty proud these days 
and there is reason why they should This office 
has secured the International Challenge Cup 
which was won in 1904 by Berlin, Germany, and 
in 19095 by Kansas City, Mo. With the cup goe 
a cash prize of $300 and a gold watch to the man 
ager of the office. Who wouldn't be proud? 

Davenport, lowa. 

J. H. Newport, Chicago manager for the L. C 
Smith & Brothers Typewriter Company, recently 
established a branch here, placing S. S. Pinkey 
who was formerly with the Underwood Company 
in charge. ©. W. Edgmuth will be their manager 
for the district 

Dallas, Tex. 

The Arithmograph Company, or Fay-Sholes 
Typewriter Company, have removed their offices 
in Dallas from 349 Main street to newer and bet 
ter quarters across the street, No. 346 Main street 

William Stiller, of the Dallas office of the Arith 
mograph Company, has been transferred to the 
company’s Chicago office 

* 


* > 
A permit to do business in Texas was granted 
the Monarch Typewriter Company, of Syracuse 
with a capital of $100,000 The Texas headquar- 
ters are to be at Dallas. 
Erie, Pa. 


. £2 toberts, of this city, an old telegrapher 
has invented a new typewriter ty] cleaning 
brush, consisting of the usual Japanese 
with a steel pin at the end, which is used to pick 
the type, while the brush is brought into use for 
cleaning the type, to remove the dirt The device 
has been patented and is being put together by 
the Pikit Manufacturing Company 

Endicott, N. Y. 

From further reports received from Endicott 
the Jesse Alexander typewriter, which is to be 
made and marketed from this place will soon 
be ready for the public. 

George W. Fairchild, vice-president of the In- 
ternational Time Recorder Company and _ vice- 
president of the Guardian Trust Company, is the 
chief promoter of the new industry, in which he 
is allied with several other New York bankers. 

A month ago twenty men were at work on the 
invention, and it will not be long before tools 














LIBERTY TYPEWRITER CO.—PHILADELPHIA. 


for the manufacture of the machin¢ ire com- 
pleted and parts of the machine produced. 
Evansville, Ind. 

The Evansville office of the L. C. Smith & Bros 
Typewriter Company, under the direction of W. 
P. Lohman, had the largest month's business in 
July that this machine has been favored with 
since opening the office, and the future looks 
exceptionally good to the management 

This office is a sub-branch under the St. Louis 


office. 
Elgin, Ill. 

Pinkerton & Martin is the new title used by 
Mrs. Rose L. Martin and R. W. Pinkerton in 
conducting a typewriter and camera supply busi- 
ness in this town. Mrs. Martin will act as busi- 
ness manager for the firm. 

Fort Wayne, Ind. 

J. E. Atkinson, representing the Oliver here, 
spent a few days in Detroit recently on his vaca- 
tion trip. 

Fort Worth, Tex. 

3rover C. Black has connected himself with the 
Keystone Printing Company, at 308 Houston street, 
this city, who are agents for the Fay-Sholes and 
deserting the Monarch ranks. 

> > > 


Oliver J. Warren, formerly of Fort Worth, and 
connected with the Elerly & Smith Company, is 
now looking after Oliver interests in Dallas. 

Galveston, Tex. 

Charles F. J. Arty, 307 22d street, a court re- 
porter, is now looking after the interests of the 
Fay-Sholes here. 

. . > 

S. E. Slaughter, formerly of Galveston, is now in 

Lexington, Ky., connected with the Oliver agency. 
Geddes, S. D. 
A. H. Hogen, of this city, has invented a new 
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pewriter idea, which does away with the ordi- 

iry typewriter keyboard, and which allows of the 

anufacture of a machine with very few parts. 
Grand Rapids, Mich. 

Some of the city fathers took it upon them- 

lves to accuse the Fox Typewriter Company, of 

is city, with encroaching on the city property, 
it from very satisfactory explanations made by 

Vv. R. Fox, president of the company, it appears 

it the company paid well for all its property 
nd acted well within their rights. 

Hartford, Conn. 

A certificate of incorporation of the L. C. Smith 
- Brothers Typewriter Company has been issued 
t Hartford, which is organized with a capital 
tock of $5,000 for the purpose of manufacturing 
nd dealing in typewriters, adding machines and 
ther machines. 

Another indication that this company intends 

spread out within the near future. 

Notice must be called to the fact that this 

ympany has included in its charter the privi- 
ge of making and selling of adding machines 

addition to typewriters. Only another indica- 
on of “which way the wind is blowing,’’ and this 
tatement is not made at the suggestion of any 
dding machine company, but from the foresight 
we have of coming conditions it is probable that 
the same foresight is enjoyed by the Smith 
Brothers. 

* + 7. 

Charles B. Cook, of the Underwood Typewriter 
Company, is the inventor of a new and unique 
flexible fast binder for filing loose leaves. The 
levice does not allow the rods or posts to stick 
ip but are always fast against the binder cover. 

Harrisburg, Pa. ; 

J. W. Geiger, of the Harrisburg Typewriter 
Company, met with a serious accident recently in 
being caught between the wheels of his buggy 
is his horse ran away while in Mercersburg, Pa. 

Mr. Geiger was making a delivery of a type- 
writer, which was also damaged, and both he 
ind the machine are now laid up for repairs. 

indianapolis, Ind. 

G. M. Lincoln, formerly manager for the Indian- 
ipolis branch of the Underwood Company, has 
been transferred to their Kansas City office, and 
s succeeded by W. A. Denvir, of St. Louis. 

Ilion, N. Y. 

As an indication of the coming activity antici- 
pated in the typewriter business this fall, several 
departments in the works of Wyckoff, Seamans & 
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MONARCH TYPEWRITER AGENCY IN ’FRISCO. 


Benedict, makers of the Remington typewriter 
started running nights during the end of August. 
Night running at this time of the year is seldom 
experienced in any of the factories, but from the 
onstantly growing business and extra large orders 
received by this company for their machines makes 
it necessary this year to commence the overtime 
work earlier than usual. 
. > > 
The repair and job department of the Reming- 
ton Company has been transferred from the first 
to the sixth floor, thus giving much more room 
n the stock department, which was needed. 
> o * 


Floyd SS. Books, formerly in the typewriter 
works here, has resigned his position to accept 
that of postmaster for the town of Ilion, taking 
effect September 1. 

Fred Weisbecker, for many years assistant to 
Mr. Books, succeeds to the position of foreman 
of the machine assembling department. 


The toolmakers and draftsmen of the Reming- 
ton works here enjoyed an outing and clam bake 
at Furman’s Grove during the forepart of August. 
Eugene Smaltz, one of the party, while eating a 
clam, found a rare pearl which competent juuges 
say is worth something like $1,000 (7). 

* > > 


An all-typewriter baseball team, representing the 


Remington Typewriter Baseball League, has been 
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OLIVER TYPEWRITER COMPANY'S SAN FRANCISCO OFFICE. 


organized with Ralph Day as manager and Louis 
Renning as captain The most prominent players 
on the league teams are being picked for the 
new nine, and uniforms have been ordered from 
Spaulding & Co., which will be navy blue with 
white trimmings and the name Remington in white 
letters across the shirt. The belt and stockings 
will be white. 
+ . * 

The new team is selected from six departments 
of the Remington factory and they played with the 
Savage Arms team, of Utica on August 18, win- 
ning with a score of 2 to 1. 

> > . 

On Labor day (Sept. 3) the Remington factory 
team will have played at Ilion with the Reming- 
ton Typewriter baseball team of New York city. 
A tug of war between the typewriter and armory 
teams will also be pulled. 

> * > 

The Ward, Diss & Archer team of the Reming- 
ton factory have won the pennant this season in 
the factory league and will be presented with the 
handsome gold base balls, mounted as watch 
charms, which have been presented by Clarence 
W. Seamans. 

> * * 

The Remington Typewriter Cricket Club won 
from the Clark’s Mills Club by 48 to 41 in a game 
played on August 25. 

> . > 

Advices from Ilion indicate that the referee in 
bankruptcy of the Yetman Transmitting Type- 
writer Company has awarded the [Ilion creditors 
5 per cent of their claims and that all Ilion 
creditors are to be given their checks through At- 
torney Frank A. Schmidt. This notice comes to 
us dated August 14. 

Joplin, Mo. 

J. W. Densford goes from this city, leaving 
the Underwood Company and takes up duties with 
the L. C. Smith & Brothers at Oklahoma City, 
Okla. 

Jersey City, N. J. 

L. C. Smith & Brothers Typewriter Company 

have incorporated under State license for $5,000. 
Jamestown, N. Y. 

The L. C. Smith Brothers Typewriter Company 
have opened a branch office here, placing Charles 
A. Shepard in charge, who was formerly head of 
the mechanical department of the Buffalo office, 
but has bloomed out as a salesman of no mean 
ability. 

Kalamazoo, Mich. 

F. B. Knappen and C. E. Merrihew, doing busi- 
ness in this city as the Kalamazoo Typewriter Ex- 
change Company at 328 South Rose street, have 
dissolved partnership, F. B. Knappen retiring. C. 
E. Merrihew will continue the business, and in 


place of the Underwood agency will handle the 
L. C. Smith Brothers typewriter. 
Kansas City, Mo. 

H. Lyon White, Kansas City manager for the 
Hammond Typewriter Company, was in Chicago 
recently on his way east, visiting the home offices 
of the company, and reports that business for that 
machine in his territory has been increasing con- 
siderably of late. Mr. White is one of the older 
members of the Hammond organization who be- 
lieves in the company and the machine he repre- 
sents, which makes him a successful manager and 
representative. 

a . 7 

The Schooley Stationery Company, of 718 Dela- 
ware street, are agents for the Monarch Type- 
writer Company in Kansas City, and have re- 
cently put F. H. Jones, an experienced and welli- 
versed typewriter man, in charge of the depart- 
ment. Mr. Jones comes from the Underwood 
Company at St. Louis and understands well the 
duties of handling men and the sale of writing 
machines. The agency should do well. 

Little Rock, Ark. 

P. S. Hillman, manager for the Smith Premier 
Typewriter Company here, who took charge Aug- 
ust 1 last, is doing an excellent business for that 
machine and finds Arkansas a strong territory for 
business. Mr. Hillman succeeds Thomas W. Baird, 
who resigned from the company, as indicated in 
our last issue. He was formerly manager of the 
typewriter exchange at Joplin, Mo. 

Los Angeles, Cal. 

W. W. Eakins, a son of George Eakins, of 350 
South Broadway, this city, is opening up a nov- 
elty business and will include office, home, pocket 
and camp specialties, and is looking for agencies 
in this territory. 

Meridian, Miss. 

The Meridian Automobile and Cycle Company 
are agents for the Williams Typewriter Company 
here and are doing exceptionally well with this 


machine, 
Newark, N. J. 

A. J. Couse, formerly manager of the Smith 
Premie Typewriter Company’s office in this city, 
with his two salesmen, H. F. Badon and H. Davis, 
have left the company and are now holding simi- 
lar positions in the same city for the L. C. Smith 
3ros. Company. 

a Newcastle, Pa. 

S. North Monroe, in charge of the Remington 
typewriter interests in Newcastle as resident sales- 
man, spent his vacation in the middle west, visit- 
ing Milwaukee, Kenosha, Chicago and Detroit. 
Mr. Monroe reports an unusua'ly good business in 
his territory and claims the largest summer sea- 
son he has ever enjoyed, and that’s no lie. The 
Newcastle office is a sub-branch under Pittsburg. 
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Norfolk, Va. 

Cc. E. Townsend, the Royal typewriter represent- 
itive at Norfolk, reports instantaneous success 
with the “Royal’’ models and he says that the 
small business men are finding the Royal Stand- 
ird machine at $65, to be what they have long 
waited for While Mr. Townsend is the proud 
possessor of one of the “‘Royal exclusive territory 
grants which calls for a definite number of ma- 
chines each month, he has been sending in “re- 
peat orders’’ to the company in such goodly num- 
ber as to already exceed the company’s require- 
ments 

New Haven, Conn. 
(By our Special Correspondent.) 

Mr. Heimer, formerly of the Boston Branch of 
the Underwood Company, but now manager in 
this city, has made a number of important changes 
sin coming in this territory He was suc- 
cessful in securing the services of J. P. Willing 
who until quite recently was a special representa- 
tive for the L. C. Smith Company in this state, 
and whose reputation for typewriter knowledge 
in all its branches is world wide. 

. . > 


Bennith Smith is again back in harness after 
a two weeks’ trip to Montreal, Toronto, Niagara 
Falls and Syracuse. He reports having spent a 
very pleasant trip. 
> . 

Cc. C. Fiteh, W. H. Barnes and Howard J. Rice, 
all of the Remington Company, have just returned 
from a pleasant and instructive trip at the home 
of the Remington typewriter, in Ilion, N. Y. They 
return more saturated with Remington spirit than 


evel 
. . > 


The L. C. Smith Company, of this city, report 
it splendid business for the past summer in this 
vicinity It is reported that they have outgrown 
their present quarters and are now on the look- 
out for more elaborate and larger quarters. Man- 
ier Stubblebein was recently seen gazing at the 
Yellow Building,"’ but this proves nothing. 

. . . 


The Oliver Company are now fully settled in their 


new hom in this city, and according to reports 
are getting their full share of the Connecticut 
business And why not, with “Pop’’ Hanford at 


the helm, to say nothing of Mr. Jones and Mr 
Jackson as worthy mates 
. 

Howard J. Rice, of the Remington, has again 
won the first prize for increased business for the 
first six months of 1906. This is the direct result 
of hard work, determination and grit and ever- 
lastingly up and at ‘em. Through these columns 
we congratulate our friend. 

> * * 

M. C. Ferguson, local manager for the Pittsburg 
Visible Typewriter Company, has placed his busi- 
ness on a well paying basis and now has them 
coming his way Together with his stock of ma- 
chines he has laid in a line of phonographs and 
photographic supplies 

* . 

PP. G. Whitney. local manager for the Smith- 
Premier Company, is taking a well deserved rest 
visiting relatives in Boston. 

* > * 


Mr. McDonald, traveling for the Blickensderfer 
typewriter interests, was in this city recently. 
placing his machines among those who are regula! 
buyers 

Nashville, Tenn. 

G. C. Dismukes, of this city, has been appointed 
exclusive agent for the Densmore typewriter for 
Tennessee 

Minneapolis, Minn. 

Twenty-five typewriters are to be purchased by 
the Minneapolis school board for instruction pur- 
This was decided upon at a meeting of 
Who gets the order? 


poses 


I 
the board held Angust 28 


New York City, N. Y. 
(By Our Eastern Representative.) 

If Julian Cockerille, formerly of Toledo, and 
more recently reported to be in New York selling 
life insurance, will communicate with the pub- 
lishers of Orrice APPLIANCES he may learn of some 
thing to his interest Any friends who know of 
his whereabouts will confer a favor by sending in 
his present address. 

> > > 

N. A. Miller, who recently resigned as general 
sales manager for the Royal Typewriter Company 
is taking his sixteen-year-old son on an extended 
vacation, and at the present time does not state 
just what his future plans are in the business 
world, which we know will prove profitable to 
him and the company with whom he engages. 

* . . 


E. M. Bennett, the hustling manager for the 
Typewriter Exchange, at 1% Barclay street, New 
York. has returned from his annual vacation, and 
his “fish stories’’ are, of course, of the usual size. 
However, friend Bennett Knows how to sell type- 
writers and handle the diversified business done by 
this international company 

> * * 


Edwin J. Graves, president of the Graves *Type- 
writer Company, of 82 Nassau street, spent his 
vacation this year in and around Denver, Colo., 
and paid this publication a visit at its Chicago 
office Mr. Graves reports that the Fox business 
of which he is New York agent, is and has been 
growing steadily ever since he took hold of it some 
years ago 

. * . 

George A. Garfield. general manager of the New 
York company controlling the Typewriter Ex- 
changes throughout this country, informs us that 
he was disappointed in not being able to open new 
exchanges in Atlanta and Cincinnati on Septem- 
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ber 1, as he had intended, no suitable store rooms 
being available for the purpose. He hopes, how- 
ever, to complete the necessary arrangements and 
open in the places referred to on October 1 

> 7 * 


L. D. Camps, the advertising manager of the 
Underwood Company in New York, left August 1 
for a two weeks’ heeded vacation in the wilds of 
Connecticut. ‘ 

. * * 

The American Writing Machine Company, of 
New York, advises that they will have ready for 
distribution about September 10 a mammoth cata- 
logue showing prices on various rebuilt typewrit- 
ers. Copies are supplied either from New York 
or the company’s various branches 

. > * 


Possibly one of the most important announce- 
ments to be made this month is the fact that four 
new typewriter companies have already ‘ 
space in the National Business Show for October 
next, and others are expected to be announced 
any day. The Monarch, the Royal, the Secor and 
the Telegraphic typewriters are all down for space 
and will make an interesting exhibit. 

* * 


We know of two other machines that will pos- 
sibly show, if the manufacturers can possibly have 
models ready in time for this event. In both these 
cases. the machines are composed of a combina- 
tion of a typewriter and adding machine, and one 
in particular will make things lively among those 
who are interested in such devices. 

os * * 


G. E. Bell, salesman of the Blickensderfer Type- 
writer Company, was in Binghamton recently in 














SHOWING THEM IN MISSOURI. 

According to the St. Louis Globe it took Miss 
Maud Cutler, a Chicago stenographer, to show 
Missouri what a typewriter really looked like. 

It seems that Miss Cutler in enjoying her 
vacation took her writing machine with her to 
Middletown, Mo., and she astonished the resi- 
dents with her performances. 

Why doesn’t some of the typewriter talent 
of St. Louis find Middletown and follow up 
some of those made enthusiastic over the intro- 
duetion of typewriting into that section by this 
Chieago girl? 


the interests of his company. When going to mail 
a letter at the postoffice he slipped on a stairway 
and fell down a flight of steps. He dislocated his 
shoulder and cut his head. There was no light 
near the steps and nothing to indicate danger. 
Mr. Bell is taking legal steps to recover damages 
from the government for neglecting to take proper 
measures to protect the entrance to the stairway. 
>. * * 


J. R. Crandall, Jr., formerly in charge of the 
billing department of the Remington Typewriter 
Company, has been recently paying New York a 
visit. Mr. Crandall is no longer in the typewriter 
field. He is in business with his brother at Ma- 
con, Ga... and they manufacture fruit boxes and 
crates. He was looking well, and said everything 
was flourishing with him. 

* . * 

The Densmore Typewriter Company report that 
business for the past month has been very satis- 
factory and far beyond their expectations. 

* 


We regret to hear that Robert R. King. the 
genial manager of the New York office of the Smith 
Premier Typewriter Company, has been on the 
sick list. We hope before the publication of this 
paragraph tat he will be himself again. 





Walter E. Fritsch, the new manager of the St 
Louis office of the Elliott Fisher Company, sper 
several days in New York recently in order t 
become familiar with the business 

> * * 


Mr. tussell, general manager of _ the Elliot 
Fisher Company, is on a trip through the sout! 
in the interests of his company. 

* * +. 


F. C. Jones, for many years connected with the 
New York office of the Elliott Fisher Company 
will go to St. Louis on September 1 to act on th 
sales force of that company in St. Louis 

. - 


The business of the Elliott Fisher Company dur 
ing the past month has been phenomenal, and is 
increasing by leaps and bounds. The large Chi 
cago order has set a pace, which will mean 
year of unbounded. prosperity for this company. 

* * * 


The Sun Typewriter Company report that the 
are ‘“‘way behind” in their orders August was 
mighty big month for them. 

* * * 


Harry Lux, of Logansport, Ind., general deale 
in typewriters and office appliances, was in New 
York recently. 

- * . 

Porter Whaley, of Pensacola Typewriter Ex 
change, has been in New York on ‘business r 
cently He is agent for the Sun typewriter 

* - * 


The office of the Remington Typewriter Com 
pany is on the tiptoe of anxiety as to the base- 
ball match that is to take place at Ilion on Labor 
day. The New York team is to play the factory 
team, and a large force of ‘“‘rooters will leave 
New York to witness the game. 

* * - 

The New York Remington baseball team de- 
feated the Underwood Typewriter baseball team 
of New York by a score of two to nothing The 
game took place at Manhattan Beach on August 
11. The Remington men claim that this victory 
is symbolical of their greater advantages in the 
typewriter world. 

+ . 7 

The New York Employment Department of the 
Remington Typewriter Company has had about 
500 extra calls for help during the past month 
which they have been unable to fill August was 
their banner month, as they filled over 2,000 posi 
tions. 

* > * 

The Remington Typewriter Company are pub 
lishing an attractive folder showing that a cars 
ful census proves that 20,512 Remington Type 
writers are used for instruction purposes in the 
schools of the United States and Canada They 
are also sending out an illustrated postal card 
containing a picture of the Ilion factory, and a 
photo of Paul J. Risedorf, one of their employees, 
who enjoys the distinction of having won the first 
race of its kind—a 220-yard straightaway race— 
run indoors. He wen it in 24 seconds 

o . « 

The Monarch Typewriter Company have done a 
handsome business during the month. * Manager 
Durphy reports that users of the long carriage 
machines are most enthusiastic about them, and 
the Monarch is daily growing in popularity, as 
is evidenced by the fact» that repeat*orders are 
coming in over the telephone. The employment 
bureau has done ‘good service during «the past 
month, and their supply business is showing mést 
encouraging growth. 

* + 

H. K. Lamb, manager of the Monarch Type- 
writer at Buffalo, was in New York recently on a 
visit. 

- * - 

A. T. Rose, New York manager of the Reming- 
ton Typewriter Company, has’ returned from “his 
vacation trip, looking and feeling much the "bef- 
ter for the change. The weather was not as pro- 
pitious as he would have desired, but there weré 
other compensating advantages. ; 

* . . 

Nelson A. Miller has resigned from the position 

of manager of the Royal Typewriter Company 
> 7” * 

In spite of changes of management the business 
of the Royal Typewriter Company during the past 
month has been exceptionally good. Orders are 
coming in faster than the factory can supply ma 
chines. 

« 7 * 

Mr. Chassaud is filling the position of sales man- 

ager for the Royal Typewriter Company. 
* * * 

John A. Nolan, the well known representative of 
the Oliver typewriter, is leaving that company to 
accept a position as salesman with the Royal 
Typewriter Company. 

- ” 

M. S. Eyler, manager of the Underwood Type- 
writer Company, has just returned from a trip 
through the west. He visited Indianapolis, St. 
Louis, Kansas City, Omaha, Chicago, Cleveland 
and Buffalo. Business in all these cities was 
booming all along the line, more especially in Chi- 
cago. 

> * * 

The new factory of the Underwood Typewriter 
Company is now completed and running full blast 
During the month of September it is anticipated 
that the factory will be enabled to catch up with 
the tremendous demand for machines. If they 
do this, it will be a month sooner than was ex- 
pected. 
> * * 

H. F. Bacon and H. Davis, formerly salesmen 
in the Newark office of the Smith-Premier Type- 
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vyriter Company, are now holding the same terri- 
ry on behalf of the L. C. Smith Bros. Company 
* a7 * 


The L. C. Smith Bros 
New York manager, Mr. Humphreys, report that 
\ugust was an exceptionally good 
hem. The machine is winning its way into publi 
ivor without much blowing of trumpets or sound- 
gz of loud timbals 

* * - 

M. E. Ballou, formerly manager of the Under- 
yood Typewriter Company office at Kansas City, 
will act as special representative in New York 
or the Elliott Fisher Typewriter Company. 

+ * * 

Mr. Harrington, manager of the Underwood of- 
ce at Rochester, was in New York recently on 
yusiness in connection with the company 

* + a 

H. S. McCormack, of the Underwood Typewriter 
‘ompany, has just returned from a trip to Nova 
Scotia. He had a most enjoyable time, and re- 
turns much the better for the rest. Watch out 
or a new story from his pen about the travels of 
four typewriter men. 

. * * 

W. D. Johnson, of the Underwood Typewriter 
Company, has just returned from his vacation, 
which he spent in Saratoga. 

> - > 

Mr. Chas. Spiro, of the Columbia Typewriter 
Company, reports that business is all that could 
be desired. Things are kept going at high pres- 
sure to meet the demand for machines. 

* * * 

J H. McDowell, manager of the New York 
iffice of the Oliver Typewriter Company. has just 
returned from his vacation in the Catskill Mount- 
iins. He looks brown and well, and reports busi- 
ness as simply “‘rushing.’’ It has been a wonder- 
ful month for the Oliver 

* +” * 

The New York office of the Oliver Typewritei 
Company won the Oliver banner for July, and it is 
now on exhibition in the window. Superhuman 
efforts have been made during August to retain 
it in New York and Mr. McDowell and his stren- 
uous band of salesmen live in hopes and aboune 
in confidence. 

* * * 

There is a splendid picture of Mr. McDowell sur- 
rounded by his staff of assistant managers in 
this issue 

> . * 

Ricord Gradwell, assistant general manager of 
the Oliver Typewriter Company, was in charge 
of the New York office of the Oliver company 
whilst Mr. McDowell was on his vacation 

+ * > 

The New Franklin Visible Typewriter is rapidly 
getting into ship-shape, and we hope to publish 
photographs and give full particulars about it 
in our next issue Mr. Campbell has worked long 
and energetically in producing this model, and 
it will be a machine that will deservedly win rec- 
ognition at the hands of mechanics and operators. 
We have had the pleasure of inspecting the first 
working model, and it certainly holds out great 
hopes and expectations. 

* > 

Manager Daves of the Arithmograph in New 
York. reports that business during the past month 
has been very good, and shows an increase over 
last year of 50 per cent. 

+ + 


Justin H. Caine, formerly outside salesman of 
Simpson-Crawford Company, has decided that the 
typewriter field offers greater possibiities for the 
aggressive hustler, so has associated himself with 
the Arithmograph Company Mr. Daves thereby 
gains a valuable addition to his already excep- 
tionally productive organization 

* * > 


Gilbert Claude Lutz, of the Fay-Sholes, is still 
at his old tricks. Another large contract is to 
his credit for the month of August 

* * . 


Geo. W. Robertson is keeping up his revuta- 
tion as a business getter. In July he secured one 
of the three monthly prizes offered by the Arith- 
mograph Company. His name has been on the 
honor roll nearly every month since he connected 
himself with the Fay-Sholes, and has won prize 
raoney for three consecutive months. 

+ + * 


G. H. Whiteman, a comparatively new man in 
the typewriter line, has, for the past few months, 
more than made good with the Fay-Sholes ma- 
chine. Each month’s-record shows decided ad- 
vance, and at the present rate of increase he 
will soon be taking prize money from the older 
hands at the business. 

7 . * 

Chas. A. Peck, formerly of Boston, but now man- 
ager of the Atlanta office of the Smnith-Premier 
Typewriter Company, was one of the many vis- 
itors at the New York office of that company dur- 
ing the past month. ‘“‘Charlie’’ is looking as hapvy 
and healthy as ever and reports business booming 
in that section of the country. 

7 * * 


No better indication of the good feeling and 
enthusiasm existing among the “officers and men” 
of the Smith-Premier organization could be had 
than that displayed at the recent outing on Au- 
gust 25. 1906, of the New York sales force. The 
entire New York aggregation were present, as 
well as the managers and salesmen of the various 
sub-offices at Brooklvn, Newark. Paterson ard 
Jersey City. Mr. William Allen Dyer, secretary 
and treasurer of the company, and Mr. E. N. Bart- 
lett, manager of the San Francisco and Pacific 
coast offices, were also present and a very en- 


Company, through their 


month for 
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joyable time was had The company chartered 
the big ocean-going steamer “Grand Republic,” 
and after a delightful sail down the bay, a land- 
ing was made at Rockaway Beach where a ban- 
quet had been prepared at one of the famous 
hostelries. Dinner over, Mr. Dyer made a short 
speech in which he thanked the manager and his 
men for the splendid increase in business since 
January 1, and presented Mr. Hamlin E. Hatch 
with a beautiful gold watch for the largest in- 
crease in business over his quota, in the New 
York City territory. Mr. Bartlett was also pre- 
sented with a gold watch for his loyalty to the 
company and hard and trying work during the 
recent disaster in San Francisco Presentation 
was then made by Mr. R. R. King, manager of 
th New York office, of sixty gold cigar-cutters, 
one to each of those present, in the form of a No 
Smith-Premier typewriter and suitable for use as 
a watch charm. The boys then adjourned to the 
bowling alleys and other amusements where many 
high scores were made and then began the sail 
home This was enlivened by many songs and 
stories and about 8:30 they reached Good Old New 








G. E. HANCOCK 
INTERNATIONAL TROPHY WINNER. 


The proud possessors of the Smith Premier Type 
writer Company's International Challenge trophy for 
this year is their Denver office, under the management 
of G. E. Hancock, whose picture we show here. 

Mr. Hancock entered the employ of the Smith 
Premier Company just five years ago in Philadelphia 
as a salesman, and later as manager at Toledo, Ohio, 
goirg to Denver about two years ago, and now con 
trols the Rocky Mountain district of Colorado, Wyom- 
ing, part of South Dakota, Kansas, Nevada, Oklahoma 
and Texas. 

Mr. Hancock was formerly purchasing agent for the 
E. C. Stearns Company, of Syracuse, long before they 
thought of making typewriters, and while the “yellow 
fellow’ was popular. 


York where a rousing cheer was given for the 
Smith-Premier typewriter, the company, the of- 
ficials and, in fact, everything in general. It was 
an outing that will long be remembered. 

- * +” 


There is to be a new competitor in the cheap 
typewriter field. It has been christened ‘‘The Ju- 
nior,’’ and will soon be placed on the market. 
We hope to publish full particulars about it later 
It writes beautifully, has key levers. like any 
other machine, is a fair manifolder, direct print- 
ing, considerable speed, utilizes a type wheel, is 
compact, and only weighs about two pounds. Just 
the machine for the traveler or salesman. The 
case looks exactly like a camera. The price is not 
yet decided upon; that and further particulars 
shall appear as soon as possible. 

i. 


The Wholesale Typewriter Company have moved 
into their new place “in the heart of the typewriter 
district’’ at 108-110 Duane street. Mr. Ramer has 
over 5.000 square feet of floor space on one floor, 
the largest single floor devoted to typewriters in 
this city. Things are gradually getting into place, 
and in our next issue we hope to publish full par- 
ticulars of this important move. Mr. Ramer is 
to be congratulated on the wonderful way in 
which he has built up his business, and the energy, 
and foresight he has shown in grasping the possi- 
bilities of his gigantic business. Whilst Mr. Ra- 
mer’s new place is not strictly on Broadway, yet, 
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as will be seen, it is actually ‘‘in the heart of the 
typewriter district,’’ and well within the reach 
of dealers visiting the city. 

Pensacola, Fla. 

Porter Whaley, of the Pensacola Typewriter Ex- 
change, and agent for the Sun typewriter, re- 
cently visited New York on a business trip. 

Peoria, Ill. 

_Lyman Bryan has been promoted from the Peo- 
ria office of the Oliver Typewriter Company to be 
assistant to the secretary at the general offices of 
the company. 

Pittsburg, Pa. 
(By our special representative.) 
Pe EK. Skerry , who has been with the Monarch 
fypewriter Company since the opening of the 
present office, has been appointed manager of 
the Boston office of the Monarch and leaves to 
take charge the middle of the month. 

Mr. Skerry is the most popular salesman in 
Pittsburg, and has made a host of friends in the 
“Smoky City.” His reputation as a hustler and 
in competition assures his success with the Mon- 
arch in his new figld of labors. The new wide 
carriage Monarch machines with the decimal tabu- 
lator, two color ribbon, and back spacer, has been 
Mr. Skerry’s specialty, and he will no doubt make 
his friends, ‘‘the enemy,” in Boston, sit up and 
take notice. 

His many friends wish him the success his 
ability assures. 

* * * 

Charles E. Anderson, of the local Underwood 
organization, has resigned, to take a position with 
the same company in Chicago. His old manager, 
D. M. Alkire, has charge of the Chicago office, 
and this, no doubt, has influenced his decision to 
tackle the ‘“‘Windy City.’ 

During Mr. Anderson’s stay in Pittsburg he has 
proven one of the best money getters for the 
Underwood, and it will be hard to replace him. 
He leaves with the best wishes of a number of 
his friends in the rival organizations. 

* ee 

Mr. Joseph M. Lane, of the Pittsburg selling 
force of the Smith Premier Typewriter Company, 
is receiving the congratulations of his many friends 
at his success in having won the prize, offered by 
his company to the country salesmen in the United 
States showing the greatest number of new ma- 
chine sales during the April, May and June Inter- 
national Selling Contest. Mr. Lane has been iden- 
tified with the Pittsburg branch of the Smith Pre- 
mier Typewriter Company since 1901 and as a 
successful, hustling ‘business getter’ is second 
to none among any of the typewriter companies in 
the Pittsburg territory. 

Paterson, N. J. 

Harry Davidson, formerly of the Smith-Premier 
Company, is. now looking after the interests of 
the Smith Brothers’ machine in a cozy little office 
in Paterson as a sub-branch under New York. 

Pine Bluff, Ark. 

R. L. Elliott, an expert typewriter repairer, has 
established himself in this city with offices at 108 
Pine street, and is making a specialty of general 
typewriter work, and is giving satisfaction to those 
whose custom he has already secured. 

Pueblo, Colo. 

G. E. Hancock, manager for the Smith-Premier 
Company in Denver, was recently in Pueblo estab- 
lishing a sub-office, which is now located at 116 
North Main street. The office will be under the 
charge of L. G. Wrather as local representative. 

* 7” 7. 

Jesse R. Wood, for many years representing the 
Smith-Premier in’ this city, has sold out his en- 
tire stock here and associates himself with C. 8. 
Secord, of Fort Collins, Colo., where they will con- 
duct a general] stationery and office appliance store. 
Mr. Secord has been in the stationery business 
about 13 years and with Mr. Wood's experience 
with mechanical devices, should make a team that 
will be hard to beat. We wish them well. 

Philadelphia, Pa. 

Philadelphia is to have one of the new typewriter 
exchanges which are being established by the 
American Writing Machine Company of New York. 
The office will be located at 715 Sansom street, and 
will be in charge of R. Seidlinger. The office will 
be ready for business about September 10. Several 
hundred rebuilt machines are being sent from 
New York, and as the stock is all fresh there will 
no doubt be a number of excellent bargains  of- 
fered to the Philadelphia buyers. 

5. . * * 

In securing R. Seidlinger as manager for the 
typewriter exchange here he has resigned as rep- 
resentative for the Yost Writing Machine Com- 
pany. He was, for a number of years, in charge 
of the United Typewriter and Supplies Company, 
and with his experience in the business there 
should open at once a very profitable business for 
the company. 

. 7. . 

The Stearns typewriter is making great advances 
in this city in the estimation of their custom- 
ers, we are informed by its agent, the Ward Type- 
writer Company. Being a new machine a large 
amount of missionary work had to be performed 
before results could be expected. They are now 
beginning to feel the value of this past activity, 
and when vacations are over and everybody has 
settled down to their fall and winter’s work, all 
indications point to a very large measure of suc- 
cess with this admirable typewriter. This com- 
pany never finds fault with nor runs down other 
machines. They truthfully tell a customer all 
about the merits of the Stearns typewriter and 
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offer him a full and free opportunity to try it in 
competition with any other typewriter on the 
market, and it has so well backed up all their 
claims that there is no doubt as to its success in 
The Ward Typewriter Company is also 


this city. 
securing a large amount of the inspection busi- 
ness in Philadelphia, having recently obtained 


several very desirable contracts. 
. . . 


George Peck, Jr., the original of ‘‘Peck’s Bad 
Boy" (his father being the author of the book), 
is now assistant manager of the Philadelphia office 
of the Oliver Typewriter Company. 

. . 


George Wright has been promoted from a posi- 
tion as traveling salesman connected with the 
Philadelphia office to special assignment work in 
the general office in Chicago. 

Rochester, N. Y. 

Walter Murrell, representing a typewriter con- 
cern, after enjoying the ‘‘fruits’’ of a summer 
picnic, was assailed by two rowdies who relieved 
him of $65. However, one of the fellows gave him- 
self up and returned his part of the booty, also al- 
lowing the officers to ascertajn the whereabouts 
of the other robber. Both ar now in jail. 

. 


J. W. Fursman, for three years with the Roches- 
ter office of the Underwood typewriter, has re- 
signed to accept a position with the L. C. Smith 
Brothers Company. Mr. Fursman was for 10 years 
manager of the Smith-Premier and has hosts of 
friends among the users of typewriters and it is 
expected that the Smith visibles will begin to be 
seen around Rochester in rapidly increasing num- 
bers. 

Raleigh, N. C. 
Typewriter Company, 

large sales with the Sun 
they are local agents. 

Reading, Pa. 

F. D. Melhuish, for many years with the Smith- 
Premier Company, has resigned his position with 
that company and gone west. His place has 
been taken by two very capable salesmen, H. A. 
Baker and M. R. Wengert. 


The Underwood office at 35 N. 5th street, in 
charge of Otis H. Bennett, as manager and Walter 
B. Koch, salesman, has had a remarkably fine 
summer business. Mr. Bennett deserves great 
credit for the success of his machine in this field. 
He is one of the Underwood “standbys,” having 
done his first managerial work when the company 
established their Wilkes-Barre branch and he had 
charge of that office until moved to a larger field 


at Reading. 


of Raleigh, 


Central 
typewriter, 


The 
are making 
for which 


Richmond, Va. 

& Brothers Typewriter Co. have 
here for $5,000, with $2,000 paid in. 
manufacture, sell, bail or other- 
wise dispose of and trade in typewriters, ma- 
chines, appliances (adding machines), etc., etc. 
This is one of a series of state incorporations re- 
cently created by this company. 

Syracuse, N. Y. 

On August 26, the Monarch Typewriter Company 
and the Clipper A. C. held their annual picnic at 
Long Branch and the usual ball game took place, with 
a fat man’s race and pther attractions. 


of the E. C. Stearns Company, re 
order for the Stearns Visible 
Typewriter from M. R. 8S. Curphey, who are dealers 
for this machine tn Valparaiso, Chili. This was the 
first communication received in Syracuse from the 
stricken city after the earthquake. 


L. C. Smith 
incorporated 


Objects, to buy, 


H. E. Maslin 
ceived a telegraphic 


One hundred dollars has been given by the Smith- 
Premier Typewriter Company to the Syracuse Fire 
Department fund in acknowledgment of the depart- 
ments good work at a recent fire threatening the 


company's property. he 


E. C. Stearns & Company are putting out a very 
neat instruction book to accompany their typewriters 

the Stearns Visible—which goes into detail con- 
cerning the many features embodied on this ma- 
chine, explaining them possibly better than one can 
understand the average literature. For one who 
understands the technical construction of type- 
writers, these instruction books are quite valuable 
and interesting. 
. . o 

Lee Kingsley, the general field superintendent of 
the L. C. Smith Brothers’ Company, spent his vaca- 
tion with his family at Star Lake in the Adiron- 


dacks. Pe ar 


Mr. L. C. Smith, President of the L. C. Smith & 
Bros. Typewriter Company, is away on a pleasure trip 
through Yellowstone Park, and will continue on to 
Seattle where Mr. Smith has considerable property 


interests. 
. 2 @ 


San Francisco, Cal. 

(By our special correspondent.) 

The Remington Typewriter Company, now lo- 
eated at 1015 Golden Gate avenue, has beyond 
a doubt the finest quarters of any typewriter con- 
cern in San Francisco at the present time and 
quarters which for size and convenience compare 
favorably with the ones occupied before the fire. 
With but few exceptions the regular force has 
been kept together and this firm is in a position 
to take care of business as before the fire. Since 
the disaster something like seventeen hundred ma- 
chines have been sold through the San Francisco 
office and these figures would be considerably 
larger had it been possible to get stock here fast 
enough. Mr. Pease, the manager here, states that 
collections are now coming in regularly, and that 
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the number of accounts that have not been heard 
from are very limited. The local office force has 
been strengthened since the fire by the presence 
of A. J. Oram, who has long been identified with 
the Remington interests at Honolulu. The busi- 
ness with our island possessions is on the increase, 
as is the trade with Mexico. Among the Reming- 
ton men who visited the San Francisco office 
during the past month was J. W. Edwards, who 
is the local representative at Mazatlan, State of 
Sinaloa. aa 


The Typewriter Exchange, of which L. D. Hitch- 
cock is manager, has established a neat store 
at 1011 Golden Gate avenue and now has a 
fair stock of second hand machines. Immediate- 
ly after the fire this concern located at 1259 
Broadway street, Oakland, and a few days later 
established an office in San Francisco at 500 Fill- 
more street. A first class shop has been fitted up 
and this firm is as fully prepared for active busi- 
ness as when located at 538 California street 
before the fire. 

- * . 

Alfred Hall, manager of the Williams Typewriter 
interests here, has secured quarters at 1830 Fill- 
more street and has a fair stock of machines on 
hand. Mr. Hall spends most of his time on the 
outside and is doing well in placing the machine 
on the local market. ‘ 

. 

The Monarch Typewriter Company, represented 
here by Wolf & Isenbruck, has secured a very de- 
sirable location at 1628 Devisadero street and a 
very neat store has been fitted up. This is almost 
the only typewriter firm in the city that has been 
able to locate in a regular store building, the 
others almost without exception being housed in 
what had been private residences. Here they have 
plenty of room both for a large line of stock and 
for the extensive repair shop that is being fitted 
up. The local agents were assisted in getting 
back into business again by Mr. S. P. Hall, who 
was sent out from Denver by the Monarch people 
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to render all the assistance possible. He has since 
returned to the east. Mr. Isenbruck states that 
since the first shipment of stock has arrived they 
have been very busy and that the machines go out 
as fast as they come in. - One of the heaviest 
stocks of paper and ribbons in the city is now 
being carried and a line of desks and typewriter 
stands is to be added 25 soon as the goods arrive. 


J. Gunzendorfer, manager of the Typewritorium, 
located at 1746 Fillmore street, states that the 
freight situation seems to be improving and that 
supplies are now coming in regularly. He has 
secured a lease on the present location and expects 
to remain there for a couple of years at least as it 
will be fully that long before the Market street 
district is ready for business again. Sales of the 
“Stearns” visible have been very heavy, in fact 
the past two months have been record breakers 


in this respect. 
. . . 


Through the able work of W. G. Chamberlain, 
the “Oliver’’ typewriter has been pushed to the 
front in San Francisco as it had never been before. 
Mr. Chamberlain, who was formerly identified with 
the Remington interests here, is now doing out- 
side work while Mr. Vaughn is kept busy in the 
office at 907 Fillmore Street. 


The Underwood agency is a busy place these 
days for some heavy shipments are arriving and 
an attempt is being made to catch up with the 
orders. R. E. Revalk is spending the most of his 
time in Oakland, where headquarters have been 
established at 472 Eleventh street, and the San 
Francisco office is left in charge of C. R. Worrell. 
The amount of business done by this firm can be 
imagined from the fact that one firm alone in 
San Francisco gave an order for almost three 
hundred machines. “¥* 


The Pacific Typewriter Company, agents for the 
“Sun” visible has secured an excellent office and 
salesroom at 2195 Bush street, corner of Fillmore. 


The George C. Bornemann Company, agents for 
the Fox and Blickensderfer typewriters, is now 
located at 1407 O'Farrell street. 


Bannan’s Typewriter Exchange has secured a 
basement location at 228 California street and is 
the first typewriter concern to get back into the 
old office district. A full line of supplies is car- 
ried and a splendid business is being done. 


The Arithmograph Company, of which Thomas 
G. Kennedy is Pacific coast manager, has re 
moved its office from 1838 Fillmore street to th 
sixth floor of the Monadnock building on Market 
offices have 


near Third street, where permanent 
been secured. 
. . * 
The Smith Premier Typewriter Company has 
secured a store in the burnt district on Sutter 


street, near Van Ness avenue, a very advantageous 

location as it is near the great retail store district. 
* . . 

typewriter family has added to its 


The Royal 
typewriter salesman, D. J. 


ranks the well known 


Lynch, of international fame, and California will 
be well taken care of in Royal typewriter in- 
terests. 


Mr. Lynch won the international tournament fo1 
best selling results among the salesmen of the 
Smith Premier Company last year. Mr. Lynch's 
recent visit to the sales department of the Royal 
in New York and his inspection of the modern and 
complete Royal factory caused him to become a 
member of the new family, and his initial order 
for Royal Grand and Royal Standard machines was 
no small one. 

* . a. 

Arthur E. Vandervoort and Joseph W. Pettinger, 
the repairing pair, formerly connected with J. 
Gunzendorfer, of San Francisco, were in Chicago 
recently on their way to New York, where they 
anticipate locating with one of the new writing 
machine companies. ae 

The San Francisco office of the Remington Com- 
pany advises that their employment department is 
again ready to assist competent male and female 
stenographers to positions. Living expenses are 


a little higher than before the great fire, but 
salaries are in proportion. 
. . . 
L. F. Hoffman. for the past four years con- 


nected with the Arithmograph Co., in Chicago, has 
been transferred to San Francisco. 


St. Louis, Mo. 
(By our special correspondent.) 

A. C. Albright has returned from his trip to 
the coast in the interest of the Wellington Type- 
writer Company and has just returned from a 
vacation at Atlantic City. 


Will A. Denvir, of St. Louis, has accepted a 
position of manager for the Underwood Type- 
writer Co., at Indianapolis, Ind. 

. . . 
“Jimmie’’ Geisinger has been appointed assist- 


ant manager of the local office for the Oliver Type- 
writer Co., vice Mr. Cochran, who has returned 


to Boston. 
a . . 


The Underwood Typewriter Company, after sev- 
eral years at 710 Pine street, St. Louis, wiil remove 
to more elegant quarters at 811 Locust street, in 
the-new Victoria building. The change will take 
place about the middle of September, and is an 
excellent move on the part of this company. In- 
dications are that all the typewriter concerns 
will congregate in or near that locality. 


T. F. McLaughlin, that worthy worker in the 
typewriter field here, has formed a stock company 
to carry on the business formerly conducted by 
him, which wiil be known as The McLaughlin 
Typewriter Exchange. The location for the offices 
is 616 Olive street, where Mr. McLaughlin has 
a most excellent suite. of, rooms. 


St. Louis is making rapid strides toward the 
million mark and with the extensive building 
operations now going on a prosperous season for 
the typewriter concerns is predicted. 


The L. C. Smith & Brothers 
pany have incorporated in Missouri, with head- 
quarters in St. Louis. Capital, $2,000. In this 
issue, it will be noticed that the Smith Brothers 
have incorporated in many states, allowing them 
state charters. 


Typewriter Com- 


> . . 

F. H. Jones, formerly of the Underwood office 
in St. Louis, is now typewriter department man- 
ager for the Schooley Stationery Company, of 
Kansas City, who are dealers for the new Monarch 
visible typewriter. Mr. Jones recently spent a 
few days in Chicago, and informs us that the 
business with his new machine is going far be- 
yond his expectations, and that trade for the 
future fall months in his field will be large. 

> > . 

E. B. Adams, formerly St. Louis manager for 
the Elliott Fisher, takes charge for the same com- 
pany at their Buffalo office, as manager. Mr. 
Adams is succeeded by Walter E. Fritsch, who 
leaves the Underwood Co. to take up the man- 
agement of the St. Louis branch of this great 
billing machine and book typewriter proposition. 
We know he will do well. He is the kind that 


does. 
> . . 
who has been connected with the 


Elliott Fisher Co. for 
force of the 


F. C. Jones, 
New York offices of the 
many years, will join the selling 
St. Louis office in September. 


Cochrane has been transferred from 
the position of assistant manager in the St. 
Louis office of the Oliver Company to the same 
title in the Boston branch of the company. 


George W. 


The local Remington and Underwood ball teams 
layed a game of baseball on the 4th of August. 
he features of the game were the all-round play- 
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g and batting of Parsons of the Underwood and 
fielding catches of Reilly. 

The Underwood Baseball Club is desirous of 

curing match games with any organized team 
the vicinity. The score made on the 4th of 

igust is as follows: 


UNDERWOOD. 


Long Hits Bat’g 

BB. AB. R. H. PO. A. 2B. 3B. 4B. TB. Pct. 

Gott, « 0 5 4 4 3 0 1 1 1 10 .800 

iff, ss ( 1) 5 { l 1 1 0 1 7 &00 

Gott, If 0 5 2 4 0 0 0 1 0 5 .600 

se. 1b 0 5 1 4 6 3 1 0 0 5 .800 

illy, rf 1 1 3 1 4 0 1 0 0 2 .230 

lius, 3b... 8 2 3 1 2 1 0 0 0 0 .500 

rsons, 2b .. 0 5 2 2 0 0 0 0 1 2 .400 

rk, cf ‘ 1 4 0 0 1 0 6 80 08 0 000 

ddie, p 0 1 2 1 1 1 0 0 0 0 .250 

Total 5 39 22 19 18 6 4 2 2 31 = .456 

REMINGTON 

Long Hits Bat’g 

BB. AB. R. H. PO 2B. 3B. 4B. TB. Pet. 

ady, If-2b... 0 3 0 0 2 4 0 0 0 0 ooo 

loolahan, ecf.. 0 3 2 2 0 u 0 0 0 2 .667 

>. a 2 0 1 4 0 1 0 0 2 .500 

ohan, 3b... 0 3 0 0 3 2 0 0 0 0 000 

ka, @ cvs yo 2 1 1 0 1 0 oO 2 500 

Mann, 2b-If... 0 8 1 2 0 0 1 0 re) 3 .667 

}oung, 88 0 3 0 0 1 1 0 0 0 0 000 

Kearns, c .... 0 2 0 0 8 1 0 0 0 0 .0OO 

Falk, F& «cos @ 20 90 0 0 80 80 8 0 O00 
Total .... 223 46 8 0 8 0 0 9 

I'nderwood . chee a 2 0 5 10 0 0 0 0O—22 

Remington .... +a 0 1 1 0 1 0 0 o— 4 


Stolen Bases—Shiff (3), Gott, Rose, Reilly (2), Julius, 
Eddie. Struck Out—Rose, Reilly, Parsons (2), Kirk, Ike, 
Young (2). Left on Bases—Underwood, 5; Remington, 3 


Salt Lake City, Utah. 
(By our special correspondent.) 
Superintendent of Agents Hall, of the Monarch 
rypewriter Co., spent a few days in Salt Lake 
City recently. 
> + + 
Mr. Barnes, formerly salesman for the Reming- 
ton at Los Angeles, has accepted a position with 
the same company here 
o . > 
Roscoe M. Breeden of the Breeden Office Supply 
Co., had a few weeks outing at Brighton. 
* > * 


J. J. McCaffrey, manager of Smith Brothers’ 
Visible, has been on his Idaho trip for some weeks 
past, and reports good business. 

> - . 


H. M. Kellogg, manager of the typewriter de- 
partment for the Breeden Company, has just re- 
turned from a business trip througth Emery 
county. 

> . e 

L. H. Bacraft is no longer agent in Ogden for 
the Underwood typewriter, which will in the fu- 
ture be handled by the Breeden Office Supply Co., 
f this city. 

Toledo, O. 

Anyone knowing the present address of Julian 
Cockerville, formerly in the typewriter exchange 
business in this city, and supposed now to be 
in New York, will confer a favor on us by ad- 
vising of his whereabouts. We have important 
information for him. 

. e 

R. R. Ritter and Fred W. Baltz, who organized 
the Toledo Typewriter Exchange, at 205 Huron 
street, are constantly increasing their stock, and 
idding to their exchange business. Mr. Ritter 
has been in the business some thirteen years and 
Mr. Baltz is also a man of many years’ experience. 
The two should make a winning team. 


Woodstock, Ill. 

The Chicago American, in commenting upon the 
‘future greats’’ makes mention of the Oliver base- 
ball team as follows: ‘‘Another star attraction for 
the fans at South Chicago park, will be the Olivers 
of Woodstock. The typewriter team has beaten 
more of the park teams than any other traveling 
club, the list including victories over the West 
Ends, Gunthers, Artesians and Lawndales.’’ There- 
fore, the success for the Olivers is visible, likewise 
the typewriter. 

. > . 

The Oliver Typewriter Company's factory here 
is again under full blast, after a three weeks’ vaca- 
tion, during which time the works were closed. 


Wilmington, Del. 

Charles G. Guyer is replacing most of the writ- 
ing machines in the Golden Commercial college 
here with the Smith Brothers machines. 

Williamsport, Pa. 

c. 8s. S. Dubelle, expects to soon show our 
readers his new automatic carriage reverse. The 
machine is controlled by an electric motor and 
is attached to any of the standard makes. 

Washington, D. C. 
(By our special representative.) 

Mr. Lee Kingsley, general manager for the L. C. 
Smith & Brothers Typewriter Company, recently 
spent several days in Washington looking for a 
location for their office in this city. This com- 
pany recently secured quite a large contract for 
their machines with the .pignal Corps. 


Charles W. McFee, manager of the Smith Pre- 
mier Typewriter Company, after attending the 
managers’ meetings at the factory in Syracuse, 
N. Y., is spending the remainder of his vacation 
in Canada. 
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H. R. Livingston, who has charge of the mechan 
ical department of the Typewriter & Offi Suppl 
Company, is spending his vacation this year i! 
Delaware and Atlantic City. 

. > - 

J. A. Finigan, Government representative for the 
Monarch ‘Typewriter Company of this city, i 
spending his vacation at Ocean Grove 

. * . 


F. H. Tuxbury, manager of the Roanok Type 
writer Exchange of Roanoke, Va., reports busines 
exceedingly good throughout southwest Virginia 
and the Carolinas. 

a = > 


E. H Pitcher treasurer of the Typewriter & 


Office Supply Company, reports that owing to 


the great increase in their business, they will be 
compel.ed to secure another whoe floor in_ the 
building in which they are now locaied in_ or 
der to take care of their steadily increasing busi 


ness 


> 7: * 

In the civil service examination held in. Wash 
ington, July 24, out of 59 machines, represent 
ing nine different makes, 35 were of one .make 

* 

The Royal Typewriter Company has way of 
doing things, and for a new concer to land 
government orders at Washington is unusual 


They recently secured a contract for four hun 
dred machines for the Post Office Department in 
competition with practically all the other type 
writer companies. The credit of landing this 
large order belongs largely to the Liberty Supply 
Company, the Washington representatives of the 
Royal, of which R. G. Neighbors is the presi 
dent 


CHANGES IN THE ‘‘ROYAL’’ COMPANY. 

The Royal Typewriter Company has made an 
important change in its general offices in New 
York City. 

Mr. Nelson A. Miller’s resignation has been 
accepted by the company, and Mr. Alfred Chas 
seaudl is now installed in the position of genera} 
sales manager, at 253 Broadway. 

Mr. Chasseaud has been with the company 
since its inception and is familiar with the de 
tails of the Royal product and of the policy of 
this vigorous typewriter concern. He has for 
years been identified with large manufacturing 
and corporate interests and in the organization 
and perfection of the sales department of the 
Royal Typewriter Company, his wide experience 
in the suecessful handling of men and affairs 
should prove of great value. 

Mr. Chasseaud is popularly and favorably 
known in business and social circles in New 
York City—in fact, it is said that few men in 
that city have a wider acquaintance. He has 
been connected officially with city, state and na 
tional affairs, and is also the United States com 
missioner of the Crystal Palace Company, of 
Sydenham, England, a mason of high degree, a 
veteran of the Seventh Regiment, an honorary 
member of the Twenty-third Regiment, and a 
colonel in the exclusive ‘‘Old Guard’’ battalion 
of New York City. 


A NEW ERASER. 

Frank M. Burrows, of Pittsburg, is the in 
ventor of «a new and useful improvement ir 
erasers, and particularly that kind most gen 
erally used on the typewriter. As will be seen, 








the holder of the rubber, instead of being per- 
fectly flat, is turned over at one side, allowing 
the rubber to be used almost up to its center, 
while the brush attached is very handy. 

The publishers of OFFICE APPLIANCES 
are always pleased to correspond with those in- 
terested either in the buying or selling of office 
devices of all kinds. 
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Madrid, Spain. 


The Densmore Typewriter Company has just 
ceived an order from Spain for a Densmore 
ypewriter for the personal use of the secre 
ity of the municipality of Madrid. They are 
lilding a special machine with especially fine 
nish for this oraer, 

Amsterdam, Holland. 

A. E. Catford, formerly manager of the Liver- 
ool offices of the Remington Typewriter Com- 
any, has been appointed manager of the branch 
fice of the Remington at Amsterdam, Holland. 
le has been there since January as manager 
ro tem., and during that time has smashed all 
ecords., 

Liverpool, England. 

W. H. Jeffery, formerly salesman, has been 
ippointed manager of the Liverpool office of 
the Remington Typewriter Company to succeed 
Mr. A. E, Catford. His energetic work has 
lready shown great results. 

\t the Adelphi Hotel at Liverpool a banquet 
vas given in July to celebrate the appointment 
if Messrs. Jeffery and Bazeley, of the Reming- 
ton Typewriter Company, to their respective 
ippointments. A very distinguished array of 
the Remington force were present, including Mr. 
(i, M, Cassatt, the European director, also Mr. 
Rk. T. Nicholson, the British manager. 

Nottingham, England. 

H. I’, Bazeley, formerly salesman of the Liver- 
pool offices of the Remington Typewriter Com 
pany, has been appointed manager of the Not 
tingham branch office of the same company. 

Chili. 

EK. C, Stearns & Co., of Syracuse, were the 
first to receive telegraphic communication from 
Valparaiso, Chili. It read: 
caused no damage to me. 
us much as possible.’’ 

A few more earthquakes and the typewriter 
companies will have to double their plants. 

Vancouver, B. C. 

Another new office of the Remington Type- 
writer Company has been opened at 542 Pender 
street, Vancouver, B. C. 

Austria-Hungary. 

The following article is quoted from an 
\merican newspaper under date of August 25: 

‘*It is not long ago that the American type- 
writer was a leader in the trade in Austria- 
Hungary, but the business in these machines 
n that country now has declined notably. Ten 
or twelve years ago nobody in Austria would 
have thought of buying a typewriter that was 
not of American make, but now about nine- 


Expedite shipments 


tenths of the trade is done by a German firm | 


which has outflanked all American makers, 
although neither the construction nor the price 
of the German machines is better than those 
if the typewriters coming from America. 
‘*When the first American typewriters were 


introduced in Austria-Hungary scores of intelli- | 


zent people applied to American manufacturers 
for agencies, but they were referred to agents 
in foreign countries and told to apply to them 
for subagencies. They did apply, but such 
severe conditions were made that it was im- 
possible for them to accept the agencies. They 
were required to pay the full price of the ma- 
chine down, $100, even for a sample machine; 
pay all working expenses of the agencies and 
for advertising, and for this they were offered 
i commission of 5 per cent, which meant sim- 
ply $5 for every machine sold. 

‘*German firms soon discovered that there 
was a good chance to handicap the Amerieans 
in the trade. They therefore began to construct 
typewriting machines, and allowed their agents 
up to 46 per cent commission on their market 


yrices, so that their agents, who are now in| 
I on 


‘Earthquake has | 
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YOurCo-operation¥ 
with You Dealers 


means a whole lot to you who sell carbon 


paper. : 
Here is Our Plan 


We advertise ““Vacufloss” Smearless Car- 
bon papers in magazines of general circula- 
tion, because for general correspondence or 
office work “it has all other paper stopped.” 


In those “ads” we say “just try “Vacufloss.’ 
Get it of your dealer.” lll orders we get 
direct are sent through our local dealers and 
he makes the profit, We don’t “cop off 
orders on the side,” and pocket the profit. 
We are doing business only through 
the trade; we are teaching and preaching 
to the consumer to buy at home, to pat- 
ronize home dealers—and we want the 
trade to know that we stick abso- 
lutely to this rule. 


Again 

We'll sample a list of prospective customers 
for you FREE —if you'll furnish the list. 
We'll mail samples and tell them they can 
get more of you. On top of all this 
“Vacufloss” is a carbon paper that will hold 
every item of trade you bring to your store 
with it because it’s 

“A CARBON with a CHARACTER” 
and it's packed ideally for retail—12 sheets 
to a tab —9 tabs in a box—a box from 
which you can take a sheet and put it back 
without damaging its delicate finish. All 
you do is look at the white tabs and you 
know your stock on hand. 
Send us an order for 10 boxes—$12.00. 
Sell it for $30.00—regular retail price 
$3.00 a box. Can you make $18.00 on 
any other brand, and sell a carbon as good 
as ““Vacufloss >” If so—which ? 


We guarantee it to a sheet or you may re- 
turn it at our expense and receive back 
every penny of your money. 

Sizes 814 x 11 to8x 14. Black, Blue or 
Purple. 

We have a full line—all weights and grades. 
Get booklet with samples and prices. Free 
for the asking. 


Vacuo-StaticCarbonCo. 


910 Platt Street 
ROCHESTER, NEW YORK 4 
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IN otice to the Trade 


@ The Lineograph Co., of New York, makers of Duplicating Machines, take 
pleasure in advising the trade that they are now offering the Office Ap- 
pliance Dealer and Commercial Stationer a complete line of 


Rotary Lineographs @ Lineograph Duplicators 


WITH 


NO LICENSE RESTRICTIONS 


and no penalties for the use of their supplies 























Supplies for 


Ohe 
Lineograph 


can be used on any and all 
machines of the same class, 
without any penalties, ac- 
cording to a recent ruling 
of the U. S. Circuit 
Court of Appeals 


EXTRACT FROM DECISION 


“Care should be taken that the courts, in their efforts 
to protect the rights of patentees, do not invade the just 
rights of others, engaged in legitimate occupation, by 
creating new monopolies not covered by patents and by 
placing unwarrantable restrictions upon trade. We think it is clear that the doctrine may be 
carried far enough to produce such results. For instance, should the patentee of a fountain pen, 
by such a notice as we have under consideration, be permitted to hold as an infringer one who sells 
ink to the owner of the pen, even though he knows of the restriction. To compel the dealer to 
make inquiries and take the precautions necessary to save himself from being sued as an infringer 


would place intolerable burdens upon business. s : :; 
“It was stated at the bar that among the ‘supplies’ necessary for the operation of the Neostyle 
were oil and varnish. It is not easy to perceive how a machinist who lubricates the machine and 


the painter who varnishes it can escape the charge of infringement. 

‘‘If the doctrine be driven to its ultimate conclusion the merchant and the consumer may find 
themselves enmeshed in a network of monopolies embracing all the necessaries of life. _No one may 
safely sell coffee to the consumer but the patentee of his coffee mill, etc. 


DUPLICATING SUPPLIES TO THE TRADE AT 50% DISCOUNT 


ROTARY PAPER FOR BOX MACHINES INKS FOR ALL MACHINES 
84x15—$1.75 less 11x154—$2.00 less Purple—$2.25 less 
84x16— ] +5 a 0/ 14x20 — 3.50 less 0 Blue — 2.25 less 0 
84x17— 2.00 less /0 11x20 — 2.50 less 0 Black — 2.00 less 0 


BOX LINEOGRAPHS-—equal to any machine, retail for $15.00 less our 40% and 5% 


discounts to the trade. 
ROTARY MACHINES—with cover and baseboard complete, $25.00, less 40% to 


the trade. 


SPECIAL NOTICE 


The Lineograph Company has been in business since 1884, and since 1893 has successfully 
maintained protection to its users of their goods. The active head of the Lineograph Company is 
a pioneer in the duplicating business. and their goods are now being used by the Government and 


largest consumers in commercial lines. 


AN OPPORTUNITY 


is here presented to American and Foreign Stationers and those handling duplicating apparatus to 
secure a line of goods that will allow them to compete with the best on the market and yet secure 
ample discounts for their trouble in selling. 


Write at once for complete details, Printed Matter, 
as well as copies of Court Decisions, etc., etc. 


THE LINEOGRAPH COMPANY 


112 FULTON STREET ° ; ‘ NEW YORK, U.S. A. 





= 


ROTARY LINEOGRAPH 





























almost every town, could profitably engage sul 
agents in their service. They are now sellin; 
German machines in every village, while th 
agents of American machines make but fey 
sales, finding the harvest over and the field 


gleaned. 
‘*These same German firms tried the sam: 
plan with sewing machines, but were unabl 


to compete with the American rival, because ar 
American firm had developed the market an 
had branch places in almost every town is 
Bohemia. All attempts of the Germans to pus! 
their way into the trade have been unavailing 
and the business remains with the firm whic! 
established it by persevering energy. 

‘*From 1893 to 1895 American typewriters 
were the only machines of this class which wer 
regarded as good. Today searcely an America 
machine is to be found in the market. If Ameri 
can manufacturers expect to regain their lost 
market they must begin at once to work over 
the field in a businesslike way. The American 
typewriter leads the products of the world in 
this line, and if proper methods are employed 
to push it to the front it is bound successfully 
to compete with any foreign rival.’’ 

Bohemia. 

With proper sales campaigns, orders for 
American office furniture, stationery, office spe 
cialties and appliances of all kinds used in th 
office can be much _ increased, says Consul 
Ledoux, of Prague, in his report upon trade 
conditions. 

Everything should be made plain and easy for 
the buyer. This is the cardinal point. Ameri 
ean exporters should seek him. The _ buyer 
should not be forced to learn the English lan 
guage in order to understand American commer 
cial literature, nor to transform himself into an 
arithmetic of tables, weights, measures and 
money. He shouid be given a chance to see 
samples of goods before buying. Reasonable 
credit should be extended wheie the commercial 
standing of the customer will justify it, and 
every business principle practiced at home 
should be used abroad when politic. The oppor 
tunity is there. Business will come to the fel- 
low who goes after it. 


Rheims, France. 

In this typewriter story which comes to us 
there is a lesson for exporters. 

Two leading American typewriters were re 
cently placed in a business house for trial in 
Rheims. One of these machines had the ad 
vantage of its competitor in reputation, but the 
least known and undoubtedly the inferior ma- 
chine had the advantage of possessing a live 
representative. He was a German with an 
American business education and a knowledge 
of the French language. This agent explained 
to the head of the firm and the operator of the 
typewriter all attachments and improvements 
and how the machine would write in two colors 
by simply shifting the ribbon. The natural 
consequence was that the clever agent made 
the sale over the native French competitor. The 
latter salesman was not educated in the art 
of explaining what he had in the way of a 
typewriter, but the German imbibed Yankee 
loquacity and won out. 


Brazil. 

The discovery of a new plant from which fine 
grades of linen have been manufactured in 
Brazil may make a difference in our exports of 
paper to that country. The demand for the 
waste material of this plant, called Canhamo 
brabiliensis perini, after the discoverer, is 
steady. At present all but coarse wrapping 
paper is imported, and the value of the same 
from the United States equals $3,300,000 an- 
nually. White paper has not been made in 
Brazil, owing to the lack of suitable material, 
but with the discovery of the linen plant they 
will have abundant material. Machinery for 
the manufacture of the same has been imported 
and several factories are being installed. 

* * 7 


There is a wave of modern improvement on 
in Brazil generally, and especially in Rio de 
Janeiro. A large number of modern office 
buildings are being erected, and consequently 
the demand for modern office appliances is in- 
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with the island. The commercial code in force 


ment.’? 


tem of eredit, which allows the Cuban merchant | 


i 

| 

. » | 
stationery, which shows an increased trade of 
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sing. An aggressive campaign in behalf 
oll-top desks, typewriters and similar con- 


ences for the office would probably be suc- 
ful. The demand for all kinds of filing de- 
s is good. Everything is high priced in Rio 
Janeiro, so the business men will buy our 


» appliances if they can be made to under- 
d their merits. Anyone desiring to corre- 


il with Brazilian firms can obtain their on your loose 


es by writing to this office. 


* Naples, Italy. ] f Led 
iarantotti has been appointed sole agent ea co-— 
the Densmore typewriter for Italy. He will Y rs ] 
located at Naples, with branch offices at our vita papers 
e and other large cities of Italy. Mr. 
rantotti has already sent in several large 






Binder 
and Lock 
Patented 


LEDGERS may be fitted with YALE , 
N TUMBLER LOCKS, insuring absolute 
security. Binders open and close with ONE KEY 


i are as completely protected by legal safe- 


Penile ig: vin Bh spomageringtn: Poesy Sheena a Yale Lock and Key is your choice of Protection to your 
laws concerning fulfillment of contracts and | home—and and the valuables it contains, WHY NOT let it 


oviding for the recovery of debts are full 
TAKE CARE OF YOUR BUSINESS RECORDS ? 





ers for machines. 
Cuba. 

hose who are contemplating business with 
ans and have had doubts as to the quality 
laws protecting commercial operations, will 
glad to know that Consul Baehr, of Cien- 
vos, Says: 

‘So far as respect for and obedience to the 
are concerned, Cuba is fully entitled to a 
ce with the most highly civilized among the 
tions. Life and property are quite as sacred 





| explicit and give every necessary assur- 
ce to those engaged in business or commerce | 


that of Spain, with such modifications as 
ive been adopted by the intervening govern- 


Our export trade with Cuba has increased in 
ilue on nearly every article of sale, especially 


101,939 above exports for 1904. Notwithstand- 
the great distance of England from Cuba | 
| the proximity of the United States, Great 
‘ritain is making a great increase in her sales 
» Cuba. The principal reason assigned for this 
American representatives is the British sys- 


lenty of time on his bills, which draw 6 per 
nt interest after a certain period. American 
xporters want ‘‘cash with discount,’’ and the 
bans rather resent the apparent lack of faith 





them. 


THE BLICKENSDERFER IN GREAT 


tie Wickens eA scasing Company, | ff MLANN LOOSE LEAF OUTFIT 


BRITAIN. 


vith its popular priced writing machines and the | Consists of a 


f a larger pattern, and still the newer machine 


nd which, when actively pushed, will create a 
rreat demand, has found a ready sale both in the 


ter model ‘‘electric’’ typewriter, have estab- 


al for themselves throughout the world va- MANN LEDGER (with or without Yale Lock) MANN TRANSFER BINDER 
ae Ses Sgenees Ceet ant, Ce ee SPRING HOLDER and DEPRIMA FLAT OPENING LEAF 


on, as aetive as any of the so-called ‘‘stand- | 

1’? machines selling at a higher price. 

eee See. oe ee Se | Best workmanship and material only are used in 
' “and still the ; achi the manufacture of our binders and leaves, 

while the actuating mechanisms are simple and 

| strong, and the finished devices have the lines 

tates and all foreign countries. The foreign | of perfect books. Send for illustrated booklet. 


siness of this company is something enormous, 


it is the wonder of the typewriter business 


nd this is well attested to by the recent move 
el sondon offices om ordinary quarters to 
nef ihe tnoek sland in thie’ geont aap TO THE, We Want An A No. 1 EXCLUSIVE 
Tha. ibinsdontes Manufacturing Company, TRADE e AGENCY in every city. Write us 
SS SS 2 th 


mited, who control the sale of this machine in 
eat Britain, have taken quarters at Nos. 9 and 
Cheapside and No. 1 Old Change. There is 
ly one Cheapside in London, and this is the 
nter of commercial activity. 


WE ARE OWNERS AND MANUFACTURERS 
OF LESLIE BINDERS AND LEAVES 


Reports from the location indicate that for 
some time the crowds were so great around the | WII | IAM MANN { OMPANY 
ndows of the new offices that special policemen 


ere see req » kee » crowd Ovi o 8 ret ° ° e 
re secured to keep the crowd moving, and ye Blank Book Makers, Stationers, Printers and _ Lithographers 


) special attraction was made other than the 
eration of their machines. The authorities 
London won’t allow any special displays on a | 

oroughfare like Cheapside. 59 & 61 MAIDEN LANE 529 MARKET STREET 
The business of the Blickensderfer Company NEW YORK PHILADELPHIA 
Great Britain is under the direction of George 

Rimmington, who makes a yearly visit to the 

ates seeking new ideas and new methods of 


Manufacturers of Copying Books and Papers and Loose Leaf Devices 


mdueting this very enterprising branch in 


yndon, 
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DEALER=DO YOU SELL cater ever maae 
THE DUPLIGRAPH 


@ The Dupligraph is a simple 


and inexpensive duplicating ma- 








chine for reproducing typewrit- 
ten or pen-written copies. It 
will print 100 copies in 10 min- 
utes, at a cost of 2c per 100, and 
will reproduce 75 first class 
copies from a typewritten orig- 
inal and 125 copies from a pen- 
written —not once but every 


time. 





@ The process consists of a 
secret composition which draws the ink off the original'and gives 
it back in equal quantities to the copies. It differs from the com- 
position duplicator in that it cleans itself automatically on account 
of an acid in the composition which-breaks* up-the:ink and makes 
it disappear of its own accord. 
@ It leaves the copies dry the instant they:are’printed and leaves 
no sticky substance on the paper.. It-has-no tendency to make 
the paper curl. 

No Washing No Dirt 

No Ink Roller No Trouble 

No Stencils No Printing Ink 


No Wetting No Odor 
No Dotted Lines No Expensive Supplies 
No Cleaning No waiting for copies to dry 


@ You simply write whatever you desire, in any color of ink, or 
a number of colors at once, on ordinary paper with the typewriter 
or pen and ink, and the machine does the rest. 

@ If you are a dealer and a hustler we have considerable good 
territory left and will be glad to quote you our best terms for 
handling our machines. We guarantee every machine to do all 
that we claim for it. 


q@ If you are interested write for circular and samples of work to 


THE DUPLIGRAPH COMPANY 


SOLE MANUFACTURERS 
Head Office, 105, 45 State St., Detroit, Mich. 

















COMMERCIAL 





Several things have happened to excite 
Columbia Phonograph Company lately, one ; 
them being the $40,000 fire in the company’s 
New York office. Another event of importa 
to them happened when Marconi, the inventor 
of the wireless telegraph, joined the ranks of 
their experimental steff, and will hencefortl 
devote a portion of his attention to sound re- 
cording and reproduction. It seems perfect); 
reasonable that the talking machine world may 
expect great things from this extraordinar 
youthful inventor. All of his invention in the 
talking machine art will be the property 
the Columbia Phonograph Company. 


J 


a 


* ” a 


The Columbia Company’s new advertising 
manager, W. L. Brind, is an exceedingly ener 
getic man and knows how to push the Colum 
bia. He finds a great sale now for the comme 
cial machine to court reporters who prefer t 
dictate their notes, preparatory for transcri; 
tion. Commercial colleges are also recognizing 
the merits of the system and hundreds of the 
are installing machines. The company main 
tains a phonographic school where they tea 
phonographic transcribing. The demand f 
typewriter operators who can take dictatior 
from the phonograph is increasing all the tin 
and many young women are studying in th 
school, as they can command better wages tha 
the ordinary stenographers. 


* 7 * 


The progress of the Columbia Company in th 
last two years necessitated the removal of their 
wholesale business to New York, and the fore 
formerly employed on that department has be« 
retained to handle the retail trade. 


* 7 * 


The commercial alternating current machin 
is a new Columbia phonograph just on the mar 


ket and is specially made for use in the small BRS 
towns where only the alternating electric light Bip 
system is used. Where it is in use it has given 
absolute satisfaction, Sa 
* . * as 
C. L. Hibbard, of the National Phonograph #j= — 
Company, has returned from a very satisfa . 
tory business trip covering several states, wher = 


he established agencies. Business was so press 
ing, however, that he was forced to return hom 
before he could finish his contemplated tour. 


* * * 


Nelson C. Durand, general manager of 
National Phonograph Company, whose hea 
quarters are in Orange, N. J., is here looking 
over business prospects generally. The futur 
of the company is certainly very bright, for 
tremendous increase in their already enorm 
business. 


PHONOGRAPH SUIT FOR $100,000. 


Under date of August 14 the New York Tin 
has a dispatch from Trenton, N. J., stating tl 
the Douglas Phonograph Company, of New Y: 
City, began suit on that date in the Uni 
States circuit court at Trenton for $100,' 
against the Victor Talking Machine Compa 
of Camden, N. J., on contract. The New Y 
company says the Camden concern broke a « 
tract to buy supplies from it. 


If the typewriter man isn’t careful, the add 
ing machine fellow will get in and secure his 
business, because the adding machine men aré 
to sell typewriters, too. No! Wait and see. 








CLAY DUPLICATOR. 

A unique device for duplicating a limited 
of typewritten or pen copies is that 
market by Durkin, Reeves & Company, of Pittsburg, 
Pa. 

This Duplicator is not made with a gelatine sub- 
stance, but with a clay or putty-like material, from 
which ink may be washed as quickly as marks from 
a slate or blackboard. Climatic conditions do not 
affect the “Modern Duplicator,” and one may cut the 


number 
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ener composition into strips and tear it all to pieces and 
‘olum then re-insert it in the pan and, after being properly 
mmer- smoothed out, it is just as ready for work as it ever 
_— was. 
fer t This device is bound to meet with considerable suc 
iscriy cess through the trade, and is more fully described in 
nizing another section of this issuc 
them ; " 
main THE DIAMOND INK CoO. 
teacl Diamond Ink Company, of Milwaukee, Wis., has 
te made extraordinary preparations for an unusual 
1 fo! amount of fall business. 
tation This company has built up an unusually large 
- time business with Diamond Inks, Diamond Pastes and 
th Mucilage, and is rapidly extending its work. 
mn the The president of the company is authority for the 
| than : 
in the 
their 
for¢ e > 
| been ’ i : 
a 
ichine 
} mar- 
small 
light 
given 
graph 
isfac- 
where 
press- 
home 
ur. 
;' statement that they have never had a better year than 
f the the past one, and that every indication points to. a 
head much larger business than originally expected for the 
»king coming season. 
: "8 Diamond Inks, as well as Mucilage and Cream Paste 
future and Writing Fluid, are well known throughout the 
for 3 trade and are giving excellent satisfaction to both the 
rmous dealer and consumer. 
. We take pleasure in showing herewith a picture 
of the home office-and factory, located in Milwaukee, 
Wis. 
MOVES BACK TO CHICAGO. 
Times The Chicago Writing Machine Company at 
+ tha one time manufactured their machine on Wen- 
York deil street, Chicago, but some years ago re- 
Tnit moved the factory to Galesburg, IIL, still main- 
0, taining a Chicago office for the executive. busi- 
pal ness, 
Yor About a year ago the firm removed their of- 
L col fices to Galesburg, with the factory, but have 
again returned to Chicago, taking up offices at 
55 and 37 Randolph street, in the Atlas build- 
ing. 
 add- The company found that the trade in visiting 
e his Chieago, which they are wont to do, did not 
| “ care to make a side trip to Galesburg to inter- 
m al view the executive heads, and have therefore 


Be. returned to get in closer touch with their trade. 
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You can add $500 to $5000 


to Your Yearly Income 


; Just as many other OF FICE APPLIANCE DEALERS are doing 
if you're the nght sort of an Office Appliance DEALER—full of vim and "go"—anxious 
to make more money in a clear, free field. We want you to get in touch with us at 


once, 


Dealer— 


Stationer -- Typewriter or 
Adding Machine Man who, 
if he put ia some time on our 
proposition, would find that 
to be his most paying end, 
because all. Manufacturers, 
Merchants, Wholesalers, Re- 
tailers—in short every man 
who employs help and pays 
out wages is learning 


THE VALUE OF 
MEASURED TIME 


Time bills paid on any other 
basis than the measured plan 
are a dead loss. No man will 
pay a $10.00 bill with a 
$11.50 check—and yet this 
is how many men pay their 
pay rolls. You are the 


Logical 
Salesman of 
Hawley Time 
Recorders 


in your locality. You know 
the people, sell them their 
office equipment—they know 
you. It is no trick to prove 
to any man in business that a 
Time Recorder will save him 
money. You know that. 
Then it is merely a matter of 
simplicity, durability, system 
and price. 


Can You Beat This!2 


for simplicity and system > 
The rest we guarantee. 


Good OfficeAppliance Sales- 
men will find our proposition 
a fine Opportunity 
because the field is big and 
not overcrowded. 

We back you up; help 
you; work with you. Write 
us today and let us tell you 
more about it. 


CROUSE-HINDS COMPANY 


Sole Manufacturers 


SYRACUSE, NEW YORK 


There isn’t an office appliance 





THE HAWLEY TIME 
REGISTER, hock nna 


most accurate and easiest record to compute of any register 


made. Here is a week’s record for six men—and its 
| explanation. 
Fotal This total shows week’s pay 

Week Pay roll, 

Hour Rate Here is rate per hour. re 
Hours _ Total hours put in. eee 
=3 How to read the 
os e e 
ze White Lines 
Zz No. 1 is R. P. Brown. 

— White line record shows 
His No. six full lines from 7 to 12 


1:0) Be Mi. and 1 to 6, or 60 hours. 


30 One line a day. First 
8:00 line Monday’s record, 
sas last line Saturday’s rec- 

9 a. m, ord. 
Now take No. 4, This is 
10 a. m. H. ©. Block’s record. 
Shows 5 full white lines, 
11am but line 6 is broken from 
ae 9a. m. to 10:30, showing 
1% hours absent, or 58% 
12 sm. hours total, as shown 
— ab ove, instead of 60, 

_ His pay is pro rata. 

Here is Take No. 6. Wilson. 


Late 15 minutes Monday 
a. m., half hour Tuesday 
a m., off all Monday after- 
noon and Wednesday from 
3:30 to 6 p. m. 

His case needs attention 
unless it’s for good cause. 


the record 
from 1 to 
6 p Mm, 
after which 
comes the 
“428 From here on the 
overtime or night work 
is recorded. 

reduced Recordis an actual picture of the work putin by each 
No playing favorities. All based on facts, 


“overtime” 


record. 





This greatly 


ryour men. No guess work 
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‘An Unusual Opportunity 


FOR A SMALL INVESTMENT 





























today for more than $20,000. Such opportunities for fortune-making investments occur only 

once or twice in a lifetime, when some great practical discovery is made which, like the tele- 
phone, is susceptible of a ‘‘basic patent,"’ securing to its owners an absolute and legitimate monopoly. 

Such an opportunity is now open to the first few investors whose quick intelligence will enable 


ij 1 \D you invested only $10 in Bell Telephone stock a few years ago you could sell your interests 


them to see the vast practical usefulness of the 


TELEGRAPHONE 


The general interest in this epoch-making invention has grown day by day until it is now the most 
earnestly discussed device in scientific and commercial circles throughout the world. This is because 
men realize that the practical usefulness of the TELEGRAPHONE will quickly make it a coveted 
thing for every man who has a telephone, or owns a typewriter, or employs a 
stenographer, or enjoys amusement, or wishes to learn a foreign language, or is 
deprived of his eyesight, or writes letters, or sends telegrams. 

The TELEGRAPHONE has a broader field and a greater future than the telephone, the telegraph, 
the typewriter, or the phonograph, because it renders a telephone conversation as tangible 
and as safe asa written contract, it supplements greatly both the wire telegraph 
and the wireless, it supersedes the phonograph in the office and in the home, it is 
not only a wonderful saver of time, but also a great convenience, and insurance 


against error, both for the correspondent and the typewriter. 

LARGE CLAIMS? Yes, but you will agree that these are modest claims when you have seen 
this perfected machine in operation and perceived its marvelous capabilities. Every one of these 
claims will be demonstrated to your entire satisfaction. 

The U. S. Patent Office will tell you that practically all patents issued are based upon improve- 
ments or modifications of some already known scientific or mechanical device, but that the 
TELEGRAPHONE is one of those rare instances of a discovery susceptible of a ‘‘basic patent,”’ 
because it embodies entirely new principles of applied science. It isan application of electro-magnetism 
by which sound waves, even those produced by the minutest whisper or respiration, are electrically 
projected into the molecules of steel, there to remain and be reproduced at will. There have not been 
a dozen basic patents of importance issued in the last quarter of a century, and without a single excep- 



































CO-OPERATION. 


3eing an address delivered by Mr. John 
Calder, factory manager for the firm of 
Wyckoff, Seamans & Benedict, makers of the 
‘*‘Remington’’ typewriter, delivered before the 
members of the firm of the Clarke & Baker Com 
pany, successors to the Tucker File & Cabinet 
Company, who have only recently taken posses 
sion of a magnificent new factory at Ilion, N. Y. 

Mr. Calder said: 

‘*TIt is the happy privilege of Ilion to possess 
a group of manufacturing industries of which 
none are competitors and all have mutual inter 
est in maintaining an ample supply of high 
grade labor and securing for it the best condi 
tions of living and of citizenship. 

‘*Being asked to address the audience at the 
opening of this modern and well equipped new 
factory of the Clarke & Baker Company, it has 
occurred to me to offer a few remarks upon the 
desirability and possibilities of coéperation 
among our manufacturing interests, 

‘* Already we have begun to codperate in out 
leisure moments, and I wish to bear testimony 
to the ready and cordial response of all Ilion 
employers to the invitation to participate in the 
recent Remington typewriter field day. 

**A pressing problem all over the country at 
the present moment is the searcity of trained 
mechanics of the old style. Men who are able 
to acquit themselves with credit in any me 
chanical emergency. This is not to be wondered 
at when we see the lack of patience exhibited 
by the grammar school and high school graduate 
of today when confronted with the alternatives 
of devoting a year or two to the acquirement of 
a handicraft which remains a permanent and 
valuable possession or acquiring quickly a profit 
able dexterity in a single manual task which 
sets an early limit on his possibilities. 

‘*TIntelligent coéperation amongst employers 
is necessary to ensure that our supplies of skilled 
labor will be adequately renewed and some form 
of apprenticeship is being more and more con 
sidered essential to this end. 

‘Not only for securing young men and for 
teaching a business, but in handling the labo1 
problems wisely and _ efficiently coiperation 
amongst our employers is desirable. 

‘*In regard to public improvements, too, th 
combined business sagacity, technical experience 
and undoubted good will of employers of indus 
trial labor in Ilion should be exercised collec 
tively more than has been the case. 

‘*Publie office holding is not coveted by our 
busy captains of industry. Their disinterested 
ness in publie affairs is beyond question and 
their combined demand for efficient and business 
like administration can be fraught with nothing 
but good to this community in which we all 
work and live together. It is the manufactur 
ing interests, employes as well as employers, who 
suffer in the long run from the conflicting poli 
cies and varying views of necessarily brief par 
tisan office holders, and it is surely desirable 





tion such basic patents (legitimate monopolies) have made vast fortunes for early investors polities wholly apart—that the interests con 
A limited portion of the treasury stock in the American Telegraphone Company will be sold to the tributing a gre at portion of our revenue should t 
earliest applicants at $10 pershare. THERE ARE NO PREFERENCE SHARES AND NO BONDS take some united action on desi:able public poli I 
ALL SHARES ARE ALIKE AND EACH SHARE CARRIES WITH IT THE RIGHT TO cies when necessity arises. ¢ 
VOTE, so that with a single share you will have every right, privilege and protection possessed by any ‘cD ae . t 
other stockholder, and being in at the birth of a great industrial business, you can not only watch it grow, ~ employers hear also help each other in t 
but also assist in some measure in your own community, until the TELEGRAPHONE surpasses in ee ae = rod a age gy Mla 
magnitude, as it surely will such vast interests as the Telephone, Air-brake, Phonograph, Sewing- commodation, particularly - Ilion where there n 
machine, Kodak, and many other industries which originally started in a small way, but by real merit are no conflicting no eR and we are not, ) Vv 
have achieved enormous power in the commercial world. believe, altogether lacking in this element of our t 
The net proceeds of the present limited sale will be devoted entirely to manufacturing and to mutual citizenship, re 
enlarging and equipping the plant ‘*The present gathering is typical of the feel 
for the mat nts and ane of If you cannot call to see the TELEGRAPHONE in operation, ing W ith which ‘the employing ; interests regard . 
the TELEGRAPHONE. These THEN CUT OUT THIS BLANK the opening of this fine new plant. It is one of k 
have met with an immediate de Or Drop us a Postal Card, Writing Plainly Your cordial appreciation and welcome. A variety of ce 
mand of surprising proportions B 619 industries is desirable. Business and labor con- tl 
orders having already been re ditions fluctuate in the natural course of things, 
ceived for a number far in excess | #™* > sia hi and it is better for all of us to have various in ti 
of the factory's utmost capacity of dustrial sources of village and personal income, w 
production for many months to | and Your Mail Address all of which will not be simultaneously affected in 
come w. - to us today and we will be pleased to send you full particulars by by inevitable economic changes. 
WE INVITE YOUR FULL. [OOo **T am sure I can speak for the employes and 
EST INVESTIGATION. CERLIND SESSHVURE CORPERANON, Roam O68, 8S Wall G.. How York. owners of the Pea em typew en" factory Fi 
one of our oldest industries—in cordially greet iss 
ing the Clarke & Baker Company in their new is 


Sabitaticn and wishing them every success.’’ 
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Binghamton, N. Y. 

The International Time Recorder Company 
have shipped another large lot of time recorders 
to the German government to equip all its 
offices and workshops, and the large order is 
being filled by the International Co. at the rate 
of a ecarload a month, which is considered to 
be one of the biggest foreign contracts ever 
closed by the company. 

It is greatly prized also, because of the fact 
that Germany seldom imports foreign goods. 
Such things as this should awaken the Ameri- 
can manufacturer of office appliances to the 
possibility of this line in foreign fields. 

* 7 * 

The sixth annual convention of the represen- 
tatives of the International Time Recorder Co., 
held here during the first of August, was the 
best attended of any heretofore held, and great 


TIME REC ORDER 


enthusiasm was shown by the company’s repre- | 


sentatives over the exceedingly good business 
now being enjoyed by this firm. 
Details are given elsewhere. 


Chicago, Ill. 

R. E. Kimball & Co., agents for the Simplex 
Time Recorder, have had a good business all 
summer. Mr, Kimball says that while July and 
August are recognized as duli months, yet the 
business has kept up to the average. 


Philadelphia, Pa. 

The new manager for the Dey Time Register 
Co., in Philadelphia, is H. L. Landphear, form- 
erly of Boston, and although, to our knowledge, 
without experience in the time recorder busi- 
ness, still with his experience in handling sales- 
men and selling office appliances, he should 
make a success of the new line. Mr. Landphear 
was formerly manager in the Boston territory 
for the Monarch Tyepwriter Co., and is a man 
of inventive turn and of considerable selling 
ability. 

Syracuse, N. Y. 

At a special meeting of the stockholders of 
the Syracuse Time Recorder Co. to be held 
September 8, at 225 Walton street, Syracuse, a 
vote on the question of increasing the capital 
of the company will be passed upon. It is pro- 
posed to increase the preferred capital stock 
from $100,000, consisting of 1,000 shares of $100 
each, to $150,000, to consist of 1,500 shares of 
the same par value. 

Jacob Amos, as president, and Howard P. 
Denison, as secretary, sign the order. 


NEW FACTORY OF THE INTERNATIONAL | 


TIME RECORDING COMPANY, OF NEW 
YORK, AT ENDICOTT, N. Y. 

This model factory is so arranged and sys- 
tematized that the lumber goes in one end, the 
metal in another,.and progress through  suc- 
cessive stages without handling anything twice 
to the final inspection department and from 
there to the shipping room. 

It is sanitary throughout, being supplied with 
modern lavatories, and has its own private 
water works and electric-light plant; an elec- 
trical kitchen supplies the employes’ dining 
room; a modern printing plant, and a private 
tramway to the railroad depot are features. 

A modern system of heating and ventilation 
keeps the air pure and warm. It is built of 
concrete, reinforced with steel, and is fire-proof 
throughout. 

Both the Erie Railroad and the Electrie Trac- 
tion Company will have sidings leading to the 
works, so that the output will be loaded direct 
into express or railroad cars. 

Such letters as those received from the 
Fielder & Allen Company, as shown in this 


issue, shows the thinker ‘‘which way the wind | 


is blowing.’’ 
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GENERAL 


A. B. DICK COMPANY 


INCORPORATED IN 1884) 


OFFICES 


SOLE MAKERS OF 


Edison Mimeographs 


And All Supplies 


161-163 WEST BOULEVARD 


CHICAGO 


JACKSON 


Largest Manufacturers in the world of Duplicating 
Machines and Supplies 








To ihe Trade and users of Mimeographs: 


About a year ago we called attention, through the trade 
journals, to certain existing Letters Patent owned and controlled 
by us and relating particularly to typewriter stencil paper, and to 
the litigation under way to enjoin infringement. To preclude mis- 
apprehension, as well as for the purpose of giving public notice of 
our rights with regard to Letters Patent concerning both stencil 
paper and stencil-duplicating apparatus, we here schedule certain 
of these as follows: Nos. 466,557; 525,675; 559,687; 563,355; 
584,787; 657,920; 679,140; 709,885; 732,542; 732,564; 746,930; 
746,931; 749,983; 749,984; 750,863; 809,287. 

Infringement suits are now under way against 


The Equilibrator Co., 
William G. Fuerth, 

David Gumport, 

Charles F. Schneider, and 
Underwood Typewriter Co. 


Such further suits will be brought as may be necessary for 
the protection of our rights. 

Apart from direct (as distinguished from contributory) in- 
fringement, the sole legal right is vested in us to furnish the ink, 
stencil paper and other supplies used on the Mimeograph. This 
right also, in addition to our right to immunity from direct in- 
fringement upon our many patents, we propose to enforce in the 
future as we have in the past. . 


A. B. DICK COMPANY 
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000 DEALERS WANTED 





Ya Good Thing That Hasn’t Been 


Deserves To Be 


Pushed As It 


To RE n r wa sood Ink Well till this one was put on the market, andit was never pushed 
nly a side issue with its former owner who has another large business 





But nt t prevented its finding its way into thousands of offices, and thousands 


ynly . ‘tter known 


Hayne Suspended ink Well | 

We have wien hold of this 
Ink Well and will spend a 
lot of money advertising it. 
We'll create the demand. 


x « We Want Dealers—Stationers—Agents 


aX WS Everywhere to supply this demand. There is a good 
\ profit. Do You Want Some of It? 


WHY IT SELLS 


5 entire sur 












7 NOTE UNIFORM DIP 





You can only get just efough Ink. (See dip) 


- of k clear of bottles aon 
I IOES NOT >< ee i , 
Se hones ur DESK CLEAN. Can't upset it INK DO! NOT rise above point of tube 
It holds Two kinds of Ink and Three times the No complex thing to get out of order. 
juantity of the ordinary Ink Well Has place for holding Pens and Pencils. 
It can Oe put on or take : off in 4 moment No Has place for Pins and Rubber Bands 
rews, only a pair of small spring clips : ? 
4 « ( > I1- + . 
I he In ynnot evaporate or gather dust, or | Has Calendar Plate on each Ink Well. 


Cannot be upset. 


get 


The Hayne ——— ink Well 


Top Desks, an is an 





yrnan t be es being Ink Well perfection 


NO SCREWS=—NO BOLTS==NO NAILS 





JUST TWO STEEL CLAMPS I!S_ ALL 
It increases desk room 15% to 20% and needs 
{") ess attention than others It will save enough 


self many times over to any user. 


Permits use of your entire desk surface 


Made in Five Styles of Finish 






Two Flint Glass Ink Wells, sponge or pin tray and hand- 
=e some calendar plate for the months of the year. Has all the 
good points of all others—and many more besides. 


Want Dealers 


everywhere to send for our special 
dealers’ proposition at once—NOW |! 


Our general advertising campaign will create a demand on you——so better 
order a sample order—else we'll have to sell direct in your field—while we prefer that you 
represent us. Scores of dealers are now supplying this Ink Well—all doing good business—so can you. 


DISPLAY IT PROPERLY AND IT WILL SELL ON ITS OWN MERITS 


" “ rs who have a stock on hand will favor us and benefit themselves by writfig us and learning 


-operative adwertising plan. 
THE McCOLLUM MFG. CO. 
CHICAGO, - - ILLINOIS 

























DUPLICATING 
MACHINES = 





Cleveland, O. 

The new factory of the American Multigraph 
Company has now reached the first floor and 
most satisfactory progress is being made. 

Norman Selby, but not of the celebrated Kid 
McCoy family, has been engaged by the Multi 
graph Company, but is not yet assigned. He 
was formerly connected with the Remington 
Typewriter Company in Dayton and Oklahoma 
City. 

* > > 


There is certainly a lot of good ‘‘common 
sense’’ strewn out among the members of the 
American Multigraph Company—not alone at 
Cleveland, where it begins, but at both ends 
of the country and at all its branches. 

It certainiy should do the management much 
good to see so much ‘‘ good timber’’ attracted 
to such a property as theirs—and why shouldn’t 
it? 

Chicago, Il. 

C. R. Dashiell, formerly a salesman for a 
large financial concern, has joined the ranks 
of the Multigraph. Company in Chicago. 

Cc. D. Clugston has also joined the Chicago 
staff of the Multigraph, coming from the whole- 
sale grocery business, formerly as a sales man- 
ager. 

> > > 

The job department of the American Multi- 
graph Company, becoming so large that the com- 
pany could not look after it, has been bought 
under a co-operative plan by Charles A. Von 
Weller, and promises to pay exceedingly well 
from the start. 

Philadelphia, Pa. 

J. E. Shaver; Jr., has been put in charge of 
the Underwood duplicator department of the 
Liberty Typewriter Company in this city, whose 
store front we show elsewhere in this issue. 

New York, N. Y. 

S. T. Smith, Jr., of the Underwood Dupli- 
cator Company, reports that business has been 
exceptionally good during the month, but they 
could do very much better if the supply of ma- 
chines would only keep up with the active de- 
mand. 

a” * ~ 

Arthur A. Adler, the genial manager of the 
Multigraph, reports that business during the 
past fifteen days has been extremely good. .He 
is busily preparing his exhibit at the Business 
Show in October. 

eo * 

C. E. Lee, formerly with the National Cash 
Register Company, is now salesman with the 
Multigraph. 

7 * * 

H. K. Delahenty, formerly with the Eagle 
Company, has left that company to fill the posi- 
tion of city salesman for the Multigraph Com- 
pany. 

The new copy holder of the Multigraph Com- 
pany is now being placed on all machines with- 
out extra charge. It is a most useful addi- 
tion and enables the operator to make much 
more rapid progress. 

* 7 * 


~ + * 


R. F. Stonestreet, formerly in the hardware 
specialty business in New York city, has joined 
the New York force of the Multigraph Com- 
pany as a senior salesman. 


St. Louis, Mo. 

P. C. Dolard, formerly with the Banner Buggy 
Company in their trade development department, 
has joined the forces of the Multigraph Com- 
pany at their St. Louis offices. He at one time 
was connected with the carbon firm of Millér- 
Bryant-Pieree Company. 
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VICTORY Universal 


In January last the Circuit Court 


DECIDED AGAINST US 


in a patent infringement suit. 
This was widely advertised by the 
BURROUGHS ADDING [IACHINE COMPANY as 


‘At Legal Victory for the Burroughs” 


THE U. S. COURT of APPEALS has 
REVERSED the lower court's decision 


and so 


GIVES THE UN 


A SWEEPING 


VICTORY ! © 


Universal 
Appinc MacninerCo, 


General Offices and Factory: 


3823 LACLEDE AVENUE ST. LOUIS, MO. 


OFFICES IN ALL PRINCIPAL CITIES 





We make Universal Adding Machines 
to operate by hand or electricity 
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) Watermanis {deal Fountain Pen 


The pen with QW the Clip- Cap 


































An Absolute Necessity 


for Everyone 


When Traveling 


it is practically indispensable—more so 
than under any other circumstances. 


With it you can write a letter or a 
postal, an order or an acknowledgment, 
from anywhere at any time. 

Equipped as it is with a 14-kt. gold 
pen tipped with iridium, it will last 
almost indefinitely. 


For Carbon Copies 


Our manifold pen is better than a pencil 
for making duplicate or triplicate copies 
in an order book or sales book or for 
invoicing systems in the office. 

Insist on the Clip-Cap, which grips 
the pocket and insures against loss. The 
Clip-Cap in German Silver adds 25c to 
the price of any pen. 


a> 


WATERMAN'S IDEA\ FOUNTAIN PEN.N_Y. 


Write for booklet, “Points for Penmen” if your nearest 
dealer does not carry the style of pen you want. 


For sale by all responsible dealers everywhere. 


L. E. WATERMAN CO,, ssn 


173 Broadway, New York : 


8 School St., Boston 742 Market St., San Francisco 
209 State St., Chicago 136 St. James St., Montreal 





] $2.50 
13 3.50 
14 4.00 
15 . 5.00 
16 
l 
1 





6.00 
7.00 


Dealers should write for Catalog & suggested assortment H 8.00 















































WILL BUILD IN GERMANY. 


Dayton, O., Aug. 21.—Acting under instru 
tions just received in a cablegram from Presi 
dent Patterson of the National Cash Registe1 
Co., William Pflaum, the treasurer and acting 
general manager, today forwarded to Berlin, 


where Mr. Patterson and General Manager Hugh 
Chalmers are now stopping, complete plans and 
specifications for a duplicate of the No. 7 build 
ing, one of the largest additions to the Dayton 
plant. 


Announcement is made that owing to the in 
ability of the company to secure adequate rail 
road facilities in Dayton, and because of other 
important changes 
materially affecting 


drawbacks not mentioned, 
have been decided upon, 
the local industry. 

The company already has a plant in operation 
in Berlin, in which about 600 men are em 
ployed. It is now the intention, as above indi 
cated, to erect in Berlin a duplicate of the No 
7 building, the dimensions of which are 61 by 
483 feet, and to complete 


place. 


‘Po 
regis 


manufacture 
ters at this 








MEILINK’S 


Swinging Desk Stand 





¢ 


The Only Desk Stand 
that can be locked solidly in any position, that 
requires no Knee-Rest or Support, on which a 
writing machine can be used with as much speed 
as it can be on the top of a desk It is solid and 
requires no strain of knee or leg to hold it. 
Either Enameled, Steel or Wood Tops 
It is Positively the Bestin Finish and Construction 
List Price, Full Nickel Finish, - - - - $4.00 
List Price, Oxidized Copper Finish, - - 4.00 
List Price, Black Enamel, - - - - - 3.50 


Every Office Supply Dealer Needs Our Catalogue 
Don’t Forget! Meilink’s Deposit Vaults 
MEILINK MFG. CO. - - - TOLEDO, OHIO 











WHOLESALE 


@ We offer a complete line of all makes. 
Prices right—no misrepresentations. 

@ We want you on our mailing list. Let 
us hear from you. 


LIBERTY TYPEWRITER CO. 
911 Walnut Street, . PHILADELPHIA 


TYPEWRITERS 
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Asked as to what effect this decision would 
have upon the local situation, Acting Manager 
Pflaum said that the work on the present hand 
some structure would, of course, proceed, the 
contract having been made and the work al 
ready being far advanced. He intimated, how 
ever, that if this case, the im 
provement would not have been made. 

Mr. Pflaum says that the 
rapidly, and that 
complete and in 


were not the 


European business 
is growing the decision to 
manufacture 
numbers in 
tion of the work at Dayton. 


registers large 
serlin necessarily means the redue 


Dayton, O. 


The annual outing of the employees of the 
National Cash Register Company took place 
July 28, and lasted for 10 days. The excursion 
this year was the largest going out of 
Dayton. The occasion was in 
Men’s Welfare League connected with the Na- 
tional Company. 


ever 
charge of the 


The excursion was to Michigan City, Ind., 
and required four trains of 10 cars each to 


move the crowd. There were 2,400 tickets sold 
and with the members of the domestic economy 
department, the assistants and others, the party 
numbered over 2,500. 


meeting of the National Cash 
Michigan City, on Au- 


wrecked many of the 


During the 
Register employees at 
gust 4, a severe storm 
tents of the campers. 

. r + 

The company’s crack baseball nine pl 
the Michigan City nine in an interesting game, 
with a score of 5 to 2 in favor of the Na- 
tionals. 


ayed 


ao 4 
National 


August 5 was Chicago day in the 
Chicago 


camp, and many excursionists from 
and friends of the Dayton crowd, took occasion 
to visit Michigan City for the purpose of en 
joying some of the entertainment. 

The southern part of Dayton was shaken on 
August 15 by an explosion of dynamite in the 
factory shed of the National Cash Register 
Co., known as No. 6., 
vacation, the factories of 


Register Co. at Dayton re 
13, and everything is 


After two weeks’ 
the National Cash 
sumed operation August 
now going on as before. 
reported that 
build a 


As indicated elsewhere, it is 
the National Cash Register Co. will 
branch factory in Berlin, Germany. 

San Francisco, Cal. 

The Cowen-Heineberg Co., Pacific 
agents for the Union Cash Register Company, 
are now back at their old location at 527 Mar- | 
ket street, ip 2 temporary structure, and a 
very heavy business is reported, as there are so 
many new stores now Starting up. 


Coast 


The National Cash Register Co. is now lo 
cated on Golden Gate avenue, near Filmore 
street. The quarters are not very fancy, as 


the building is being remodeled, but the heaviest 
business in the history of the firm is now being 
done here. 

Springfield, Ohio. 

William F, Bauer, formerly president of the | 
city council, is now in charge of the bureau | 
of employment with the National Cash Regis- 
ter Co. at Dayton. 

Youngstown, O. 

Geo. E, Smith, formerly manager for the Na- | 
tional Cash Register Co. here, has been pro- |} 
moted by the company to the management of | 
their Cleveland office, and succeeded here by R. | 
Dowdell. Mr. Smith’s change is a promotion. 

New York City, N. Y. | 

The Union Cash Register Co. are sending out | 
a booklet of testimonials bearing on the good | 
qualities of its machines as found by dozens of | 
users in all parts of the world. They speak for | 
themselves, 
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OFFICE 


APPLIANCES 


ABSOLUTELY 
INVINCIBLE 


BERGER STEEL OFFICE 
FURNITURE 


I 
Spe ! t 
The BERGER MFG. CO., Canton, O. 


N : I I adelphia St. 1 





The typewriter man will be 
‘ 


severa new writing and adding machines t 


The publishers of OFFICE APPLIANCES solicit 
correspondence on all office appliance topics. 


An adding machine man today may represent 
a typewriter company next year. 








Do you want 
New England Business? 


MEK US ADOUL SPACE O11 
Paoriictilars Of ollt 11EW aN Jor 
Securing alatge MlCNAANICE OF 

Liusiess Pel a the 1900 
NEW ENGLAND 


OFFICE APPLIANCE 


AND 


EDUCATIONAL SHOW 
HORTICULTURAL HALL. BOSTON-NOV.12 7017 !xc. 


CHESTER!.CAMPBELL MCR.5 PARK SQ. BOSTON, MASS. 








‘AGO OFFICE L 








* WATERMAN CO 
— 


SIXTY YEARS AND NOT DEAD YE". 


Po e of the most active 
generati of office appliance repre i S 
the Chicago manager tor the L EK Watermal 
Pen Co., T. C. Keys, who, on Septemb« reached 
his sixtieth year 

Mr. Keys received many letters and telegrams 
of congratulation, among them being a cablegram 
from Lawrence G Sloan, Londor n ger 
t! sar company. May fri ik 

ind prospet 

Ir iddition to many other comm 
ceived by Mr. Keys, possibly the m estir 
Is that ent by three friends from St M 
by teleg Which is as follows 


St. Louis, Mo., Sept. 5, 1906. 
T. C. Keys, 
4755 Lake Ave., 


Chicago, Ill. 


We congratulate you, brother Keys, 
Please tell us, dear sir, if you please 
How you manage to keep so young? 
We want to know how the trick is done 


You’ve been selling pens since forty-two 

The Lord only knows, when you'll get through. 
We three have been up early and late, 

When you were born, to figure the date 


You've certainly had your share of fun 
Judging from that, you’re a hundred and one. 
But that won't do, you’re much too “‘nifty,”’ 
Own up, old man, are you over fifty? 


George A. Olney, 
A. C. Auchu, 
Walter H. Furlong. 


Carbon Paper 
Typewriter Ribbons 


r Knot 


Our paper is a non-grease product 
that will not blur, smut or dry out 
Per box of 
108 sheets, 
Grade A, 
ne C Wi 
ge Mon-FuLine io cowade B 
Now-Faoing, : 
Now Davine 
TrvPEWRITeR 
RIBBONS 


ever had or 
money back 

Biur-Knot Ribbon, copy or record, any color; Grade A 
hand made, $9.00 per doz. Grade B, machine made, $7.00 
per doz, 


BLUR-KNOT CARBON CO., Rochester, N. Y. 
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ROYAL 


TYPEWRITERS 


ce From ‘“‘Geyers Stationer’ August 9th, 1906 


UCH familiar advertising catch lines as ‘‘pioneers of the typewriting industry” and ‘‘thirty years in the typewriter 
business” were once rather effective and inspiring, especially to the old-school business man, but ancient ideas 
and methods must make way for the latest sturdy claimants for typewriting machine honors who, backed by youth, 
energy, perseverance, business experience and ample capital, now enter the arena, challenging the typewriter 

world by this aggressive parallel—-«‘ Not what has been done in thirty years, but what has been done in thirty days.’’ 

It is safe to say that never since the typewriting machine has been placed on the market has such wonderful results 
been accomplished in sales victories as that done by the Royal Typewriter Company with their two handsome models, 
exemplifying the perfection of visible writing and appropriately named the ‘‘ Royal Standard” and the ‘‘Royal Grand,” 

It takes nerve and capital, and the Royal Typewriter Company have both without limit, to place two models 
simultaneously on the market, the wisdom of which has been proven by the immediate success of their product. 

In the language of the able Publicity Department of the Royal Company, there-are really only two kinds of 
typewriters —the good and the bad — but to better illustrate, there are the ‘‘blind” machines, which the early inventors, 
bless their dear old hearts, for some reason or other built to write in the dark and upside down at that; then there is 
the other fellow’s product, ‘‘blind in one eye,’’ so to speak, which offers you about two words of visible writing-and 
asks you to trust them for the balance; then comes the visible machines, which, in their mechanical construction, present 
alot of scale bars or ribbon spools or other cumbersome mechanism directly between the operator and writing line, 
compelling you to place the machine at a fixed elevation and to raise or lower your chair.to a certain angle in order to 
‘‘look over the bars” to see the writing line. 

Finally, we have the latest, the really visible typewriter, with its clear,.open face, and ‘built like a watch;” 
it-at any elevation, either on a regulation typewriter desk, an ordinary office table or household furniture, use either a high 
or low chair, and the writing is before you, the whole line the whole time; yousimply can’t get away from it unless you 
get around behind it and hide, 

These are features which the salesmen of the ‘‘ Royal Standard” $65.00 and the ‘‘ Royal Grand” $100.00 so suc- 
cessfully present to the public in this.age of visibility. 

The influence of the Royal Company in the typewriter industry has caused the public to alter their old familiar cry 
of ‘‘How old is your machine ?” to the more reasonable inquiry of ‘‘How good is your machine ?” 

The forethought of the clever Royal inventor, E, B. Hess, was most pronounced in his creation of a sensible, liberal 
wide carriage, giving a printing line of nine and one-half inches, which is from one to two inches more than given on 
other standard typewriters; also in equipping all Royal machines with the eighty-four character universal keyboard, at 
present the accepted standard in schools and with leading operators. 

These two features alone give the Royal salesmen every advantage in competition with other machines, whose length 
of platens and keyboard are ‘‘ below standard.” 

A proof that the great intelligent public appreciates the Royal is shown in what perhaps is the most- remarkable 
record of sales ever known in the history of the typewriting industry, for the Royal Company working night and day is 
finding it difficult to keep up with its orders, and almost immediately upon placing their goods on the market their 
engineers were busy with plans for enlarging their huge factory plant. 

To better emphasize the success of the ‘‘Royal” it can be said that within thirty days of the opening of their Sales 
Department at 253 Broadway, New York City, machines were sold to the largest users of typewriters in this country ; 
mercantile corporations, city departments, railroads, bankers and lawyers, as well as to the professional family — the 
typewriting schools, public offices, court stenographers and to those whose affairs demand fine work and the best results 
in manifolding and stencil cutting. 

Not the least among the wonderful recent ‘‘ Royal ?’*trade victories was the order for fifty Royal typewriters by the 
United States Government for the Agricultural Department, and the order for four hundred Royal typewriters by the 
Post Office Department at Washington, and all this in direct competition with manufacturers who have had their 


machines in the Goverment service for years. 


Illustrated folder sent for the asking 
133" Dealerships with Exclusive Territory Only to Experienced and Established Typewriter Men of Unquestioned Ability, Integrity and. Resource, 


ROYAL TYPEWRITER COMPANY : 


253 Broadway, New York City Cable —ROYTYPE — Western Union Coae 
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Why YOU Should be Interested ia the New Process of 


“UNDERGLAZE” par" 


BECAUSE—0Our machinery for producing the goods is as near automatic as can be made, thus 
saving the cost of labor for attendants, That means lower cost to us both. 

BECAUSE—The capacity of a single machine is so great that goods can be turned out quickly. 
That also reduces the cost to us both. 

BECAUSE— The materials used are the very best. Wedo not use cheap materials, and do not 


cater to Cheap trade. 
BECAUSE~—The special way the carbon is made, and the finish produced insures not only the 
NON SMUT qualities, but the longest wear at a minimum cost. 


AGENTS wanted in territory not already assigned. Samples submitted 


THE PITTSBURGH DUPLICATOR COMPANY 


Manufactures the UNDERGLAZED process EAST LIBERTY STATION, 
carbon papers and typewriter ribbons. PITTSBURGH, PA, 






















rue || 20th CENTURY 
| BACK RESTERS 


Office and Typewriter 


CHAIRS 


THE ADJUSTABLE SPRING BACK 


Can be instantly adjusted forward or back- 
ward by simply touching lever. May be 
raised or lowered at will, placing 


THE BACK SUPPORT 
Just Where you Need it 























WE GUARANTEE better results through 
their use, for with comfort more and better 
work is done. 

Chairs sent on approval to responsible people, 
and if not found all we claim for them, may be re- 
turned at our expense, 

Send for Free CaraLocue showing 30 styles. 

Most Dealers Sell Them. If you don’t, you 
ought to know more about our line. 





NONE GENUINE WITHOUT 
THIS TRADE MARK 


LOOK shia MARK The Davis Chair Co. 


ON UPRIGHT UNDER 
BACK REST S.N. a Manager 
Dept. 2 Marysville, Ohio, U.S. A. 






































DEALERS—— STATIONERS —AGENTS EVERYWHERE LOOK INTO 
INnB-OWVE. too Se 


work quickly and simply and without injury. Will instantly cleanse paper, linen, 
leather or the most delicate human skin. 

INK-OUT is a powder. Keeps its strength in any climate and may be 
absolutely depended upon to remove almost any stain. 

Especially useful to bookkeepers, clerks, druggists, photographers and 
¥2 housekeepers. 








~ SF) 


rs 


—S 





ae a 


Price, 25 cents per Bottle 
Each bottle good for 2,000 erasures. Sold by leading stationers and 
druggists everywhere. 


Stationers and dealers wanted everywhere. We do a great deal 
of general advertising which is creating a local demand oun you all, 
Be prepared to hil it. 


THE ADNER LABORATORY CO. %°27 MUSGROVE ST. PHILADELPHIA 
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New York, N. Y. 

The new models of the Standard Addressir 
Machine Company are not yet ready for market 
but something of an improved order is hoped for 
within a very few weeks. 

* . + 

L. G. Sloan, the European representative of | 
E. Waterman Company, has been in New Yor! 
for some time being entertained by Frank 
Waterman and members of the firm of L. & (¢ 
Hardtmuth, with whom Mr. Sloan is also co 
nected 

* > 7 

The well known firm of Aiken Lambert 
Co., 19 Maiden Lane, N. Y., have reorganized and 
their old charter in New Jersey has been allowed 
to expire and a new charter obtained in _ the 
state of New York. W. I. Ferris has purchased 
the interests of H. A. Lambert and John B. She 
The controlling interest, however, is still retaine 
by J. C. Aiken and H. 8S. Aiken, with the former 
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totally destroyed by fire during August, with a 
loss of some $800, with no insurance. 


Washington, D. C. 
The enormous quantities of supplies used by 


clerks in the nine executive departments in Wash 
ington is forcibly illustrated by figures for the 
fiscal year ended June 30 It is shown that for 


the 12 months comprising the last fiscal year ther 
were 1,117,442 lead pencils used. If manufactured 
uncut, these would make a mammoth pencil 142 


miles and 13 rods long Placed side by side they 
would make a boardwalk 28 inches wide and seven 
miles long According to the rules, each elerk Is 


allowed one pencil every eight days. 

The army of clerks used 68,276,288 sheets of 
paper, cut letter size. These sheets placed side by 
side would cover a plot of 2,349 acres and have 
some left over. 

The government last year purchased and dis 
tributed 4,371,840 pen points, buying more than 
250.000 penholders in which to utilize them. 

The clerks used 8,355 gallons of paste. 

There were issued to the clerk 76,080 pints of 
black ink and 5,760 pints of red ink. 


A KNOCK-DOWN TABLE. 


In the selling of many pieces of office mechan 
ism a good, solid, substantial table is desired for 
demonstration purposes, or for use on rental 
machines, 

In the delivery of such tables it has often 
been found awkward for the delivery to be 





made with haste and convenience, owing to the 
time taken to assemble the average ‘‘ knock 
down’’ table. 

Geo. H. Black, of Buchanan, Mich., who ad- 
vertises elsewhere, is showing a new ‘‘knock- 
down’’ stand that opens and shuts like a jack- 
knife and is ready for use in ten seconds after 
receipt. 

The legs of this table are hinged, and are held 
in an upright position by a spring ketch. 

This desirable ‘‘knock-down’’ feature makes 
this table one of the most popular with type- 





writer companies and dealers for the handling 
of rentals and trials, where a table is asked for 
with the machine, allowing the delivery clerk 
an easy means of making such deliveries. 


New England Office Appliance Show. 

The second annual New England Office Appli- 
ance and Educational Show will be held this year 
in Horticultural instead of Mechanics’ Hall, Bos- 
ton, November 12 to 17, and promises to be an 
interesting event. The date is a little earlier 
than usual to avoid the handicap of the holidays, 
and the place of exhibition is changed, as Horti- 
cultural Hall lends itself to decorative schemes 
much better than Mechanics’. 

The financial result of last year’s show was 
so satisfactory to the exhibitors that many have 
already selected space for November’s show and 
are making arrangements for an improved dis- 
play of their goods. Some of the addressing ma- 
chine manufacturers have suggested a_ contest 
between firms in their line and it is understood 
that their wishes will be carried out and valuable 
prizes given. It will certainly be an interesting 
competition. Duplicating machines will also be 
pitted against each other and the management is 
also considering the project of offering blue rib- 
bons for the best makes of office and labor sav- 
ing devices that may be displayed. Further par- 
ticulars may be obtained of Chester I. Campbell, 5 
Park 8q., Boston, Mass. 
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J THE WHOLESALE 
/ TYPEWRITER CO. \ 
| COPYRIGHTED 1906 BY WW. RAMER ww. | 





108 WO DUANE SN 
NEW YORK CX 








We now have the largest single floor de= 
voted to typewriters in this city, which 
will be used in furnishing new and second 


hand machines to the trade only. Rebuilt machines our specialty. 
Are you on our mailing list ? 

















SOMETHING JUST A LITTLE BETTER 


HE progressive business men of the country do not want something “ just as good,” but something “just 
a little better,” when it comes to typewriter supplies, which determine the character and appearance 
of their business correspondence. 

“Quality and Durability are the only items thought of in the manufacture of the “Du-Ra-Bul” Ribbons. 


Have you tried them ? 


If not, you have missed one of the “ really good things.” 

AMERICAN AGENCIES: 
Boston Minneapolis Hartford Harrisburg Buffalo Omaha 
Cleveland Grand Rapids Toledo Kansas City Chicago St. Joseph 
St. Louis Los Angeles Cincinna Detroit Pittsburg Springfield 
Washington Albany Baltim Columbus Philadelphia Providence 


New York City Rerzesentative: The Ransom-Parker Co., 4-6 White Street. 
THE DODGE COMPANY, MANUFACTURERS, SYRACUSE, N.Y., U.S. A. 
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AMES & FILSTEAD. 


There is in Chicago a firm making a specialty 
of manufacturing typewriter platens or ‘‘roll 


, » OPS f h 
The DENSMORE : ni te ‘ Pe y ers,’’ besides doing a general typewriter repair 
7 SY, ge i i 


business locally. The firm is known as Ames & 


used In business . ol di fs He a re be Filstead, composed of A. R. Ames and D. W. Fil 
ae ; . Wms : ‘ stead, two old and experienced typewriter men 
hours saves Man ~%. y We take pleasure in showing the pictures of 


hours for recreation. 


SPEED | 
DURABILITY eee. RUNNING 
bed RELIABLE 


The time-saving features of 

the DENSMORE make 

it a favorite with busi- 

ness-men and operators. 
isk for FREE book/ 


THE DENSMORE TYPEWR'TER CO. 
346 Broadway, New York 













A BOON FOR THE MAN WITH A CROWDED DESK " ; + see : 
A vn 
TYPEWRITER EVERYWHERE = loth these gentlemen in this issue, for the 
Locks in Any Position.. Will Not Swing Away. The Stand that folds up and out of 2 benefit of their friends 

the way beside your desk when you are not using it. Put up in five seconds - M \ . . PF 

. Ines as oO TIY orem: ( the me 
oovetes THE VALUE OF YOUR DESK SPACE ¥ i pggr eof Rn ert, a ee - 
’ hanical department for the Typewriter Em 
st as indispensable to the man who uses Card Indexes, rage ae : 

porium of Chicago, and Mr. Filstead has been 


References, Books, Charts, etc., as it is to the stenographer 
yrivate secretary Should be on every desk 


r pri connected with the typewriter business for some 
Does not have to be held in place with the knee. 


“°060 vears 







YOU CAN USE IT FOR THIS: Typewriter, Card Both these gentlemen make a specialty of type 
ndexes. Telephone. P S 2 s »ks, D ; 1 . . 

Indexe Tele phone, Paper . Magazines, Box ks, Dun or Bradstreet, riter repairing and adjusting and in the app li 

Letter File Rest, Letter =~ Rest, in short—when your desk is ad ‘ . a . 
wded, it will relieve lat trouble ‘ation of typewriter platens they know just 
n be attached to any Des k, W all “Post or U pright in the Office, Shipping what is required to make and deliver the right 

Room. Ph e B th, Order Clerk's Department or Accounting Room + ad Ve de ) j or mael 
Made of solid oak leaf — oxidized finish metal parts. $3.75, pre- gabe. whos lemanded for writing ma Ty 

paid anywhere in the U. S. Manufactured by The company maintains quarters at 332 Dear 





BROOME MFG. CO. Miro ar Jats Pohang ng Usk 
EALERS KNOW MAKE 


EARBORN GABINETS Saves 


SAVE TIME, WORRYand ERRORS—IMPROVE QUALITY of WORK—THEREPORE SAVE MONEY 


ALL 
FIRST 
CLASS 


42 in. long, 24 in. deep, 38 in. high ARE 46 in. long, 31 In. deep, 45% high 





Sold around the 


WORLD 


Universally known as 
the 


BEST 


Notice how 


COPY HOLDERS 
are piaced indirect iine 
of vision, enabling ope- 
rator to sit up straight. 
Savesluliy45percent 
of Time, Worry and 
Errors. A place for 
everything. every- 
thing in Its place. 

lid Golden Oak, 
guaranteed the 
me omplete Type- 
writer Cabinet ever 
sold anywhere nearthe 
price. We ship respons- 
ible parties on approv- erie Seana 
al, to be returned at @& 
our expense if not oS iE a PA call 
satisfactory. What ; 5 mem 6} born street, where Mr, Ames is associated also 1] 
more can we offer! ee . ith T. A. Cr \ C ( 

ef ier. as Ss rest 1e 
No. 5 Dearborn Junior Cabinet HUNDREDS OF TYPEWRITER AND OFFICE FURNITURE No. 1 Dearborn Special Cabinet ct Pegg pegs he he aconar age ieee Pe ao 
DEALERS HANDLE THEM. IF YOURS DOES NOT, WRITE DIRECT TO US pany, agents for the Densmore typewriter and ni 


$43:00 DEARBORN DESK COMPANY $3 0:22 gf eapeellg woe. - F 


ALEXANDER A. SAMUEL, GENERAL MANAGER : : 
dress are most excellent for a typewriter busi e 





Ro'l Curtain 
to Paper 
Cabinet 








D. W. FILSTEAD 











. — : 308 Fisher Buildi CHICA 8. A. 
DELIVERED a CATALOGUE FREE ee DELIVERED | ness and a most excellent display is made with } ror 


{their ground floor space. gs 











N AUTOMATIC CARRIAGE REVERSER. 


\ new carriage reverser is about to be put 

















v the market which will be controlled by an 
tric motor. The device is attached to any 
r the standard machines, and is operated by 
X ins of having the marginal stops on the type- 
ter carriage control the power in the motor. 
1. 
f 
right hand marginal stop will start the car 
g in the opposite direction, and the left- 
(stop will do the contrary. 
We show here a picture of the attachment, 
thout motor, on a Smith Premier machine. 
We hope to give 4 complete description of the 
ichine, showing motor and connections, in our 
xt number. 
SEALING, STAMPING AND ADDRESSING 
MACHINE. 
We had the pleasure recently of examining 
new style of combined sealing, stamping and 
ldressing machine, adapted for the handling of 
iil matter in moderate or quantity use. 
The machine is illustrated herewith and is the 
t 
t 








vention of Senator J. N. Stacy, formerly of 
iho, and more recently of Portland, Ore. 

The machine will seal, affix stamps and ad- 
ess envelopes instantaneously with the motor- 
iven machine. The illustration shows the 
nd driven model that answers all the pur- 
ses of the average and medium worked houses 
o have large quantities of mail matter. 


PERMANENT EXPOSITION BOARD IN 
GERMANY. 


Three distinct organizations in Germany that 
ve hitherto looked after the economic, com- 
ercial and manufacturing interests of the 
untry have united under one leadership and in 
e course of business have organized a perma- 
nt exposition board. The duty of this board 
ll be to investigate all expositions at home 
id abroad and, aside from procuring data for 
the benefit of German exhibitors, the board will 
romulgate German interests in every manner 
ssible. 
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“Garters” , 


\ flutoctal 


( “Garbo Parte | 
i. Ss Ss $3 ah 





‘*Jt’s not what blows but what's caught 
Tells the speed of the old windmill.”’ 
Not the business there ¢s but the business 
you catch puts dollars in your pocket. Every 
dealer carrying 
CARTER’S IDEAL TYPEWRITER RIBBONS 
and CARBON PAPERS 
gets direct advantage of our genuine cooperation, 
as follows: (a) The general publicity of Carter’s 
goods. (bi) Advertising matter with dealer’s im- 
print. (fc) Liberal distribution of samples in 
interest of dealer. (@d) The actual ereation of 
real business for you. For information address 


The CARTER’S INK CO., Boston New York Chicago 
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The Sengbusch 
Self-Closing 
Inkstand 


5 Absolutely the Most Practical 
Inkstand Ever Invented 





No, 1—3 in. 
Price.$1.50 The only inkstand that is Self-Closing, Self- ee ee om 


Adjusting, Non-Evaporating, Non-Spurting and é 
Dust Proof. ALWAYS READY FOR USE. Furnishes a Price, $2.00 
No. 3—3 in. Plain Glass, 


uniform dip at all times. Prevents Blots, Trouble and Worry. ; 
TRY IT AND YOU WILL BUY NO OTHER. Price. $1.75 
SEND LIBERAL DISCOUNT TO DEALERS | NEW YORK OFFICE 
FOR SAMPLE THE SENGBUSCH SELF-CLOSING INKSTAND Co. 
TODAY 3:0 MonTaomery Bioc. — ———— MILWAUKEE, wis. | 369 BROADWAY 
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Not in name only, 


Automatic in 
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A] d, Suspending 
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32. 00 
“$22. 00 
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FILE & INDEX CO. 
Green Bay, Wis. 
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YOU NEED 


You know that addition is purely 
process. Then why do you continue 
up grey matter that is required by other bran 
of your business. You can no longer say 


machines cost too much. 


‘THE CALCUMETER 


The Standard Desk Adding Machine 





on your desk for totaling deposit slips. 


20 DAYS’ FREE TRIAL. 


capac ity 
you to investigate. 
tects Model, l(ith inches into 
$15.00. English Model, farthings 


into shillings, into pounds, £5. 


HERBERT NORTH MORSE, 


inches, into 








Steel Brains That Save Yours 


a mechanical 
to let it use 


adding 


expense 


accounts, ledger accounts, etc., will give abso- 
lutely correct results, and save hours of time 
usually lost in locating errors. It is the only 
durable adding machine that is handy and 
serviceable. This machine goes to the work—not 
the work to the machine. (Guaranteed for three 
years. Price, $15.00 to $30.00, according to 


It will pay 
Send for catalog 17. Archi- 


into pe 


172 Green Bldg., Trenton, N. J., U. S. 


ES 


ches 


feet, 
nce, 


A. 














REBUILT TYPEWRITERS. 


WHOLESALE 
and RETAIL 


If You want high-grade Machines at Reasonable Prices 
COME TO US. Get Catalogue “R.” 


We will Re 
Kental Machines 
where. 


n't look at 


the glos 
Consider the 


yuild your old machine and Guarantee same for one year. 
iny make) sent anywhere. Agents wanted every- 


Don't forget to write for Catalogue 


Real 


All Makes. 





REBUILT 


MEANS MORE THAN 


REPAIRED 











DIVIDE S—— 
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WITH A RESETTING DEVICE THAT 


clears the dials to zero instantly. A High Grade Mec hi 
ical Production. Does the work of High Priced Mach 
CARRIES TOTALS automatically 


Adapted to all lines of business 


The Gem" is our latest creation, and identical with 


our tamous Automatic Adding Machine (#10.00. with the 
addition of the resetting device, which is the only success- 
fuloneon a low-priced machine. Guaranteed for two years 
Let us send you a ‘Gem n trial at our expense 
Price including Leather Case, $15 00 


Write for Agenis' and Dealers’ Terms. 


AUTOMATIC ADDING MACHINE CO., 481 Broome St., New York City 
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Atlanta, Ga. 
Fielder & 
bids 


Allen Compa 
for the furni 
buildings, wh 


The big firm of 
Atlanta, continue securing 
ing of county seats and public 


seems to be their specialty. 


With their line of varied office appliances, 
cluding the typewriter, adding machine, time 
corders, desks, loose-leaf devices and gene 


Stationery, they are well prepared to meet 
the requirements found in a ‘‘ proposal.’’ 
Their letter embodied in this issue of OFF! 
APPLIANCES shows the kind of stuff these fellows 
are made of and lets out the secret of their s 
busy to look into everything. 


Des Moines, Iowa. 

The Interstate Office & Supply Company | 
made an assignment of all its real and persona 
property, office fixtures and book accounts for 
the benefit of its ¢creditors. The officers of t! 
company are: President, U. G. Swartz; vies 
president, H. E, Hennett; secretary-treasurer, F 
F. Stevenson; directors, C. R. Morris and H. s 
Mahoney, of Beatrice, Neb. 

The company began business March 26, 190/ 
the Kennedy Specialty Company, a 


cess not too 


succeeding 
has had its offices at 222 K. P. Block. It has 
dealt in office supplies and specialties. 


Detroit, Mich. 
few lines are 
Tribune, under 
a thought to indicate 


copied in full 
date of July 
to man 


The following 
from the Detroit 
29, and need but 


where the successful men are putting thei 
efforts if they are in the office appliance indus 
try. The article is entitled, ‘‘Why the Rex B 


Prospers:’’ 
has only been in 


Clark Company 


‘*Though it business in its 


Woodward avenue quarters for a little mor 
than a year, the Rex B. Clark Company is on 
of the most prosperous firms of stationers in thi 
city. There was a time when the Rex B. Cla 
Company handled only typewriters, but that 
was some time ago. Now it furnishes all kinds 


of stationery supplies, office furniture, printing 
and binding. The great point with the firm, 
and which has brought it unrivaled success, 
is to keep only thé best of stocks, sell at rock 
bottom prices, and attractively display them 


about the salesrooms.’’ 


Jackson, Miss. 

The Office Appliance Company, of Jacksor 
Miss., have started in business with H. V. A 
Wightman and C. A. Bayley as proprietors. Mr 
Wightman represented the Remington Typ 
writer Company, and Mr. Bayley handled t! 


Smith Premier Typewriter in the state of Mis 
Sissippi for several years, and they have con 
bined their efforts and have formed the Offic: 


Appliance Company to handle the Remingto! 


typewriter, the Universal adding machine, th: ; 
Rotary Neostyle, safes, sectional bookcases, fi ' 
ing devices, loose-leaf ledgers, desks, cabinets 
and all office specialities, together with a con 
plete repair shop for typewriter and adding ma ¢ 
chine repairing as a specialty. f 

The company have secured quarters at 115 a 
North State street, where they have fitted u a 
elaborate offices with up-to-date business met 
ods. 

Both Messrs. Wightman and Bayley are mé f 
of wide experience and well versed in the I 
lines. They invite correspondence with a d 
reputable firms having something new to off: e 
the publie. 

* * + 

Mr. Joseph Bowles, of Portland, and reco 
mended by the Coast Agency Company, of 2 
Stark street, Portland, was east getting a li Cc 
of many office specialties, which will result te 
the opening of a general office appliance stor 

* * ° 

Yerex, Barker & Finlay, Ltd., of Wellingto w 
New Zealand, one of the largest concerns i ca 
that country dealing in labor-saving office d ri 
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vices, and at present handling such Ameri- 
can Office appliances as the National cash regis- 
ter, the Gunn line of office furniture, Davis 
chairs, Yost typewriters, Elliott-Fisher billing 
machines, Shaw-Walker filing cabinets and Her- 
ring-Hall-Marvin safes, are in the market for a 
good computing machine adaptable to English 
currency, and requested us to put computing 
machine manufacturers in touch with them. As 
this is one of the largest concerns doing business 
under the English flag, an excellent opportunity 
is open through them to some adding machine 
manufacturer. 


TRADE $ 








The Isthmian Canal Commission, through the 
office of the general purchasing officer at Wash- 


ington, D. C., are sending out Circular No. 326, 
which calls for bids on numbering machines, 
twine, paper, envelopes and general office sup- 
plies. Bids to be opened at Washington, Sep- 
tember 14, 
+ * * 

The Porter-Wrigley Company, 1415 Empire 
Building, Atlanta, Ga., ‘‘intend to open a re- 
tail store for stationery business, and want con- 


nections with firms interested.’’ 
> . 


The Office Appliance Company, 115 North 
State street, Jackson, Miss., desire prices and 
catalogues from manufacturers. See special ar- 
ticle in this issue under title ‘‘ Among the Deal- 
ers,*? 

* . * 

The Helton Typewriter Company, Huntington, 
W. Va., are opening an office appliance store, 
and desire correspondence with manufacturers. 
The company will pay cash for goods ordered. 


* * * 


Manufacturers should answer ‘‘C. W. A.’s’’ 
want advertisement in this month’s issue on the 
last page. He looks good to us, 


FOREIGN TRADE OPPORTUNITIES. 

Sajiro Tateish, 43 Minamimachi, Takanawa, 
Shibaku, Tokio, Japan, wants the addresses of 
manufacturers of bells for money drawers—that 
is, iron bars with bells that ring when the 
drawers are opened. 

~ oa * 

The Cuban Congress has passed a law author- 
izing the expenditure of $94,500 for furniture 
and enlarging, decorating and general repairing 
of the Senate House, Havana. They will pur- 
chase a large amount of office furniture, and 
the United States manufacturers should get in 
touch with the government. 

* + * 

lerrocaril Buenos Aires al Pacifico have pur- 
chased a large tract of land in Buenos Aires, 
Argentine, where they will erect railroad offices 
and will be in the market for equipment for the 
offices soon, and on an extensive scale. 

* + * 

G. L. Stewart, of 65 Austin street, Welling 
ton, New Zealand, is anxious to secure cata- 
logues from manufacturers of all sorts of office 
devices, appliances and systems. This includes 
everything which has use in the business office. 


When successful firms like Fielder & Allen 
Company, of Atlanta, write us as per their let- 
ter in this issue, it means ‘‘something.’’ 


The publishers of OFFICE APPLIANCES 
will be pleased to correspond with anyone 
capable of representing us editorially in the va- 
rious cities of the world. 


on 
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TWENTY CENTS A YEAR 


A Williams Typewriter used by a California concern has cost for maintenance and repairs 
but $1.00 in four and a half years. The machine was hard worked, averaging fifty letters a 


day. Here is their letter: 
JOHN J. FULTON CO., 


5910 San Pablo Avenue 


















Oakland, Cal., June 20, 1906. 

“Our Williams was burned in the big fire. We have been using another machine, but want to get back 
to the Williams as soon as possible, so send us over a No. 6 as soon as received. 

Just before the Quake our old No. 4 Williams was printing pale and more ink didn’t seem to help, and we 
thought we had a kick coming, when | discovered that we were still using the original pair of pads, bought with 
the machine four and a half years ago. A new pair put us all right again. Total cost for ink and repairs four 
and a half years, $1.00. So you see the Williams does after all cost something to operate and maintain, viz: 


about 20c a year. At least that is our experience.” 
JOHN J. FULTON CO., 
A. E. Shattuck, Mgr. 


P.S. ‘And our machine is hard worked—averages about 50 letters per day.” 










This record can be equalled by no other typewriter on the market! You know that. 
And when you consider that during the whole time better work was secured than can be 
done by any other typewriter, you cannot afford to have your work done on any other 
machine, We guarantee cost of maintenance to not exceed $1.00 a year, 

Write for Booklet 77. 


WILLIAMS TYPEWRITER CO. 


Factory and Gen’'l Offices, DERBY, CONN., U.S, A., London Office, 57 Holborn Viaduct 


















TO THE TRADE 
No. 45 coop 


Typewriter Cover 


The Big 


I-Need-It U-Need-Me 
U-Need-It U-Need-Us 


Four Strictly First-Class Office Appliances 


Write for free illustrated circulars, etc. 


OFFICE SUPPLY CO. 


Webster City,lowa, . ‘ 7 U.S.A. ] 


System 











Dust and Moisture Proof 
Free Sample to the Trade with Prices 


Typewriter Specialty Co. 


243 Broadway, New York 







































Suit the interest of your business— 
Your Choice will be Intelligent— 
HOW MUCH Is SATISFAC- | | 
TION WORTH TO YOU? " 


Do vou prefer methods now 















going out of date or up-to-date 
methods that will carry far into 
the future? 

A typewriter made just good 
enough to sell or the L. C. Smirx 
& Bros. Typewrirer, with every 
useful, valuable feature inbuilt and 
Writing ENTIRELY in Sight? 

Let u ;. send you the illustrated Catalogue 
LC. SMITH & BROS. 
TYPEWRITER Cc oO: 

Syracuse, N. Y., U.S.A. 
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Manufacturer of 


ADDING ROLLS 


FOR ALL MAKES OF MACHINES 


\e 


or Plain 





Cash Register Customers Rolls 
Cash Register Detail Record Rolls 
Ruled Autographic Register Rolls 
Police Ticker Rolls 
Barber Rolls 


Time Clock Rolls 





All sizesand styles 
of small rolls made 
to order. Estimates 
and samples cheer- 
fully furnished 








Telephone Rolls 





BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 
4th and Commerce Streets 
PHILADELPHIA, PA. 


























RIBBONS and CARBON PAPER 


Contracted supplies in large or emall quantities 
PLAIN and DECORATED Boxes 


SNELLING & SON, Manufacturers to 


the trade 
80. BROOKLYN, N., Y. 
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THE ACME POINTER FOR THE REMINGTON. 


Previous to eight or ten years ago no typewriting 
machine provided a means to find the point of 
printing on the paper other than by reference to 
one or two typewriter scales. This arrangement 
necessitated such an amount of mental calcula- 
tion on the part of the operator, and left open so 
many chances for error that typewriter manufac- 
turers found themselves compelled to equip their 
machines with some device that would show the 
operator at a glance just where the next letter 
should print on the paper. 

The mechanical construction of some machines 
was such that it was comparatively easy to pro- 
vide this indicating device, while on other ma- 
chines pointers were provided only after long 


fills all the requirements of a pointer for the Rem- 
ington typewriter, but one that is surprisingly 
simple in construction. 

The Acme pointer obviates the necessity of 
making a mental calculation on the two scales of 
the Remington, as the pointer indicates the column 
point of printing and shows exactly where the next 
letter will come. By an ingenious arrangement as 
the carriage is lowered to print the pointer moves 
out of the way exactly the space of one character, 
thus avoiding clashing with the type bar. It is 
neat, compact, and does not interfere with any 
of the normal movements of the typewriter. It 
apparently adds nothing to the weight of the car- 
riage, and its attachment to a machine would not 
be noticed until the carriage was raised; in fact, it 








experimental work had been done. It was dis- 
covered, however, owing to the distinctive con- 
struction of the Remington typewriter that to pro- 
vide a pointer for this machine would be practi- 
cally a mechanical impossibility. 

For years various attempts were made, with 
varying degrees of success, to evolve this long 
sought device for the Remington machine, but it 
was found that these pointers were either inaccu- 
rate in operation or that they interfered with the 
normal movements of the typewriter. 

In view of these repeated attempts to secure a 
desired end, it is of more than passing interest to 
the typewriter world that a group of men have 
now come forward with a device that not only 


looks as if it was built into the machine, instead 
of being easily attached in a few moments. 

The men who are manufacturing and selling this 
device are Messrs. Kelly, Johnson & Rand, with 
offices in New York, New Haven and Oklahoma 
City. The cut herewith shows its construction and 
manner of attachment to a machine. 

It is stated that the pointers have been in hard 
office use for more than a year and have proven 
very satisfactory in operation. 

Arrangements have been made with the Whole- 
sale Typewriter Company, of 108-110 Duane street 
New York City, to act as Eastern sales agents. 
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and give him “nerves. ss $s $s 
The COLUMBIA and BAR- LOCK are the only writing machines that 
have every movement AUTOMATIC that can be made so. 
the greatest number of conveniences possible and are of the highest grade 


OLUMBIA -. BAR-LOCK 


Single and Double Keyboard Typewriters 





, "HE only VISIBLE writing machines that have their carriages and 
typebars arranged so that they do not dance and vibrate before the 
operator’s eyes to distract his attention from the keyboard and his work 


= 


They have 





Catalogues on Request. 








The Columbia Typewriter Mfg. Co. 


116th Street, Fifth and Lenox Avenues 
NEW YORK CITY, N. Y., U.S. A. 
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GENERA, NEWS 






The Trumbull Safe & Vault Company are ex- 
ibiting one of their safes that went through a 
forty-hour fire at the Stock Yards and yet when 
ypened everything within was intact. 

The general notion is, perhaps, that all safes 
ire supposed to be fire-proof, but Mr. Trumbull 
says there are three classifications as follows: 
Che fire-proof safe, the fire and burglar-proof and 
the burglar-proof safe. The latter is supposed 
to be kept in a fire-proof vault for protection. 

About the only change that has been made in 
safes in the last twenty years, said Mr. Trum- 
bull, is the introduction of Manganese steel, the 
only steel manufactured that cannot be softened 
or drilled. Many safes that ought to be rele- 
gated to the scrap heap are still in use now, 
since the advent of burglar insurance gives pro- 
tection to the man with a poor safe. 

The National serew-door cannon breech safe, 
a globular shaped safe, so called because the 
door screws into the safe like a breech into a 
modern gun, is one that has never been opened 
by a burglar. It is made of Manganese steel, 
has modern time locks, and every inch of it 
looks impenetrable. 


. * 


Alfred Holzman, the postal card king of the 
West, has moved five times in one year in order 
to accommodate his growing business. The 
factory at 236 East Thirty-fifth street, Chicago, 
is kept busy night and day. 


* . a 


We seldom acknowledge the receipt of school 
catalogues sent us for criticism, but we cannot 
pass a specially excellent one received recently 
from the Gem City Business College, of Quincy, 
Ili. It is an elaborate affair and must have 
cost the proprietors a very pretty penny; how- 
ever, it would never miss the mark to those 
who receive it if interested. 


GOVERNMENT IN NEED OF BETTER BOOE- 
KEEPING. 


Washington, Aug. 5.—(Special.)—The opinion 
is being strongly expressed here apropos of the 
work of the sub-committees of the Keep Com- 
mission, which have been investigating the busi- 
ness methods of the government, that the presi- 
dent should ask Congress for an appropriation of 
several hundred thousand dollars with which to 
employ outside experts to install new methods 
of bookkeeping, accounting and cost keeping in 
the different bureaus in order that they may 
be conducted on modern buSiness principles and 
a comparative study of costs and results may at 
any time be available. This idea has been pre- 
sented to President Roosevelt, but he is said to 
think that much can be done without any legis- 
lation of the sort. 

The last time anything of the kind was at- 
tempted has been more than a decade ago, when 
the so-called Dockery act was passed. This act 
led to the expenditure of a large sum of money 
in the improvements of the methods of the 
Treasury Department, but went little further. 

The system of administration in many of the 
government bureaus is hopelessly out of date, 
and with the new duties that are being thrown 
upon them they are worse than ever equipped 
to do their work under present and future con- 
ditions. The trouble with calling outside ex- 
perts is that they are out of harmony with or 
are more or less ignorant of the various 
statutes, precedents, etc., which have to be fol- 
lowed in transacting government business, and 
their suggestions are always likely to have an 
element of impracticability on that account. 


It is possible that Congress may be called 
upon to act in the matter, nevertheless, 
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They All Do the SHOUTING 


BUT THEY HAVEN’T THE GOODS 


THE 


KALAMAZOO 


OOSE 
EAF 
EDGER 


Has just as firm a grip on 


: 1,000 SHEETS 








Put one—JUST ONE SHEET 
of paper in the average- 


YES—IN ANY 


loose leaf ledger save a 


KALAMAZOO 


and it will rattle around like a i 
pea in a flour barrel. 
But— 


It’s Different 


with this ledger 
of ours 


















Expands from 


NOTHING 
to 8 inches 







Patents Pending 


We Will Show It In New York at 


the Next National Business Show 
MADISON SQUARE GARDEN, OCT. 27th to NOV. 4th 
SECTIONS 21 AND 22 


The i improve ed models of the KALAMAZOO surpass anything on 
the market in every respect. 


SIMPLICITY, STRENGTH, DURABILITY 


They will be shown for the first time at the time and place 
mentioned above. 


TWO LEADING FEATURES 

Open or close them as quick as a flash. Expansion is from nothing to 8 inches 
7 . A book that gets the same sort 

Think of it) sresze.s secs: . 1,000 Sheets of Paper 

SEND FOR BOOKLET E 


KALAMAZOO LOOSE LEAF BINDER COMPANY 


Corner Rose and Water Streets, 


KALAMAZOO, MICH. 


































New York Office: 1803-150 Nassau St. 
W. B. WILSON, Mgr. 












IF YOU 
SELL DESKS 


and want to 


SELL THE BEST 
TYPEWRITER and 
OFFICE DESKS 


Write for our catalog. 


For the Trade Only. 


ROWLETTE DESK MFG. CO., Richmond, Indiana 
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How We Help You Increase Your Type- 
writer Ribbon and Carbon Paper Sales 





7E are manufacturers and know positively 
that everyone of our products has the 
necessary quality to build business for you. 
A single sale is but temporary profit. A 
single sale that brings continued patronage is the 
only business-building kind. Further, a typewriter 
ribbon or carbon paper that you cannot recommend 
with assurance that it will back up your talk re-acts 
upon your entire business and it brands you un- 
reliable. 4 We are manufacturers and advertise our 
products extensively and attractively tothe consumer. 
© Write for detailed information and samples. 








Miller - Bryant - Pierce Co. 
Department No. 7 AURORA, ILL. 




















PERMANENT CHICAGO 2? eSHExtON 2 


BUSINESS APPLIANCES Envelope Sealing Machines 


CAPACITY 3000 To 8000 PER HOUR 





EXPOSITION 


year for Manufacturers, Business 





Me Stat ner Othce Appliance and Specialty 

Deale Se é pace and list your goods at once 

Special proposition to manufacturers not having per 

manent display or headquarters in the west. 

CHICAGO EXPOSITION pp 
us clcihea a 5 5 5 

56-60 Wabash Ave. . . CHICAGO, ILL. Acorn Brass Mfg. G ompsn y 
CHICAGO 















Atlanta, Ga. 

The Porter-Wrigley Company, with W. L. Por 
ter and Arthur Wrigley as officers, have opened 
at 1415 Empire building, Atlanta, and will have 
a general line of office appliances, stationery 
and furniture. They have secured the Derby 
Desk Company’s line of office furniture. 

Boston, Mass. 

The Derby Desk Company, through J. Georg: 
Hintz, has secured the contract for furnishing 
32 typewriter desks to be used by the boys’ 
high schools of Reading, Pa. Although not the 
lowest bidder the board gave the order to the 
Derby people, believing their desk superior to 
the others in the competition. 

Buffalo, N. Y. 

The Ohnstrand Metal Furniture Company, of 
Jamestown, N. Y., secured the contract to fur- 
nish lockers, gun racks and drum cases for the 
65th Regiment Armory in this city, securing 
same against the Art Metal Construction Co. 
and the General Fireproofing Co., of Youngs 
town, 0. 

Cincinnati, O. 

The Evans-Rendig Co. has been incorporated 
here for $20,000 by Geo. Rendig, Ben Evans, 
Wm. H. Winkelman, Geo. E. Rendig and John 
Coburn, for a general millwork and office fix 
ture business. 

Chicago, Ill. 

The Storey Furniture Company are now nice- 
ly located in their new store on Wabash avenue, 
which is quite a contrast to their small, dark 
quarters previous to their present move, which 
is directly next door to where they were. The 
building has been entirely renovated, and a new 
front put into the store. Fred Storey reports 
that he is having a large sale on ‘‘Clemco’’ 
desks. . 

* fod * 

Revell & Co. are exhibiting something new in 
office desks that has proved immensely popular. 
They are the new square-edged, egg-shell finish 
oak desks. The particular feature of these 
desks that enthuses the business man is the 
massive effect of the desk. The dull finish also 
does not show finger marks and does not mar 
as easily as a highly-polished desk. In a word, 
we might say that their desks are exemplifica 
tions of simplicity and utility. 

all * 7 

The Wabash Cabinet Company, whose Chicago 
office is so ably managed by H. E. Robbins, has 
been making some record-breaking sales lately. 
Among them might be recorded the vertical out- 
fit which was sold to-the American Trust & Sav- 
ings Bank Company, corner of Monroe and 
Clark streets. The cabinets were all of solid 
mahogany and contained 250 trays. 

The company has also supplied most of the 
filing device equipment for Sears, Roebuck & 
Co., which is being installed in the new building 
the company is erecting. 

7 . * 

T. L. Robinson, city manager of the Globe- 
Wernicke Co., reports that they are making 
some important additions to their desk and card 
index departments. On account of increase in 
business they have been forced to make more 
sales room by adding a balcony to the store. 

7 + * 

Madlock & O’Neil, 333 Wabash avenue, suc- 
cessors to O’Neil & Schreibner, have built up 
a fine trade on new and second hand office 
furniture. 

* * <a 

Bard Stephens, with the Globe-Wernicke Co., 
was in Chicago recently. His headquarters are 
in Cincinnati. 

” a * 

F. 8. Mott, formerly with the Derby Desk 
Co. in their Chicago office, is now engaged with 
the Wabash Cabinet Company, of the same city. 
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[he Chicago branch of the Yawman & Erbe 
inufacturing Co. have just renewed a long 
m lease on their present quarters and have 
contracts for a model store front, consisting 
the latest improved glass show windows, 
sms, and all the paraphernalia that goes to 
ke a modern frontage. The style of front 
\l be the only one of its kind in the west, be 
y patterned after the latest New York Broad- 
y store fronts. They are showing at the 
sent time new sections or units of new sys- 
ns for filing, in mahogany and imported oak. 
E. Eggert, manager, is a pusher and keeps 
ngs moving for Yawman & Erbe all the time. 


Herkimer, N. Y. 
The Mohawk Desk Co., which company was 
eently organized to succeed the Horrocks 
letzler Desk Co., have secured the services of 
fred C, Burney, formerly in the hardware busi- 
ess at Little Falls. 


Ilion, N. Y. 

The opening of the new Clarke & Baker plant, 
s described elsewhere, was Ilion’s chief topic 

iring August, and many visitors have been 

own over the new factory. Clarke & Baker 
uld be proud of its new home, and well they 
might be, 
Jasper, Ind. 

The Jasper Novelty Works is pushing to the 
front with a line of office desks and other wood 

ork, 

Lawrence, Mass. 

In the matter of the bid for 200 adjustable 
chairs for the Bruce grammar school, the follow 
ng bids were received: Allen Totman Co., $4.25 
each; J. L. Hamett, $4 each; Kenney Bros. & 
Wolkins, $4.15, and the American Seating Co., 
$4.15. The bid was given to the Hammett Co. 


Marysville, O. 

The Davis Chair Co., of Marysville, O., have 
heen securing some mighty big orders from the 
firm of Sears, Roebuck & Co., of Chicago, who 
have recently ordered a lot of 400 for their own 
use, making in all some 2,500 that they have 
ordered. Speaks well for the chair, and also 
indicates that there is some real value in using 
a chair specially made for a purpose. 

The Davis Chair Co. are the largest manu- 
facturers of this style of chair in the country, 
and make shipments to all the world. 

Newark, N. J. 

Dickerman Desk Co. has been incorporated in 

New Jersey for $50,000. 
Rochester, N. Y. 

The Wayman & Erbe Manufacturing Co. has 
purchased a large tract of land in the town of 
Gates, near the city line, and will erect thereon 
a large plant for manufacturing purposes. The 
project has been under way for some time, but 
as yet no definite plans have been drawn for 
the new buildings. 

It is understood that the company intends to 
nake the new buildings as nearly fireproof as 
possible and that work will begin as soon as 
Jans can be drawn. The plans will be prepared 
y an engineer of Newcastle, Can. The new 
Jant will be operated in conjunction with the 
ne the company is now occupying in St. Paul 
treet. 

Scranton, Pa. 

The Household Outfitting Co., of 312 Lacka- 
vanna avenue, of this city, are exclusive agents 
or the Globe-Wernicke Co., and make quite an 
ttractive display of these goods in their win- 
ows. 

* * * 

The Cutler line of desks and office furniture is 
eing pushed here by the Scranton Carpet & 
urniture Co., of 322 Lackawanna avenue. 


L, C. SMITH BROTHERS INCORPORATING. 


In this issue it will be noticed that the L. (¢ 
Smith Brothers Typewriter Company, with head 
ffices in Syracuse, N. Y., have incorporated 
inder State charters in four or five different 
States, including Missouri, Connecticut, Virginia 
ind Ohio. 

This would indicate that they are only just 
zoing for the business which is expected of them 
to secure. 
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The day’s work of the operator has been made 
easier, swifter and better by the NEW ESCAPE- 
MENT on the latest models of the 


Remington I ypewriter 


These new Remington models set a new standard for ease 
and lightness of action. They make “hill climbing”’ easy. 
They make highspeed possible—and more. They invite it. They 
encourage it. They turn even slow operators into speedy ones. 

A big day’s work has no terrors for the operator of a New 
Model Remington. Closmg time always finds her work done. 
That pleases her. It also pleases every one else down to the 
office boy. Above allit pleases the employer who pays the bills. 

No wonder that users everywhere call the New Remington 
Escapement the latest and greatest improvement of the writ- 
ing machine. 


REMINGTON TYPEWRITER COMPANY 


New York and Everywhere 














cc » BURNS’ ADJUSTABLE 


TELEPHONE HOLDER 
AND EXTENSIBLE 
BRACKET 












a flat | top or peer 
top desks, 

Has largest radius of 
action, 


WRAPPER 


Millions are used 
annually by large 
handlers of coin, Write us or your near- 
such as Banks, Trust Companies, Railroads and Street est supply house. 
Railway Companies, etc. Made to hold all silver coins, = 


nickels, pennies, etc., in amounts from 25 cents up to 
$20.00. Samples, price-list and descriptive circular free AMERICAN ELECTRIC 
LIBERAL DISCOUNT TO STATIONERS TELEPHONE Co. ——— 
Write the 
gpd A 6 ENGLEWOOD STATION CHICAGO, ILL. 


DETROIT COIN WRAPPER CO., 18 JOHN R STREET, DETROIT, MICHIGAN. 
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Just to 
Show 


ribbon-changing lever of 


i. New Tri- Chrome 
vriter 


To change from purple copying ink to 
non- fading black or to red takes but a 
second o the operator’s time. Every 
office need in typewriting 1s covered by 
this last great step in typewriter con- 
struction. Write for explanatory story. 





THE SMITH PREMIER TYPEWRITER CO. 
SYRACUSE, N. Y. 


Branch Stores Everywhere. 














PRATT BUNDLE AND PACKET TIE 
Cheapest tie on the market and the only one 
on which memorandum can be made 


MANIFOLD BOOKS 


FOR THE TRADE 


mailed to any United States i . 
address on receipt ee . The process of manufacturing manifold books is 
rather complicated, especially where it calls for ruling 





Applies to any size bundle, any ace | and printing tissue. Let us take the job off your hands, 
Send for free sample. | and furnish the complete book or pad to you ata trifle 

less than your plant can turn it out for. There’sa 

Pratt F. Mig. Co., 117 Point Street, Providence, R. 1.| | reason for this. We have an unlimited lot of plates, a 
. complete, modern plant equipped with labor saving 


machinery especially adapted for this class of work. 
We manufacture manifold books only. We make a 
specialty of trade work, and can ship anywhere in the 
. United States at a saving tothe printer. Send in your 
Signed forms for estimates. 


PEOPLES NAT’L BANK OF ROXBURY, E. WILLIAMS @ CO 
3OSTON, eale | - > 
oo _ |] 33 @ 35 Sullivan St., NEW YORK CITY 
(This is their third order.) | 
a, 


Roxsury, Boston, Mass., June 1, 1906 
Please send us 100 fasteners (Ties) like en- 
closed. They are O. K. 
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Boston, Mass. 

William H. Peaslee, the energetic represent 
tive for Mittag & volger, of Park Ridge, N. . 
and who makes his headquarters in Bost 
has started out on his annual fall trip throu, 
Pennsylvania, Maryland, Virginia, North Car 
lina, West Virginia, New York State and Ca 
ada. 

Prior to making this trip friend Peaslee to 
a two weeks’ rest ‘‘Way down in Maine, 
where the bass grow to be ever so long. Hoy 
ever, he has recuperated and is now greetil 
old friends and securing orders for the ‘‘M 
Vol’’ goods, 

Chicago, Ill. 

George M. Dowd, representative of the Vacu 
Static Carbon Paper Company, of Rochester, h 
been in Chicago during the past month a1 
has been securing some excellent orders for hi 
line. 

The company’s liberal co-operative policy 
helping win many friends for the Vacuo-Stati 
line. 


* 7 oa 


Melville Mundell, another of Mittag & Vo 
ger’s representatives, who makes the middl 
West cities, took a two weeks’ vacation in 
and around Chicago, St. Joe and Benton Har 
bor, Mich., and returned ‘‘to the woods’’ seek 
ing new orders from old friends, refreshed and 
vigorous as he always is. 

od . * 

Carter & Allen, local agents for the Mittag 
& Volger line of ribbons and carbons in Chi 
cago, report that their business has increased 
30 per cent every month this year over previous 
years. 

Fort Wayne, Ind. 

J. L. Brown, formerly manager for the Han 
mond Typewriter Company for the State of 
Indiana, has embarked in the ribbon and car 
bon paper business and accepted the agency 
for Indiana, Kentucky and part of Ohio for 
the Columbia Ribb on & Carbon Manufacturing 
Company, of New York. His beadquarters will 
be in Fort Wayne. He will complete a first 
class organization, and is to devote his entir 
time to the development of the business, 

New York, N. Y. 

The Columbia Ribbon & Carbon Company, of 
43 Murray street, have been in business for 
the past eight months and during that brief 
period have succeeded in building up a fine 
business and placing successful agents in the 
majority of the States, as well as in Canada 
and Berlin, Germany. Their export business is 
developing in fine shape, and Mr. O’Connor, 
the manager, attributes no little of their su 
cess to the valuable aid received through th 
advertising columns of OFFICE APPLIANCES. Th 
firm have now engaged larger quarters, neces 
sitated by the spread of the business, and 
have added double floor space, besides much ad 
ditional help. The prospects seem most encour 
aging. 

7 - . 

W. S. Van Pelt, for many years New York 
city representative for the F. 8. Webster Com 
pany, has become interested in and will her 
after devote his entire time to the interest 
of W. H. Rice, Jr., & Co., the Greater New 
York agents for the Columbia Ribbon & Carbo: 
Company. 

* 

The Associated Sales Agency, 217 Cana 
street, New York, report a considerable increas 
in the demand for Vacuo-Statie ribbons an 
carbons and are doing a very satisfactory busi 
ness with these lines. 

Philadelphia, Pa. 

T. A. Berry, formerly manager of the Phila 
delphia office of the Kee-Lox Manufacturin 
Company, has been appointed manager of th 
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supply department of the Liberty Typewriter 
Company, 
Park Ridge, N. J. 

Paul B. Divver, the only ‘‘Paul,’’ who makes 
it possible to take orders at Vancouver, B. C., 
and Cuba almost in the same week, has returned 
from the last named island and spent a few 
days in and around New York and the factory. 


Rochester, N. Y. 


In the matter of voluntary bankruptcy with 
the Indeliba Manufacturing Company, of this 
city, it is understood that A. P. Little, who 
held considerable interest in the company, has 
disposed of same. The company will continue 
along under a receiver for some time. 

* . * 

George Baxter, manager of the Vacuo-Static 
Carbon Paper Company, of Rochester, N. Y., 
recently made a short trip through the South 
in the interest of the company. 


. * ” 
A valuable trade secret of the Indeliba Manu- 
facturing Company, which for a time appeared 
likely to become public property, or at least 


to pass into the hands of rivals of the com- 
pany, is safe, steps having been taken in Special 
Term of Supreme Court to protect it. 

The trade secret is the process of manufacture 
of carbon paper, which is made by the com- 
pany. The company is in process of voluntary 
dissolution, a receiver having been appointed. 

One of the creditors of the company is 
Charles W. Mayer, who was emfiployed to con- 
struct a machine with which to make the car- 
bon paper. Some old machinery was utilized 
to make part of the machine, along with some 
new material, which was purchased. The total 
cost of the new machine to the company was 
about $525, which was due Mayer for construct- 
ing it. Of this amount about $125 had been 
paid Mayer and he asked that arrangements 
be made to pay him the remainder. If a lien 
was secured, the machine might be sold, and 
in the machine was contained the secret of the 
company for the manufacture of the carbon 
paper. 

Attorney Nelson E. Spencer appeared for 
Mayer, the creditor, and Attorney Clarence Mc- 
Kay for the receiver. Justice Robson, after 
hearing of the importance of the machine to 
the company, suggested that the receiver be 
ordered to settle the amount of Mayer’s claim 
from the other assets of the company. This 
was agreeable to both sides, and the trade 
secret is safe. 


MACHINE HELPS TO COUNT. 


An invention of recent date is an adding de- 
vice, which was designed to assist a person in 
adding one or more columns of figures. 

It consists of a disk which registers the tens 
in the columns, the latter being quickly and 
accurately added without unnecessarily burden- 
ing or taxing the memory with a multiplicity of 
figures. 

Printed on the face of the disk is a series of 
numerals representing tens in consecutive order 
from 1 to 26, the disk being held in the hand 
and rotated. In use the disk is held in the left 
hand, with the forefinger resting in the notch or 
depression represented by the higher numeral, 
26 in the present instance. 

In adding a column of figures the tens are 
registered on the disk by moving the finger from 
one notch to the next as they appear in the proc- 
ess of adding, the units only being carried 
from one figure or group of figures to the next. 

For instance, if it is desired to add 89, 97, 
68 and 46 one would proceed as follows for the 
first column: Six and eight are fourteen; the 
ten is registered on the disk by moving the 
finger in the notch and carry the one. One and 
nine are ten; move the finger to the third notch 
and put down ‘‘0.’’ 

Now the register has registered three tens, so 
there are three to carry to the next column and 
so on. Any number of columns of any length 
may be added in like manner, not more than 
18 units being carried in the mind at one time. 
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Te NEW VISIBLE 









A RECORD 
NEVER 
EQUALLED 


Perfect VisibleWriting and the Durability 
of the Basket Type Machine 


Whether you are interested in the mechanical features of a typewriter 
or not, if you are buying typewriters you are most vitally concerned 
in two things: 








First, your typewriter should wnite in sight. It’s reasonable 


that if you can see what you are doing, you can do more 
than when your work is hidden from view. 


Second, your typewriter should be durable, so you will 
receive proper value for your money. 


Previous to the advent of The Fox Visible it was impossible to build a 
Visible Typewriter with the wearing qualities of the old style machine. 


HERE IS THE REASON 


The "basket type" machines, such as the old style Fox, the Remington and the Smith- 
Premier, have had an "assembling surface" of eighteen inches in which to assemble their type 
bar hangers. This allowed the use of a wide hanger and accounts for the recognized 
durability of suchmachines. In building other visible typewriters than the Fox Visible this 
"assembling surface" HAD TO BE SACRIFICED and instead of eighteen inches 


such machines have four and one-half inches and a type bar hanger +33 of an inch wide. 





On the Fox visible the Assembling Surface is 1624 inches, . 
and the Type Bar Hanger 7-16 of an inch wide. This 
admits of adjustment and means durability. 

With a narrow type bar it is a mechanical impossibility 
to secure permanent alignment and durability. 











In Addition Notice These Features 


Interchangeable Carriage, carriages of different lengths used on the same 
machine. 

Tabulator, with every machine. 

Two Color Ribbon. 

Speed Escapement, and a dozen others that show the superiority of the machine. 

Just ordinary business economy demands you investigate the Fox Visible before you 
buy. We make it easy for you. 


An Excellent DEALERS’ PROPOSITION 
is Offered for Open Territory 


Send for Descriptive Literature 


FOX TYPEWRITER COMPANY 


Executive Offices and Factory 


860-900 Front Street Grand Rapids Michigan 


Branch Offices and Agencies in Principal Cities. 
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FOR SALE OR LICENSE! 


U. S. Patent 
LETTER FILING SYSTEM 


which is used in Europe with 
THE GREATEST SUCCESS 


to be 


SOLD OR LICENSES 


to be given. 





Only serious firms with sufficient means may apply to 


Fabrik Stolzenberg 


Oos near Baden Baden 







































Germany 
~ a 4] 
Impregnable—Flexible Keyboard 
and you will 
“For the 
ai BUY THE UNION 
~ READ [srt 
Nations” SAY OF US: 
“Given most severe testsand are more than pleased 
with it.” 
“Best in the world.” 
“It is giving the best of satisfaction.” 
“Easy and quick to operate and has required no 
repairs.” 
“We are delighted.”’ 
“You did not in the least overestimate its merits.” 
“A better machine than you have represented it to be.” 
“Perfectly accurate.” 
“Right to a cent.” 
Send for copy of our new Testimonial Booklet. 

Simple in Construction— Automatic in Action 
We Guarantee the Strongest Patent Protection 
Address 

UNION SQUARE, WEST, NEW YORK 








YETMAN TRANSMITTING TYPEWRITER 
COMPANY. 


On July 25 United States Judge Thomas 
granted a discharge in bankruptcy to this com- 
pany. At auction in this city on June 20 
5,000 shares of $100 each sold for $255 for the 
lot as a preliminary to reorganization. 

The company was incorporated at Albany on 
July 22, 1904, with $500,000 authorized capital 
stock, and manufactured a transmitting type 
writer for telegraph work. On November 19, 
1905, Judge Holt in this city appointed Lieu 
tenant Governor M. Linn Bruce receiver in 
bankruptcy proceedings. Schedules filed April 
26, 1906, showed liabilities $155,387; nominal 
assets, $55,126. On May 28, 1906, the entire 
plant was acquired at bankruptcy sale by Wil 
liam A. Barber, of the firm of Hotchkiss & Bar- 
ber, of New York, for $20,000. Charles L. Spier, 
who was killed at his home on Staten Island on 
May 7, was president. 


A ROYAL EXHIBITOR. 

The typewriter manufacturing interests will 
be largely represented this year in the Office 
Appliances show in October at Madison Square 
Garden in New York City, where typewriter 
men, executives, repair men, dealers, managers, 
ete., from all over the world will assemble in 





goodly number to criticise and examine the 
very latest models and improvements in type- 
writing machine construction. 

Among the latest of the big companies to 
take space is the Royal Typewriter Company, 
and as this company is known to do things 
right up to the handle their exhibit will be an 
important rallying point at the show. 

Sales Manager Chasseaud is an old hand at 
exposition work and it is said that he has man- 
aged more big trade and edueational exhibi- 
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tions at the Madison Square Garden than any 
man in New York City. 

We know that there are thousands of dealers 
and buyers throughout the land who have not 
seen the Royal and other new machines. Many 
of these will visit the show for this express 
purpose, and the concerns who have been wise 
enough to secure space before it was all taken 
are going to reap a rich harvest. 
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LUR-KNOT CARBON PAPERS AND RIB- 


BONS. 
[here are so many carbon papers and ribbons 
the market that the dealer, when looking 
uund for a good line to handle is puzzled 


ause each apparently has the best. Every 
using or selling carbons ought, however, 

investigate the merits and claims of the Blur- 

iot Company. Those who have used and han- 

d them substantiate all that is claimed for 

m by the manufacturers. 

In a neat little folder they say among other 





ings that their carbon is entitled to first rank 
cause it is, Ist. A clean, non-grease carbon. 
2nd. Can be handled constantly and freely 
without soiling the fingers in the least, and it 
ibsolutely will not smut the work during the 
peration. 

3rd—The impressions.which it gives are equal 
nd many times superior to the original ribbon 
work as it takes an exceedingly fine ribbon to 
do such work. 

4th—The colors are brighter and more per- 
nanent by reason of the fact that it is not a 
combination of grease and but on the 
other hand the color is perfectly dissolved, form- 
ing a perfect solution, which not only insures 
excellent but allows the coating 
to penetrate the paper, thereby causing it to 
idhere thereto, and for this reason the copies 
produced from our carbons will not rub as much 
is others, 

Sth—If the sheet upon which the copy is pro- 
juced should be passed over a gas jet or other- 
wise warmed, the impression would be as firmly 


color, 


copies, also 


fixed to the paper as printed work; a very 
valuable feature. 
6th—In addition to all these improvements 


it penetrates the surface of the tissue paper 
and insures greater durability. 

7th—Another feature is the fact that a 
stenographer in the ordinary execution of her 
duties will use a sheet of our carbon paper as 
long as it gives an impression by reason of the 
fact that it does not become dirty after 
the surface has become broken by the type as 
do other carbons, many of which are thrown 
away by reason of the fact that after mixing 
up the soft grease with the type it becomes so 
filthy as to be of no use. 





Sth—Another very desirable feature is that 
when erasure of the original work becomes 


necessary, owing to the hardness of the surface 
of the carbon it will not yield to the pressure 
of the eraser as it requires a sharp stroke in 
yrder to cause an impression, and for this reason 
the carbon does not blur all around the space 
where an erasure is made, thus permitting more 
readily of correction. 

9th—Another and very vital feature that can 

nly be demonstrated after the carbons have 
been in the possession of the user for some time, 
s the fact that Blur-Knot carbon actually im- 
proves with age, that is, the longer they have 
been retained in stock, the better they get, a 
feature that no other carbon on earth possesses. 

The manner of packing is attractive and 
‘onsists of putting each dozen in a stiff board 
holder, nine to each box, giving 108 instead of 
the usual 100 sheets to a box. The stiff holders 
protect the carbon from curling and becoming 
lamaged while being carried in stock as broken 
lots. 

All kinds of carbons are made, and the dealer 
will find upon inquiry that the company is in a 
position to take up any kind of a carbon paper 
proposition and give results promptly. 

The ribbons are made in two grades—‘‘A’’ 
and ‘‘B,’’ the ‘‘A’’ being the hand made rib- 
bon and ‘‘B’’ the machine made. A special 
circular is issued covering this part of the prod- 
ict. Dealers would do well to investigate care- 
fully the products of the firm before placing 
their orders elsewhere, 
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A Profitable Line for 
Every Stationer 


Our trade was de- 


Sol 


order business, but the demand has 


veloped as a mail 









become so strong and steady that (7 By 
the stationers in all of the large 3 











\ 
\ 





cities and many of the smaller 
places now carry them in stock 
and find them a profitable and 
steady selling line 


U d in offices both 
se large and small. 
We have never found an office 
so large and but few so small 


but what at least a few of our 
tags could be used,to advantage. 


Write 


stationers, which will give 





for our pro- 
position to 


you the facts in detail of 
how you can add a profit- 
able line to your stock. It 
will interest you. 





DEPT. L 


Chas. C. Smith, mr. 


EXETER, NEB. 




















59 


BRITISH 


FOR SALE patent 


Automatic Type Holder 
Made of one piece of metal. 
Canadian Patent has just been sold. 
FOR CLEANING—-INSPECTING—ADJUSTING 






Interchangeable < “Remington 
on Nos. 6. 7.&8.~ | | Typewriters 
I oi IA ais. fil 
iY rc ~— 
aim | 
BRITISH ‘ NO. 15303 












AUTOMATIC 
The only device on record which simultan- 
eously removes typewriter ribbon and rigidly 
holds the type in an elevated position while 
being cleaned or inspected. Operated by 
mere depression and subsequent release of 
the well-known Shift key without handling 
| either ribbon or type. Copy British Patent, 
| No. 15303 obtainable at Patent Office, London. 
~ Extensively used in the United States. 





For terms apply to 
I. H. MALLIN, Patentee, 


| Lock Box 710 Chicago, Illinois, U. S. A. 























Pittsburg and Cleveland. 


any time. 


facturers for any purpose. 





A. P. LITTLE 


tains his standard quality of goods, and his unequaled 


Gold Seal Ribbons. 
offices at Chicago, Londor (Eng.), besides his offices at New York, Philadelphia, 
At New York, he has just taken large spacious offices 
on the ground floor at No. 287 Broadway, corner Reade Street, the largest and 
finest offices in the world devoted to the sale of Typewriter Supplies. Stationers, 
Dealers in Supplies, Typewriter Men, Purchasing Agents, are invited to call at 


The Main Offices and Factory are at ROCHESTER, N. Y. 


Have you seen any of his souvenirs? 
dictionary, a beautiful French plate mirror with celluloid case with 
lithographed rose bud, and an envelope opener with celluloid handle. 
These are all exclusive designs and cannot be used by other manu- 


for years one of the leading manu- 
facturers of Typewriter Ribbons 
and Carbon Papers, still main- 


CARBON PAPER 


THE COBWEB 
SATIN FINISH anp 
GOLD SEAL 


as well as his many other brands, are 
known and used wherever typewriters 
are used, as well as his Satin Finish and 
He has distributing 





He issues a celluloid indexed 
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TYPEWRITER 
CARBON PAPER 


‘Solite 


(Extra light weight) 


Will give more and better (clean, distinct) 
copies than other carbon papers 


TYPEWRITER 
CARBON PAPER 


DE-FI 


(Standard weight) 


The leading carbon paper for all ‘round, 
every day, usual number or copies. 


@ The most satisfactoty carbon papers made. We 
want every dealer selling high grade carbons to prove 
this by test. 


Send for Samples Today 


UNIQUE CARBON anp RIBBON CO. 
150 NASSAU STREET 
NEW YORK 

















Tacx Turoucu Tuts 


an > 


S¢ co. 


100 N. 3rd. ST. PHILADELPHIA, PA. 


\ PATENTED JUNE 12. 1906. 








THIS IS IT 


1000 of these Hygienic Telephone Discs with your 
ad printed on them in one color for $10.00. 

The Hygienic Telephone Disc is a hygienic neces- 
sity, and it appeals to all ‘phone users. 

Why not try a thousand of these? Do it to-day 
and be before your customers all the time. Re- 
duced rates for quantities. Price list on application. 


CAUTION 


The trade is notified that these telephone discs are 
protected by U. S. and foreign patents. All infringers 
will be promptly and vigorously prosecuted. 


HYGIENIC TELEPHONE DISC CO. 
CC REN RATT 


A BUSINESS ECONOMIST. 


Those who study the needs of the commercial 
world, and observe what is being offered by the 
many companies who manufacture office devices 
that lend themselves in shortening the labor or 
increasing the volume of business, are finding 
many valuable ideas, and none are more inter- 
esting than the billing and book typewriters 
offered by the Elliott-Fisher Company, of New 
York City. 

Aside from the several typewriter men who 
have joined the ranks of this company during 
the past month, as indicated elsewhere, we learn 
that G. Harvey Seward, the well known business 
economist and specialist on methods and appli- 
ances, has recently joined the ranks of the same 
company. 

Mr. Seward is a well known lecturer on topics 
of business, and has had a wide career cover- 
ing the installation of systems and appliances, 

For the past three years Mr. Seward was con- 
nected with the New York branch of the Macey 
Company, of Grand Rapids, looking after their 
eard systems and filing devices, and during this 
connection he spent several months in Cuba for 
the company, systematizing a large sugar plan- 





GEO, HARVEY SEWARD. 


tation, which system embraced agricultural, traf- 
fic and manufacturing activities, and comprised 
fourteen lines of buSiness. In this ease the 
forms used were printed in the language of the 
country, and many modern American appliances 
were purchased to continue the system when 
started. 

The Rockwell-Rupel Company, of Chicago, 
also had the services of this gentleman at one 
time, where he devised many factory and office 
systems, and with his general and all around 
experience has been able to grasp many ideas 
which have been interesting to several commer- 
cial and educational bodies who have enjoyed 
his lectures. 

Mr. Seward is an honorary member of the 
New York Society of Accountants, and is a 
graduate of Yale University, scientific depart- 
ment, from which he graduated in 1895. 

The Elliott-Fisher Company should be con- 
gratulated in securing the services of one who 
is so particularly adapted for their work, and 
Mr. Seward should be pleased to be with a house 
whose business lends itself so nicely to his un- 
derstanding of office economy. 


THE BENNINGTON TYPEWRITER Co. 


Reports from Columbus would indicate that 
the Bennington Typewriter Company would be- 
gin operations in Columbus. The company is 
organized for $1,000,000, and now have options 
on property in Columbus, Ohio, where a factory 
building will probably be built. The property 
is located south of Franklin Park. 
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Dito win: 


| PerrvlimeSramp Co 
CHICAGO 


STOP 
| TIME ERRORS 


e the threegreat 
Mr. Dealer: points aboutthe 
Perry Time Stamp for you to impress 
on buyers arezit prevents (1) time-loss, (2) dis- 
putes and (3) errors all along the line from the 
very first handling of an order or transaction 
down to the time when it rests quietly in the 
files. It cements business friendships, lubri- 
cates all commercial operations, puts an 
effective check onemployes. Itisanecessity 
in every office. The 


Perry Time Stamp 


is solidly constructed, keeps accurate time, is 
self-inking, cannot be set without private key; 
works are separate from stamping die, there- 
fore are saved from jar. 

Altogether it is a grand good article to 
push; full of convincing points to present any 
business man. There’s a good margin for 
you. Write for free booklet and folders that 


tell how to sell the JUL 25 1906 
, PM 























Perry Time Stamp 

easily and quickly. 

#** Doit now. 

Perry Time Stamp 
0, 

Main Office and 
Factory 13 So. Jef- 
ferson 8t,, Chicago, 

Eastern Sales 

ce, Room ’ 

95 Liberty &t., 
New York City. 
































: 





IN ’FRISCO’S PILE OF BRICK. 

it me somewhere west of East street where 
there’s nothing left but dust, 

nd the boys are still a hustling and everything's 
gone abust, 

nd where the buildings that are standing sort 
of blink and blindly stare 

t the damndest finest ruins, ever gazed on any- 
where. 


ully ruins, brick and wall, through the night |! 
heard you call, 

ort of sorry for each other ’cause you had to 
burn and fall. 

rom the Ferry to Van Ness you’re a God for- 
saken mess, 

ut you’re the damndest finest ruins, nothing 
more or nothing less. 


ind the Rubes who come a rubbering and hunt- 
ing souvenirs, 

\nd the fools who try to tell us its going to take 
a hundred years 

3efore we can get started, and why don’t we come 


and live 
And build our homes in OAKLAND on the land 


they’ve got to give. 


30t to give—why, on my soul, | would rather bore 


a hole 

And live right in the ashes than to go to Oak- 
land mole. 

if they’d give me my pick of their buildings, fine 
and slick 

in this damndest finest ruins | would rather be 


a brick. 


A LARGE CHAIR ORDER. 

Mr. S. N. McCloud, manager of the Davis 
Chair Company, Marysville, Ohio, writes the 
publishers of this paper stating that he has 
noticed our article in the August issue relative 
to the sale of $60,000 worth of Elliott-Fisher 
machines to Sears-Roebuck Company, and men 
tions to us that the Davis Chair Company is 
also well represented in the Sears-Roebuck Com 


pany. 
We quote from Mr. MecCloud’s letter, as fol 
lows: ‘‘After placing a trial order for one 


hundred of our No. 19’s to be used in their new 
plant, they found that the Davis chair was so 
satisfactory that they have since placed an order 
for two thousand, which are at present in use.’’ 

The Davis Chair Company manufactures a 
number of different styles of chairs for the office 
and other uses, prominent among them being 
the line of ‘‘ Twentieth Century Back Resters,’’ 
which are so made with an adjustable back that 
the chair constantly supports the user at all 
times, regardiess of what his position may be, 





due to the fact that the chair back presses 
forward against the spine. 

The Davis line of office chairs is a popular 
seller with all typewriter and office outfitting 
concerns, and their complete illustrated cata- 
logue, showing many styles, will be gladly sent 
prepaid to any dealer who will take the trouble 
to ask for same. 





Free passes (not transferable) are to be 
issued to visiting out-of-town buyers who will 
send their names to the publishers of Office Ap- 
pliances. 
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Ask Your 


At Last! Dealer for it. 


The 
Perfect 


Typewriter 
Ribbon 


Liberal Discount 
to the Trade 


Pen Carbon 
Manifold Co. 


55 Warren St., NEW YORK 
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Money ill Spent 


Would you climb several flights of stairs to your office 
if the elevator was running? 

Would you spend two hours handling your correspond 
ence if you knew a better way to clean it up in half the 


time ? 


Commercial Graphophone 


actually saves 50 per cent. of your time and expense in handling your daily correspondence. 


We can prove this to you by a trial at your office. 


You can avoid all the delays and mistakes of your present system if you 


“TELL If TO THE GRAPHOPHONE” 


The result: Better letters and increased business. 
Let us show you how much it costs you to do with- 


out the Commercial Graphophone. 





COLUMBIA PHONOGRAPH CO., Gen! 


, 90 and 92 West Broadway, New York City 
‘ Byrn Prix, Paris, 1900 Double Grand Prize, St. Louis, 1904 


Highest Award, Portland, 1905 
The Only Award for Business Talking Machines 
at St. Louis, 1904 
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This Cut Shows 
f No. 2 in Use 


ee eee 


Men who are acquainted with 


portunities here 








Dudley 


ARE THE MOST PRACTICAL YOU CAN FIND 





Our No. 2 oe we Use We have a Special Holder for use on 
w @ lype- ‘ ” 
Holds Record Books writer or Adding “ELLIOTT-FISHER BILLING MACHINES 
Has Line Finder Machine Which, when attached to the machine puts 





Below we show our No. 8.—weighs 6' 
a combined Book Weight and Copy Holder. 


The best loose leaf copy holder on the market —— 


ay —2yy See that Knob? 


_———" 





No. 8, LOW DOWN COPY HOLDER 


YOUR COPY CAN’T GO CROOKED 


Even if you turned it a month 
apart—and all spaces in between 


Cuts Show Only a Few of Our Full Line 
Send for FREE Illustrated and Descriptive Circulars 


Live Agents Wanted in All Territories 


large users of typewriters, transcript 
firms, recorders’ offices and departments of public record. 


Dudley Manufacturing Co. :: Marion, Ohio 


Book and Copy Holders 





[> Nothing like them for Handling 
Large Pages; Large Books; Stat- 
istical Matter, etc., when you 
want to follow long lines clear 
across a large page. 

The taking of figures on adding machines from books is 
necessarily difficult, and the Dudley Holder assists the 


machine manipulator to a rapid transcription of statis- 
tical work 











COPY IN DIRECT LINE OF VISION 


It is already sold by many Elliott-Fisher agencies. 


Making Copy Holders 


e, but 






Is not a side lin 
lt'sa 
Business 


With Us 








That's why our 
> Ibs. This is 


line is popular 


Our No. 3 


This is the same 
as our No. 2, but 
mounted on an 
adjustable pedes- 












Simply insert paper,—get it 
started straight, turn the 
knob,—either end, 


AND 


tal to be raised or 
lowered to any 
heighth. Can be 
set at any angle. 
Adjusts to lines from nothing to a foot Fine for work 
where standing 
up is required 


HAS LINE FINDER 


Special op- 














OFFICE APPLIANCE DIRECTORY 


Office Appliance dealers are watching for modern specialities. Here is an opportunity to keep your name _ before manu- 


facturers at a small cost. 


Space in this directory is open to retailers of Office Commodities, subscribers to OFFICE 


APPLIANCES. The space rate is $2 (limited to two lines, 12 insertions) in addition to the subscription price: $1 Domestic 
and $1.50 Foreign. The publishers reserve the right to exclude names from the list. 


L. & M. Alexander & Co., —7-06 

110 Montgomery St., San Fran- 
cisco, Cal. 

Oo. R. Brown Company., —9-06 

84 Baldwin Bidg., er 

Bacon Bros. & Co —1-07 

422 Grocsey Bid.. San Francisco 


Ca 
Senate Office Supply Co., 
62 . 2nd South, Sait Lake 
City, Utah. 
Geo. C. Bornemann & Co., 
117 Sutter St., San Francisco. 
Piero Castelli, —4-07 
82 Bvd. Flandrin, Paris, France. 


Rex B. Clark & Co Millison Office Supply Co., 
Griswold St., Detroit, Mich. Wichita, Kan. 
Modern Typewriter Supply Co., 
E. J. Darrow Co., 
13th and Commerce Sts., Ta- 307 Schofield Bidg., le voles, 
coma, Wash. —10-06 ° O. r + c aa — 
wen Typewriter Co. — 
Coast Agency Co —10-06 ~ 313 Zack St., Tampa, Fla. 
231 Stark St. ‘Portland, Ore. Parkin-Longley Co. —7-06 
Flelder & Allen Co., a a 205 W. 2nd St., Little Rock,Ark. 
61 Peachtree St., Atlanta, Ga. Rockwell-Barnes Co., —7-06 
James E. Lewis, —7-06 267 Wabash Ave., Chicago, Ill. 
Taylor Bivd., Taunton, Mass. Walter A. Scott —s-06 
Harry Lux, 207 Montgomery St., San Fran- 
Logansport, Ind. clsco, Cal. 





Size of Statements 
4x9: Hard Wood, 
Polished 










For Keeping Small Accounts 


in a neat, compact, simple and convenient form the 


Burlington Ledger File 


is just the thing for saving hours of time and labor. Does away 
with the Day Book, Journal and Ledger 
ANY ACCOUNT REMOVED OR REPLACED QUICKLY 


without disturbing the rest. Has 1,000 uses in ail lines of work 


Special Terms to Dealers, S:ationers and Office Outfitters. 
Good profit. Send for free circular matter, descriptions, etc. 


D. S. COOPER, BURLINGTON, IA., U.S. As 
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‘W NATIONAL 
BUSINESS SHOWS 


From various widely separated sources i 
formation comes that seems to assure a remark 
ble success for the Fifth National Busines 
Show, which opens October 27 in Madis 
Square Garden, New York City. This expositi: 
has recently assumed an importance in the con 
mercial world that is truly extraordinary, and 
seems only just to credit its growth and assurs 
success to the really clever, hustling manag: 
ment of the two young men, Messrs. Cochrar 
and Payne, who conceived and developed i 
They started modestly some years ago with 
small exposition that was a novelty in chara 
ter, and have fostered the idea until today vi 
tually everybody in commercial life is lookin; 
forward eagerly to this year’s event, the fift 
held thus far. 

The secret of their success seems to be tha 
they hustle all the time, are willing to acce; 
ideas from the trade and are willing to spen 
almost any amount of money to properly car 
for their exhibitors and visitors, and to attract 
the right kind of an attendance. They hav 
been so successful in attracting an enormous 
attendance that even conservative writers 01 
trade papers have editorially commended that 
peculiar achievement. 

They make big promises for their fifth expo 
sition, but those promises are ‘‘made good’? in 
advance by information received from manu 
facturers and dealers. The scope of the show 
has passed quite beyond even their most en 
thusiastiec wishes, but no means beyond thei 
ability to handle eleverly and to the mutual 
benefit of exhibitors and visitors. 

Contracts for exterior and interior electric 
and flag decorations have been let, and me 
chanics are ready to begin at the end of this 
month material changes in the interior con 
struction of the garden, to accommodate the 
great overflow of concerns anxious to be repre 
sented in this exposition. 

Business of 1940. 

With all the stress of business Messrs. Coch 
rane and Payne have not forgotten the comfort 
of those who will attend. A complete informa 
tion bureau will be found of great advantage 
to strangers. An innovation never before at 
tempted by the management of a similar show is 
the presentation, free of cost of any kind, in 
the beautiful concert hall of a one-act playlet 
showing, in humorous dramatic situations, the 
conduct of a business in 1940 and introducing 
many novel imaginary devices and systems that 
may be invented by that time. 

From the famous Diana tower on the roof of 
the noted Madison Square Garden during th 
National Business Show a 100,000-candle power 
searchlight will play upon the prominent build 
ings of the city, and the scenic sights of the 
neighborhood of New York, including the Pali 
sades of the Hudson and the stretches of Long 
Island Sound, thus affording visitors a novel 
sight of some of New York’s most interesting 
features by night. ‘The electrie lighting of the 
garden will in itself be one of the greatest 
sights of the city. 

Manufacturers and dealers, as well as promi 
nent business men and firms in all parts of the 
country, are flooding trade papers, and the man 
agement of the show with queries about this and 
that feature, showing a very healthy interest 
that augurs well for sucecess. The management 
ask that their correspondents accept in part the 
regular announcements as answers to some of 
the letters that cannot be individually answered, 
simply because of the physical inability of their 
office force to attend to it. 

Prizes for Suggestions. 

One idea that should result beneficially is the 
offer of prizes for the best suggestions for in 
ventions, not on exhibition, that might be of 
practical use. ‘These suggestions are selected 
from all quarters and will be posted daily on a 
huge blackboard in a conspicuous place in the 
garden, and at the close a list will be compiled 
showing these inventions for which there is the 
greatest demand. This should result in the 
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actual devising of at least some of the things 
suggested to the general benefit of all concerned. 
In the matter of exhibits it is difficult to tabu 


late, as they will be numbered in the hundreds, 


but it seems safe to predict from data at hand 
that manufacturers and dealers in office appli 
ances will occupy a majority of the space, and 
present the most interesting feature of the ex 
position, The trade in general has learned from 
previous experience that it pays to be repre 
sented in the National Business Show and will 
increase greatly its representation. 

Lively competition will result in exhibits bet 
ter than ever before shown, and a pretty eon 
test of salesmanship between the best men in 
the business. 

Speed Contests. 

There will be speed contests on the typ: 
writer and adding machines exhibited, and the 
girl contestants will really constitute a beauty 
show. There will be highly instructive as well 
as interesting demonstrations every afternoon 
and night, and the management is reserving for 
the opening day a startling novelty that will 
attract much attention from the daily news 
papers and magazines all over the world. 

Special features of striking character have 
been arranged for the various days of the ex 
position, and not one minute from the opening 
of the show until the closing will lack real in 
terest. 

Now that the final arrangements are about 
completed, the Fifth National Business Show 
bids fair to be a record-breaker and a wonder. 


MACHINE KILLS LETTER WRITING. 

Two letters lay on the business man’s desk. 
It was just before the luncheon hour and he 
slipped them into his pocket before going out 
with a friend. According to the American habit, 
the business man’s companion expected that 
their talk would touch on matters of dollars and 
cents, but, as it happened, the letters suggested 
the topie. 

‘*Look here,’’ the business man said, taking 
the envelopes from his pocket after the orders 
had been given. ‘‘Here’s something I’ve been 
thinking of this morning. 

‘‘This is a letter from my college room 
mate; don’t know as you ever met him, but no 
matter. He and I were mighty close to each 
other, but he hasn’t been on east for a long 
time and our correspondence—my fault as much 
as his has been very irregular. 

‘*Don’t think I’ve heard from him before for 
a year and, without saying anything against him, 
this letter was probably sent off to salve his 
conscience. Well, here it is, less than a sheet 
of typewritten matter and a short sheet at that, 
and put on a business letterhead. He dictated 
it and may have put in five minutes in writ- 
ing it. 

‘‘Now the point of it. This other letter is 
from an English friend of mine. There are nine 
pages in handwriting, not so easy to read as the 
other, I grant you, but they tell something and 
they’re from a man whom I’ve known five years 
for the twenty-five I’ve known the writer of 
the first letter I showed you. That Englishman’s 
letter took him the better part of an hour to 
write; he gave thought to it and he expects as 
much thought to be given to the reply. And, 
by Jove, he’ll get it. 

‘If you or I got a letter like that from an 
American we’d think that something was the 
matter and, ten to one, in answering him we’d 
suggest that he get a typewriter. It seems to 
me,’’ he continued, ‘‘that letter writing is be- 
coming a lost art on this side of the ocean. We 
think we haven’t got time for it, to begin with, 
and even if we had the time for it we might as 
well confess that we’d find we had lost the 
knack of expression. 

‘‘The rare personal letters that we write be- 
come, by business training, about as impersonal 
as anything we could imagine. We’re on the 
dead business level ot the typewriter and it’s 
only when we’re shaken up a bit by a message 
from another world like this Englishman’s 
scrawl that we realize there are people who put 
something of themselves into what they write 
and do not deal in set phrases.’’—New York 
Sun. 
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“UNSURPASSED” 


CORRECTLY DESCRIBES OUR 


Ribbons... Carbons 


' in Quality 
RIGHT . in Wearing Abilities 
_ in Price 


@ Attractively boxed, and made in the largest and most up-to-date 
equipped carbon paper plant in the world. 


q@ DEALERS—vwrite for Samples, and terms. 


KEYSTONE CARBON PAPER MFG. CO. 


Home Office and Factory: FRANKLIN, PENNA. 


LONDON OFFICE : 
NEW YORK OFFICE: 8 Long Lane, Aldersgate St., 
26 Broadway, Pe Ss London, Eng. 
































TYPEWRITERS 


INSPECT 6°” 








Rebuilt Machines at Wholesale—lilustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 50 cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 





TYPEWRITER INSPECTION CO. 


Established 1892 
317 Broadway, New York City, N. Y. 
J. E. THOMAS, President. A. K. GOODRICH, Secretary. 
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Piss, RENTAL DESK 
ON THE MARKET Bn <2 
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TYPEWRITERS 


YOU SHOULD 


SELL OUR DESKS 


The BEST ever offered the trade 


















FOLDS UP FLAT 


when in transit as 
shown in cut below. 


wT 
SIMPLY UNFOLD - 
This 


and it is ready to 
STAND UP FOR USE Folding 
Table 


Not a screw or bolt 
has made 


needed. 
ini ox: tos maa The Hit 


KNOCK DOWN Feature of the 
makes it ideal for exporting Year 


Here is a great 
stand for dem- 
onstrating 
typewriters, 
adding 
machines 

OR 
as a card tray 
stand; commer 
cial reference 
book stand, 
etc., etc Has 
a place in every 
oft 





OFFICE OUTFITTERS 
APPLIANCE DEALERS and 
Commercial STATIONERS 


Write for cur FREE catalog 


and special dealers’ terms 


GEORGE H. BLACK 
be: aii deep, # in wide, 12 in long. “slide 10xi6 in. 40 Ibs. crated BUCHANAN, MICHIGAN 











Slide 10x16 in 
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Steel Filing Devices 


We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. @ Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab- 
inets and never shrink, bind or 
warp. Send for svecial circular. 
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Krag Imperial Cabinet Co. 


816-822 Fulton St., CHICAGO, ILL. 


























Quality in materials and workmanship; 
Quality in design, equipment and detail. 


SELL THE MOON LINE 


of office and typewriter desks to both your 
own and the consumers profit and satisfaction. 


SOLD ONLY THROUGH THE TRADE 


Most dealers handle them. Do you ? 
Ever seen our beautifully illustrated 


FREE CATALOGUE ? WRITE FOR IT—NOW! 

: —.60 inches long: 34 inches wide; 50 inches high; weighs 380 lbs. Let- 
HIS DESK 18 our No. 713 ter file drawer with index, Card index drawer with follow 
Private compartment with special flat keyed sub-treasury spring lock. Center drawer. Qall wood 
Roomy writing bed. An excellent desk. 





block attachment, 
hole boxes with quartered oak front 


MOON DESK CO., [All sizes, styles and prices made] MUSKEGON, MICH. 











NATIONAL BUSINESS SHOW. 


The National Business Show, to be held in 
New York City, October 28 to November 3, 
1906, promises to be the greatest and best show 
of its kind ever held and will surpass any other 
in that many of the companies who anticipated 
making a display in past shows are now ready 
to make a demonstration. 

Several new adding machines, typewriters 


and other office appliances have already signed 
up and will make interesting exhibits. 
As a means of judging the value of the show 


we herewith give a partial list of the exhibit- 
ors, which is as follows: 


John F. Sarle. 

Coin Counting Machine Company. 

Williams Typewriter Company. 

Office Appliances. 

Schapirograph Company. 

Felix F. Dans Duplicating Company. 

William Mann Company. 

Mittog & Volger. 

Addressograph Company. 

Crouse-Hirds Company. 

Bates Machine Company. 

Acme Staple Company, Ltd. 

Niagara Clip Company. 

Philip Hano Company. 

Latham Machinery Company. 

Comptograph Company. 

Sparks Machine Company. 

Modern Pen Company. 

Cc. W. Cole Company. 

Lamson Cons. S. S. Company. 

Cushman & Dennison Manufacturing Com- 
pany. 

Ellliott Addressing Machine Company. 

Koller & Smith. 

Sieber & Trussell Manufacturing Company. 

Charles Kuster. 

Bookkeeper Publishing Company. 

Union Towel Supply Company. 

Doubleday, Page & Company. 

Chicago Rec. Lock Company. 

Telegraphic Typewriter Company. 

Hawkes-Jackson Company. 

Cc. G. Anderson. 

Mount & Robertson. 

The Macey Company. 

Amberg File & Index Company. 

Felt & Tarrant Manufacturing Company. 

R. D. Stackpole Company. 

L. E. Waterman & Co. 

Chas. E. Mathews. 

Thos. E. Mills. 

New York Telephone Company. 

Moon Desk Company. 

Twinlock Company. 

The Equilibrator Company. 

Trow Directory, Printing & Bookbinding Com- 
pany. 

Ring Paper Clip Company. 

American Multigraph Company. 

National Phonograph Company. 

System Company. 

Columbia Phonograph Company. 

Pencil Exchange. 

MacLean Publishing Company, Ltd. 

Pike Adding Machine Company. 

A. B. Dick Company. 

Stromberg-Carlson Tele. Company. 

Kee Lox Manufacturing Company. 

Chas. A. Jones & Bro. 

Oliver Manufacturing Company. 

American Diagraph Company. 

Simplex Time Recording Company. 

Bamford & Co. 

International Time Recording Company. 

Bradley Stencil Mach. Co. 

Standard Adding Machine Company. 

Typewriter Topics. 

Safety Systems Company. 

Keuffel & Esser Company. 

Ernst L. Beck. 

Royal Typewriter Company. 

Dey Time Register Company. 

H. H. Harrison. 

Adams & Grace Company. 

Advertising Mirrorgraph Company. 

Kalamazoo Loose Leaf B. Company. 

Isaac H. Blanchard Company. 

Universal Sealing & Stamping Company. 
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Follett Time Recording Company. 
Roneo Company, Ltd. 

Monarch Typewriter Company. 
Business World. 

National Association of Manufacturers. 
Robinson Binder & L. L. Company. 
Rapid Addressing Machine Company. 
American News Company. 
Electro-Pneumatic Tube Company. 

C. E. Sheppard Company. 

A. W. Anderson. 

H. C. Miller Company. 


ADDING MACHINES AT THE SHOW. 


At the present writing there are enough add- 
ing machines to be exhibited at the National 
Business Show to muke it quite attractive for 
those who are interested in these machines. 
Among those who have signed up for space are 
the Pike, the Comptograph, the Comptometer, 
the Standard and the Wales, and with several 
others that will show if models are completed 
it will make quite an array. 





NEW TYPEWRITERS AT THE SHOW. 

The coming National Business Show should 
prove to be the most interesting affair of its 
kind that has ever taken place in the history of 
industrial exhibitions. For the past few years 
many companies have been preparing new ma 
chines for market, and these are just getting 
ready to take an active part in commercial life. 

Four new typewriters, and many other similar 
devices, are to be seen at the next show. The 
Monarch Typewriter Company, of Syracuse; the 
Secor Typewriter Company, of Derby; the Royal 
Typewriter Company and the Telegraphic Type- 
writer Company, both of New York, will make 
exhibitions, and several others are now consid- 
ering and will make exhibits if they have 
models or samples completed in time. 





TYPEWRITING NO LIGHT TASK. 

Typewriting is by no means a light occupa- 
tion, and we may safely assume that many peo- 
ple who regard it as such would speedily change 
their opinions could they live the life of a typist 
for a day. Few excepting those who have per- 
formed the task, have any idea what it means 
to take down 8,000 or 10,000 words in shorthand 
and then transcribe them. The physical exer- 
tion is almost, if not quite, equal to the mental 
exertion demanded; and, when the power ex- 
pended in numberless taps is translated into its 
total force, a typist’s fatigue at the close of a 
more than usually busy day is no longer a 
mystery. 

For the purposes of this article experiments 
were made with several typewriting machines, 
and it was discovered that a blow equal to two 
ounces was necessary to depress the keys suf- 
ficiently hard to obtain an imprint. When it is 
pointed out that operators have in one hour 
struck the keys over 25,000 times, the arduous- 
ness of typewriting must be apparent. Yet, in 
addition to this, the carriage of the machine 
would have to be returned to the right by the 
operator 420 times, with a push of about one 
pound on each occasion. The energy employed 
in that hour’s work would, if exercised simul- 
taneously, give a pressure of nearly two tons. 

Many girls spend hour after hour working at 
a slightly lower speed, and they would promptly 
give a negative answer to the question, ‘‘Is 
typewriting easy?’’ 

In literary typewriting, at which so many 
girls find employment, the turning out of 10,000 
words per day is considered a far from extra- 
ordinary performance. But to attain this result 
the typist must give the keys 60,000 blows—an 
estimate well within the mark—and return the 
carriage of the machine over 1,100 times, there- 
by bringing into play a pressure of almost four 
tons. 

The operator does not, of course, manipulate 
his or her typewriter at anything like record 
speed in the ordinary way; still, a consideration 
of this side of the subject is very interesting, 
and will go far to convince the layman that 
typewriting can honestly claim to be a strenu- 
ous calling. 











Largest Wholesale Dealers in 


Second-Hand Typewriters 


in the United States 








The Trade Supplied in 
Any Quantity 
at Lowest Prices. 








General Typewriter Exchange 
243 Broadway, New York 





























IF YOU DO—THEN WHY DON’T YOU 


DO PUT YOUR OWN NAME 
you ON THE BOTTLE ? 


Every time you sell a bottle of ink now who gets the advertising, you or the man 


of whom you bought the ink in the first place? Now. if the maker didn’t think it 


was worth something to have his name there, he would never have gone to the 


expense of printing labels. 
WHY NOT GET YOUR OWN NAME ON THE BOTTLE 
INK : 


and derive the ‘‘come-back”’ benefits from every ink sale you make? Advertise 
yourself. Armour & Co., Illinois Steel Cc., Marshall Field & Co.. Western 
Electric Co., they all use our ink. We tell you this just to prove that our inks are 
O. K.—for they use only the best of everything. 


WE WANT A GOOD DEALER IN EVERY CITY 


to sell “Pierce Inks’’ under his own name and label. Write for our Special 
Proposition which means 1% more profits on ink than you now make. Our 





name appears nowhere on the bottle. 


PIERCE INK GO., (2 STATE STREET, CHICAGO 





























Myers’ Matchless Moistener | 


beats Sponges —Rags-— Mouth Licking all hollow 
for Moistening Stamps, Envelopes and fingers. 


MATELESS, WONDER, 
TION OFRGL SUPPY CO 
TAO CATV, A ss is 

It’s the money counter’s “ideal” way as well as the 
mail clerks. The best device yet invented for 
moistening Stamps, Seals, Gummed Wrappers 


and labels. 


SOMETHING ENTIRELY NEW 


I THE moistening surface is 1x4% ins.—just the right 

length for envelope flaps, postage stamps and ship- 
ping labels, 

g¢ THE pad projects so that it can be easily grasped be- 

q IT is fed by capillary attraction through the felt pad, tween the thumb and finger, wetting them only when 
which is thus always saturated but never too wet, needed. 


Price, ONE DOLLAR, postpaid. Ask your Jobber; if he will not supply you, write us. 


ZION OFFICE SUPPLY CO., ZION CITY, ILLINOIS 


q IT is made of Aluminum, which never rusts and will 
retain its handsome appearance forever. 
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Typewriter Parts 


—FOR— 


Remington, 
Smith Premier, 
Caligraph, 
Manhattan, 


and other makes of machines. 


Send for Illustrated Catalogue FREE. 


F. S. WEBSTER CoO. 
332-336 CONGRESS ST., BOSTON, MASS. 














Visible Writing 
Unlimited Speed 





Permanent Alignment 
Back Spacer 
Decimal Tabulator 
Uniform Impression 
Free Carriage 
Direct Inking 
interchangeable Type 
Beauty of Work 
Light Touch 
interchangeable Carriages 
(any length) 


Automatic Printing 
Automatic Key Release 
Automatic Line Spacing 
Automatic Control of 
Carriage 
Automatic Tabulating 
Automatic Margin Lock 
Automatic Increase of 
Power for Manifolding 
Strength and Durability 





An Entirely Automatic Typewriter. Catalogue upon request. 


The Blickensderfer Manufacturing Company 


Executive Office and Factory, Stamford, Conn. 


New York, Philadelphia, Pa., Chicago, IIL, 
240 Broadway. 709 Chestnut Street. 277 & 279 Dearborn Street. 




















LOOSE LEAF * 
a 





Buffalo, N. Y. 


The Mann Ledger and Loose Leat Spe ‘lalties 


tre being pushed aggressively here by Milling 
ton Lockwood, the popular stationer, who has 
secured an experienced loose leat salesman who 
will devote his time and attention to the line 


hat’s the way to make it pay. 
Chicago, Ill. 

Tiree men, two being officers, appear as peti 

tioning creditors in an involuntary bankruptcy 
etition filed in the United States distriet cou 


ently against Munger, Faifer, Blaul & Co., 
manufacturers of loose leaf devices. An appli 
ation for a receiver may be made iter. hie 
ereditors are Frank A. Blaul, $300 salary; Orio 
BK. Munger, $1,709 salary and money loaned, and 
Gus Popplebaum, $300. salary. 

The Lengwall Company’s plant in Ravens 
wood, Chieago, is now under steam and manu 
facturing going on as before the fire, under 


the guidance of General Manager McLain, wh 
has handled the business with growing success, 


even on top of the fact that the company lost 


most of its property by flames, and now that 
they are once more in harness, greater things 
mn ‘ expected, 
Hartford, Conn. 
(Charles B. Cook, connected with the factory 


of the Underwood Typewriter Co., of Hartford, 
vented a new flexible loose leaf binder for 


nas i 

filing loose leafs. It does away with posts o 

rods, and the holder lays flat against the bind 
Gustave Fisher & Co., of 236 Asvlun 

street ire the exclusive sales agents 


New York, N. Y. 


The Robinson Binder & Loose Le ( has 
heen incorporated in New York tf nake and 
st office supplies, stationery, Capit 
=] 

Patchogue, N. Y. 

tne ge W. Cooper, William R. Duva Mat 

thins Corwin and Harry B. Howell, of Rive 


head, Solomon Ketcham, ot Amityville, and G 
bert D. Shepherd, of Brooklyn, have organized 
th Shepherd Index and Ledger Co., with 
capital of $20,000, all ef which is held by the 
ineorporators, 

Mr. Cooper is president, Mr. Ketcham vier 
president, and Mr. Howell treasurer. The legal 
work in connection with the organization was 
attended to by N. O. Petty. 

It is planned to manutacture quite largely, 


and it is likely that former County Clerk Du 


vall, who is now a special deputy clerk, will 
take the active management of the manufactur 


ing business when he leaves the clerk’s offic: 


at the close of the current year. 
St. Louis, Mo. 
R. T. Williams, recently contracting agent fo 
the Jones Improved Loose Leaf Specialty Con 
pany, prior to which he was the manager for the 


state f Ohio for the Jones Perpetual Ledger 
(Gompany, has joined the Seiber & Trussell 
Manufacturing Company’s forees jin the capa 
city fr sales manager, 

Mr. Williams is located in St. Louis at the 
home office of this company, and is well known 
to t) loose leaf fraternity. 


His past wide experience fits him ideally for 
the work in which he is now engaged 


The thinking office appliance dealer who 
wants to be as successful as the Fielder & Allen 
Company, of Atlanta, should study well their 
letter in this issue. 


Free admission tickets are to be issued by 
the publishers of Office Appliances for admis- 
sion to the National Business Show. Write 
them. They are not transferable. 
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COMMERCIAL STATIONERS’ SECTION 





EVIEWING the Field of Specialties, 
Staples and other Office Supplies of 
particular interest to the Commercial 
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UIDING the modern Stationer in the 
sale of office appliances. Showing 
how to successfully handle such and 

other goods of the trade. 








Little Hints to Stationery Salesmen 


Stationer. 

There are other qualities beside system which 
re necessal if stationery salesmen are to sue 
eed, It is, indeed, true that, other qualities 


eing equal, the salesman who applies system to 
is work will make the most sales. But system 
s not the most important factor., It should be 


subservient to other and more desirable quali 


ties. As the higher qualities of salesmanship 
ire mastered, system tends to stimulate and 


egulate action in the most effective channels. 
The ability to make friends and secure the 
onfidence of customers should be the chief aim 
f stationery salesmen. The acquiring of 
friends and confidence applies to all lines, but 
more especially in the stationery business, where 
the orders are usually small but frequent. Cus 
tomers on small purchases do not, as a rule, re 
quest prices from several firms, because the ex 
pense involved would be much more than any 
possible saving. The big majority of business 
men who buy stationery of solicitors give their 
orders to salesmen with whom they are ac- 
juainted, 

Stationery salesmen to make friends must 
yo out of their way to do a good turn to their 
istomers. Do some small favor so. that thes 
will feel under obligations. When opportunity 
affords, save them money if you can by advis 
ing them to buy when prices are low. .Recipro 
cate, too, whenever you can. If a salesman 
sells stationery to a large fire or life insurance 
igenecy he should recommend the agency to his 
friends and ask his own employer to patronize 
them. So with clothing, groceries, coal and 


ither lines. I knew of a salesman who desired 


New Philadelphia 


One of the most important happenings of 
recent years in the Quaker City, in the sta- 
tionery business, is the formation of the new 
firm of R. C. Strafford & Co., Ine. 

Articles of incorporation have been filed with 
the secretary of state and the necessary in 
corporation paper will be without doubt issued 
yn Septemb« r 28, 1906. 

The officers of this new concern are as fol- 


OWS: 


President, James L. Webber. 

Vice president, Harry P. Mitchell. 

Secretary, Angelo Miller. 

Treasurer, R. C. Straffor 

The directors are the above named officers and 
Frederick Sneller. 

There has been a sufficient amount of capital 
stock subscribed to carry on the business along 
the broad lines which have been already mapped 
out by the ineorporators. 

It is the purpose of the company to deal in 
commercial stationery, and up-to-date office ap 
pliances, embracing every article needed in the 
modern office equipment. 


} 


The personnel of the organizers is enough 
to guarantee the future success of this house. 
Mr. R. C. Strafford, the treasurer, is an old 
hand at the stationery business, having made 
his start with the old firm of William F. Mur 
phy’s Sons, in 1876. He remained there 12 
ears, or until 1888, gaining in that time such 
a thorough knowledge of the stationery and 
allied lines that during 1888 he beeame con- 
nected with his brother, John 8S. Strafford, in 
the firm of Grossman & Strafford, 703 Chestnut 
street, organizing and conducting the stationery 
lepartment of that coneern until 1898. He made 
such a suecess with his brother that he deter- 
mined to launch out for himself and started a 


BY GUM. 


The business of a large manuta 

! | no matter how persistent he s. oF Ss 
were not.fortheoming. One day he istened 
the company with inside informa wl 

had obtained regarding the placi of a large 


order in the line they manufacture Because of 
the tip the company made a sale, and ever since 
the stationery salesman has had their trade a 
secured through them many other customers. The 
manager of the manufacturing concern-will 
o out of his. way to speak a good wo 
ie salesman, 

If stationery 
good plan to belong to.some large and, influential 


salesmen, can afford it,, it is 


+ 


fraternal .or social order, and try to fill 


position of secretary So as to. secure the orders 
for stationery, and if the stationer has,a print 
ing office, the contraets for printing. Belonging 
to the .same lodge or,;society or even the same 


church gives a salesman an advantage in selling 
goods to his fellow,members. 
One way of.touching.the. hearts of prospectiv: 


customers is to study their. hobbies, fads and 


fancies. Every stationery » salesman ,, Should 
have a card index of. his 
thereon. the. character and disposition of eacl 


one. -If a customer collects post. cards, the sta 


‘ustomers, and not 


tionery salesman should occasionally hand him 
a unique card, or ifthe customer js fond of 
telling stories, the salesman should watch for 
appropriate stories to tell him. The same method 
may be applied to advantage to the golf en 


thusiast, the baseball crank and the fisherman. 


store at 705 Chestnut street. These quarters 


ommodate his 


+ 


soon became too small and to a 
growing business, he removed to his 
present location, 58 N, 13th street. 

Hart P,. Mitchell, the vice 
with Mr. Strafford, manage the new store. Mr. 
Mitchell’s training has been along the lines 
blank book manufacturing and general com 
mercial stationery. He has filled every position 
from apprentice boy in the factory to that of 


president, will, 


general manager of a large stationery stor 


He has also made a special study of loose leaf 
and general office systems, having acquired such 
experience from connection with the well known 
Philadelphia houses of the William Mann Con 
pany, J. B. Lippincott Company and William 
H. Hoskins Co., and of late years in a manag- 
ing capacity for Stuart Brothers Co. 

Mr. Mitchell’s genial personality and prac- 
tical knowledge of the manufacturing end of 
the business will serve him in good stead i! 
is new connection. «He will have the general 
Tactory and manutfa¢ 


oversight of the stare 
turing plant. 

Mr. Angelo Miller has had general training 
in the stationery line, having served the Wm. 
H. Hoskins Co. for upwards of 25 years. His 
long experience in the retail department of this 
modern house has given him a most extensive 
acquaintance and he is so universally liked 
that hosts of friends will wish him the best of 
success in his new venture. He will devote his 
entire attention to meeting the requirements and 
looking after the general needs of the custom 
ers, and it is needless to say that Mr. Mill 
will ‘‘fill the bill’’ in every way. 

Frederick Sneller, who is one of the directors, 
s also from the Wm. Hoskins Company, al 

gh for many years, in fact, since he was a 
small boy, he has been under the personal trai 


ing of Mr. Mitchell, and has acquired a thor 


thou 


One successful salesman carries a pair of scissors 
with him, and clips items of interest which he 
thinks will please his individual customers. 
Thus a common ground of sympathy is estab 
lished between the buyer and the seller, to the 
advantage of the latter. 

It is well to remember that a sale is not_all. 
The customer must be satisfied with the goods. 
Stationery salesmen will find it to their ad- 
vantage not to wait for their customers to com- 
plain, but to ask them whether or not the last 
goods sold them gave satisfaction. If the in 
quiry is made in time, any fault, either of the 
iser or the house, may be corrected before the 
customers have time to decide adversely against 
you and your goods. It is advisable to follow 
up every sale, no matter how small, with the ex 
pecti ition of re peat orders, 

A few salesmen make the mistake of stay 
ing away from customers too long, with the ex- 
pectation that when in need of anytning they 
will telephone the store or write. Buyers are 
ever ready to make promises to salesmen, but 
they do not always keep such promises. A com- 
peting salesman may drop in any day, and get 
an order because the regular salesman failed to 
call at the regular time. Keep the fences up, 
and do not let the bars down for competitors to 
enter. 

After all, little acts of friendship are the 
seeds for the cultivation of confidence. Every 
seed that is planted, nourished and cultivated 
inspires confidence in the buyers, and the greater 
the confidence the greater the success of the 


salesman. 


Office Appliance and Stationery House 


ough knowledge of the blank book and loose 

eaf manufacturing end of the business. He is 
_ well versed in the selling end of these im- 
portant commodities in the stationery line, and 
has the well earned reputation of an expert. 

Charles J. Boswell will also be a stockholder 
in this venture and enjoys a very wide expe 
rience and favorable reputation as a bank sup- 
ply man, having a thorough knowledge of gen- 
eral stationery, blank books, lithography and 
steel plate work. 

The president, James L. Webber, while a 
large stockholder, is not a practical stationery 
man, and will only preside at the board meet- 
ings in an official capacity, leaving the manage 
ment of the business to the vice president and 
treasurer. 

The entire building at 12 North 13th street 
has been leased for a term of years and it is 
expected alterations and repairs will be com- 
pleted in time for a formal opening about Sep- 
tember 15. 

The company will also have their own print- 
ery, blank book and loose leaf manufactory, 
these, however, being located in a separate 
building in another part of the city. 

The organizing of this company was not con- 
ceived hurriedly but has been maturing for over 
a year, awaiting a favorable time for launch- 
ing the enterprise, and from this fact, together 
with the expert knowledge of the stationery 
business gained by the active members of it, 
a brilliant future for R. C, Strafford & Co., Ine., 
is predicted. 

The business will be conducted along original 
lines and every department will be handled by 
men who are experts. All have had long and 
practical training in both the manufacturing 
and selling end and the growth of this latest 


addition to the office appliance dealers will he 


watehed with much interest. 
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Philadelphia Association. 


a regular meeting of the Phila 
Association on the second 
September. Important business 


Chere will be 


stationers 


Thursday in 


vill come up, and as it is the first meeting since 
election of its president to the National As 

sociation presideney, it is expected there will be 
irge gathering of the clan. 


~ — ~ 


Oldest Stationers’ Association. 


In Walden’s Stationer of a recent issue the 


subject of the relative ages of the various sta 


tioners’ associations is discussed with the fol 
lowing result of dates made known, which may 
be interesting to some of our readers: 
Stationers’ Board of Trade, New York, Octo 
ber, 18; 

Boston Stationers \ssociation, October 25, 
LSSS, 

Pittsburg Booksellers’ & Stationers’ Associa 

g 

ion, November 1, 1899. 

Minneapolis Stationers’ Association, Novem 
er 9, 1899. 

Stationers’ ¢ I if Cincinnati, January 4, 
1900. 

Chieago Statione:s’ Association, July 24, 1902. 


’ Club, Oetober 4, 1902. 
Association, November, 


St. Louis Stationers 


St. Paul Stationers’ 


1902, 
Stationers’ Club, of New Orleans, January 27, 
1903. ’ 
Cleveland Booksellers’ and Stationers’ Asso 
ciation, February 20, 1903. 


Omaha Stationers’ Association, 1904. 

National Association of Stationers and Manu 
facturers of the United States, October 3, 1904. 

Stationers’ Club, of Denver, November 3, 
1904, 

Portland Stationers’ Association. 

Boost Club, of New York, January 5, 

Stationers’ Association of New York, 
1, 1905. 

Chicago Boost Club, 

Philadelphia Stationers’ 
er 21, 1900. 

Baltimore Stationers’ 


1905. 
March 


April 4, 1905. 
Association, Septem 
Association, May 11, 


New York Association. 


ihe thifad 
the resumption of the 
if the New York Stationers’ 
the near future the home oft 


Wednesday in September will see 
regular monthly meetings 
Association. It is 


expected that in 

the association will be moved to the Merchants’ 
Association Building, which is now being erected 
mn Lafayette street, one block from Broadway. 
It is said by the room committee that excep 
tionally fine facilities are offered in this new 
building for rooms, and the associations will 
be of the best. This, the largest association, 


ertainly ought to have quarters which it would 
1ot be ashamed of and which would do credit to 


the stationers of the first city in the land 


TRADE-MARK PROTECTION. 


1 th uurt of the United States, dis 
trict of New York, Justice Lacombe issued an 
against the Dorrity Playing Card 
favor of Andrew Dough- 
term ‘*‘ Dougherty’s 


In the ¢ireuit 


injunction 
Manufacturing Co. in 
‘rtv, for the use of the 
Playing Cards.’’ 

The court contended that the Dorrity com 
pany infringed the rights of the plaintiffs, and 
rendered a decision accordingly. 


This decision has been looked for with in- 
terest for some time, considering the fact that 
so many have gone under cover of the new 
**trade-mark’’ laws of the Patent Office, and 


this being one of the first important cases be 


ing tried thereunder. 
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The New York “Boost” Club 


the New York ‘‘Boosters’’ are enjoying the 
privilege of a very excellent little set of club 
rooms at S82 Duane street, and we understand 
that many of the trade meet there at noon- 
day lunch. It is to be hoped that the same 
scheme may also spread to other cities where 


their titles; finally, there is the 
who keeps the notes, and the ‘‘coin 
accounts for the coming and 
going of the funds. The men honored by these 
positions at the present time are as follows: 
Areh booster, Arthur P. Jackson; festive booster. 


gested by 
‘*seribe,’’ 
keeper,’’ who 








RECEPTION ROOM “BOOST CLUB,” NEW YORK. 


the tlub has been organized or where it is pos- 
sible to exist. 

We take pleasure in showing here a cut of 
the reception room in the New York club, show- 
ing the door leading into the adjoining dining 
room. 

The location of the club is central, being just 
a few steps off Broadway, and in the center of 
the stationery and paper industries. 

The officers of the club have their appropriate 
duties. There is the ‘‘arech booster,’’ corre- 
sponding. to the president under ordinary cir- 
‘*festive booster’’ and the 
whose duties are sug 


cumstances; the 
**olad-hand booster,’’ 


THE WEEKS-HOSKINS COMPANY. 

As indicated some months ago, the A. A. 
Weeks-Hoskins Co. has been incorporated for 
$650,000, and have secured a location for their 
permanent quarters at 354 Broadway, New 
York. 

The building to be occupied by this firm is 
five stories, and the lease secured is for twenty- 
one vears, for a rental of $400,000. 

The business will be comducted as ‘‘The Hos- 
kins Store,’’ and will eventually be the largest 
stationery store of its kind in the world, if 
the plans of its incorporators are carried out. 

The venture is the combination of A. A. 
Weeks Manufacturing Co., of New York; C. H. 
Numan Co., of New York, and the W. H. Hos- 
kins Co., of Philadelphia. Frank A. Weeks and 
Chas. H. Marshall are the principal factors in 
the new store. Mr. Marshall is president of 
the Hoskins Co., of Philadelphia, and secretary 
of the National Association of Stationers, and 
with the three-fold duties, should be a pretty 
busy man these days. The new concern will 
do a retail business only, the wholesale end 
being conducted as heretofore by the respective 
interests in New York. 

‘*The Hoskins Store’’ will 
soon after October 15. 


open its doors 


Traver; 
P. Sey 
made up 
B. Fisher, 


W. E. Smith; glad-hand booster, Thos. 
scribe, H. D. Shipman; coin keeper, F. 
The committees of the club are 
as follows: Boost Committee—James 
chairman; Geo. E. Newcombe, Victor A. 
Young, Robert Ansley, F. D. Waterman, H. C 
Bainbridge, M. Fulda and Eberhard Faber. Mem 
bership Committee—Robert Ansley, chairman; 
F. D. Waterman, Victor A. Young, J. B. Fisher 
and J. Eberhard Faber. Finance Committee 
M. Fulda, chairman; H. D. Shipman, Edward 
J. Hauck and W. E. Smith. House Committee 
F. P. Seymour, Thos. Traver and Geo. E. New 
eombe. Publicity Committee—W. E. Ansley, F 
P. Seymour and H. D. Shipman. 


mour. 


NEW YORK BOOSTERS AT BUSINESS 
SHOW. 

Wednesday evening, October 31, has been 
designated as the ‘‘Boost Club Night,’’ and it 
is expected that the stationers and members of 
the New York fraternity interested in office 
specialties and novelties will attend in a body 
and keep things lively. 

It is expected that Charles H. Mann, presi 
dent of the Stationers’ Association, and F. D. 
Waterman, of the L. E. Waterman Co., will ad 
dress the body in the Concert Hall. 

The Boost Club will have a booth of their own 
during the show as headquarters. 


THE WEDDING OF DECEMBER AND MAY. 

Miss Caroline Held, of Westport, Conn., for 
merly a bookkeeper for the Postal Typewriter 
Company of Norwalk, married Colonel John N. 
Partridge, of Brooklyn, formerly president of 
the Brooklyn & Coney Island Railroad Company, 
in which he is at present a large stockholder. 
He was also police commissioner in New York 
under Mayor Low and superintendent of public 
works under Roosevelt. 

Colonel Partridge is in his 63d year, while 
Mrs. Partridge (nee Held) is only 21 years of 


age. 
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The Boston Stationers Meet 


The annual outing of the Boston Stationers’ 
Association was held August 23, and a feature 
of the event was an automobile ride of some 
thirty-one members from Boston to Magnolia, 
where the entire association enjoyed a fish din- 
ner. 

At 9:30 in the morning a number of auto- 
mobiles assembled at the Tremont street en- 
trance to the Parker house, and as fast as they 
arrived Secretary Damon saw to it that they 
were provided with American flags and each car 
was given a number. The party had been di- 
vided into groups for each car, and one from 
each group was designated ‘‘conductor’’ and 
was furnished with a list of his passengers and 
an itinerary of the trip. The pilot car, in addi- 
tion to the flags, bore also a large pennant on 
which was printed ‘‘Annual Boston Stationers’ 
Association Auto Tour.’’ 

The cars were started promptly on time and 
went to Magnolia by way of Cambridge, Somer- 
ville, the state boulevard to Lynn, Swampscott, 
Salem and Manchester-by-the-Sea. At Revere 
Beach a pause was made near the band stand 
and a photograph of the cars and their occupants 
was secured. At least, all but one carload was 
included in the picture. That was the ‘‘Jonah’’ 
machine of the day, and while the picture was 
being made its occupants were engaged in re- 
placing a punctured tire or were admiring the 
view from Eliots Circle. 

Passing through Swampscott, the same car 
met with a similar accident and another halt 
was called for repairs, It was an ideal day and 
the salt air and refreshing breeze both worked 
to create unusual appetites in the little group 
attached to the delayed car. So-pressing did 
these appetites become that the passengers 
feared they should arrive at the New Magnolia 
hotel too late for dinner, and this apprehension 
nearly brought them to grief. 

Their haste awakened the suspicions of a 
squad of police in Manchester-by-the-Sea and 
they were held up by the patrolman at the other 
end of the ‘‘trap,’’ who cantioned them, but 
much to their joy allowed them to resume their 
quest for the dinner. They arrived at the hotel 
to find the rest of the party just marching in to 
dinner, 

Among those who sat down to the meal were: 
Samuel Ward, Abner K. Pratt, Col. J. P. Jordan, 
George E. Damon, William D. Shortwell, Charles 
H. Miller, John P. Tenney, E. A. Hammond, 


NEWSDEALERS TO FIGHT. 

The National Association of Newsdealers, 
Booksellers and Stationers had a two days’ ses- 
sion at the Palmer House, Chicago, August 21 
and 22, making the twenty-fourth annual con- 
vention of the organization. 

A visit to the Stock Yards was a feature of 
the meet. 

The National Association of Newsdealers has 
determined to make a strong effort to drive out 
the subscription agency, but as yet no definite 
plans have been formed. At a banquet which 
was held William Stratton was elected presi- 
dent, Charles McDonald vice-president and Wil- 
liam T. Suttle secretary. 

President Stratton presided as toastmaster 
and addresses were made by Charles McDonald, 
of Chicago; J. Mack, of New York, and William 
T. Suttle, Jr., manager of the Passaic County 
News, of Paterson, N. J., who spoke about the 
profession from a newsboy on the street through 
the various stages of the trade to managing 
editor of a daily trade paper. 

The newsdealers have organized a _ subscrip- 
tion department which it is hoped will supplant 
the usual agency, which, with its special in- 
ducements to prospective patrons, is held to be 
an injury to the trade. 

The association began the last day of the 
twenty-fourth annual convention with a discus- 
sion of the relations existing between the pub- 
lishers and dealers. Representatives from various 


Francis Doane, F. W. Vaughn, George C. Adams, 
{sa R. Minard, S. Henry Hooper, R. H. Baxter, 
W. M. L. McAdams, E. F. Worcester, W. J. 
Chaplin, W. G. Rodiger, Frank W. Bailey, Geo. 
W. Pratt, W. B. Clarke, J. W. Newton, Samuel 
Hobbs, William D. Bridgham, J. D. Lamond, 
Charles D. Gordon, A. L. Delerdernier and Wal- 
ter F, Gaylord. 

The dinner was a most elaborate affair, and 
the handsome souvenir menus—the gift of one 
of the members of the association—was in keep- 
ing with the spirit of the outing and kept the 
guests busy writing their autographs in the page 
devoted to that purpose. 

Coffee and cigars were enjoyed on the broad 
piazza of the hotel and during this period Pres. 
Abner K, Pratt took occasion to say a few 
words of welcome and in praise of the spirit of 
sociability which had prompted so many busy 
men to leave their work for the day and to 
gather in good-fellowship as they had on this 
occasion. A vote of thanks was passed by those 
present to J. W. Newton, who had suggested the 
idea of the trip, and to Secretary Damon, 
through whose indefatigable efforts its great 
success was in a very large measure due. 

Secretary Damon then presented a few busi- 
ness ideas for the careful consideration of the 
members and dwelt upon the possibility of the 
annual convention of the American Stationers’ 
Association being held in Boston in 1908. He 
said the Boston members were doing everything 
possible to bring this about and expected to suc- 
ceed. It means a gathering of about 500 dele- 
gates and would be a great stimulant to the 
trade here. Those present were urged to get 
their friends in the trade to become members of 
the association so as to make the strongest pos- 
sible showing when the convention comes to 
Boston. 

Letters of regret were read from Charles E. 
Adams, W. H. Hill, F. M. Smith, H. H. Carter, 
D. B. Fletcher, John Large and Messrs. Sher- 
man, Whitemore and McLachlin. Informal ad- 
dresses in praise of the idea of similar outings 
in future years were made by many of the more 
prominent members of the association who were 
present, and after being again photographed the 
party started at 4 o’clock on the return trip 
to Boston. 

The return trip was made without incident by 
way of Manchester-by-the-Sea, Salem, Peabody, 
Lynnfield, Wakefield, Stoneham, Winchester, 
Arlington and Massachusetts avenue to Boston. 


magazines and periodicals appeared and _ in- 
dorsed the general movement begun last year to 
bring the two interests closer by lending its 
influence toward increasing the number of sub- 
scriptions handled through the newsdealers. 

The subscription agencies, which obtain a 
large percentage of subscriptions by special in- 
ducements in rates, are held to be a menace to 
the newsdealers’ interests and an organized 
movement has been started to drive them out 
of the field. 

Reports on the increase in the number of sub- 
scriptions since the movement was begun were 
made by delegates from different parts of the 
country. Other reports on circulation also were 
made. 

The following officers were elected for the 
coming year: 

President—Samuel Stratton, Paterson, N. J. 

Vice-President—William Kessler, Wilkesbarre, 
Pa.; A. D. Mynders, Albany, N. Y. 

Treasurer—J. Ettinger, Newark, N. J. 

Secretary—A. Russell, New York. 

Sergeant-at-Arms— William T. Suttle, Jr., 
Paterson, N, J. 

Executive Committee—John Rumbler, Pater- 
son, N. J.; F. Sypher, Brooklyn; John Reader, 
New York; Daniel Brophy, New York. 


If you expect to attend the National Business 
Show, secure free tickets of admission from 
the publishers of Office Appliances. 
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THE MANN LEDGER. 

I'he Mann Loose Leaf Ledger has recently 
been placed on the market by the well known 
firm of Wm. Mann Company, of Philadelphia, 
Pa., and it is claimed for this newcomer that 
it cannot be excelled in strength, durability, 
ease of manipulation or appearance. 

It is extremely simple in construction, The 
back of the binder consists of three aluminum 
castings, all of which are covered from end to 
end with leather. To one of these parts, the 
back proper, are attached by four screws, two 
small steel bridge plates. Upon these bridge 
plates the sides are intermembered, so that they 
may slide towards and away from one another, 
while they are held upon the same plane by four 
sets of telescoping leaf rests. To actuate these 
sides a rod threaded at alternate ends with 
right and left threads, is journaled beneath the 
bridge plates and upon the rod are mounted two 
movable arms which have milled slots to fit over 
four rails which are attached angularly to the 
clamping members. The rod is squared at the 
end to engage a key which being rotated causes 
the arms to move against the rails and wedge 
the sides open or bring them together. The 
inter-membering of the bridge plates and clamp- 
ing members is an altogether novel feature of 
binder construction and is only found in the 
Mann ledger. This feature is of great value, 
as it gives strength at a point where other bind- 
ers are weak, and prevents buckling strain upon 
the telescoping posts which hold the leaves, and 
allows us to bind the back from end to end with 
leather, giving a binder which has the appear- 
ance of a bound book. 





Attention is called to the fact that the 
mechanism intermembers at eight points, giving 
great strength and evenly distributing it. The 
few parts used, and the manner in which they 
are assembled, substantiate all claims as to the 
structural simplicity of the binder. 

As no mechanism is attached to the back it is 
shaped so as to give the appearance and natural 
roll of the blank book. When the book is in 
operation it rises at the binding margin but a 
very short distance above the desk. The binder 
has no extreme tendency to roll when in use, 
and the maximum of flat writing space is 
obtained. 

It takes but eight complete turns of the longi- 
tudinal rod to expand the binder to its maximum 
capacity so that a leaf may be quickly extracted 
or replaced. 

The four telescoping leaf rests have an alter- 
nate arrangement of two tubes and two rods on 
either side which furnish smooth and continuous 
bearings for the leaves. The pressure of the 
clamping members against the leaves holds them 
in perfect alignment, so that they can be fin- 
gered with ease and rapidity. 

The Wm. Mann Company have secured and 
will control the patents on the Yale lock as 
appliegto binder construction and these are fur- 
nishe yith this ledger when so ordered. A 
Yale-paracentric four tumbler lock, which makes 
the ledger proof against manipulation by others 
than those holding the Yale key. This is an 
especially valuable feature for banks, insur- 
ance and trust companies, where much depends 
upon the absolute security of all forms of record. 
Ledgers can also be furnished with two locks 
if necessary, one controlled by a master key, 
which must be inserted before the binder can 
be unlocked. 

The transfer ledgers are made in the end lock- 
ing sectional post style, which is original with 
the Mann Company. 

Tllustrated booklets and circulars can be had 
by any one interested in this excellent ledger 
upon application to the Mann Company. 
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ealendar pad 
man. 


which a combination paper weight, 
and desk clock would be to every 


business 


A NEW CARD GAME. 


There is a card game, a most interesting one, 
too, which many of our readers may never have 
heard of. It is called ‘‘Trolley,’’ and if you 
have never played it, you have missed a whole 
lot of fun. It is a game which if rightly pre 
sented to vour customers will almost sell itself. 


cannot be 
learned, 


which 


of games easily 


It is simple, yet interesting, 
said of the majority 


Mr. W. H. Snyder, the inventor of the game, 


believed there was a chance for another card 
game on the market and worked out the idea 
along the Jines of the regular pack of cards, 
so that Trolley Euchre, Trolley Pinochle and 
Bezique can be played; also ‘* Transfer’’ and 
‘* Matchem.’’ 

Magazine advertising will be done this fall 


and the manufacturers are making a special intro 
offer to dealers, and orders are handled 
handle 


cluctory 


direct or through your jobber. If you 
anything in the ‘*game’’ line you should get 


is a live one and with 
made 
the 
Ine., 


in touch with Trolley. It 
a little push, ‘* Trolley’ 
popular this coming season. 
jobber of Snvde r Bros. Game 


Elmira, NX. Y. 


parties can be 
Order through 


Company, 


THE “COUFFIELD” LINE OF OFFICE FILING 
DEVICES. 


A line of office filing devices that promises to 
eclipse anything on the market have recently been 
brought out by H. L. Couffield Co., 7-11 Pearl St., 


The line contains receptacles 
matter of every description from a 3x5 
insurance policy or blue print. There 
than thirty-five sections, and being of 
construction, any or all of the sections 
together in one stack Also, each 
cun be used separately if de- 
top o1 base 


Grand Rapids, Mich 
for filing 
curd to an 
ire mot 
sectional 
in be built up 
ind every section 
sired, and without a 
Among the advantages claimed for the ‘“Couf 
field’ Files is that a customer can start with a one 
or two drawer section for 3x5, 4x6 or 5x8 cards and 





add to the original purchase as required. In other 
words, the minimum amount of capacity can be 
started with, and the cabinet need not be dis- 
carded when additional capacity is required. This 
is a valuable and exclusive feature of the ‘‘Couf- 
field’ line Another important feature, and to 
which the “Couffield’’ claims sole use, is a small 
mechanical device in the way of a roller bearing, 


containing corre- 


ittached to the larger drawers 
This de- 


spondence and papers of legal cap size. 





vice gives the drawers a decidedly eas motior 
and has proven to be a first-class selling feature 
Although this line has been on the market but 
au comparatively short time, the company putting 
them out are by no means new to the busines 
ha gz been established for a numbe1 
A HANDY LEDGER FILE. 
The keeping of small accounts without posting 
to cash book, ledger and other record i ilwa 
t problem for the merchant who |! many 
these small accounts to look after For work 
this sort nothing is so handy as a ever devi 
offered through the trade in this issue by D. §S 
Cooper, of Burlington, Ia. The Burlington Ledge: 
File saves hours of tedious and needless work be 
cause small accounts are quickly nd perfect 
cared for by it When paid they are instanty re 


movable ind new statement sheets inserted w 





desired The accounts are indexed on hea 
cardboard and quickly referred to when wanted 
This device saves its cost may times each yt 
by the fact that it eliminates the ising of ex 
pensive ledger, cash book and journal pages t 
the same time caring for all small accounts i! 
thoroughly efficient manner. Special terms ar 
trade on this device und rprising 


offered the 


will 


find it a ready seller 


COIN WRAPPER. 


article for handling; 


y 
y 


dealers 


Ssiuver col 


A very handy 
the Detro 


in large quantities, is that made b: 
Coin Wrapper Co., of Detroit, Mich. 
pressed 


This wrapper is made of heavy paper, 


and has a self-sealing flap; requires no rolling 
or folding. The ends are smooth and cannot 
he tampered with without showing that they 


make 





have. Coins packed in these wrappers 


neat, as well as easily handled packages, and 





peneil 


with pen, 


be written on 


the wrapper may 
stamp. 

As time savers they quickly repay their 
and are already millions, by banks, 
railroads, express companies, as well as theaters, 
These wrapyp rs 


or rubber 


cost, 


used by 
stores, ete. 


brewerles, retail 


will hold all sizes of U. S. and Canadian coins, 
and offer an excellent profit to the stationer 
and offic appliance dealer, who will find it an 
advantage to carry them in stock. A slight dis- 
play made of these goods shall prove an excel 
lent source for increasing the income of any 
wide awake dealer in this trade. 

THE KONITE PENS. 

To dealers who are not acquainted with this 
most excellent line of steel pens, we would sa 
that they are all that the manufacturers guarantes 
ind hay given the best of satisfactio where 
used 

They are made of the finest rolled steel, sj 
cially prepared for durability and smoothness 

The points are scientifically ground so they will 
glide smoothly over the paper, and ever pen ig 





inspected before leaving the factory The wants 
of bookkeepers and office men have been carefull 
studied, and the Konite pens are offered with 
confidence that there are none better in the world 
For retail purposes, such as school work and 
those desiring a sample assortment there is sup- 
plied a sample container of nickeled brass con 
taining one each of the eight different styles of 
pens 


advertising matter and thoss« 
for full particulars, samples 
Rochester, 


Dealers are given 
interested should write 
and prices to Dol-Gro Pen Company 
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A NEW LETTER FILE. 


in this issue the Automatie File and Index 
o., of Green Bay, Wis., appears with an ad 
ertisement lling attention to its line of filing 
levices and particularl the automatic letter 
fils 








connected with 
tilt back 


file is in its front 


hinged or drop 


i. Sliding follower which is made to 


ward automatically as the front is drawn out 
ward, 

This feature will not permit the contents of 
the drawe1 spread and sag, which is some 
thing ver annoving with the ordinary vertical 
files, hut holds them elos at the bottom, whil 








the upper part opens up like a book for cor 
venient access and referénce. 

When closed and not in use the contents are 
held in a vertical position and under sufficient 


flatten out the folds and creases 


compression to 


which usually make a iss of correspondencé 
very bulky. 

The company issues neat catalogue whic} 
dealers should write for and interest themselves 
in securing the selling agency. 

CHECK INSURANCE. 

All banks stamp thei hecks with one device o 
inother to not only facilitate but to protect them 
igainst being cashed for more than their face 
value. Hundreds of business houses do the same 
nd a wise precaution it too One of the most 
popular and widely used instruments of this sort 
is that made by G. W. Todd & Co., of Rochest 
N. ¥ which we illustrate herewith 





makes an in 
following 


inking ind 
which the 
that in the use o 


This device is self 
print on a check or draft of 
is an exact reproduction, except 
th Protec 


NOT OVER FIVE DOLLARS $5$ 


iluable machine is 


tograph, as this 


called, the paper surface of the check is slight) 
perforated and _ indelibl ink injected into the 
crushed or broken paper fibre. A check stamped 
in this manner cannot be tampered with or raised 
while the amount is easily distinguished, regard 
less of how poor the penmanship of the maker 
may be. 

This device should prove a large seller throug 
the trade, and it offers an unusual proposition to 
specialty men The company makes an unusualls 
flattering proposition to concerns of this sort 
one which will enable any good man to mak« 
splendid thing out of handing *. 
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THE VETTER UNIQUE VERTICAL LETTER 
FILING SYSTEM. 


The oflice supply man to keep up-to-date must 
have a thorough knowledge of all of the dif 
fere! filing svstems now in ust Possibly 
readers have already ordered a line of these 
Vetter Unique Files, but to those who are not 
acquainted with them a few words in explan 

n of this handy litt] article of furniture 
Ww not be out of place. 

This tray is a combination f perfect 

laptablity, simplicity and durability. 

Perfection—Beecause it is the only filing eal 
inet in which ean be filed one letter or 3,50 
perfectly and accurately, 

Adaptability Because his system will fit 
anv class of correspondence. These letters can 
he arranged aecording to name, date, subj 





rie cally, | ipelica 
owns: the alphabetical arrangement being in 
more general use 

Simplicity Because one only has to refer to 


to get ill the correspondence pe! 


one ftoldet 
taining to one subject, firm or individual of 
said firm, together with carbon copies of all 


This trav can be placed on a desk 


replies, 





any letter can be quickly and easil 
ferred to without the trouble of asking a 
® get same, 

Durability Because there is nothing to get 
out of order. The tray is equipped with th« 
Vetter Patent Following Block, The tray 1s 

sed with a roll curtain the same as is used 
on their celebrated desks; the curtain is 
equipped with a flat key spring lock and can be 
wked without using the key. These trays are 

| made of the finest quartered sawed oak and 


are guaranteed from every standpoint. 


WILL OPEN SEPTEMBER 15. 


The Chicago Exposition, the all the year roun: 
exhibit, will open September 15. While man 
exhibits will not be in place till Oetober 1, a 
very ereditable line will be shown. Among the 


irticles that will be in place at the opening ar: 


Adding machines, typewriters, metal furni 
re, wire chairs, vertical files, card indexes, 


aluminum novelties, advertising thermometers, 


calendars, counting machines, check protectors, 
dividend writers, wage calculators, automobile 
lamps, speedometers, wate filters, copying 
presses, telephone indexes, copying machines, 


typewriter copy holders, brackets, 
1 and 


book holders, sleeve protectors, eye Shades an 


es, bookeases, key chains, aluminum signs, 


tele phone 


cogg] 

yoggies, 

metal Signs, time stamps, wire door mats, etc. 
While the exhibit is on a much smaller scale 

than other exhibits given in Chicago, it will 


articles, boiled down to 


office use, 


eontain more numerous 


limited space, and adapted to 
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THE HUEBSCH YEAR BOOK. 
Many stationers have asked Mr. Huebsch what is 


year book?’ and his reply that “it is just a 
diary has secured for him many an order. The 
dealer who is up to date, who, as the “boys” say 
owadays, is “onto his job,” is looking for some- 
thing new, something which although it may be old 
in construction is new in name. It is the newer 


things that are the profitable sellers, and while the 
id lines have to be carried, yet the public is so 
inxious for the ‘‘new"’ that the dealer who has the 
’ is going to not only sell it but also the “old” 


Mr. Huebsch in giving this name to his line of 


diaries’’ knew that the time was ripe for some- 
thing new in this line and as he served something 
new in an attractive form the “Year Book” met 
with instant success, so that his orders for 1907 
ire at least 75 per cent ahead of last year’s sales. 
There are some twenty-three styles for 1907 and 
ilmost a dozen styles of the Perpetual Year Books 


The Perpetual Year Book is intended for peopl 





brief memoranda to be recorded and 
who find it desirable to compare the happenings on 


who have but 


given date in different years. It is extremely 
aluable as a family record and many suggestions 
can be made for its use by the enterprising sales- 
man 

Nothing excels the ‘‘Year Book” as a Christmas 
gift, as the user will remember the giver daily for 
i year. The books are made in various sizes and 
the quality of the workmanship cannot be excelled. 
Mr. Huebsch is a great believer in publicity and 
will during the coming fall use space in all of the 
prominent magazines and thus will enable the 
dealer to dispose of his stock before the New Year 
comes round. 

The quality this year has been much 
ind yet the prices have been lowered. 
The prices and full information may be had upon 
pplication to the publisher, Mr. B. W. Huebsch, 
50 Nassau street, New York, 


improved 


NEW C. 8S. & R. B. PRICE BOOK. 


We are in receipt of ‘‘Price List No. 16’’ 
from the Chicago Shipping & Receipt Book Com- 
pany, of Chicago, which appears to be a most 
complete affair, showing many very fine cuts 
and going into every detail of the loose leaf 


specialty line. 

The booklet is 5x9, and contains many very 
excellent illustrations, and comprises some 56 
pages. It shows 40 styles of devices, ledger and 
price book sheets and indexes, hand and power 
paper punches and other specialties, 

Of course the company is only too pleased to 
forward these ‘‘Price Lists’’ to all interested. 


GOVERNMENT PROPOSALS. 

Proposals will be received at the Bureau of 
Supplies and Accounts, Navy Department, Wash- 
ington, D. C., until 10 a. m. September 138, 
1906, to furnish the navy yard, Mare Island, 
Cal., a quantity of supplies, including the fol 
lowing: 

Schedule 112: Twine, pencils, foolsecap paper, 
typewriters, carbon paper, miscellaneous station- 
ery, ete, 

The trade ‘‘from out of town’’ who visit 
New York for the National Business Show 
should advise the publishers of this paper. Get 
your free tickets. 
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Baitimore, Md. 

The Ejectapen Company has filed articles of in- 
corporation for the manufacture and sale of 
fountain pens and _ stationery. The capital is 
$150,000 and the following incorporators are named: 
Robert W. Smith, Jesse Slingluff, Oscar D. Green, 
all of Baltimore; Louis C. Tetard, of New York, 
and John G. Gray, of Wilmington, Del. 

Butte, Mont. 

Ben E. Calkins, the popular office appliance 
dealer and stationer of this city, has secured a 
contract from the School Board for the coming 
year for school supplies. 

Buffalo, N. Y. 

Bleyler & Fisher, of Buffalo, agents for the 
Macey line of cabinets and files, report a most ex- 
cellent business for the past summer and state 
that Inter-Inter is giving universal satisfaction. 

> i > 

Millington Lockwood, the progressive commer- 
cial stationer of Buffalo, has just secured the 
services of an experienced loose-leaf salesman, 
who will devote his time and attention to pushing 
the sales of the Mann binder and loose-leaf sys- 
tem, for which Mr. Lockwood is the Buffalo 
agent. i ae ia 


The suggestion, coming as it does at this early 
date, that the National Association of Stationers 
and Manufacturers hold their convention in Bos- 
ton in 1908, is a good one, and we see no reason 
why Boston should not have it. Let it be “Boston, 


1908."’ 
Charlottetown, Canada. 

The store formerly occupied by H. A. Ellis, ad- 
joining Carter & Co., has been secured by the 
latter firm, who opened it recently. It will be 
devoted to office stationery and office supplies. 

Chicago, Ill. 
By our Special Representative. 

The annual convention of the National Associ- 
ation of Newsdealers, Book Sellers and Stationers 
was held in Chicago at the Palmer House during 
the week of August 21. Some 150 delegates at- 
tended. 

Samuel Stratten, 
president. 

Stevens & Maloney, the hustling gentioness 
on La Salle street, have a closed deal 
whereby they came into possession of the sta- 
tionery house formerly owned by Miss 8S. Bald- 
win on Quincy street. Miss Baldwin was forced 
to retire on account of ill health and consequently 
the deal was closed. The Baldwin Stationery Com- 
pany was organized by the directors of the former 
company, with a capitalization of $15,000. The 
business will be conducted in the same manner 
and at the same place under the management of 
Geo. W. Wilson, who has so successfully conducted 
the business of Miss Baldwin during the past six 
years. Stevens & Maloney began their stationery 
career in 1901 and it is needless to say that it has 
been successful. There are rumors abroad to the 
effect that the company will purchase another 
business soon, which Mr. Stevens will neither 
affirm nor deny. “I will let you know when it 
happens,”’ is all he would say. 


Hartzell, Lord & Co. have added a new Miehle 
press to their printing department. 


of Paterson, was re-elected 


E. F. Brewster, of the Western Book & Sta- 
tionery Company, made a business trip to Wiscon- 
sin this week. 

. - . 

S. D. Childs, of S. D. Childs & Co., has had a 
fine vacation up on the lakes and he feels in good 
trim for a fall of hard york. 


Mr. Fletcher B. Gibbes, of Shea Smith & Com- 
pany, has been out of the city several days on 
business. 

. 7 > 

T. Nolan, manager of the stationery department 
of Carson, Pirie, Scott & Co., is spending his va- 
cation “in New York. ‘ a 

Wm. Freund & Company, State street, report 
an exceptionally large stationery business at the 
present time. The demand for commercial work 
is increasing steadily, as the business men of all 
denominations are getting back to work again. 


Mr. Thomas, in charge of the stationery depart- 
ment of the Fair is delighted with the demand 
they have had for Loose Leaf Ledgers, and he 
says every week shows a marked increase in 
their trade. The school trade is what interests 
the retail stationer at the present time and he is 
rustling to handle it. Under the supervision of 
Mr. Thomas the Fair gets the lion’s share of such 
trade. Mr. Thomas has just returned from New 
York where he went in the interest of his depart- 


ment. 
o . > 


Among the boys who ar ¢ to make the business 
of Stevens & ~~ success are: _ = 
Struble, who spent his vacation in New York 
City; W. I. Mackey, who found rest and recre- 
ation in the woods of northern Michigan. A. W. 
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Joyce, who is taking a lake trip on Georgian bay, 


Will Marsh also has re- 


o 

Most of the business men, it seems, depend upon 
good crops and good wages for a good business. 
This is all right as far as it goes for Dunwell & 
Ford, but they are enjoying profits inspired by 
Cupid. In other words, preparations are now 
being made for September weddings and their en- 
graving department is mighty busy. 


is expected back soon. 
turned from Michigan. 
* 


The L. R. Brochon Engraving & Stationery Com- 
pany has added an English power press to their 
engraving department, the only one of its kind this 
side of New York. It was expressly imported for 
them from England and an English operator came 
along with the machine to instruct in its manipu- 
lation. It does plate work at the rate of fifteen 
hundred an hour, when the hand press process 
takes a man about a day to do a thousand cards; 
hence the time saved is enormous. Another fea- 
ture is that a small or large die works very 
handily on the machine, where formerly a small 
die was hard to manage. 

. . 7 

W. D. Messinger, president of the W. D. Mes- 
singer Company, is making a pleasure and busi- 
ness trip through the West. S. J. Christensen is 
in charge of the business while the former is 
away. The firm makes a specialty of typewriters 
and fine paper. 

© > . 

H. A. Stacy, with the Samuel C. Tatum Com- 

pany, is visiting his Chicago trade this week. 


W. H. Troupe and wife amuses through Chicago 
last week on their way to the coast for an in- 
definite vacation. Mr. Troupe is with Henry 
Bainbridge & Co. 

. > . 

Clarence G. Wilson, with the Saugertes Manu- 
facturing Company at Saugertes, N. Y.. is visiting 
the stationers of the city this week and is getting 
his usual book of orders. 


Cc. K. Wadham, with Z. & W. M. Crane, of Dal- 
ton, Mass., is taking orders for his company in 
Chicago this week. 

Enosburg, Vt. 

The Standard Office, who have been handling a 
general line of stationery, have increased their 
stock and will conduct a larger business than 
heretofore. 

Greenville, Miss. 

The firm of Steiger- oy -_ any nae, been 
incorporated here, with C. teiger, <. 
Holmes, C. H. West, W. T. Steiger ona m3 as 
incorporators, with a capital of $25,000. 

Leavenworth, Kan. 

Miss Clara M. Chance, of C. M. Chance & Co., 
of this city, was one of the buyers who visited 
New York during the early part of August and 
purchased a large line of stationery, books and 
art goods. 

Los Angeles, Cal. 

Cunningham, Curtis & Welsh have incorporated 
here for $30,000, with E. B. Curtis, of Greenwich, 
Conn.; Mary H. Cunningham, 8S. B. Welsh, Jr., 
and J. Dixon, of San Francisco; H. 8S. Jones and 
Cc. P. Kitts, of Los Angeles, as the incorporators. 


A. H. Forbes, connected with the Grimes- 
Strassforth Company, of this city, was in New 
York recently buying goods 


In addition to selling novelties, D. A. Hufford 
& Co., of this city, have added a line of stationery 
and have moved to larger quarters at 310 E. 
Washington street. 

Minneapolis, Minn. 

The Cootey Lithographing Company, of this 
city, have branched out and will handle in the 
future a full line of office appliances, stationery, 
blank books and specialties. 

Many new lines will be added, as they are able 
to handle them. 

New York City, N. Y. 
(By our Eastern representative.) 

The International Post Card Company has been 
incorporated with $21,000 capital to handle pic- 
tures, post cards, etc. Arthur Hirwitz, Siegfried 
Morawitz, Jos. M. Ehrlich, of 335 Broadway, New 
York, are the incorporators. 


There is a new price list out which is a novelty 
in its way and the old and well known blank book 
house of Kiggins & Parker Company, of New 
York, which issue it, are to be congratulated on 
the clever manner in which the contents are com- 
piled and indexed. To appreciate it one must 
examine it in person and to those interested one 
will be sent on application. - 


Home Library & Supply Association has been 
incorporated for $10.000 to do a book and sta- 
tionery business. Carl Roehr and Clara H. Roehr, 
of Brooklyn, and Oliver E. Wilson, of New York, 
are the incorporators. | 


- 
Wweeneaiey PO. October 31, will be the 
ee Club” night at the National Business 
ow. 


As indicated some months ago the executive 
offices of the Eberhard Faber Pencil Company 
have been removed from New York to 37 Green- 
point avenue, Brooklyn, occupying the first and 
second floors in a building adjoirliing the works of 
the company. 

The company still maintain a selling office in 
New York at 545 Pearl street, which will be de- 





voted to sample rooms and the sales department. 
Mr. Eberhard Faber, as the company’s head; W. 
Miller Jones in charge of the export department, 
and A. B. Thomas in charge of the sales depart- 


ment, all maintain space in the old store. 
Oakland, Cal. 

E. Schwarzbaum, of Kohn Bros., Oakland, vis- 
ited New York during August in search of new 
stationers’ supplies and office appliances. 

+ * * 

The Cardinell-Vincent Company, organized to 
sell stationery and office specialties, succeeds the 
Vellum Paper Company, with a capital of $50,000. 
J. D. Cardinell, George Vincent and others are the 
incorporators. 

Oklahoma City, |. T. 

Simon & Mayer, only recently going into Okla- 

homa from Waco, Tex., are opening up one of 


the best equipped stationery stores in this section. 
Philade'phia, Pa. 
, Another new stationery house has been started 
in Philadelphia. Sidney J. Burgoyne, for some 
years with the well known firm of A. Pomerantz 
& Company as manager, has opened an office in 
the Weightman building, 1524 Chestnut street. 
* . - 


The firm of Charles H. Elliott & Company, the 
tally card manufacturers of Philadelphia, report 
a most satisfactory business, in fact, the output 
is sold out for some time to come. Mr. George 
Craven, their extremely popular salesman, has re- 


turned from his vacation and will, before long, 
start on his long fall trip. 
* 7. * 


The C. Howard Hunt Pen Company, of Camden, 
N. J., manufacturers of the famous Hunt pens, is 
another of thé local concerns that report an im- 
mense summer business and predict an increase 
for the fall. August orders far surpassed those 
of a year ago. L. A. Hawks, the efficient manager 
of this company, certainly deserves great credit 
for the success of the Hunt pens. 

7 * * 

H. A. Prizer, vice-president of the William Mann 
Company, returned on August 20 from an extended 
trip to the Yellowstone Park region. 

. + > 

William Brooks, of the Wm. P. Murphy’s Sons 
Company, spent his vacation taking a trip through 
Nova Scotia. 

Paris, Tex. 

The Bennett Printing Company, of this city, 
are adding a line of office specialties, supplies, 
etc., to their printing and binding business, and 
desire to hear from manufacturers. 

Pittsburg, Pa. 

Bimbel & Co., of Philadelphia, lost Charles F. 
Davenport recently, who is now in charge of the 
stationery department of the Joseph Harne Com- 
pany, of Pittsburg. 

Quincy, Ill. 

It is reported that the Stationers’ Manufacturing 
Company, of this city, is also interested in the 
Eastern Tablet Company, of Albany, as reported 
under that city in this issue. 

Rochester, N. Y. 

Vol. 9, No. 8, of Scranton, Wetmore & Co.'s 
little house organ, “‘The Office Indicator,’’ came 
to hand and indicates the progressiveness shown 
by this firm in handling their business in this 
section. 

Reading, Pa. 

V. Eckland, manager of the stationery and book 
departments of Dives, Pomeroy & Stewart, of 
Reading, was in New York during the week of 
August 6 purchasing new goods for his depart- 
ments. 

Scranton, Pa. 

Reynolds Bros., stationers in the Jermyn block, 
report one of the busiest summers in the history 
of their store. ‘Their very neat store is weil 
stocked with all the up- -to-date lines which should 
be handled By representative commercial stationers 
everywhere. 

San Francisco, Cal. 

The H. S. Crocker Company has secured a num- 
ber of locations for stores and now have three 
branches in operation in the different business sec- 
tions of the city. The store at 515 Market street 
carries a full stock of office stationery and small 
office appliances. At 525A Market a line of desks 
is carried, as well as a complete stock of Globe- 
Wernicke filing cabinets and bookcases. Another 
large store will be opened in a few days on Sutter 
street near Van Ness avenue. 

Washington, D. C. 

The will of the late William Ballantyne, formerly 
of the stationery firm of Wm. Ballantyne & Sons, 
was read here recently. The stationery business is 
handed over to his two sons, Robert C. and Wil- 
liam, Jr., together with the property and building 
occupied by the firm at 428 Seventh street, N. W. 

Mr. Ballantyne’s daughter gets $5,000 in cash 
and a home at 2022 N street and a cottage at Nan- 
tuckett, Mass., and her son is also to receive 
$10,000 when he becomes of age. 


UNDERWOOD COMPANY TO EXHIBIT. 

Telegraphic communications from New York, 
just as we are closing our forms for this month, 
advise us that in addition to the Monarch, Secor, 
Royal and other new typewriters to be exhibited 
at the National Business Show, the Underwood 
Company has also closed for space. 
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heretofore been obtainable. 


These envelopes and wallets are 
made of Paperoid, which is paper 
of extraordinary quality and will wear 
like leather. 


The character of Paperoid is 
more like a pure rope paper than any- 
thing else obtainable in the market, 
but it is made under special super- 
vision and is not to be compared with 
the so termed “Pure Rope” found 
in the paper stores. 


It is fully ten years since we made 
our first experiments, putting these 
goods in the hands of Lawyers 


Bankers and others. 


The goods have always given en- 
tire satisfaction and from year to year 
we have increased the output of our 
plant. 

Paperoid is a “coined” word 
with us and we have it secured by a 


Registered Trade Mark. 


make the goods 
promptly with samples and prices. 








We guarantee the quality. 


-“PAPEROID- 


We are making a better and more comprehensive line of filing envelopes and wallets for the permanent care of papers of value than has 
They are designed for the use of Banks, Bankers, Trust Companies, Insurance Companies, Lawyers, Real Estate and 
Insurance Agents, Architects, Engineers, Contractors and business men generally. 





The above cut represents a Double Expansion Paperoid Wallet 


We invite all stationers who have demand for extra good envelopes and wallets for filing papers, securities, etc., to correspond with us. 
Our prices are right— Our discounts are fair. 


ALVAH BUSHNELL COMPANY, 4 North 13th Street, Philadelphia, Pa. 


We make these goods in all lead- 
ing sizes, both flat and expanding, for 
filing purposes, and are now prepared 
to supply them through the trade. 


We make also Paperoid Bank 
Mailing Envelopes, for mailing 
valuable papers which are superior to 
cloth lined envelopes. All regular 
sizes from 4x7 up. 


Our lists of sizes of flat wallets for 
filing includes all regular sizes from 4x9 
inches to the largest cap and folio sizes. 
Since the vertical filing system came 
into so general use, very many large 
size envelopes and wallets are used. 


Our list of sizes of Expanding 
Wallets is equally comprehensive. 
All expansions. 


We also make a full line of Pocket 
Envelopes for advertising purposes. 


We 


Write us of your needs and we will respond 
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THE “MODERN 


" MULTI-COPIER 





It is absolutely indestructible. 

It is unaffected by heat or cold. 

Copies are clean and dry. 

Copies do not curl or feel sticky. 
So simple a child can operate it. 


Our NEW BRAZILIAN CLAY DUPLICATOR is acknowledged by Business and Professional 


men to be the most practical, economical and simple device for multi-copying ever invented. 
A FEW FACTS ABOUT THE “MODERN,” 


| Writing is removed from surface with a damp 

| _ sponge like erasing writing from a slate. 

No printers’ ink or roller required, and 100 copies 

can be run off in ten minutes by writing one copy 
with ordinary pen, typewriter or pencil, 


PRICES: 
No. 1 Note, Size 6%x10 - $2.75 No. 3 Cap, Size 10x15 - $5.50 
No. 2 Letter, Size9 x12 - 4.00 No, 4 Folio, Size 12x18 - 6.75 


We want a Book-seller, Stationer or Typewriter Agent or Agency in each County to handle our machines. We 
give liberal discounts and only a sample machine is needea for the Agency. Write for discounts. 


SOLE MANUFACTURERS 


DURKIN, REEVES & CO., 339 Fifth Ave., PITTSBURG, PA. 





THE SENGBUSCH SELF-CLOSING INE- 
STAND. 
This device is certainly a novel one; simple 
in construction and practical in operation. The 








self-closing feature prevents evaporation, keeps 
out the dirt, and keeps the ink fresh, and is 
accomplished by means of two compartments, a 
supply chamber and a fountain chamber. The 





fountain chamber contains a float, normally held 
buoyant closing the dip opening. When the pen 
is inserted, depressing the float, a dip recess 
is formed in the fountain chamber, which is 
uniform at every dip, thus avoiding a super- 
fluous amount of ink on the pen, often causing 
blots, 


Another important feature is the self-adjust- 
ing part, feeding air into the main chamber 
automatically as the ink is withdrawn, thus 
keeping same in readiness for use at all times. 

Furthermore as it contains no funnel, it pre- 
vents accidents, such as spurting, caused by 
striking funnel with objects as are used on the 
desk. It is an ornament to any desk, as it al- 
ways keeps the desk clean from ink spots. Is 
simple to fill, saves its cost in ink within a short 
time, and prevents blots, a trouble and worry, 
is durably made and with ordinary care will last 
a life time. 


Stationers will not make a mistake by put- 
ting in a supply, as they certainly will meet 
with large sales, and besides will make their 
inkstand department a profitable one in their 





business. Full data is obtainable by writing the 
manufacturers, the Sengbusch Self-Closing Ink- 
stand Co., Milwaukee, Wis. 








A NEW COPYING PRESS. 

Rotopress is the name of a new tetter copy 
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ORE POPULAR than ever after a 

trial of 3 years and is bound to 

become a winner for who give 
it a show. 


Quality Greatly Improved 


Let your trade know that you have it 
and get the start of your competitor 
Our advertising in the magazines will 
contribute to your profits. Getin your 
Stock mow; the next four months are 
your harvest-time. We give cards for 
the rest of this year FREB with each 
We make it an object 


dealers 





outfit for 1907. 
to you to order now because 
our mail-orders absorb our at- 
tention after this month. Write 
at once for our September 
proposition, stating quantity 
you will be likely to order and 
what you can do to promote 
sales. Many dealers already 
have a steady trade on the 


Memindex. Why Not You? 





Wilson Memindex Co. 
7 Will Street 
ROCHESTER, N. Y. 





POCKET 
GARD GASE 


























You can’t mistake the 
printing point, for 














PENCIL SHARPENER. 

Herewith we illustrate a unique and thor 
oughly reliable pencil sharpener, made by C. F 
Littlejohn, of New Haven, Conn, 

Practically every office has use for one 
more sharpeners of this kind. It 
pencil perfectly and quickly without soiling the 
hands One feature of 
fact that it is adjustable, permitting one to ol 


points the 
this sharpener is th 


tain a fine, medium or coarse point, just as de 








sired. This feature also avoids eaking the 
. lead 
geht nd the n oepy? ” . 
im S 1 decided advantage ind It s Johnnie on the Spot In many cases pencil sharpeners sell for very 
thing rite mpossible with other makes THE high prices, but the price of $2.50, for which 
wl h are so heavy that they must be sent around thia scharnener rets P - the leiohn 
‘gee : ponsige fin YAW POINTER th harpener retails, has made he Littlejohi 
he Rotopress Com} vy hay 1 connecti wit! sharpener one of the most popular on the mar 
th pres stem 1! binding tte! " wit! Fits any No. 6 or 7 Remington. Buy ket. It weighs one and one-half pounds, is three 
ur etters to wl hey are reply ent from the dealer. If he is out of them inche : ‘ and ' art 
enes lamete ant two and ol quarter 
bi ! m d this plat iring 8 order from us. Price, $2.50. = 1d eter and os a 
! i s 1 prove very pop inches high, taking up very small space. 
ill det gurding this system as W t STUMPF & YAW, The manufacturer guarantees all sharpeners 
Ro I "i a “= : a A iddress my ‘ ; - - Milwaukee, Wis. to be perfect, and offers the trade a specia 
‘ ere ji is ; 
W 1 trated as i t proposition in the way of profits 
* ——l 









Size of Base 
2x9 inches 








THE MIDGET 


ACME No. 1 


SURE SHOT 











and Light 


For fastening Papers 
Fabrics together. 

Used extensively by Insurance, Tele- 
phone, and Express Companies, Law- 
yers, Business Offices, etc., for all 


Paper Fastening Work 
Also for Clothing, Cloak, Suit, Straw 


Braid, Lace, Embroidering, and other 
manufacturers for prepairing samples. 
Holds 100 steel wire staples, — 
automatic action. 


WE MAKE MANY STYLES FOR EITHER HAND OR FOOT POWER : 


ALL STATIONERS AND OFFICE OUTFITTERS SELL THE ACME LINE OF STAPLE FASTENERS 


Acme Staple Co., Ltd., 


For Heavy Work 


Carpet, Hosiery, Underwear, 
Silk, and other sample work. 


Won't clog or buckle. 
Fastened to table. 

Will bind 1 inch fabric. 
Japanned or Nickled. 


500 N. 12th Street, 


The old reliable — still the 


favorite of many owing to its 


Very Low Cost 
Simple, strong, won't clog, automatic. 


Holds 100 staples and is in 
every possible manner the 
Superior of all fasteners, 
save others of the Acme line. 


WRITE TODAY i 
Philadelphia, Pa. 
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Dallas, Tax. 
Envelope Company, of 


The Hesse Texas, has 
en incorporated in Dallas, for $30,000, which will 
ake it the only company of its kind south o 

Louis, except a small plant in Atlanta v. =a 

esse is president Ee. R. Boitz, vice-president 
d M. M. Toole, secretary 
\ll manner of envelopes are to be manufactured 
mm the conventional letter size kind to the large 
d elaborate sort used in mailing out catalogues 
re will be an immediate outlay by the factory 
$25.000 in acquiring and installing machinery. 
vo car loads of which have already arrived. The 
ichinery is to be all of the most modern design 
The company has leased for three years the 
ond and third floors of 256 Commerce street 
will give 10,000 square feet of floor space 
Hartford, Conn. 

‘he Hartford Manufacturing Company, which 
ikes government stamped envelopes, has award- 
i to the Flint Construction Company, of Palmer 

Miass., the contract for the rection of an addi- 
on to its plant on South Ann street. The struc- 
ire will be a five-story brick building, with steel 
ime and mill floors, and its dimensions will be 
by 95 feet 
Kansas City, Mo. 

Ww. J Berkowitz. of the Berkowitz Envelop 
ompany h written a letter to the government 
king if it intends to prohibit the use of envelopes 


vhich have in opening for the address This 
ning is about three inches long and a half 
ch wide It was devised to save time. The 


ime and address appear through the opening, 


oiding the necessity of directing the envelope 
irately Some postal authorities had com- 
tined of 7@ “labor saving” envelopes, saying 
it small letters becan iught in the openings 
d were diverted from their destination No 
ply has been received by Mr serkowitz to his 


nmunication asking if any action would be taken 


prevent the use of the nvelope 

It is said that the United States Envelope Com- 
ny caused the complaints This company also 
ikes a “labor saving nvelope, but covers the 
ening with tissue pape It is a much more ex- 
nsive envelope 


Milwaukee, Wis. 
Fifteen of the nineteen directors of the General 
‘aper Company met today to discuss the dissolu- 

n of the concern. It was said that the com- 
ny had closed up its affairs as a corporation 

compliance with the decision of the United 
company was a 
ist 
There is a new scheme on foot. it is said. which 
| produce the same results within the law. 

Nashville, Tenn. 

‘ P Cedar Company mills. on Burns 
enus Nortl Nashville near the Cumberland 
entailing a 
ss of about S7.000 


The mill was equipped with much fine machin- 


They make pencil material in the rough 
Mr. Lucian Hewlett is t local manager of the 
neern whi is composed of New York and 


ferlin capit sts Insurance to the amount of 


ut $5,000 was carried 
New York, N. Y. 

The C. & M. Envelope Company, of New York 
tv. with headquarters at 74 Duane street, have 

a five-story building at the corner of Pearl 
d Elm street to satisfy their growing business, 
nd which will be occupied by them as soon as 
terations can be completed 


Philadelphia, Pa. 


The Alvah Bushnell Compar makers of ‘‘Pa- 
eroid envelopes and specialties, have increased 
eit facilitic to enable them to manufacture 
meet tie increased demand for their goods 
Alvah Bus manager of the business of the 
\lvah Bushne Companys of~ Phitadelphia> has 


een sO We satisfied wit! th results of his 
vestern trip made in October and November of 
st year that he is arranging to repeat the same 
is fa making it still more extended. 
Springfield, Mass. 
The annual statement for the year ending July 
of the United States Envelope Company, of 


hich the Morgan and P. P. Kellogg plants in this 


ity are branches, shows an increase in profits of 
er $130,000 over last year Treasurer William 
» Day of thi city state that a dividend. of 


2.50 per share on the preferred stock was paid 
September 1, 1905, out of the net earnings of the 
ompany for the year ending June 30, 1905; a 
ividend of $2.50 per share on the preferred stock 
vas _ March 1, 1906; a dividend of $3.00 per 
are oO the rreferred stock has been declared 
nd will be paid September 1, 1906. The two last 
amed dividends make a total of five and one- 
alf per cent paid and to be paid out of the net 
irnings of the company for the year ending 
lune 30, 1906 The March and September divi- 
lends of 1905 were only five per cent 
Worcester, Mass. 
Treasurer John A. Sherman, of 
thinks that the 


President and 
he Sherman Envelope Company, 
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Get the 





Don’t wait. 
money nowadays is the 


him to the top. 


tr 


as required. 
and can be used separately or together. The 


Makers of Unit Sectional File 


i“ OUFFIELT)” AGENCY 


The dealer who makes 


couples himself with a line that pulls 
And you know it! 


‘‘Couffield” cabinets are of unit sectzona/ constru: 
Each and every section has a complete 
‘Couffield"’ line includes 


More than 55 Different Sections 


Write for our illustrated catalog and agency terms. 
exclusive right to ome dealer in each city 


H. L. COUFFIELD CO., 7-9 Pearl St., Grand Rapids, Mich. 


dealer who 


tion and can be added to 
and finished appearance, 


Remember, we give 


therefore apply now. 





1d Card Systems 








A DEALER 

















DEALER 


Lor or our ROTOPRESSES 


WRITES US AND SAYS:- 


“ Gentlemen: 


I like to sell the ROTOPRESS because 


1. Its PRICE IS RIGHT,—absolutely right. 

2. It is the FASTEST copying press on the market and 
does the BEST work of them all. 

3. My salesmen can carry a fullgrown ROTOPRESS 
around with them,-— 
does away with a ‘dray’ which one needs to seli others.” 


it’s so light and compact. This 


HERE IS THE WHOLE STORY. 
Wanted All Over 
To Sell It. 
Get Free Illustrated Printed Matter. 
Do you know about our new Loose Leaf 
“System for Filing Correspondence” in 


BOOK FORM? You should. You can. Free. 


THE ROTOPRESS CO., MARION, INDIANA 





COSTLINESS OF INDIA INK. 

‘This India ink,’’ said the clever Chinesé 
art student, ‘‘has no more rignt to be ealled 
Indian than your American redskins have 
that name. For India ink all 
China, and India never produced a stick of it. 

‘Anhui, my own province, is the one where 
India ink is made. The best of the ink is kept 
at home, for the use of the 
the official litterati. It is only the lower grade 
that is exported. This lower grade sells at 
wholesale in Anhui for $1,500 a ton. 

‘The very best grade India ink, the kind rich 
with gold, is worth $75,000 a ton. 

‘The constituents of India ink are colza 
pork fat, lampblack, glue, 
the oil of a poisonous tree, the heng, whic} 


comes Tron 





roval seribes 


musk, gold leaf and 


grows only in the Yangste valley. 

‘After the admixture of the oils, the lam 
black, the fat and the glue, the resultant paste 
is, beaten for many hours with steel 
upon wooden anvils, and during that long beat 
ing certain quantities of musk and of gold 
are added, the musk to give the ink a perfume, 
the gold to give it luster. 

Afterward the ink is dried for three weeks 
in molds. The then decorated. the 
most artistic 
beautiful Chinese 

‘There is no ink worthy to be mention 
in the same breath with ours—an ink redolent 
musk and bright with gold.’’ 


hammers 


stocks are 
scribes gilding them with ver 
characters. 


We don’t often ‘‘blow our own horn,’’ but 
Fielder & Allen Company’s letter in this issue 
makes a mighty big toot for us. Listen to it. 














This Combined Clock and 
Desk Paper Weight is a 


This Cut Shows only One of Several Styles 
3344 YVINIYID G3LVHLSNI 








BIG SELLER WITH THE TRADE 


, Crystal Glass Case; dials plain or fancy. 
Stands 1% in. high; dial 2 in. diameter. 
| 
| 


Movement Entirely Visible Through Glass 
WANTED. Good seller, 
particularly im quantities 
as an advertising novelty. 


Makesa re rpetual * because it is weg and hand- 


me. DISCOUNT 10° TRADE ON REQUE 


H.D. PHELPS :: pecan Conn. 
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KEYSTONE and 


and Engineerin 


THE CELEBRATED 


BLUE SEAL 


BLUE PRINT PAPERS 
DRAWING MATERIALS 


ge Supplies 








MANUFACTURED AND 


PHILADELP 








L 


IMPORTED by the 


Keystone Blue Paper Company 


HIA 


“‘Goods only of a known quality’’ 

















DRAWING 
INSTRUMENTS IN 


Tosercntore, oho 


IO 6 


Sous 





1 |e gigi OR 
FOR THE VEST POCKET 


THE READY DRAUGHTING INSTRUMEN 






to sellit. Architects, Engineer 
ing outfit in one single piece 


TRADE DISCOUNTS 


. Dra 


A @ 


Will do the work of your T- Square, Compass, Triangles, Protractor. ° 
Rule and Scale, and you can carry it in your pocket when out on a job ‘an 
Nodelay. Ever read) No description necessary to show the uses of the 
‘ aa : ca 
Ready Dravahting Instrument as a Rule. Square or Scale Angles of any degree are 
found by the use of the protractor - 


WE WANT GOOD DEALERS ALL OVER 


—=0 0 —S } 
COMBINES oo 
SIX IN ONE + 





% Scat | 

















This Cut 
1 ae 
It’s a whole draw 


READY MFG. CO., sew'Vor 


ughtsmen, Students, all like it. 


mil 
bald 
















5000:3:REBUILT\, 


ALL MAKES. ALL PRICES 


Sold Rented Repaired 


RETAIL STORES: 


NEW YORK | 
1’. Barclay St. 343 Broadway 


ST. LOVIS 
208 N. 9th St. 


SAN FRANCISCO 
1011 Golden Gate Ave. 





BOSTON 





715 Sansom St. 


LOS ANGELES 
138 S. Broadway 


Mammot 


TYPEWRITERS © 


TRACE 


38 Bromfield St. 
PHILADELPHIA 


Price List No. 40, FOR TRADE ONLY 
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Rochester, N. Y. 

L. R. Longhborough, treasurer of the Rea 
Manufacturing Co., of Rochester, N. Y.. sp 
a few days in Chicago, visiting 
reports that he is having exces 
sults in placing orders for the 
drawing specialty, a pocket 


deserihs e186 where 


the trade, ar 
dingly good ré 
company’s 1 
drafting 
in this issu: 


, 


as 


A NEW DRAFTING 
I the acc 


INSTRUMENT 


mMpay}; x engraving we 
very handy littl rafting instrument, w 
be readily used i cals t rule a 
‘ a protractor d a compas I he 
th instrument is ear shown in the 
tion comprises two arms forn Ss os ghit 
with each other ind thus pr iding a 
The longer arm is graduated t sixteet S « 
inch, while the shorter m i provided w 
three-quarter scal Connecting the tw rn 
t web with its inner edge irved to tl I 
rele whose center t the p t wl 
irms meet The dge of the w 
irregular curve A the lraftsm “ 
onvenient for i is purposes TI 
web is graduated t the degrees of a + 
providing a read pr i " W he tl 
ment is used a i mpass, it irranged 
" i is pi held ir 
um in all 





ti ob 
nent s | 
elgg 1Ti¢ apa I 
t! | nt fa | Ww iw Ps 
‘ \ seri t pr i 
pivot pir rhese e one thirty I 
j } apart so that f ft desired to d “ 
wii length is me ed it id thirty-se« 
i inch, the pin is shifted back or forward t 
re ir notcl | re oles ire pro d 
jacent to the pe. ol so that the pape 
be imme diats dvance of the p 
+ can be read lrawn without 
of ae sting a palr f mpass TI 
lene I this instrument f work Way fi 
reg i drawing tal WW he par 
draftsmet! is i A wit 
it imryvi x | I 
m 
t cle x i I 
fur 1 
L im} 
I ints and " ‘ 
rY ifacturers ] R i Manufa 
' Rochest N. 3 
THIS TYPEWRITER TABLE FOLDS. 
\ new typewriter table, ist put on the " 
made to expand and fold in a ve 
genious manner. When expanded for 
top is four feet long, and plenty of 
ft for tl paper, pencils and other things 
Wi folded, the table takes up but litt] 
ro han he ‘ ered 1 the tvpewrit 
its \ reed I s i I 
view ind protects it from dust 
This new piece of furniture is a tal 
tha 1 desk. It has an exte n W i 
f which, whe comprises par 
il ti Wi vork is d , al 
s I raise | \r 
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German News Section 


Ein t tliches Blatt 


: Agenten und en dik 
Of 


réffentlicht im Inter lier Fabrikanter 
Plinen Verw dung s 


diet der ( ssa - Re 





d haben. Es passiert Rs ‘ auf dem Ge Zz 
Loosen B Office M ement und aller Art Notw ligkei und Spezialit 

“Office Appliances t die einzige Herausgabe geweiht der Discussi O w he 

Fabrikanter den 8 ibmaterialienhAandlert \ nter Verkaufert i K Amerika 

ruc! t i n ausiandis e! Lindern vom Wert! d 

“Office Appliances las offizielle Organ d Har mit Schreib-Ma R ings- 
Mas ine ind allerlei-Office-Ausstattunge! 

Die Herausgeber sind stets bereit, Bilder vor Zz ! ler itiven Plinen zu ré¢ luziere ind 
werden freuen mit lerman, wo auch imn etabliert sei. hier oder im Ausland in Corre 
spondenz 2Z trete! \ gesetzt. er habe Inter Office -Materialier ind wir werden Fra 
gen beantworten und ndischen Agenten gern b« f ‘ i Amerikani z ten 
Zu ver ! 

Der Betrag des A nnement auf “Office Appliances”’ "\ folgt 

D hland M kK 
G Rr Ss £ 
KY kreic) | r t 2 wy } 
Holland ‘ 
Portugal, Braz n (7.500 Reis) 7 Ss ing 
Siid-Amerika Spanisch-sprechend $1 } Amerik-g 
\ nigte-S Canada, Mexic« { i ] ) 
\ HE OFFIC! APPLIANCE COMPANY 
Repul Building, Chicag Ill | 5S. A 
Ve lier W kommen uns Bericht \\ Di mor le! 
zu, da satz O Vorrichtungen | Int ke I 
weitem gz r war, al in irgend einer Somm 
saisor r Jat I Vereinigten Staa ’ Aufmert w hae , 4 
f ] ! Fa in eines ungewonht! , | Sholes Sel . " en y 
ch gross G ifte nd viele Firmen wurd¢ kt won : hs eu Mod N i 
hi er ge tt scht, wenn sie glaul ; P 
im Sommer mit Ausfiihrung ihrer Ordres auf _ 
komm« ind sind jetzt ht besser daran, a Jia BR. Hammond. der 1] | ' 
es vor Monaten gew en sind Vie le Fabr Hamm pewriter C } ~— 
k i werd erg! ! w sich bemiihe ert ibe welche ’ meri} he 
lem Bedarfe nach ihre Waaren zu entsprecher " kommentierte M Hammot let 
° . N x d da ! New JY k bik W 
Dis Nat Busine Ausstellung, welche le Nihe seines Geschaft Lie er sich ein 
New Y hy on Okt I zum Noven Mitte patentiere womit et! h klimatische Zu 
er 1906 bgel ten wird erspricht das grdésst tind haffer kan! welch ‘ rf le 
I te nm \ el Viele neue! re! I sprechel 
Office -Spe ten s el isgestellt werden, d . ° 
inter neue Schrei i Rechnungens-Mascl Ni t \ Mill Ge Dire fiir 
nel D N Pe \ t sind in die lie R pewriter ¢ \ New Yor titig 
\usg 7. der \ gnirt neulich und Alf i ¢ e vird 
Besu Euroy 1 Ausstellung z ‘a folger genannt 

hen wiinsher mis l in die Redakt . , 
dieses | ] I New Yorker Adress I e wichtig Ankiindigung w mit Bezus if 
65 } " we ] t Ww ihnen Passkat l National Business Show gen ht nd zwal 

yukom! , Ss ‘ welche sic zur wird « imerikanische Regierung durch d Ly 
freien Fir withre! l Tagen berecl tment Labor ind Commerce an d Au 
Z Ww g a vertreten seir Dieses sollt Au 

: . i ow iuch Amerikanet! iteressiere! den! 
Wir we ] f I t Agenten zu cor t ¢ e Ausstellung von isiandli hen G rt 
pondire: dene dara gelegen ist sich gut te geeignet einen BEindruck auf die Fabri 
nerikal } Vertretung zu verschaffer te zu machen mit den Anti I ade Ver 
W k hi jazu beitragen, ihne Z f hrer Producte nach allen Lande 
guten V« ingen zu helf wofiir gar ke 
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det 
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“SAVE MONEY 


EVERY DAY” 


Each unnecessary stamp you 
use wastes money. 

Use one cent too little and 
pe ps your package won't 
arrive. 


You can’t afford to guess, 


THE PELOUZE 
POSTAL SCALES 


point to the number of cents 
required the moment the letter 
or package is placed on scale. 


You don’t have to figure—the 
scale does it for you. 








National. 41bs. $3.00 
Union .. 2'4 lbs, 2.50 
Columbian 2 Ibs, 2.00 
Star etl. 1.50 
Crescent . I1lb. 1.00 


EVERY PELOUZE 
SCALE IS 
GUARANTEED 
ACCURATE 


and will stay that way. 


The Pelouze Postal Scales have 
a double needle pvinted index 
that starts at the top and moves 
through a slot. Very easy tO wail & Express 16 Ibs. $5.00 
read. Commercial . 12 ibs. 3.75 


Accept No Substitute Victor’! ibs. 1.73 


16 lbs. 1.75 





Send for Catalogue “P” 


For Sale Everywhere by Leading Dealers 


PELOUZE SCALE @ MFG. CO. 


CHICAGO 








118-132 W. Jackson Boul'd 


all 











clean cut letters, free from smirches, thumb- 
marks, imperfect erasures and poor alignments are 


lear, 


possible with 
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De 
PNEUMATIC ERASER 


Makes an erasure in half the time ordinarily required. 
Its work cannot be detected. 

A great aid to the stenographer. A slight pressure 
on the bulb blows the dust away from the machine 
instead of down into its delicate mechanism, No more 
oiled letters ~no more poor alignments from paper 
lipping on roller 

A single trial will convince you of its superiority over 
all others 

IP YOUR STATIONERS HAVEN'T IT 
Enclose a Quarter Addressed 
to Department D. 


The Pneumatic Eraser Co. (Inc.) 
Owensboro, Kentucky 


YPEWRITER DEALERS and Salesmen find ita big 
a side line without extra work 
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You Bill, Then Add 


We Bill and Add 
with One Operation 


THE ELLIOT T-FISHER 
Is the only REAL Billing Machine 

















WILL WRITE ON SHEETS 


(One or One Dozen) 


UP TO 24 INCHES WIDE 


F|hott-Fisher Company 


329-331 Broadway, Cor. Worth St., New York City 
LONDON PARIS 


Branch offices and agencies in all principal cities 
































U.S. Typewriter Ribbon Mf¢. Co. 


817-8.9 Wainut St., Philadelphia, Pa. 








Non- Long 
Filling Lasting 
mm 
NON- t FADING 
if ee 1/3 | 
x 
2 
nc $ 
VY ‘4 
< ox} 
—_ 
=a = 
= > 
2 RIBBONS 5 
” AND © 
- e 
“ CARBONS = 
(=) = 
< ra 
= are made for many of the largest = 
distributors in the world—and the “0 
= hold they have on this trade is due —] 
= to their = 
POINTS OF MERIT = 
- Most intense Jet Black Records, > 
S most brilliant colors known, great- = 
= est copying strength, greatest dur- = 
™ able qualities hat 
x See . 
S 3 
= AGENTS WANTED EVERYWHERE a 
Our prices will interest you. Write now. = 
Manufacturing for the Trade a Specialty = 
=z 














BI-CHROME RIBBONS A SPECIALTY 
































The Perennial 
No. 1 


DAYS CHANGE 
On each pressing of leve 





Fac-simile Imprint 


MAR 29 1904 
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Price, $4.50 











| No. 2 Perennial, With Printing Die 


Any Wording 





Ce mplete 
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The Wales Visible 
Adding Machine 





Embodies all that is Essential and 
Desirable in an Adding Machine 


Its simplicity, ease of operation, flexible 
key -board, visible printing, visible 
totals, speed and accuracy make it a 
prime favorite with the operator. 


Its superior mechanical features which 
add life to the machine and reduce its 
cost of maintainance to the minimum, 
make it a favorite with the purchaser, 


It is Neither Some- 
thing New Nor An 


Experiment 











Its two years’ use in the leading busi- 
ness houses of the United States has 
demonstrated beyond question its su- 
perior worth. 


If you have never used a Wales, you 
cannot appreciate these statements. Once 
use one, and you will never be satisfied 
to use any other. If you have any 
doubts about the matter, try one and 
be convinced. 


CATALOGUE ON APPLICATION 











The Adder Machine 
Company 











WILKES-BARRE, a 
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THIS IS THE TYPEWRITER 








== That Delivers the Goods! 


It’s the Oliver — the Standard 


Visible Writer. 

The Oliver Typewriter is just 
like an athlete stripped for a race. 

It is free from unnecessary mul- 
tiplicity of wires and springs. 

No network of flimsy keys to 
get tied into hard knots. 

The nimble fingered stenogra- 
pher can put talk into type with this machine, just as rapidly as she 


takes your dictation. 

For no matter how swiftly she writes, she can see just what she’s 
doin 

The key-board is so wonderfully responsive to the touch of the 
finger tips, that speed comes without effort. 

he factors that make for speed are its visible writing, its light, 

elastic key touch and its all ’round simplicity. It has the fewest 
possible wearing points, and it prints with a downward stroke. 


Thc. 


OLIVER 


Typewriter 


The Standard Visthle Writer 


STANDARD) yy spit * 
Ne vis 











is a flawless piece of mechanism, combining the strength of tested 
steel, with the perfect adjustment of the works of a watch. 

You can use an Oliver a lifetime, and the type will not lose 
alignment. 

It never suffers from nervous prostration; requires only a little oil 
and plenty of exercise to keep it at the highest point of ‘efficiency. 

The hum of Oliver Typewriters is heard in the most progres- 
sive business houses in the land. Sales increasing at a phenom- 
enal rate. Get acquainted with the Oliver! 

Write for the Oliver book—we send it free with our compliments. 


To Complete Our Selling Organization 


we will appoint a number of Local Agents in unoccupied territory. 
This is an opportunity for making big money in an easy dignified 
way. 
Our Traveling Salesmen personally instruct Local Agents, and 
help them make sales. If you are open to engagement, write at 
once. But don’t ask for the agency unless you mean to do business 
and hustle. Address at once. 


THE OLIVER TYPEWRITER CO., 400 Wabash Ave., Chicago, Ill., U. S. A. 
We want Local Agents in Canada. 
Principal Foreign Office—75 Queen Victoria Street, London. 
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PRON TISPIECH 





a man invent piece of machinery th 
bene omes popular with the public, with a trad 
or profession, he becomes a great man, and yet 
how few such men are able to earry their in 


vention to market prominently and successfully 
without ‘‘letting the other fellow get all ther 
is in it.’’ How often we hear such remarks, 
The world of office appliances has heard muei 
of the Felt & Tarrant Manufacturing Compan: 
and the ‘*‘Comptometer,’’ which is now 8s 
y 


popular as a computing machine. The subject 
of this sketch is D rr Ek, Felt, the senior partner 
in the Felt & Tarrant Company. He is als« 
the inventor and the most interested person u 
the new ‘‘Comptograph Company,’’ of Chicago 
who are quietly getting ready to do apn 


enormous business 
Dorr E. Felt, inventor and for years the 
manufacturer of the Comptometer, is the pioneer 


of the adding machine industry in America 
From a poor inventor to the presidency of a 
successful company, made successful by his own 
efforts, is a step which has been taken by few 
men, 


As early as 1884 Mr. Felt made out of a pack 
ing box, some wire and screws the first adding 


machine applicable to all commercial uses. That 
old machine, crud riginally, seeming even 
eruder as compared to the product of the fae 
tory today, is still in Mr. Felt’s ‘possession 
Although a skilled mechanic at that time, it 
required three and one-half years of constant 


labor to complete 1 perfect working model 
Patents were issued to him on this model in the 
year 1887. 

Since that time Mr. Felt’s personal life has 
been so intimately interwoven with the story of 
progress of adding machines of this country as 
to be inseparable He started the campaign of 
advertising which has brought the adding ma 
chine market to its state of productiveness to 
day. Others followed in his trail and today, 
instead of one, there are not less than fifteen 
adding machines manufactured in this country 
Despite all this f wing, to Mr. Felt un qui S$ 
tionably belongs the right of being called ‘*‘ the 
pioneer. 

The business wl he started under the name 
of Felt & Tarrant Manufacturing Company in 
ISS7 has gone on year after year under his man 


agement without the manufacture of the 
Comptometer being ceased for a moment or the 
efforts made to « ite the publie in the use 
of adding machines being given up. It was, 
however, about three years ago, at the time 
of the introduction of his new model machine 
ealled the Duplex Comptometer, that the 
enormous strides in sales commenced, The lit 
tle factory first started in a corner of the ma 


chine shop of Mr. Robert Tarrant, expanded 
from floor to floor of their present location until 


there was no more room attainable. 

In April of this year a contract was let for 
a new reinforeed crete factory to be erected 
on North Paulina street, Chicago. It repre 
sents the highest type of modern construction, 
having walls of vitrified brick and floors and 
beams of solid concrete. When finished Mr 
Felt expects to be able to immediately double 
the present output nd for the first time in 
years to furnish the supply of machines the 
rapidly increasing force o salesmen require 

Mr. Felt has built his business with the same 
rare care for details that has been exhibited 


in the manufacture of the Comptometer, and to 
him belongs the honor of being one of the very 
few men who combine wonderful executive abil 
ity with their mechanical genius 


Both steel and gold pens are, apparently, 
doomed. Dr. Werner von Bolton delivered be 
fore the Eleetro-Technical Association in Ber 
lin, the other day, an address in which he de 
scribed the new metal tantalite, which is so 
hard that a diamond drill makes no impression 


n it 


me, 





eIN MEMORIAM ¢ 


Francis Munson, eng aged in “the stationery and 
bookselling business on Lake street, Chicago, died 
August 21 Mr. Munson made the first sets of 
coupon passenger tickets for the I!linois Central, 
c., B. & Q@. and Rock Island railroads. He leaves 
a widow, a son and married daughter. 

Eberhard Volkening. 

Eberhard Volkening, vice-president of the book 
and stationery company of L. Volkening & Sons, of 
St. Louis, Mo., and secretary of the Brecht Butch- 
ers’ Supply Company, of the same city. Was 44 
years of age Mr. Volkening was in Paris, France, 
at the time of his death, which was caused from 
an operation for appendicitis. Five daughters and 
his wife survive him 

Joseph Iie. 

On July 20, In Ilion, N. Y., Joseph Ile, In the past 
engaged with the typewriter and arms company of 
this city He was born in Prussia October, 1844, 
and came to America at the age of 25. 

R. J. Reid. 

On August 2, In the city of Winnipeg, R. J. Reld 
of the firm of R. J. Reid & Co., manufacturing sta- 
tioners, passed to the great beyond from typhoid 
fever running into consumption. He was 34 years 
ef age Came from Montreal and had worked up 
a sp.endid business, being popular with the trade. 
His widow survives him 

Thomas S. Gray. 

The founder of the Gray Book Store, of Milwau- 
kee, passed to the other world on August 15 He 
was Thomas S. Gray, who died at his home in 
Stamford, Conn., He was 62 years of age and is 
survived by his wife, one daughter and two 


brotners 


GREATER SAN FRANCISCO. 


in Francisco ready started towards 
restoration, and wit na very few months a pew 
and grander city wW he seen at the base of 
the ‘*‘Twin Peaks’’ | the ‘‘Golden Gate.’’ 

While seve sections have already been te 
porarl crowded with retail stores, every s 
tion of the city is showing signs of life 
ene ry 

Some f the dist ts, such as banking, ins 
ance ar ul sbéhy alee © larg 

rea tl I ner 

Repail re alrea nder way on all the 1 
modertr ings ¥ se structures stood t 
ef th ike, and many new buildings 
being planned for other sites. 

The Merchants’ Exehange, Mills, Crocker 
Kohl, Flood, Union Trust, Call, Chronicle, U! 
Monadnock and Fairmont buildings are pra 
tically all being use nd will soon be in perfe 
eondi ' 

Mrs. W. K. Var t. Jr.. is to erect 
15-story office bu y on Market stre¢ 
tween Pine and Bus nd many new buildings 
mod e are planned for Kearney street 
and Sansom e new Sloss building 
wi é f the f st in Frisco. 





4 * \ August 


wit ; rf se pr 
R. N. Dickey. 
writer Com! 


Geo. G. Cobb. 

Thi mes aid y report tl CG ¢ 

telezray ' t ibsconded with Ren 
factesn 6-42629 i *! erly part of thie year 
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Our “Evidence” will Convince You 
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that Cincinnati and Reliance Time Recorders are a 
profitable investment. Write for it. 


Our New 1906 Model Reliance js one 
that appeals particularly to employers who 
have small forces, because 

It is \ ery low in ] rice 

It is an accurate time keeper 

It is an automatic Time Recorder 

It can be used economically for few people 

It is flexible —system and recording 
equipmentcan be extended for one or many 
as desired at proportionate expense. 

There are other decided advantages and 
larger Recorders. Fullinformation is ready 
for you, but you must send us your ad- 
dress. We have a free trial offer to make 
you. 

OPENINGS FOR AGENTS IN 
GOOD TERRITORY 


The Cincinnati Time Recorder Co. 
Station “B” Cincinnati, Ohio 
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Amie Fibebiad. rh. 


pewter 7 make and recover 








pew (Plating - Gr the Lace ONLY 


peed /ewest. Work best. 





Dear born n St, MiiNgo. ie leading exchenges. 











Tus DEALERS: 


AMES & FILSTEAD, 332 Dearborn St., 











“VISIBLE 


Send us your damaged and injured PLATENS at once, 
We will put them in first class order and condition and 
RETURN THEM TO YOU THE SAME DAY RECEIVED. 
Chicago, if you want the best work and the quickest. 















WZ 


| WHOLESALE 


AND RETAIL 


have on hand, ready for delivery, the largest stock of typewriters in the United States, 


WRITERS” 


plied at surprisingly low prices. Write for Catalogue 6. 











CHICAGO 





TYPEWRITER EMPORIUM, 202 La Salle Street, 














| ote of others sel] ie 
$4.00 and $5.00, but the 








Little- 


{TYPEWRITER 
john IPLATENS 





SPECIAL DISCOUNT 


ae 3 uvecemmeaes NEW HAVEN, CONN. 











We recover Typewriter Platens 


Pencil at 50cts.each Our 20 years’ ex- 
eee tigen 


perience qualifies us as experts. 
The elasticity in our platens is 
found in noother make. We buy 


$ 2 50 | the best Rubber, have the best 
oe 


Grinders and employ the best of 
American Mechanics, 


The Best ' Finished Platen covers ground 


on dead true steel mandrels 


of ALL mailed to any address postpaid 


upon receipt of 50 cts. stamps. 
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BOOK THAT TELLS 





about many useful and economical office ap- 
pliances. Suggests short cuts in time, labor 
and expense —should be on file in every 
office. 





The AMERICAN Telephone Bracket 
brings the ‘phone to you instantly, and puts 
it out of the way as quickly. Made in 
numerous sizes and siyles, and fits any con- 


ceivable surface. Only $1.50 each for 
the roll-top desk style. 


"Office Helps" also tells about the Ameri- 
can Book Bracket, the American Envelope 
Sealer and other modern helps. Send for 


it to-day. 


THE AMERICAN BOOK BRACKET .CO. 


132 North 4th Street, PHILADELPHIA 











The publishers of OFFICE APPLIANCES 
solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 


OFFICE CHAIRS 











We make them, all kinds 


of chairs, all kinds of styles, all kinds of woods, and 


Prices Are Right 


If you sell chairs you can't well afford not to know 
us—our line and our prices. Trade prices free. 


Send for Catalogue 


JOHNSON CHAIR CO. 
: 255 N. Green Street, | CHICAGO, ILL. 
—s 


























OFFICE APPLIANCES 


WANTS WANTS 


NOTE—Want advertisements are received for 
this column at 10c a line of six words, with mini- 
mum charge of 50c each. Only legitimate adver- 
tisements received, and only those relating to trade 
necessities—‘‘wants,”’ “‘for sale,’’ “exchange,” etc. 





HELP WANTED. 





WANTED—Al1 loose leaf salesman to sell station 
ers exclusively Good and permanent position for 
right man Address C. J. B., care Orrice APPLi 
ANCES 


WANTED—A first-class city salesman for filing 
devices. loose leaf and general stationery supplies 
State qualifications Address H. M. H., care Offic 
Arritances. Republic Bldg., Chicago 

WANTED—Three good all ‘round typewriter rs 
pair men; also one man capable of taking position 
as foreman TYPEWRITER EMPORIUM La 
Salle street, Chicago, Ill 


JUST PUTTING OUT NEW MODELS and we 
want several men for various locations and po 
sitions to sell typewriters with many new pro- 
fessional improvements and an adding machine 
attachment Address or call on G. F. Watts, Ma- 
jJestic Theater Building, Chicago, Il 


WHEN OUR FACTORY IS COMPLETED about 
January 1 we will establish a number of additional 
branch offices, and begin the construction of the 
best selling organization in the country To that 
end we would like to get in touch with a number 
of high-grade specialty salesmen and managers 
We want only the best—men who are successes 
with large earning capacity, who are short on 


promises and long on results, and who are look- 
ing for a permanency Our policy is ““Multigraph 
plums for Multigraph men," and men who come 


with us at this time and make good will, with the 
rapid growth we expect in the next few years, 
have opportunities for advancement and promo- 
tion unequalled in the speciality field If you are 
a success and looking for the best opportunity vou 
ever had, write for full particulars to the sales 
department of The American Multigraph Company 
Cleveland. Ohlo Correspondence will be consid- 
ered confidential if desired 11-06 


WANTED—Good typewriter and supply sales 
man to sell standard machine Splendid opening 
for a hustler Western Canadian territory Sa 
ary $10 per week and 10 per cent commission. Ref 
erences required Address Winnipeg, care Office 
Appliances, Chieago. 


REPORTERS WANTED—Men traveling among the 
adding machine, typewriter, stationery and specialty 
field to represent Orrice APPLIANCES In all cities of 
the world Men in neutral lines preferred. Address 
Editor, Orrice APPLIANCES, Repub.ic Bidg., Chicago, 
iil. 


SALESMEN WANTED FOR ADDING MACHINES 

Chicago territory, Immediately. Other territories 
also. Good prospects for high grade men Expert 
ence not necessary. Addiess Acme, care OFFICE AP- 
PLIANCES, Republic Bidg., Chicago. 

SALESMEN WANTED—Men who know what it 
is to earn $200 a month and upwards and unider- 
stand “Systems or are acquainted with bookkKeep 


ing For the right men there is a good chance with 
a live company Salary and conmission, or either 
Address Geo. C. Russell. 329 Broadway, New York 

MANAGERS WANTED—tThe largest dealers in 


all makes of typeswriters in the world are desirous 
of opening up several branch offices throughout th 
country, and have positions for several good man 
agets. Good salary and opportunity for the right 
men with a knowledge of typewriters and ars 
trustworthy Address Mr. Garfield, care Office Ap 
pliances, 265 Broadway, New York 


WANTED—CITY SALESMEN An experienced 


and capable city salesman wanted for high-class 
printing, stationery ind modern office devices 
Must have good record and be a worker. Addr 
Wisconsir care Office Appliances, Republic Bldg 


Chicago 


SALESMEN WANTED—A new company about t 
market a modern “front stroke” visible writing type 
writer and combination adding machine desires to 
correspond with first class representatives for future 
engugement Only the best of men need reply 
Good salary and a world wide opportunity § for 
hustlers Address particulars to ADDING-TYIE 
WRITER, care Orrick ArrLiances, Republic Bidg 
Chicago, Il 


SALESMEN WANTED. 


MEN WANTED who can sell. Those who know how 
to get orders Good positions open in the office 
appliance business, selling typewriters, adding 
chines, cash registers, time recorders, locse leaf sp« 
claities and business systems Insurance so icitors 
college men and many from other lines of trade wh 
have it in them to sell should address the undersigned 
Salary of $100 and upwards can be secured Addr« 
Geo. HW. Patt on. Republi Building. Chicag 





SITUATIONS WANTED. 





PLACE WANTED 


by experienced advertising man, Chicago or vicin 
ity. i've spent years in office app.iance field 
write strong, attention compeliling, order producing 
copy; thoroughly versed in printing, engraving 
etc. Can plan, design, lay out and write catalogs 
booklets, advertisements and strong form letters 
Can install and operate Al follow-up system that 
will wring ail possib.e orders from inquiries in 
short, | can successful'y and economically market 
any high grade product through dealer or direct to 
consumer. Am working now—not out of job. Ad 
dress “‘L. N. N.,”’ care Office Appliances, Chicago 


TYPEWRITER SUPERINTENDENT wish: to 


make a change Is also experienced on adding ma 
chines and modern methods of manufacture 
tematic production and economical shop manag 
ment Age 40 Address F. W M., 221 Wilson 
Ave Chicago, Il 

TYPEWRITER SUPERINTENDENT Young 
German with good business education and experi 
ence in machine and typewriter manufacturing 
wishes responsible position. Able to introducs 
prove or manage system ict iS superintend t 
manager or assistant Knows how to turtr it 
good work quick and cheap Accustomed to hand 
ling men Address Superintendent care offi 
Appliances, 265 Broadway, New York 

Al REPAIRMAN; strictly sober, 15 years’ ex 
perience, best of references Expert on Remine 
ton Underwood ind Fox understands other 
wants permanent position with good firm Ad 
dress “ROY,”’ care Office Appliances, Repub 


Bldg Chicago 


POSITION WANTED—By experienced typewriter 
ind office appliance salesman, as special repr 








tative Can handle billing chool, railroad or tele 
graphic lineof the business Practical man, now 
employed Desires to make chinge for climati 
reasons Machines only of merit considered Ad 
dress Experience, care Office Appliances, Chicag 
MISCELLANEOUS. 
“OPPORTUNITIES,” our monthly publicat 
ontains descriptior of several hundred positi 
now open for Salesmer Executive Clerical and 


Technical men at $1.000-$5,000 Sample copy fre 
HAPGOODS 305 Broadway New York 


JULIAN COCKERILLE, formerly of Toled 
Your address is desired by the publisher 
Office Appliances Important to you Repub 
Building, Chicago 


WANTED—An adding machine attachment to 
be applied to visible typewriter that will add at 
least three colum: f figure J. &#. € ire Off 
Appliances, 265 Broadway, New York 


WANTED—St Louis agency for one or twe 
office specialties by hustling manufacturer's ag 
Address C. W \ re Office Appliances, R 
lic Bidg., Chicags 

ADVERTISING NOVELTIES—Anxious to keep 
posted Kead rhe Novelty News,”’ Chicago 
rated monthly; oV cents a yea 





FOR SALE. 





rYPEWRITER BUSINESS FOR SALI 
A good investmet ght party rhe 
ewriter exchang ter 


= 300 , ——— 


PROFIT to dealers selling 


Morton's Crystal | 
Odorless Typewriter Oil 


Finest Made | 
Sample and prices on application i 


MORTON MFG. CO., LOUISVILLE, KY. 
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The Comptometer Sweeps the Boards 
ion t he New 7 2 £22 
enon and Accuracy Contest 








break a oe ft 


] t i I ont 





Busit S Sho The swiftest and 1 t accurate 
i and accuracy ina t hultiplication, 

‘ sting ma ' pen to all 

The Commptnanecer won every contest open to all classes of machines, there 
n He ire le « I made on 

. follow- 


\ ind three Euroy 
the contests opent 


i! iny make I maci 


CHECK 


Adding the amounts of 500 Department Store Checks 


Ist -M May Mauer, of 

>t pr M Mae Barcuay, of 
Miss Ouive Crow, of the 
M1 GENEVIEVE GRE! 
M THEA SWANSO?D 


M Anna M. O’CA 


Every one absolutely correct an 


MULTIPLICATION CONTEST 


Performing Twenty-Five large Multiplications 


5 


5 


Caro.tyn L. Scut 
\ 


Mae Barcuay, of 


Every one absolutely correct and « 


ot Swift & Co 


I THEA SWANSON, of 
M Cecevtia M. ENGI 

T 

i 

I 


When you buy an adding or calculating 
machine, get one that is good all around. 
You can get a good adding machine for $300 or 
$400, and a good multiplying and dividing machine 
for about $250, but the adding machine will not 


ADDING CONTEST 


the C., B, & O. Ry, Co., Chicago, t+ Min. 19 Sec. pe as good for adding, nor will the multiplying 
lil. Central R. R., Chicago, t Min. 21 Sec. machine be as good for multiplying as is the 

Ill. Central R. R.. Chicago, t Min. 28 Sec. Comptométer, which is twice as rapid and more 
Marshall Field & Co.. Chicago, 4 Min. 41 Sec. Convenient to use than either of the others in its 


: - bao own field. Yet the Comptometer costs only a 

, Chicago, » Min. 43 Sec. fraction as much. The Comptometer is as universal 
N, Tordan-Marsh Co., Boston, 6 Min. 4 Sec. _ in its practical and time-saving application as the 

4 every one using the Comptometer science of arithmetic itself. 

No lever to pull, no fussing with the paper, 

eyes on the copy and fingers on the keys all the 

time. This means accuracy as well as speed. 


SOME REPEAT ORDERS. 


i 


Swiit he Co., Chi ABU, 2 Min 5 Sec. Why Did They Buy More? 

Western Electric Co., N. Y., Vin. 18 Sec. t S. Nave ESRSGSGRO srs sphageaneanncioe seiag see 

- : MarSHALL Firtp & Co,, Chicago, Ill................ 
ER, of Western Electric Co., N. Y., 2 Min, 32 Sec, loun Wanamaker, New York and Philadelphia ...... 51 
ree ) > ’ sine Vv Ee ie Carnecie£ Steer Co., Pittsburgh, Pa... hanes oshhen Ge 
Central R. R., Chicag Vin. 35 Sec. N. Y. Centra & Hupson River R.R.Co........... 52 
te Comptomete Cuicaco, Burtincron & Quincy R, R...........666. 78 
oy Se Aunetol aN Bripoe Co., Pittsburgh, Pa ............... 23 
Western EL_ectrric Co., New York and Chicago .... 60 
Write for Pamphlet and Special Trial Offer Prupentiat bysunance Co., Newark, N. J ....0..0005 23 
MetTRorouitan Lire Co,, New York .........6050000s 24 
0 DAYS’ FREE TRIAL TO RESPONSIBLE PARTIES Simmons Hanpwane Co., St, Louis, Mo... 0.......000. 24 
N. Y. Surpsuitpine Co., Camden, N. J...........008 24 


SENT. EXPRESS PREPAID, ON 3 


FELT &® TARRANT MFG. CO., 


52-56 Illinois Street, CHICAGO 























Price List 
No. 16 


A NEW ONE 
Has 56 Pages 


New Illustrations 


C. S. & R. B. Loose Leaf Devices 


FRE E£. 


C.S. & R. B. Co., 











SOMETHING NEW 


Cuts show new ledger. 
Mechanism is seen to 
be enclosed in a strong 
pressed steel case. 
The same idea that 
applies to the building 
of steel sky scrapers 
and steel railroad cars 
applies to this ledger. 








tell you all about 


A ) R I 07 / I 


480-490 W. KINZIE STREET 
CHICAGO 
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The German Government is Installing 


IN ALL ITS OFFICES 
and its WORKSHOPS 


International Rochester Card Time Recorders 
BECAUSE 


THEY HAVE PROVED TO BE THE BEST IN THE WORLD 





2 Day Roll Cards] =| Jobs in Operation Nea Week er Jats ical? 








All other makes, styles and kinds of recorders were investigated and 


The German Government Decided 
INTERNATIONAL CARD RECORDERS to be Best 


BECAUSE 


They are the most accurate in results obtained, simplest and most rapid in operation, 
most flexible in capacity, most economical in operation and far superior in all respects to 


all others. . 
If they are the best for the German Government they are the best for you. Let us 


conyince you. Write for our four booklets which show you how to stop the labor leaks 
in Mihi et and how to save money in the cost of production. 








The@y’re free! Shall we mail you a set? 


International Time Recording Co. 
181\Water Street BINGHAMTON, N Y. 








